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CSIRO’s unexpected announcement on 
21 May, 2008 that it will close down 
the plant research facilities at Merbein 
poses grave risks for the dried vine fruit 
industry.

In its first Federal Budget the new 
Labour Government cut funding to the 
CSIRO by about $63 million over four 
years. 

The government’s talk and actions are 
inconsistent especially given Labour’s 
current rhetoric encourages science, 
climate change adaption and the like. 

Short term popular gimmicks by 
governments to appease fickle voters 
will not be in Australia’s best interest 
long term.

As a result of the budget, and we 
suspect changing priorities, CSIRO 
chose to close research stations at 
Merbein in Victoria and Rockhampton 
in Queensland. The real question is why 
these sites?

The CSIRO decision seeks to close the 
Merbein site in order to save a relatively 
small sum of money, but does not 
include plans to deal with the fallout 
of such a decision. They are currently 
seeking information from industry to 
help ‘sort it out’.

The real sting in the tail for local 
horticultural industries (dried fruit, table 
grapes and citrus) came when CSIRO 
advised it would not be involved in any 
new research with these industries. 
Current research projects will be 
finished over the next year or two.  

What is disturbing is that these 
bureaucratic decisions were made by 
people outside our industry without 
consultation. Yet the decision to 
effectively curb all future visions of 
the industry will have widespread 
significant consequences for dried 
fruit growers and those involved in 
processing and marketing, as well as 
their local communities. 

There is a wise saying, “Where there is 
no vision, the people perish”.

It is hard to believe that if the dried 
grape industry approaches CSIRO with 
levy funds for urgent research into an 
industry problem that we would be 
turned away!

Research is needed to ensure our 
industry evolves and that we constantly 
improve all aspects of production, 
processing and marketing. Without it 
our competitors will catch up and pass 
us. 

CSIRO Merbein scientists have worked 
with the dried grape industry since 

1920 and have helped Australia become 
the leading dried grape growing nation 
in the world. Their legacy includes all of 
our varieties, trellis designs, machinery, 
irrigation, harvesting, disease 
protection, processing etc - the line is 
endless.

CSIRO Merbein is the only plant 
research facility in Australia with the 
research know-how for the dried grape 
industry. It is logical that the research 
should be done in the location, climate 
and conditions where the fruit is 
produced. 

If climate change research is required 
to enable us to use less water, 
combat higher temperatures and drier 
conditions, then Merbein is the ideal 
location for this work to be done.

CSIRO management has told us plainly 
that in the next couple of years, all 
scientists will be moved away from 
Merbein and that no further research 
will be done for the dried fruits industry. 

What will happen to the new varieties 
we are currently breeding? Who will 
test them for shelf life, processing 
ability, salt tolerance, resistance to 
adverse weather conditions, and health 
benefits?

CSIRO doesn’t have any answers for us 
at this time.

Be assured, the Australian Dried Fruits 
Association (ADFA) is determined to 
seek a satisfactory outcome to this 
mess and will keep you informed.

Reminder, the ADFA’s Annual Federal 
Council Meeting will be held at Mildura 
Setters on 21- 22 July, 2008.

All growers are invited to the Growers’ 
Open Forum on 21July from 2-5pm. 
Please come and hear the latest 
information about your industry.  

Finally it is pleasing to report that 
Sunbeam Foods  announced on 27 
May that 2009 prices will be higher 
than 2008. This early announcement 
will enable growers to plan for the 
year ahead with some certainty. While 
we don’t know how much water we 
will get, we do know about the market 
outlook early in the growing season - 
which is a first for our industry.

Peter Jones 
ADFA Chairman

CSIRO urged to reconsider
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ATGA Chairman’s report

Nick Muraca
ATGA CHAIRMAN

After a lot of work by the Australian 
Table Grape Association (ATGA) and 
Biosecurity Australia in pursuing market 
access for table grapes into China, it 
was really encouraging to be granted 
a fact finding trip to China by the 
Australian Government.

ATGA Chief Executive Jeff Scott took the 
initiative and submitted an application. 
Only six Australian applicants are 
selected every 18 months so it was a 
real achievement for the ATGA to be 
selected.

The two week trip was sponsored by 
the Department of Agriculture, Fisheries 
and Forestry (DAFF) and the Chinese 
Ministry of Agriculture under the 
Australia-China Agricultural Cooperation 
Agreement (ACACA).

The aim of the trip was to gain a better 
understanding of Chinese culture and 
the Chinese table grape industry in 
preparation for when we do gain market 
access. 

The Centre of International Cooperation 
Service Ministry of Agriculture, People’s 
Republic of China set the itinerary 
which included a range of research 
institutes and universities and areas of 
cultural significance such as the Great 
Wall and Tian’anmen Square.

Even though this was my fourth visit 
to China, this recent fact finding tour 
was a real eye opener and you can 
read more about it in this month’s cover 
story (page 6).

The sheer size of the Chinese industry 
and its commitment to research was 
amazing, especially since production is 
only aimed at supplying the domestic 
market.

In 2003 China had 421,000 hectares 
planted to grapes, and the industry has 
grown since then. It made me realise 
just how small our Australian industry is 
with only 10,000ha of table grapes. 

When you look at the way in which 
the Chinese grow their table grapes, 
it is really quite unique. There is no 
mechanisation and it is very labour 
intensive, but they have the population 
to service that need.

So it was a huge surprise to see 
the enormity of the research and 
development programs for table grapes 
in China. Their breeding programs were 
up there with the best in the world. 
What’s more, each of the provinces 
visited had their own research institute 

and breeding program tailored to the 
needs of growers in that province.

Californian imports
Californian table grapes are now 
available on supermarket shelves in the 
eastern states.

It is my understanding that the 
Californian Table Grape Commission 
plans a bigger and better campaign 
to Australia this year following the 
decision that methyl bromide treatment 
is no longer necessary.

While this may disadvantage growers 
who still have fruit in cool storage, 
we should to be aware of the need to 
work in market segments and avoid 
situations of oversupply.

We also need to call on Australian 
supermarket chains and independent 
retailers and ask them to stop supplying 
Californian fruit in October when the 
first of the Australian fruit comes on 
line.

Conference
As you may have heard the National 
Conference has been postponed until 
next year. Although disappointed that 
the conference is not going ahead as 
planned for September, I as Chairman, 
feel that we are better off waiting until 
next year when hopefully growers will 
be in a better financial position to attend 
and make it a successful conference.

Nick Muraca 
ATGA Chairman

Fact finding tour to 
China an eye opener
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Inside the Chinese table grape industry 

grape industry and counter-seasonal 
supply from a southern hemisphere 
producer was looked upon as favourable.

Australia has a window of opportunity 
that begins in February/March when 
there are very few grapes on the Chinese 
market, he said.

“The market favours red grapes with 
Red Globe the most popular variety in 
China,” he said. “There is some move 
towards seedless varieties with growing 
demand for Crimson Seedless and for 
white varieties Thompson Seedless and 
Menindee Seedless.

“Chilean grapes are already available in 
China and could offer some competition 

With a population in excess of 1.3 billion, 
China is one of the most sought after 
markets in the world.

However, gaining formal access to China 
can be a long and sometimes frustrating 
process as the Australian table grape 
industry has found.

Formal applications for access for 
Australian table grapes into China began 
in 2003 and it is only now in 2008 that 
the industry is beginning to see light at 
the end of the tunnel.

Australian Table Grape Association 
(ATGA) Chief Executive Jeff Scott said the 
industry viewed China as an opportunity 
to massively increase exports.

“Hong Kong is our biggest overseas 
market, accepting 10,000 tonnes of fruit 
each year. The demand and enthusiasm 
for Australian table grapes is strong in 
Hong Kong and we expect mainland 
China to be similar,” Mr Scott said.

“The big difference however is scale. 
China’s enormous population is a 
potentially huge market; Shanghai alone 
has a population of 19 million and that is 
just one province.

“Furthermore, our research has shown 
that the Chinese want Australian table 
grapes.”

Mr Scott said China had a large table 

to Australian fruit. But after observing 
Chilean fruit in the marketplace many 
people believe Australian table grapes to 
be superior in quality.”

Progress to date
During ATGA visits to China in 2006 the 
ATGA expressed disappointment that 
the lack of response to the Pest Risk 
Analysis of Australian table grapes. This 
was a turning point for the industry and 
one month later at the bilateral negations 
China responded to the pest risk analysis 
with a list of pests and diseases of 
concern. 

Mr Scott said Biosecurity Australia 
and the ATGA had worked together to 
complete scientific research on control 
measures for the pests and diseases 
identified in China’s report. 

After another visit to China by Mr Scott 
and David Minnis, Frank Costa from 
Costa Exchange helped arrange a 
meeting between the then Minister for 
Agriculture Peter McGauran and Mr Scott 
and Mr Minnis.

“We were able to explain the current 
status of the market access application 
and that further research was needed to 
complete the information for the pests 
and diseases of concern to China,” Mr 
Scott said. 

Cover story

“The two week fully 
funded trip illustrates 

the commitment of the 
Australian Government 
and Chinese Ministry 

of Agriculture to 
achieving market 

access for Australian 
table grapes.”



Mr McGauran appreciated the situation 
and granted the ATGA $640,000 to fast 
track the research needed for market 
access.

Biosecurity Australia has submitted the 
research findings to Chinese officials and 
is waiting for China to accept the control 
measures for those pests and diseases.

“Once China has made a formal 
acceptance that the pests of concern 
are no longer of concern we can begin 
working on the protocols for export,” Mr 
Scott said.

“Unfortunately we don’t know when that 
will occur.”

Although technical talks have been 
held between Biosecurity Australia 
and the General Administration of 
Quality Supervision, Inspection and 
Quarantine (AQSIQ) to progress the pest 
risk analysis, bilateral negotiations are 
needed to formulate protocols.

The last bilateral negotiations between 
Australia and China were held in 2006. 
Negotiations that were to occur in 2007 
in Australia were postponed by China 
and have not yet been rescheduled.

An invitation to China
In 1984 Australia and China signed the 
Australia-China Agricultural Cooperation 
Agreement (ACACA) to promote 
agricultural cooperation between the two 
countries. The program is designed to 
enhance cooperation in the agriculture 
sector, develop trading relationships and 
exchange scientific information between 
Australia and China.

Every 18 months the Australian 
Government and the Government of the 
People’s Republic of China fund up to 
six delegation visits in each country to 
participate in the ACACA program.

The ATGA application ‘Developing the 
market for Australian Table Grapes to 
China to make the industry ‘export ready’ 
was one of the six successful tenders for 
2008.

The objective of the study tour was to 
research the development of the export 
market in China for fresh Australian 
table grapes so that when a protocol is 
approved for the export of grapes into 
China, industry is ‘export ready’ and can 
supply the quality of table grapes sought 
by the Chinese.

“It was a real coup for the ATGA to be 
one of the successful candidates,” Mr 
Scott said. 

“The two week fully funded trip 
illustrates the commitment of the 
Australian Government and Chinese 
Ministry of Agriculture to achieving 

market access for Australian table 
grapes.

“We were only allowed to go to three 
provinces and all members of the 
delegation – ATGA Chairman Nick 
Muraca, ATGA Deputy Chairman Rob 
Wheatley, ATGA delegate David Smith 
and myself – had to leave Australia 
together and come home together.

The delegation flew into Beijing and 
elected to go to Xinjiang and Shandong, 
the two main grape growing areas, flying 
out of Shanghai.

Under the agreement the Centre of 
International Cooperation Service 
Ministry of Agriculture, People’s Republic 
of China set the itinerary. It included 
a range of research institutes and 
universities with research on commercial 
table grape production and breeding of 
new varieties, but also included visits 
to the Great Wall, Tian’anmen Square 
and the Forbidden City to gain an 
understanding in Chinese culture and 
history.

Chinese table grape production
Table grape production in China is on 
the rise. Since 1978 China’s area under 
cultivation for grapes has grown 16.5 
times to 421,000 hectares in 2003 and 
yields are almost 30 times greater at 
5,175,900 tonnes.

The delegation visited two grape 
production regions, Turpan in the 
Xinjiang Province and Pingdu city in the 
mountainous region of Dazefhan in the 
Shandong Province.

The Turpan Basin is a rich horticultural 
region with 30,000ha of grapes planted. 
Almost 90% of plantings are White 
Seedless, a sweet variety with Brix levels 
between 18°and 25°. 

High density plantings of 3,500 vines/
ha produce about 7 kilograms/vine or 
24.5t/ha compared to 1,250 vines/ha in 
Australia producing 20kg/vine or 25t/ha.

Growers are aware that the region is too 
singular in its production and there is a 
need to diversify and plant other varieties 
maturing at different times.

In the past the region only produced 
dried fruit, but moved towards table 
grapes in 2000. By the end of 2015 the 

region has a target to produce 300,000 
tonnes of table grapes.

While there is no cold chain system 
established yet, the region has been able 
to maintain quality through 15 quality 
standards, of which four are national 
standards. Technicians from agricultural 
agencies are sent to instruct farmers and 
ensure compliance. Grapes that are not 
high enough in quality for the table are 
dried in shady houses.

The corridor entrance to the other main 
production area, Pingdu City, is three 
kilometres long with vines on either 
side. Almost 2,000ha of table grapes 
are grown here with the main varieties 
Muscat Hamburg, Red Globe and a local 
bred green variety Zershen No. 1.

The 11,000ha Pingdu State Horticultural 
farm visited typified production in the 
region. Here families within the region 
look after the farm; each family is 
responsible for 0.4620ha. 

All grapes are grown organically with 
little or no chemicals applied and 
animal manure for fertiliser. There is no 
mechanisation and donkeys are used 
throughout the farm. Water is a scare 
resource in the region; drip irrigation 
is used over much of the farm to save 
the limited artesian water. The farm has 
a reputation of producing good quality 
table grapes. 

About 3,000ha of table grapes are also 
grown in the Shanghai province. About 
70% of production is in hot houses 
using varieties from the United States 
and Japan selected for their suitability 
in Shanghai’s humid summers. There 
is a trend towards Asian varieties with 
disease resistant characteristics and 
locally bred varieties.

Mr Scott said that although much of 
China’s horticulture appeared primitive 
by today’s standards, Australia could 
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■  CONTINUED ON PAGE 8  ■

Artesian water is brought from the 
mountains to the grape growing regions 
over 700km away through underground 
tunnels dating back to 1400AD.

“We were awestruck 
by the enormity of the 
research given China’s 
focus is primarily on 

domestic production.”
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learn a lot from their attitude towards 
research.

Research
“Each of the provinces had their own 
state of the art research institute and 
breeding program where hundreds of 
new varieties were in development,” Mr 
Scott said.

“We were awestruck by the enormity 
of the research given China’s focus is 
primarily on domestic production.

“On our 2nd day in China we visited 
the Institute of Botany, The Chinese 
Academy of Sciences in Beijing. Not only 
was the table grape breeding program 
much more advanced than we had 
anticipated, but the area devoted to it 
was enormous.”

The institute’s breeding program began 
in 1962 and has expanded rapidly in the 
past 30 years as the industry has grown.

The current focus is on producing:
■ Table grapes with bright red colour, 

pleasing flavours, high sugar content, 
storage potential, large berry and 
disease resistance.

■ Vine grapes with cold hardiness and 
high disease resistance. 

■ Juice grapes with cold hardiness, high 
disease resistance and juice quality.

At the Grape, Melon and Fruits 
Development and Research Centre of 
Xinjiang Uygur Autonomous Region 750 
grape germplasm resources have been 
collected from China and abroad.

The centre has produced many varieties 
including Xinpu No.1, Zixia and Xinyu, 
no 1 Xinxiang and Xinjiang no.6 using 
advanced breeding methods including 

embryo rescue. There are over 500 
varieties planted, including table, wine 
and dried fruits as well as rootstock.

Hothouses are used to improve the 
growth of some varieties and are 
also used to trial new trellis systems, 
sunshine control, irrigation and fertiliser 
application and disease control.

In order to speed up the development of 
new varieties and adoption of technology 
the centre makes use of existing farm 
experimental properties, with the actual 
production in the region actively carrying 
out pilot production technology to 
promote research and demonstration. 

The Australian delegation was also 
impressed by the relatively new 
Shanghai Malu Grape Institute 
where researchers have improved 
grape growing practices, which is 
predominantly in hot houses with 
canopy and drip irrigation and made 
technological advances in production, 
packaging and marketing techniques to 
improve the quality of grapes.

The breeding program was 
comprehensive with 123 varieties 
planted, among them 45 that are in 
production on a large scale ranging 
from early to late harvest. The institute’s 
signature variety is the Malu grape.

Continuing co-operation
Mr Scott said the Australian delegation 
had been well received.

“Our hosts were extremely thankful to be 
included in our itinerary and welcomed 
the interaction and opportunity to discuss 
table grape production both in Australia 
and in China,” he said.

As a counter-seasonal supplier of 
table grapes, Australia is not a threat 

to China’s large domestic industry. 
Furthermore, co-operative research 
between the two countries would 
allow research times to be halved 
with two seasons (one in the northern 
hemisphere, and one in the southern 
hemisphere) each year.

Mr Scott said the delegation had made 
many useful contacts within China and 
all parties were keen to pursue further 
dialogue.

Shanghai
Australia is keen to ship table grapes 
direct to Shanghai, a city of 16 million 
permanent residents and 3 million 
visitors.

With several Australian expatriates and 
Chinese adolescents who were educated 
in Australia now living in Shanghai, the 
demand for Australian products is high.

The city has placed a large amount of 
importance on food security, from the 
initial production to the table. Farming 
organisations are formulating quality 
standards and are educating and training 
their farmers. They are hoping to get 
all their farmers green certified and 
ultimately farmers will not be allowed to 
work on their properties unless they are 
certified. 

The emphasis on better hygiene and 
environmental issues has seen a move 
away from the traditional wet markets 
to indoor markets which have a clean 
environment and supermarkets.

The delegation visited the Longwu 
Wholesale market where only imported 
fruit is sold.

General Manager Zheng Xu spoke of 
the illegal grey trade into China and the 
damage it is doing to fruit trade.

In the past fruits were imported to 
mainland China via Hong Kong, but in 
2002 China closed its borders to ensure 
direct access for fruit to Shanghai. The 
clamp down on border security meant 
Australia could not send any fruit and it 
hurt the Australian domestic industry.

Mr Xu said Australian fruits are very 
popular in Shanghai and are sought after 
by importers. Furthermore Australian 
fruit has a reputation for food quality and 
safety and Australia can offer lone lines 
of supply.

He said direct export to Shanghai 
would pose enormous advantages to 
the Australian table grape industry as 
it would create relationships with local 
importers directly rather than via a third 
party through Hong Kong. He urged the 
industry to continue its pursuit for direct 
market access and looked forward to 
receiving Australian table grapes.

■  CONTINUED FROM PAGE 7  ■

In some parts of China grapes are grown in hot houses such as this. Here David 
Smith looks at the characteristics of the different varieties grown.



and we want to maintain as many of 
them as we can.”

“It is expected that most of staff will 
be invited to relocate to Adelaide or 
elsewhere, some may be maintained 
in Merbein to manage remaining 
facilities and some may be offered 
redundancies.”

CSIRO has a well established and robust 
process for the review and prioritisation 
of investments in research and support 
programs – the Science Investment 
Process (SIP)

The SIP provides a rigorous and 
systematic approach for prioritising 
research investments across CSIRO 
ensuring that skills and resources are 
built and focused on the most important 
issues for Australia.

“As part of the Science Investment 
Process it has been decided that our 
leading wine research program will 
be relocated to our Adelaide site, but 
we will unfortunately have to scale 
back our horticultural crop research at 
Merbein,” Dr Burdon said.

“Our Adelaide laboratories already 
undertake wine research. We will 
consolidate all our wine research there 
to provide a critical mass of scientists 
and resources to better deliver research 
outcomes to the viticulture industry.

“It is with great regret that CSIRO 
announces the closure of its Merbein 
facility, but in light of the budget 
shortfalls, and CSIRO’s Science 
Investment Process that sets the research 
direction for the organisation, there were 
no other alternatives,” he said.

CSIRO is looking to consolidate its wine 
research at its Adelaide site creating an 
opportunity to provide a critical mass of 
scientists and resources there.

This is in light of the recent federal 
budget allocation of funding to CSIRO 
and CSIRO’s research direction setting 
process, the Science Investment 
Process (SIP), which has resulted in 
CSIRO deciding to close its Merbein site.

“Our staff at Merbein are greatly valued 
by CSIRO and have produced significant 
research outcomes for the horticultural 
and viticultural industries,” said the 
Chief of CSIRO Plant Industry, Dr Jeremy 
Burdon.

“We have had to make this tough 
decision to close our Merbein site 
largely because of the budget shortfalls 
and the need to re-evaluate all CSIRO 
properties and sites to accommodate 
this change.”

It is estimated that 30 staff will be 
directly affected by the Merbein site 
closure.

“Staff at Merbein have been advised 
of the site’s closure and we will be 
supporting them through this change. 
Our staff are our most important asset 
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In some parts of China grapes are grown in hot houses such as this. Here David 
Smith looks at the characteristics of the different varieties grown.

GRAFTED
VINES – 2008

Black American on 
Kober 5BB (potted)

Menindee Seedless on H5 
Sultana (metre high)
Menindee Seedless 

on Paulsen 
Menindee Seedless 

on Freedom
Menindee Seedless 

on Kober 5BB
Menindee Seedless 

on Own Roots
Crimson Seedless on Paulsen

Crimson Seedless on 
Kober 5BB (potted)
Crimson Seedless on 

Freedom (potted)
Crimson Seedless on 
Richter 99 (potted)
Red Globe on Dog 
Ridge (metre high)

Sultana H5 on Ramsay

CSIRO announces 
changes at Merbein site

We (CSIRO) will 
unfortunately have 
to scale back our 
horticultural crop 

research at Merbein
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Northern hemisphere dried prune 
crops for 2008 have been affected 
by heavy frosts during blossom.

In the Po Valley in Italy, buds that were 
not yet open were damaged when the 
mercury fell to -6°C in late March.

In France temperatures as low as -4°C 
and -5°C at the end of bloom (7 April) 
are expected to cause severe damage 
on the next crop. Yields are likely to 
fall from 50,000 tonnes to 24,000t.

The Sacramento and San Joaquin 
Valleys in California were hit by 
frost in late April. Low lying areas, 
particularly those close to rivers were 
hit hardest with temperatures as low 
as -4.4°C.As a result yields are likely 
to fall from 150,000t to 109,000t.

With such large falls in production 
expected in the northern hemisphere 
world stockpiles will fall and there 
will be very little excess fruit 
by the close of the season.

As a consequence demand for South 
American fruit in 2009 will be high. 

Sutter
Developed by the University of 
California for processing and drying, 
Sutter is an early-maturing fruit 
ideal for the dried fruit industry.

Fruit matures 7-10 days earlier 
than D’Agen lengthening the overall 
season for growers. The fruit is 
larger than that from Improved 
French and has higher sugar content 
(average 28°Brix) with sugar levels 
distributed evenly throughout the 
tree. The fruit stone is nearly free.

Sutter has proven in nursery trials in 
Australia and growers have expressed 

some interest, but not yet committed 
to planting this new variety.

Upcoming events
4 September, 2008. Grower field 
day, Conference Centre, Centre for 
Irrigated Agriculture, Farm 217, 
Hanwood, NSW. The field day begins 
at 9.15am and will feature irrigation, 
plant health and approved supplier 
discussions and demonstrations, 
concluding with a supplied lunch.

22-23 October, 2008. Australian Diried 
Prunes Association Annual Conference 
and AGM, Young Services Club, Cloete 
Street, Young. Registration at 9am. 
Guest speaker: New South Wales 
Department of Primary Industries (DPI) 
Orange Project Leader for Climate 
Risk Management Gary Allan will 
discuss the effect of climate change 
on horticulture. The formal component 
of the conference will include reports 
from the 10th International Prune 
Association Congress in Chile, updates 
from the irrigation, dehydrator, IDO 
and varieties projects; reports from 
the industry advisory committee (IAC), 
packers, Executive and Treasurer. This 
will be followed by informal discussion 
forums on water, integrated pest 
and disease management (IPDM), 
climate, marketing, processing, tree 
health and site inspections at Young.

Early November 2008. Tree thinning 
demonstration, Conference Centre, 
Centre for Irrigated Agriculture, 
Farm 217, Hanwood, NSW.

14-19 June, 2009. 11th IPA 
Congress, Agen France. Post-
congress tour yet to be confirmed.

Frost affects northern 
hemisphere crops

Sutter, a new variety from the University of California. Photo courtesy of Ann Furner, 
Yenda Prods.



glyphosate-resistant weeds and that 
number is likely to increase if growers 
do not take preventative action.

In the past few years new populations 
of glyphosate-resistant annual 
ryegrass have become more common, 
particularly in vineyards. 

In 2006, 10 new populations of 
glyphosate-resistant annual ryegrass 
were recorded in vineyards, with most 
reports occurring in South Australia. 
This is more than twice the number 
reported the previous year. 

This information should serve as a 
warning to orchardists as there is 
a strong similarity between weed 
management in vineyards and weed 
management in orchards. 

How to avoid glyphosate 
resistance
Glyphosate resistance will be found 
where glyphosate is the only system 
used for weed control. In most cases 
this will be along fence lines and may 
also be within the tree row.

Orchardists can reduce the risk of 
developing glyphosate-resistant weeds 
by using a multifaceted approach to 
weed control including the strategic 
use of alternative knockdown groups, 
residual herbicides and herbicide 
mixtures, cultivation and mulching. 

Farm hygiene is also critical in 
preventing the movement of resistant 

Glyphosate resistance was first reported 
in Australia in a New South Wales 
orchard in 1996. It was the second 
case of resistance in the world, but 
orchardists have become complacent 
and the number of reports of glyphosate 
resistance increases each year.

Generally glyphosate resistance occurs 
where the only measure employed 
to control weeds is the herbicide 
glyphosate.  

When a plant population develops 
glyphosate resistance that herbicide 
becomes ineffective and farmers 
must look for alternative methods 
of weed control. Resistant weeds 
that spread into crops compete for 
water and nutrients, limiting the yield 
potential of the crop and in some 
cases contaminate that crop. As a 
consequence glyphosate resistance 
is a major concern for agricultural 
industries.

Creating awareness
Glyphosate resistance has a high profile 
in no-till broad-acre farming systems 
due to the threat it poses to crop yields 
and the lack of acceptable cultural 
practices that can be employed. 

Orchardists have not considered 
glyphosate to be an issue in the past, 
but need to be aware of the growing 
threat to their livelihood. There are 
currently three orchards within NSW 
that have been confirmed as having 

seeds between areas of the orchards or 
between properties. Equipment should 
be cleaned to ensure that seed material 
from resistant populations is not spread 
to other susceptible areas.

It is essential that growers use 
glyphosate responsibly if they are to 
prevent the development of glyphosate 
resistance in weeds, especially in 
annual ryegrass. 

What to do if you suspect 
glyphosate resistance
When glyphosate resistance is first 
suspected consider the possibility of 
other common causes of herbicide 
failure by asking: 
■ Was the glyphosate applied in 

conditions and at a rate that should 
kill the target weed?

■ Did the suspect plants avoid 
herbicide contact or emerge after the 
glyphosate application?

■ Does the pattern of surviving plants 
suggest a spray miss or other 
application problem?

If resistance is still suspected
1. Contact your Department of Primary 

Industries (DPI) district horticulturist 
who will send the specimen to a 
recognised herbicide resistance 
testing service provider for testing 
and confirmation of the resistance 
status.

2. Ensure suspect plants do not set any 
seed.

3. If resistance is confirmed, develop 
a management plan for future years 
in consultation with an agronomist / 
horticulturist.

Prevention of glyphosate resistance 
will be through alternating your weed 
management practises and not solely 
relying on glyphosate for weed control. 
The use of mulching, scrubbing (pulling 
weeds out through cultivation or 
hand), mowing and different groups 
of herbicide will prevent glyphosate 
resistance.

Contact: Jeremy Bright 

District Horticulturist

Orange Agricultural Institute 

Tel: (02) 6391 3822

Email: jeremy.bright@dpi.nsw.gov.au
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Keep Glyphosate working 
in the orchard

By Jeremy Bright

Ryegrass resistant to glyphosate grows freely in this Orange district stone fruit 
orchard.
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greater support in-store with posters, 
grape bags and a trade presenter. 

Two double-sided posters were printed 
and distributed nationally via the central 
markets. One poster featured the Little 
rays of sunshine girl on one side and 
7 great reasons to eat more grapes 
on the other. The second poster had 
a scrumptious shot of red and green 
grapes instead of the girl. 

Grape bags were back for the second 
year after a very positive launch in 2006. 
Made from 100% degradable plastic, 
the bag had side gussets and ventilation 
holes. It carried the same logo – Nature’s 
little snack – and had the same 7 great 
reasons to eat more grapes. 

A 6-page trade presenter was also given 
out with all point-of-sale material. The 
presenter not only detailed the campaign 
but also acted as a mini-merchandising 
guide.

7,000 posters and 1.3 million bags 
were distributed via the central markets, 
Perfection Fresh and the sampling/
merchandising program.

Consumer sampling program
A sampling and merchandising program 
involving over 100 independent stores in 
Sydney, Melbourne and Brisbane was a 
new aspect of this season’s campaign. 

Consumer sampling sessions were held 
in Brisbane during November 2007 
and in Sydney and Melbourne during 
February and March 2008. 

During the two hour sampling session 
grape ambassadors offered consumers 
the chance to sample red and white 
grapes. The direct interaction with 
consumers provided the ideal opportunity 
to educate the consumer on any 
misconceptions they might have, to find 
out their reaction to Australian grapes, 
and very importantly, to increase sales.

Research had shown the average 
purchase of grapes was around 700 

With most Australian table grapes 
from this season sold, Horticulture 
Australia (HAL) and the Australian Table 
Grape Association (ATGA) Promotions 
Committee have had time to review this 
season’s domestic marketing program.

HAL Marketing Manager Michelle Toft 
said one of the key messages of the 
campaign this year was to convey 
the nutritional information about table 
grapes.

Research had clearly shown that snacks 
and snack advertising more than any 
other fruit or food, had historically had a 
direct negative impact on grape sales. To 
keep consumers thinking of Australian 
grapes the campaign had to challenge 
the competition, major snack fruit 
companies. 

To achieve this grapes were positioned 
as ‘Natures’ little snack’, a tagline that 
focused on the healthy benefits of eating 
grapes and reminded consumers why 
table grapes were so special.

Following this theme was a new initiative 
– ‘7 great reasons to eat more grapes’ 
– aimed at driving home the health 
benefits associated with eating grapes.

The campaign was also given a face 
– a gorgeous girl enjoying a bunch of 
delicious grapes with the tagline ‘Little 
Rays of Sunshine’.

Outdoor advertising
Outdoor promotional activities around 
shopping centres were proven to drive 
sales in an econometric modelling 
project conducted in early 2007. Guided 
by this feedback the campaign again 
utilised outdoor advertising panels 
in major shopping centres in Sydney 
and Melbourne and a few centres in 
Brisbane.

Panels featuring the Little Rays of 
Sunshine girl were on display in 
November to support the start of 
the grape season and again later in 
February/March during the peak supply 
period. 

The outdoor advertising gave table 
grapes extensive coverage, with most 
panels in the first burst staying up right 
through the festive season till January. A 
total extra value of $196,000 was gained 
in free advertising, 156% of the original 
spend.

In-store support
This year the campaign provided even 

Marketing Australian grapes – 
end of season wrap

grams. To increase sales a special 
offer was run where any customer who 
purchased one kilogram of Australian 
grapes during the two hour session 
received a free Australian grapes-
branded snack pack.

Grape ambassadors were given a sales 
target of 25kg per session and achieved 
26kg in each of the stores.

After each two hour session the grape 
ambassadors visited an additional store 
to put up point-of-sale material and were 
able to achieve this in 75% of all stores 
visited.

Feedback from the sampling program 
also showed that 89% of consumers 
asked said they loved Australian grapes 
although the misconception about grapes 
being full of sugar is still quite prevalent. 
Detailed analysis of the sampling results 
will be considered when developing next 
year’s campaign.

Central markets
As with previous years, the point of sale 
was distributed to central markets in 
Sydney, Melbourne, Brisbane, Adelaide, 
Perth and Newcastle. Aimed at helping 
retailers create fantastic displays, the 
colourful point-of-sale material was a 
great hit and some central markets ran 
out of their early allocation. 

The table grape season was launched 
with two separate events for wholesalers 
and retailers – one at Brisbane Markets 
on 13 November and a second at 
Melbourne Markets on 22 November – 
providing an ideal opportunity to pick up 
point-of sale material.

Getting point-of-sale up in store 
however proved more problematic. As 
with previous years the point-of-sale 
flowed through the central markets into 
the hands of the independent retailers, 
but follow up visits illustrated that the 
buyers/owners of the stores were not 
taking the time to put the material up 
themselves. 

This has been an ongoing challenge but 
one that was somewhat alleviated by the 
sampling and merchandising program. 
A decision was made to merchandise 
during the peak of the season and 
feedback from the field had indicated 
that this was the right decision as early 
season fruit was poor.

To further promote Australian table 
grapes, a double sided A4 sheet on 
table grapes was inserted into the term 

“The colourful point-
of-sale material was 
a great hit and some 

central markets 
ran out of their 

early allocation.”



Mildura. Filming from Barry Pedersen’s 
Windtan farm in Paringi, viewers were 
told how wonderful Mildura was, how 
perfect the fresh and dried grapes were 
and how healthy they were for the whole 
family. 

A week later a TV crew from channel 
Ten’s 9am with David and Kim filmed in 
Mildura over two days. Australian Table 
Grape Association Chairman Nick Muraca 
and Australian Dried Fruit Association 
Chairman Peter Jones were interviewed. 
The crew filmed local chef Stefano de 
Pieri preparing a traditional Italian bread 
recipe using grapes. The segments on 
9am with David and Kim went to air on 
3 and 7 March with estimated viewing 
figures of over 90,000 each.

The entire public relations program 
attracted coverage that reached over 11 
million Australians. 

Whilst this season has brought many 
challenges to grape growers nationally, 
the individual elements of the national 
marketing campaign have worked well 
and helped to support the grapes that 
have been in the market.

Future directions
Mr Scott said the ATGA Promotion Sub-
committee had analysed the results from 
this year’s campaign with representatives 
from Horticulture Australia (HAL).

“One of the successes of the campaign 
in recent years has been the introduction 
of grape bags to independent retailers,” 
he said.

“The bags are not only useful as a means 
of carrying grapes, but are also a handy 
tool for conveying key messages such as 

1 issue of Canteen Fresh. An initiative 
developed and run by Sydney Markets, 
the Canteen Fresh newsletter goes 
to over 3,300 primary schools across 
New South Wales, Queensland and the 
Australian Capital Territory. 

Melbourne Markets supported Australian 
table grapes by including them in their 
website and Fresh Tastes newsletter.

Growers in the spotlight
Whilst the Public Relations program 
heralded grapes as the healthy snack, 
this year’s campaign was also aimed at 
creating a link between the Australian 
consumer and grape growers.

A media tour of Cordoma Farm at 
Emerald attracted good print coverage. 
Five Food/Feature Editors from key 
magazines were flown to Emerald in 
mid-November and shown how grapes 
are grown, harvested and packed. Many 
local growers helped out during the day, 
and Joe and Ross Cordoma did a terrific 
job of making grape growing come to life 
for the editors.

As a result of the tour a feature on the 
Cordoma’s farm was seen in the February 
issue of Australian Good Taste (3 page 
feature) and grapes have been featured 
in New Idea (in-season piece and recipe) 
and Super Food Ideas (in-season piece). 
Woman’s Day and Women’s Weekly have 
committed to incorporating grapes, with 
Woman’s Day featuring grapes more 
prominently at the start of next season.

On 12 February, 2008 276,000 
Australians nationally tuned in to see 
Steve Jacobs, from channel Nine’s Today 
show present his weather segments from 

the nutritional information directly to 
the consumer.”

Mr Scott said this national yield for the 
2007/08 season was much lower than 
previous years and this would affect the 
funds available from levy collection. 

“As a result of the low levy collection 
next year’s campaign won’t be as 
extensive and we will have to be 
careful where we spend the limited 
dollars available,” he said.

“Rather than looking at individual 
strategies which have worked in the 
past and may well work in the future, 
the ATGA would like to see a long term 
marketing strategy developed.

“We want to know where we should be 
heading and the best way to get there.

“And perhaps more importantly 
we want a campaign that will be 
accepted and recognised by all major 
stakeholders in the industry as well the 
public.”

The ATGA is currently holding 
negotiations with HAL regarding the 
development of a new campaign. 

The Table Grape 2007/2008 Domestic 
Marketing Program (TG07500) has 
been facilitated by Horticulture Australia 
Limited (HAL) in partnership with the 
Australian Table Grape Association 
(ATGA) and has been funded by the 
national table grape marketing levy.

Contact: Pia Argiratos

Marketing Manager 

Tel: (02) 8295 2300

Email: pia.argiratos@horticulture.com.au
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This insert for Canteen Fresh was delivered to over 3,300 primary schools across NSW, Queensland and the ACT
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CSIRO researcher Peter Clingeleffer 
didn’t waste valuable career time 
finding his calling in life – it was a case 
of right first time.

The veteran of vine development and 
horticultural research took his first job 
out of university at CSIRO Merbein 37 
years ago, and he’s been there ever 
since.

And it’s probably just as well, given the 
long-term nature of his work.

From start to finish, Mr Clingeleffer’s 
projects at the CSIRO research centre at 
Merbein can take 10 or even 12 years.

“It can be pretty painstaking and time-
consuming work,” Mr Clingeleffer said.

“Nothing I’ve been involved with in my 
time here has been the sort of job that 
you start one day and finish the next,” 
he said.

“In the early days it was working 
towards what you would call 
generational change – really changing 
the way the dried fruit and wine 
industries, in particular, operated with 
mechanisation and so on.

“Now there is still some of that focus, 
with work on climate change, water 
efficiency and improving productivity. 

“But more of our 
time is 
devoted 
to 

new varieties that will keep Australian 
industries at the forefront of viticulture.”

Even before graduating with honours 
in his Agricultural Science degree, Mr 
Clingeleffer’s passion was farming.

“I grew up on a farm in Tasmania 
where we had dairy cows when I was 
very young, then mixed cropping and 
sheep,” he said.

“I did have some interest in going 
back on the land, but in the end I think 
I realised I wasn’t a good enough 
mechanic!”

Mechanisation
He arrived at Merbein in 1972 to work 
with the late Dr Peter May with a brief 
to mechanise the wine grape and dried 
fruits industry. 

“I worked on the very earliest 
mechanical harvesters which 

CSIRO had brought into 
Australia from the 

United States 
in 1999 and 

2000 and 

there was a lot of trial and error,” he 
said.

“For wine grapes there was one 
commercial harvester in Australia at 
that time.

“The labour force, even then, was 
drying up and there was a fair bit of 
enthusiasm for mechanisation for that 
reason.

“Once we convinced the industry – both 
growers and wineries – that the quality 
was still there with mechanically-
harvested fruit, the uptake was pretty 
rapid.

“In the first season there was one 
harvester in Australia, the next season 
five, then 11, then 23, then 50 plus, all 
in a matter of five years.

“Then followed active research on 
mechanical hedging and minimal 
pruning, and together they underpinned 
the huge success of the wine grape 
industry.”

The evolution of the dried grape 
industry followed a similar path, but 
with uptake more measured because 
of the need to redevelop vines to new 
rootstocks and trellises suited to trellis 
drying, a concept developed by Dr May 
in the 1960s.

“Dried fruit growers were pretty keen 
for mechanisation, and the industry had 
some terrific leaders who really pushed 
to develop the necessary technology.

“CSIRO was at the forefront of 
trialling and assessing hanging canes, 
cordoned-based systems and trellises 
like Swingarm that underpin the 
modern dried grape industry.

“While most of it was slow progress 
I suppose the single events I look 
back on with most pride involved the 
evolution of the dried fruits sector.

“At two field days in the winter of 1980 
and pre-harvest in 1981 we had 400 
growers here to look at the various 
ways of growing sultanas – it was a 
real buzz,” he said. 

Working with industry
Mr Clingeleffer said the close 
partnership between industry and the 
CSIRO researchers was the key to the 
success of the development programs.

“We had what we called the Australian 
Dried Fruits Association (ADFA) Dried 
Fruits Problems Committee which was 
a great forum for discussing the issues 

Industry leader – the backbone of 
Australian viticulture research 

Industry profile

“The single events 
I look back on with 
most pride involved 
the evolution of the 
dried fruits sector.”



we were facing as an industry and being 
strategic about how to deal with them,” 
he said.

“Out of that process we’ve taken 
some big steps forward on 
processing and storage, 
with alternatives to methyl 
bromide and cool 
storing techniques 
helping to maintain 
light-coloured fruit 
and reduce insect 
infestation.

“We also 
began work 
on Sunmuscat 
which is now a 
huge success 
story for the 
industry.

“The 
partnerships 
we have had 
with each of the 
industry sectors 
have been terrific. 
We’ve obviously 
had some robust 
discussions over 
the years, but I think 
ultimately the proof of 
our co-operative work has 
been in the outcomes for 
each of the industries involved. 

“In each case our Australian 
product, varieties and techniques 
are now equal to anywhere else in the 
world and I’m certain that wouldn’t have 
been the case without the productive 
relationships we had.” 

Breeding for the future
Mr Clingeleffer published work on table 
grape production in the 1980s based on 
management systems he had observed 
in the US and South Africa.

“We had some good breeding 
programs in the 1980s, probably the 
most significant of which was Marroo 
Seedless, released in 1988, and work to 
improve disease resistance in seedless 
grapes,” he said.

“We have taken some huge steps 
forward in developments in the 
table grape sector since the industry 
implemented a voluntary levy then a 
compulsory levy in the late 1990s.”

Mr Clingeleffer said a long-term 
commitment to the job had allowed him 
to see through projects from start to 
finish, and provide continuity to research 
programs.

“A lot of the big picture work is 
development of new varieties – 
identifying and developing potential new 

strains that might help the table grape, 
dried fruit and wine industries, deal with 
some problem or challenge. 

“But it’s enormously tedious work and 
nowhere near as simple as most people 
might think.

“Each season we have 10,000 
seedlings in the field which require 
assessment as dried, table or wine 
grape varieties.

“For each of those, there’s a 
tremendous amount of work involved. 

“The first step is to make deliberate 
breeding crosses at flowering in spring. 
This involves ‘emasculation’ of every 
flower on a bunch, sometimes more 
than 1,000 flowers, to remove the 
flower ‘cap’ and underlying pollen. 

“The emasculated bunch is then 
pollinated with pollen from a selected 
paternal parent. 

“New plants are propagated from seeds 
or, in the case of seedless-by-seedless 
crosses, from the rescue of embryos 
using tissue culture techniques before 
they abort. 

“Growth of the new plants is maintained 

in 
glasshouses 

over winter 
before planting 

in the field in the 
following spring.”

It then takes about three 
years of vine training before 

fruit is available for evaluation over a 
further three year period.

“This year, for instance, I think we 
have about 200 table grape seedlings 
that we think are worth having a look 
at more closely, and possibly another 
60 seedless types for dried fruit,” Mr 
Clingeleffer said.

“These will be multiplied in larger plots 
or top-worked onto existing vines to 
speed up the evaluation process and 
identify the best management practices 
for each selection. 

“Larger scale commercial testing is 
then undertaken prior to release.

“On the face of it the strike rate isn’t 
that great with about five percent 
of seedlings retained for ongoing 
evaluation in the larger plots but that’s 
the nature of the business and you 
couldn’t put a price on the financial 
benefits of developing a successful 
variety.

“We’re just now seeing the benefits 
in the field of table grape breeding 
research that began in the 1990s, 

15

Berries of new table grape 
selections are measured for 

the table grape breeding 
program.

■  CONTINUED ON PAGE16  ■



16

with the first commercial plantings 
of Millennium Muscat and the Magic 
Seedless this season.”

Mr Clingeleffer said viticultural 
industries faced obvious and substantial 
challenges surrounding drought, climate 
change and efficiency.

“But each sector has its own unique 
issues, and for table grapes, that is 
clearly the issue of berry collapse,” he 
said.

“However there are some promising 
types that we are starting to see come 
through our breeding programs that 
might help us develop a resistant 
strain of seedless grapes to replace 
Thompsons, and that’s a really exciting 
aspect of what we are doing currently.

“For dried fruit, the direction of the 
industry indicates now that there is 
almost full mechanisation, we need to 
concentrate on yield increases while 
maintaining quality, particularly for 
light-coloured fruit.

“Our work to this point has given us 
a threefold increase in yields from 
the 1950s, and we now have growers 
producing 10 tonnes to the hectare as a 
benchmark.

“I think there’s potential for 15 tonnes 
to the hectare to be the benchmark, and 
already some growers with Sunmuscat 
are achieving that in some seasons.”

Quiet achiever
Mr Clingeleffer said after nearly 40 

years in the industry his job still excited 
him.

“It’s terrific work. It takes patience but 
it’s great to know that when you have 
success it really does make a difference 
to the people you are working with,” he 
said.

Mr Clingeleffer said that he has been 
invited to speak at many international 
conferences which had allowed him to 
visit most viticultural regions across the 
world. 

He has also received a number of 
awards for his contributions to science 
and industry. These include a CSIRO 
Medal, jointly with CSIRO Division of 
Horticulture, Viticulture Group in 1991; 
the inaugural irrigation innovation 
award, Irrigation Association of 
Australia, Sunraysia region in 1996; the 

inaugural wine industry innovation and 
achievement award 1997, SA Wine and 
Brandy and Malaysia airlines in 1998; 
the inaugural Riverlink Scientific Team 
Award: Winegrape crop yield estimation 
team in 2002, the Riverlink Scientific 
Team Award: ‘Improving sustainability 
and wine grape quality in warm region 
irrigated vineyards’ in 2005; and CSIRO 
Plant Industry Chief’s team awards for 
studies on low browning sultanas and 
the table grape breeding in 2005 and 
2007 respectively. 

Mr Clingeleffer said that one of the 
most rewarding aspects of his career 
has been the co-supervision of a 
number of students undertaking PhDs, 
masters and honours projects as well 
as postdoctoral fellows within CSIRO. 
Many of these colleagues now have 
significant roles in research institutes 
across the world or in industry. 

Other key roles include being the Chair 
of the national Vine Improvement 
Committee for 15 years and a member 
of the Sunraysia Institute of TAFE Rural 
Advisory Committee for 25 years. 

Since 1996 Mr Clingeleffer has been 
the Program Manger for viticulture, 
within Riverlink with a responsibility for 
coordination of research, development 
and extension across three state 
agencies and CSIRO in the region. 

Mr Clingeleffer continues to maintain 
an extensive network of industry 
contacts through direct involvement 
in committees across the three 
commodities. These include the 
ADFA Drying for Profit program, the 
Riverland Wine Industry Development 
Council Technical Subcommittee, the 
Murray Valley Wine Industry Technical 
Committee, Mildura Wines and its 
Education Subcommittee, the Riverlink 
Wine Industry RD&E Committee, Murray 
Valley Table Grape Growers Council and 
its Heat Stress Subcommittee. 

Communication with industry is an important part of research; here Peter talks to a 
group of growers in the Dried Grapes a Growing Business training program about 
buds bursting along unpruned canes.

■  CONTINUED FROM PAGE15  ■

The first Chisholm Ryder harvester to be bought into Australia by CSIRO still stands 
proudly in a shed at CSIRO.



Sunbeam Foods has announced 
that 2009 dried vine fruit prices are 
guaranteed to be higher than in 2008. 

It is hoped this very early 
announcement and commitment 
will give growers confidence on 
prices for the 2009 season and 
assist them to make decisions 
on carry-over water, pruning and 
management of their properties. 

The global price for dried fruit has 
remained high because of last year’s 
shortfall from major producers 
in the northern hemisphere. 
There is little carry-over fruit and 
uncertainty over this year’s crop is 
having a positive pricing effect. 

However, the big factor in determining 
what the price will be is the volume 
and quality of the northern hemisphere 
harvest (from July through to 
September). Sunbeam will provide 
an update of this at the Australian 
Dried Fruits Association (ADFA) 
Growers’ Open Forum in July.

With the current buoyant market 
Sunbeam can issue supply contracts 
with attractive pricing arrangements for 
short, medium and long term supply. 
Growers who have expired contracts 
or require a review of their existing 
contract should contact their Sunbeam 
representative for further details.

Southern hemisphere 
production
As mentioned in the last edition of The 
Vine, Sunbeam recently undertook a 
tour of the major southern hemisphere 
dried fruit producing countries – 
South Africa, Argentina and Chile. 

The tour reviewed the comparative 
advantages of each producing nation 
given recent market developments 
where northern hemisphere dried 
fruit producing countries have 
experienced significant volume 
shortfalls. The status of each 
country’s production is listed below.

South Africa’s production over 
the last 10 years has been volatile 
mainly due to lower returns. Vine 
fruit production fell 10,000 tonnes 
this year and dried tree fruit is down 
7,000 t over the last decade.

Vine fruit production is diversified. Light 
coloured sultanas are marketed into 
Europe, Thompson Seedless raisins and 
golden sulphured sultanas are farmed.

Entrepreneurs with advantages of 
secure water and relatively cheap 
labour have started smaller companies 
marketing specific products to 
targeted customers. Such companies 
have vertically integrated operations 
controlling fruit supply and processing 
fruit in smaller modern factories.

Vine fruit producers have imported 
technology, including the Merbein 
seedless variety, resulting in very high 
yields and dried tree fruit producers 
are targeting ‘preservative free’ 
and innovative drying methods .

The country could regain some lost 
production quickly given its available 
resources, but needs capital injections 
and a competitive currency. 

Argentina’s production is centred 
in western Argentina where fertile 
land and secure water compliment 
a climate that can be volatile.

Vine fruit is either a by-product of the 
wine industry when wine supply is 
abundant, or the table grape industry 
where bunch clippings are dried. 
Thompson Seedless raisins and Flame 
Seedless are mostly sold in Brazil and 
are sun dried (pictured) on the ground.

Dried apricots, peaches and pears 
are produced, but there is seasonal 
competition from concentrate 
manufacturers. Prunes are 
handpicked and many sun dried.

The industry is opportunistic, using 
lower technology but has good natural 
resources. However it lacks companies 
with sufficient capital to drive 
consistent returns and volume growth. 

Chile has a vibrant and growing prune 
industry with the best prune processing 
facilities in the world. It will continue 
to capture export market share from 
the United States and France. 

Thompson Seedless and Chilean 
Flames from the table grape industry 
are sun dried and subsequently size 
graded in the processing factories. 

Chile has a stable government, a high 
standard of living and well established 

businesses, but is experiencing a 
strengthening currency. The dried fruits 
industry has to drive supply chain 
efficiencies to continue growing and is 
already sourcing fruit from Argentina.

Implications for Australia
The tour confirmed opportunities for 
southern hemisphere countries to 
act collaboratively to achieve better 
marketing outcomes for dried fruit 
products. Further it is considered 
unlikely that South Africa, Chile and 
Argentina will significantly boost 
production of dried vine fruit as South 
Africa and Argentina face difficulty 
with capital raising without outside 
partners and in Chile the industry is 
based on grapes from the table industry 
which is presently challenged due 
to its currency strength. However, in 
light of stronger global markets, there 
will be a limited response to increase 
a dried vine fruit production using 
available land and water, but this is 
expected to be from some existing 
growers and perhaps wine and table 
grape producers switching production. 

Both Chile and Argentina already 
have a strong market in Brazil 
where there is significant growth in 
per capita income which may pull 
any additional tonnage away from 
northern hemisphere markets. 

Chile and to a lesser degree Argentina 
are increasing prune production. Chile 
must overcome a stronger currency, but 
already it is winning more global share 
and with the Australian dollar strong 
is a competitive force to the Australian 
prune industry. This will be even 
more apparent as the Chile-Australia 
Free Trade Agreement is completed 
and the current duty abolished.

DT07000 Tour of the major southern 
hemisphere dried fruits producing 
countries was facilitated by Horticulture 
Australia (HAL) in partnership with 
the ADFA, Australian Prune Industry 
Association and the South Australian 
Dried Tree Fruits Association. It has 
been funded by voluntary contributions 
from Sunbeam Foods Pty Ltd.
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Sunbeam Foods/Angas Park

2009 dried vine fruit prices to rise 
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Research and development is vital 
for an industry to remain competitive 
in today’s global marketplace. It is 
imperative that growers have access to 
the latest technological advances, and if 
possible be at the cutting edge of those 
developments.

However, research and development 
requires money.

For many years the dried tree fruits 
industry has had a statutory levy to help 
fund research and development carried 
out via Horticulture Australia Limited 
(HAL).

Known as the Dried Fruit Levy, the levy 
is payable on dried fruits received for 
processing and includes both dried tree 
fruits (dried apricots, dried pears, dried 
peaches, dried nectarines and dried 
plums (prunes)) and dried vine fruits 
(dried grapes).

South Australian Dried Tree Fruits 
Association (SADTFA) Management 
Committee member Paul Wittwer said 
the levy for dried tree fruits (other than 
prunes) is currently $32.00 per tonne.

“This levy, along with voluntary 
contributions (for specific projects) 
from other industry stakeholders, is 
matched dollar for dollar by the Federal 
Government,” he said.

“It is a small cost to the individual 
grower, but has enormous value to our 
industry, returning the investment many 

times over by the most equitable means 
possible.”

Levies are paid to the Levies Revenue 
Service (LRS) an organisation within 
the Australian Government Department 
of Agriculture, Fisheries and Forestry 
(DAFF). LRS is responsible for both 
the collection and distribution of 
levies to HAL and for the distribution 
of the Australian Government’s 
matching research and development 
contributions. 

Mr Wittwer said levy funds had been 
used to finance industry projects such 
as carpophilus beetle control, elevated 
work platform standards and efficient 
production systems, which dealt 
with thinning, high density plantings, 
trellising and summer pruning. 

“More recently we have put the funds 
towards breeding new apricot varieties 
specifically for dried fruit production in 
South Australia. 

“The apricot breeding and 
mechanisation project at the South 
Australian Research and Development 
Institute (SARDI) has been successful in 
delivering strains of traditional and new 
varieties which have vastly improved 
size, taste, colour, drying ratio and 
mechanical harvesting attributes such 
as evenness of ripening and firmness, 
all of which mean higher profitability for 
growers,” he said.

Support your industry 
– make sure you pay 

statutory research levies

Understanding levy obligations
Australian Dried Fruits Association General Manager, Phil Chidgzey outlined three 
scenarios to help dried tree fruit growers understand their obligations.

Scenario 1: If a grower has an arrangement with a person who receives dried 
fruits for processing at a processing establishment for that person to sell the 
processed fruit, then that person is liable to pay levy. The proprietor of the 
processing establishment is required to lodge the return.

Scenario 2: If a grower doesn’t have an arrangement as outlined in Scenario 1, 
then the grower of the dried fruits received for processing is liable to pay levy. 
The proprietor of the processing establishment is required to lodge the return. 
The proprietor would be considered either a processor or receiver. Therefore, that 
person can recover the levy amount from the grower.

Scenario 3: If a grower is also a processor, and therefore the proprietor of a 
processing establishment, then the grower/proprietor must pay levy and lodge 
returns.
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“Research such as this is vital for our 
industry to remain competitive.” 

How levies are paid
“Most dried tree fruit growers have their 
fruit processed and marketed by Angas 
Park. In this case Angas Park lodges 
the returns and pays the levy fees on 
behalf of the grower. The fees are then 
deducted from grower payments,” Mr 
Wittwer said.

“However, in recent years there has 
been an expansion of private sales in 
the dried tree fruit industry and the 
SADTFA Management Committee has 
expressed some concern about the 
potential loss of levy income from 
private sales.

“Furthermore, for various reasons 
including the current drought there 
is now significantly less dried fruit 
being delivered to the processors. 
This has had a marked effect on our 
capacity to invest in new research and 
development.

“This article aims to remind all growers 
of their obligations to pay their levy so 

that our industry can continue to grow,” 
he said.

For the purposes of the Dried Fruit Levy 
(which includes dried tree fruits), the 
Primary Industries Levies and Charges 
Collection Regulations 1991 define a 
producer of dried fruits as:

■ a person (the first person) who 
receives dried fruits for processing at 
a processing establishment under an 
arrangement with the grower of those 
fruits that requires the first person to 
sell the processed fruits; 

■ in the absence of an arrangement of 
that kind— the grower of the dried 
fruits received for processing at the 
establishment.

The regulations require the proprietor 
of a processing establishment to lodge 
a levy return. A processor or receiver 
(a proprietor could be either) is liable 
to pay levy on behalf of the producer 
and has the ability to recover the levy 
amount from the producer.

Individual scenarios have been outlined 
in the box story to help growers 
understand their obligations

Annual returns
The levy is paid annually with the 
return on or before 30 November in the 
following levy year. This means that 
the return and payment for the levy 
year commencing 1 October, 2007 and 
ending 30 September, 2008 must be 
lodged by 30 November, 2008.

Completed returns and payments can 
be sent to: 

The Secretary
Levies Revenue Service
Department of Agriculture, Fisheries 
and Forestry
Locked Bag 4488
Kingston, ACT 2604

Where payment of levy is made by EFT, 
returns should be faxed to (02) 6272 
5695. 

Growers wanting to make a payment by 
EFT, can call (free call) 1800 020 619 
for more information. (Please note that 
calls to this number may incur charges 
if made from mobile or pay phones.) 

For more information about LRS, please 
visit their website www.daff.gov.au/
levies

Chris Ellis of Angas Park recently said that future dried tree 
fruit prices across many countries remained quite uncertain. 
He said the Turkish market was particularly volatile and 
forecasts were for a larger 2008 Turkish apricot crop. 

However, Angas Park wished to indicate to growers planning 
operations for the 2009 harvest under the current challenging 

circumstances that prices for Australian dried apricots, 

peaches and pears are expected to be at least equal to the 

strong prices paid in 2008. 

Further updates on 2009 pricing will be provided when the 

market settles.

2009 price outlook
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Resolving horticulture disputes
the usual price paid within the industry. 
Some of the cartons, he has been told, 
were underpaid by up to 20 cents per 
carton.

Mr Roades is adamant that the correct 
price owed is $150,000. There has been 
heated debate between the two men 
over the price to be paid. Mr Barter has 
paid Mr Roades $115,000 and refuses to 
pay more.

Mr Roades has contacted his grower 
representative association. They 
suggested that he go through the 
process to initiate mediation under the 
Horticulture Code of Conduct. 

Mr Roades has sent a Notice of Dispute 
to Mr Barter, outlining his problem and 
arguments. Twenty-one days have 
expired and no resolution has been 
achieved. 

Mr Roades has taken the next step 
under the code and requested that the 
Horticulture Mediation Adviser appoint a 
mediator to assist the parties to resolve 
the dispute.

Mr Barter agreed to meet with Mr 
Roades and the mediator in Western 
Australia as he had some business 
scheduled there. 

Mediation commenced in Western 
Australia and the matter was settled in 
2½ hours.

How mediation resolved this 
dispute
Until this point in time, each of the 
parties had been focused on rights. 

Mr Roades argued that it was his right to 
be paid the additional money. 

Mr Barter argued that Mr Roades had 
done no research into the current prices 
being offered and paid in South Australia. 
He argued that South Australia was a 
different market and that Mr Roades had 
no right to any additional payment. 

In addition, Mr Barter argued that he had 
paid an overly generous amount for the 
first batch and that Mr Roades could not 
have expected the same amount for all 
eight deliveries.

Mediation, however, draws the attention 

On the 7 March 2007, the then Minister 
for Agriculture, Fisheries and Forestry 
(DAFF), Peter McGauran announced 
the appointment of the Horticulture 
Mediation Adviser to administer the 
dispute resolution process under the 
Horticulture Code of Conduct.

The Horticulture Mediation Adviser is 
the contact for all inquiries relating to 
mediation under the code. The mediation 
adviser’s role is to help parties resolve 
disputes and, on request, appoint 
mediators from a specialist panel of 
experienced mediators across Australia.

The Horticulture Mediation Adviser has 
also established a list of Horticulture 
Produce Assessors who can investigate 
and report on any matter arising under a 
horticulture produce agreement.

Under the Horticulture Code of Conduct, 
growers and wholesalers can use any 
type of dispute resolution procedures 
they choose. However, if either a grower 
or wholesaler wishes to use the code’s 
dispute resolution process then the other 
trading party must comply.

In the first instance, the code calls for 
the two parties to attempt to resolve the 
dispute themselves and, if that fails, to 
participate in mediation. A mediation 
adviser will provide low cost mediation 
services under the code. This process is 
a quick, confidential and cost-effective 
alternative to legal action. An agreement 
reached through mediation is a contract 
subject to the normal requirements of 
contract law.

A case study
Bob Roades is a fruit grower in Western 
Australia. Three months ago he provided 
a delivery of fruit to Ronny Barter of 
Barter Pty Ltd who is based in South 
Australia. The delivery was done in eight 
separate semi-loads.

The two men had conversations on 
pricing prior to the delivery and separate 
to their written agreement which states 
that pricing will be agreed before 
delivery. Mr Barter, confirming the 
price for the first load, sent a fax to Mr 
Roades. However, there was no written 
confirmation for pricing of the following 
seven loads.

Mr Barter has since told Mr Roades that 
the total price for the seven loads is 
$115,000.

Since this time, Mr Roades has spoken 
with various people within the industry. 
His mates in Queensland and Victoria 
tell him that he has been ripped off and 
that the prices per carton were all under 

away from rights and brings the focus to 
needs, goals and objectives. 

In mediation, a neutral third person 
assists the parties by facilitating 
communication, promoting 
understanding and assisting the parties 
to identify their needs, goals and 
objectives before using problem-solving 
techniques to enable the disputants to 
reach an agreement that reasonably well 
meets the needs and goals of each party.

For Mr Roades, it was not about the 
actual amount. He felt betrayed after a 
long and loyal supply history both before 
and after the code came into effect. 
His primary need was justification for 
the pricing and a fair market price for 
his produce and secondarily, the need 
to maintain financial security through 
continued business with Mr Barter.

For Mr Barter, Barter Pty Ltd needed 
to avoid publicity and avoid getting 
a bad name within the industry. His 
goal was also to maintain the business 
relationship, as he felt that Mr Roades’ 
produce was amongst the best he 
received.  He also needed some clarity 
as to how they would agree price in the 
future, as he didn’t want this to happen 
again.

In identifying the needs of the parties, 
the mediator was able to facilitate 
acknowledgement. 

Mr Barter was able to say to Mr Roades 
that it was clear, to everybody in the 
market place, that his produce was first 
grade quality. He was able to add that 
the reason for pricing was that the South 
Australia market place differed to that of 
Queensland and Victoria. 

Mr Barter said that he wanted to 
continue trading with Mr Roades in the 
future.

For Mr Roades, this was a turning point, 
as he was then able to discuss solutions 
that would fit within the needs of the 
parties. They had common ground in that 
they wished to continue trading with one 
another.

Rather than focus on the solution 
that these parties agreed to, it might 
be beneficial to look at some of the 
possible outcomes, some of which were 
incorporated into the agreement reached 
by Mr Roades and Mr Barter:
■ Perhaps an amount anywhere between 

$0 and $35,000 could be paid as 
a goodwill gesture towards further 
business.

■ An agreement could be struck for 
future consignments. 

“Many horticulture 
disputes can be 
resolved quickly 

and cost-effectively 
through mediation. ”



These needs were met through 
mediation, and the result was an 
agreement that was reached by the 
parties, and satisfactorily implemented 
within a short period of time. 

Conclusion
Many horticulture disputes can be 
resolved quickly and cost-effectively 
through mediation. 

In any dispute, the parties can become 
consumed and exhausted from 
‘fighting the fight’. Mediation offers the 
opportunity for speedy resolution. The 
costs, complications and public arena of 
the adversarial system can be avoided 
through this confidential process.

Perhaps more importantly, mediation 
offers the opportunity for unique solutions 
that the parties have agreed to.

The mediation process also provides the 
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“...mediation offers 
the opportunity for 
unique solutions 
that the parties 
have agreed to.”

■ Future deliveries might be made at 
an agreed fixed rate so that, whether 
at a loss or gain to either party at one 
stage, this could be balanced out at 
another stage and income could be 
assured.

■ There might be an agreed process 
for agreement to price for future 
deliveries.

■ Mr Barter might agree to promote Mr 
Roades’ produce to his wholesaler 
links in the other states, so long as Mr 
Roades agrees to a certain amount of 
supply being guaranteed to Mr Barter.

■ There might be an agreement to create 
a new business model to supply juices, 
pies etc in Mr Barter’s stalls, using Mr 
Roades’ produce.

■ There might be a clause in the 
agreement to refrain from further legal 
action.

■ A confidentiality clause.

Essentially, the above options are just 
some of many that aim to address the 
needs of the parties, being to avoid 
precedent, to restore reputation, to 
progress with continued transactions, 
to have financial security, and an 
acknowledgement of long and loyal 
business.

opportunity to discuss matters amicably 
and to preserve the relationship, rather 
than destroy it. In other words, it allows 
parties to take the focus off blaming 
one another and allows them to focus 
on the problem at hand, and how it can 
be resolved. It is problem solving, not 
a fight.

The list of potential needs, goals and 
objectives is endless. The role of the 
mediator is to assist the parties to 
identify these needs, to assist them to 
listen and to acknowledge the needs 
and goals of the other person and to 
facilitate a unique solution that meets 
the needs of both parties. 

Further information about the 
Horticulture Code of Conduct and the 
dispute resolution process can be found 
by contacting the Produce and Grocery 
Industry Ombudsman. 

Produce and Grocery Industry 
Ombudsman.

Tel: 1800 206 385

Email: info@produceandgrocery 
ombudsman.com.au

www.hortcodema.com.au

New body to be formed to assure 
pollination of crops

A new cross-industry alliance will be 
formed to guide the establishment of 
a commercial pollination industry to 
help protect the honeybee industry 
and ensure continued pollination of 
important food crops in Australia.

Pollination Australia is an alliance of 
the honeybee industry and a number of 
horticultural and plant-based industries 
that are dependent on pollination.

The development of the alliance 
received funding support from 
the Department of Agriculture, 
Fisheries and Forestry (DAFF), Rural 
Industries Research and Development 
Corporation (RIRDC) and Horticulture 
Australia (HAL).

Pollination is critical for dozens 
of horticultural crops, and is also 
important for pastures, fodder and 
some broad acre crops. The estimated 
cost to Australia from a loss of 
honeybee pollination services is 
conservatively estimated to be $1.7 
billion.

However, pollination services to 

pollination-dependent industries are 
threatened by the potential incursion 
of the honeybee parasite, Varroa 
destructor which could wipe out 
feral populations of honeybees and 
significantly harm commercial hives, 
with flow on effects to pollination of 
valuable crops. Australia is currently 
one of the last remaining honey 
producing countries in the world free 
of the Varroa mite.

RIRDC’s General Manager, Established 
Rural Industries, Margie Thomson, said 
Pollination Australia would provide 
the framework to build a commercial 
pollination industry in Australia.

“Pollination services – where honeybee 
hives are trucked to crops to provide 
pollination – are not well developed in 
this country, with only a proportion of 
hives dedicated to pollination.

“A commercial industry will help 
ensure that important crops, 
particularly in the horticulture industry, 
continue to be pollinated in the event 
of a devastating pest outbreak in the 

Australian honeybee industry,” Ms 
Thomson said.

“Pollination Australia will also help the 
honeybee and horticultural industries 
prepare for a possible varroa incursion, 
attempt to prevent it occurring and 
learn to manage it, if and when it does 
occur.”

HAL’s General Manager, Industry 
Services, Warwick Scherf said this 
was an important step in protecting 
these multi-billion dollar plant-based 
industries into the future.

“The industries involved will now need 
to meet to formalise the Pollination 
Australia arrangements, at which point 
RIRDC and HAL will step back from the 
process.

“However RIRDC and HAL will remain 
vital players through the provision 
of research and development to 
assist with the establishment of a 
commercial pollination industry,” Mr 
Scherf said.
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Future Focus is 
the Strategic Plan 
being developed 
by Horticulture 
Australia (HAL) 
for the Australian 
horticultural 
industry. 

Analysis of past 
trends and future 
predictions on 
the environment 
in which 

Australia’s horticultural industries will 
operate has provided the following 
valuable insights:
■ Australia grows 0.5% of the world’s 

horticultural production.
■ Globally, horticulture (5.7% pa) is 

growing faster than agriculture (4.2% 
pa).

■ Global demand is dominated by 
the northern hemisphere and this 
expected to continue with the 
economic and population growth in 
Asian countries.

■ In developed countries the import 
share of consumption is 20-35% and 
has increased at 3.7% pa.

■ In Australia imports of horticultural 
products have increased 4.6% pa.

■ In developing countries, imports 
account for only 3% of consumption.

■ The horticulture trade surplus for 
developing countries will grow from 
US$7b to US$20b as they increasingly 
export product to feed developed 
countries.

■ Australia and other southern 
hemisphere producers are positioned 
to export to the northern hemisphere 
counter-seasonally (Figure 1).

■ The vast majority in increased food 
consumption in Australia since 1949 
comes from fruit, vegetables and 
nuts, yet current consumption still 

behind United States and United 
Kingdom consumption (Figure 2).

■ Consumption is impacted by income 
and population growth.

■ With increasing income consumption 
increases, but the amount varies 
depending on whether it is a low 
income country (1% growth - 
0.6% consumption increase), Mid 
income country (1% growth - 0.4% 
consumption) or high income country 
(1% growt - 0.2% consumption).

■ In Australia a 1% growth in income 
leads to a 0.23% increase in 
consumption.

■ A 1% population growth leads to a 
1% increase in consumption.

■ Australia’s current population growth 
is 1.3% pa but will fall to 1%.

■ By 2020, Australia will be feeding an 

increased population the equivalent of 
another city the size of Melbourne.

■ Imports of fresh products will have 
an annual growth of 2.7% for fresh 
products and 6.8% for processed 
products.

■ Consumption of Australian production 
domestically will have an annual 
growth of 1.1% per year for fresh 
products and 0.7% for processed 
products.

■ Due to significant recent plantings 
fresh exports will grow at 3.5% per 
annum in future.

Figure 3 shows the impact on the 
baseline or current position of 10% 
changes in the parameters such as 
import prices.

This modelling shows that a 10% 
increase in export prices will deliver a 
benefit of 20% in the financial position 
of a grower whereas a 10% increase 
in on farm productivity will assist a 
grower’s position by only 2% due to 
increased supply etc. This model is 
assisting to identify the areas that 
industries should be investing in to get 
the best return for their levy dollar.

Future Focus

Horticulture Australia Limited (HAL) update

HAL Industry  
Services Manager,  
Ross Skinner 

Figure 1.Southern hemisphere horticulture trade.

Figure 2. Australian consumer consumption patterns 
in 1949 and 1999.

Figure 3.The effect of a 10% change in parameters on Australia’s 
current position.

“Australia grows 
0.5% of the world’s 

horticultural 
production.”



R and D investment curbed
Preliminary 
figures indicate 
a significant 
drop in the 
national table 
grape yield for 
2007/08.

Statistics 
from Levy 
Management 
Service show 
that the 
production 

figures are down by 25%  compared to 
the same time last year.

The poor yields have meant hardship 
for many growers and will also limit 
the industry’s capacity to invest in new 
research and development activities and 
promotion next year through reduced 
levy funds.

The industry’s quest for advances 
in technology and best practice 
will be further curbed by the recent 
announcement of the impending closure 
of CSIRO operations at their Merbein 
property.

This has been a CSIRO Board of 
Management decision in response to the 
Federal Government slashing funding to 
CSIRO. CSIRO believe they will have a $2 
million saving by closing Merbein. 

Clearly the Australian Table Grape 
Association (ATGA) is not happy and has 
met with State and Federal politicians, 
the local council and other commodity 
groups to formulate a joint response to 
reverse this decision. 

The ATGA recently had a meeting with 
the Federal Minister for Innovation’s 
advisor, Andrew Reeves to discuss the 
situation. He was very forthright in his 
assessment of the commodity group’s 
situation and has given an undertaking 
that he will pass on all concerns to the 
Federal Minister and invite him to talk to 
interested stakeholders.

CSIRO Merbein has played a significant 
part in the research and innovation of 
horticulture over the past 85 years. The 
institute holds an enormous amount of 
intellectual property on behalf of not only 
table grapes but wine grapes, dried fruit 
and citrus. 

A lot of levy 
funds from all 
commodity 
groups have 
been channelled 
into CSIRO and 
if the decision is 
not overturned all 
could be lost.

The Merbein site 
is scheduled to 
close gradually 
and may take up 
to three years 
to complete. No 
new projects will be initiated and all 
current projects will be completed during 
that time.

Rain – good news for some
Decent rain falls in Queensland and 
Western Australia is good news for 
growers in those regions. Sunraysia is 
still on uncertain ground with very little 
autumn rain and zero water allocation 
announced for the start of the irrigation 
season. 

Sunraysia growers have been expecting 
the announcement and many have 
strategically planned for carry-over of 
unused water from the previous year. 

It is hoped that growers have learnt from 
last year and realise the importance of 
keeping water up to the vines during 
their dormancy period. 

Let’s hope that there is above average 
rains in the Murray-Darling catchment 
regions to allow for allocation of water 
entitlement.

Markets
Australian table grape exports are 
slightly down on last year with Hong 
Kong still our biggest export market.

Thailand, Indonesia, Singapore and 
Malaysia are also significant markets for 
Australian fruit, with Thailand importing 
more fruit than in previous years. 

Work is still progressing on market 
access into China, Japan and Korea. 

All information has been supplied to 
China on their pests and diseases of 
concern and we are now just waiting 
on China’s acceptance of the scientific 
information under consideration. China 
unfortunately is placing all its resources 
into combating the United States’ claim 
of poor quality standards. China has 
postponed the last round of bi-lateral 
negotiations with Australia and has not 
set a date for future meetings.

New logo
On the corporate aspect of the ATGA 
there is now a new logo. 

The strategy in designing the new logo 
was to implement a new brand identity 
to ensure consistency is achieved across 
a broad range of applications. This helps 
build brand awareness and maximum 
recognition for the new identity. 

The development of the logo took into 
consideration that there is Australia wide 
production of grapes hence the shape of 
Australia and the bunch of grapes within 
the shape of Australia. 

The logo has been surrounded by an 
adequate amount of clear space for 
achieving maximum clarity to the new 
brand. 

ATGA website
The ATGA website is now operating. We 
welcome any feedback on this site for 
improvement. This should be seen as 
an important communication tool for all 
growers and a medium that should be 
used effectively to maximise the benefit 
to all stakeholders.

National Conference 
The ATGA Board has decided to postpone 
the National Conference to next year. The 
board believed that time was running 
out to hold a conference this year and 
with the downturn in production this year 
it would be best to hold the event next 
year. More information will be provided 
next edition.
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ATGA Chief Executive’s report

“CSIRO believe 
they will have a $2 
million saving by 
closing Merbein.”

“CSIRO Merbein has 
played a significant 
part in the research 
and innovation of 

horticulture over the 
past 85 years.”

ATGA CEO, Jeff Scott
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Up to 100 million people will be added 
each year to the world population in 
the lead up to 2030,” National Farmers’ 
Federation (NFF) President David 
Crombie said. 

“While available agricultural land will 
remain limited, clearly we will need to 
feed a lot more mouths from those finite 
resources.

Mr Crombie said the launch of The 
Centre for International Economics’ 
report: High Food Prices – Causes, 
Implications and Solutions, 
commissioned by the Rural Industries 
Research and Development Corporation 
(RIRDC), was a timely analysis of the 
drivers and remedies for mounting 
world food supply shortfalls and ever-
escalating prices.

“Over the past 18 months, the global 
price of staple foods has spiralled 
upwards – rice has tripled, maize 
increased by two-thirds and wheat has 
doubled.

“That said, overall, the current level 
of real food prices is low, and still 
well below the levels recorded during 
the early 1970’s spike – so worse is 
likely to come before supply increases 
and, therefore, prices come down. In 
fact, real prices are now approaching 
quarter-century highs for rice, beef and 
grain crops.”

The causes
In a nutshell, the rapid price hikes are 
due to several factors, including:
■ Sustained growth in food demand 

– due to population growth and 
encroachment on arable lands, 
economic growth fuelling demand for 
new foods (i.e. traditional rice- and 
cereal-based Asian diets have shifted 
to include more protein and dairy 
goods); 

■ Below average harvests or weak 
growth in production in several 
countries causing a reduction in 
global stocks due to various climatic 
conditions around the world; 

■ A burgeoning biofuels sector that is 
competing for traditional foods (such 
as wheat, corn, canola and sugar) for 
fuel production; 

■ Rapid growth in agricultural input 
prices, including fuel, fertiliser and 
chemicals; and 

■ Government restrictions on 
production and trade in agricultural 
products – namely, trade distorting 
barriers, such as subsidies, tariffs and 

quotas, which actually force world 
farmers to produce less food. 

The solutions
“The best policy response is to let the 
market operate,” Mr Crombie declared. 

“If the United Nation’s stated goal of a 
30% increase in global food production 
by 2030 is to have any hope of coming 
to fruition, the paramount objective 
of food policy must be to encourage 
a workable system of production, 
distribution and consumption.

“This means a global re-commitment to 
agricultural research and development 
investment in pursuit of higher farm 
productivity – including technologies, 
new plant varieties (including 
genetically-modified crops), new 
farming systems and irrigation systems, 
with a focus on climate adaptation. 
While farm productivity in Australia has 
been growing at 2.8% a year, globally it 
has been running at just 1.5%.

“Now, government intervention 
restricting exports to meet domestic 
food shortfalls is only further 
exacerbating the problem. This bizarre 
set of events starkly highlights the 

critical need for governments to get 
serious about, and genuinely re-ignite, 
the World Trade Organization’s (WTO’s) 
Doha Round of global trade reform. 
Ending their farcical and dangerous 
charade is now critical.

“The WTO’s Doha Round must 
dramatically boost market access, 
significantly reduce agricultural 
domestic support (currently at $A280 
billion in OECD countries) and eliminate 
agricultural export subsidies.

“Governments must not intervene to 
impose limits on food exports, nor 
distort the flow of food stocks to the 
production of biofuels.

“The only workable policy response is 
to facilitate an open, market-oriented 
system for the production, distribution 
and consumption of food that enable 
farmers to respond to genuine market 
demands and ensure consumer needs 
are met.

“This new report should be a key 
component in Prime Minister Rudd’s 
armoury to press his international 
counterparts on the absolute imperative 
of serious global trade reform when the 
G8 meet in Japan.”

Global food crisis: causes and solutions 

Dried grape growers and industry 
stakeholders are urged to attend the 
Australian Dried Fruits Association 
(ADFA) Growers’ Open Forum on 21 
July, 2008 at Mildura Settlers, Eighth 
St, Mildura. 

The program runs from 2.00-5.00pm and 
includes a broad range of presentations.

National Farmers’ Federation (NFF) 
President David Crombie will outline 
recent NFF activities and priority issues 
including water, workplace relations, 
trade, food security and other matters 
affecting agriculture.

The ADFA has also been busy and 
ADFA Chairman Peter Jones will detail 
some recent activities. 

Growing concern over the world 
food situation and outlook and the 
implications for Australian agriculture 
will be discussed by Australian Farm 
Institute Executive Director, Mick Keogh.

Also speaking about the effects of 
global supplies, Richard Findlay and 
Chris Ellis from Sunbeam Foods will 
comment on the current season and 
market outlook.

Research and marketing projects 

funded by grower levies have ensured 
Australian growers and processors 
remain competitive internationally. 
Chairman of Horticulture Australia 
(HAL) Industry Advisory Committees 
(Marketing and R&D) Tony Martin will 
provide an update on the projects 
currently being funded. ADFA General 
Manager Phil Chidgzey will provide 
an update on the three Marketing 
Projects undertaken in 2007/08 by the 
consultants, Street Ryan & Associates 
with Federal Government funding.

The formal ADFA Federal Council 
meeting will follow the Growers’ Forum 
and will run from 9am till 12.30pm on 
22 July.

Federal Council’s formal business will 
include:
■ A presentation on the Board of 

Management report for 2007/08 
■ A consideration of audited financial 

statement for 2007/08 
■ Board elections 
■ Constitutional matters 
■ Board or branch motions on current 

issues. 
■ Other matters raised by councillors.

Come to the Growers’ Open Forum 

ADFA Board of Management news
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Drying for profit activities

Minor use permits success

Dried grape 
growers 

now have 
another tool 

in their belt 
with the use of ammonium nitrate and 
calcium nitrate now legal for chemical 
cordon bunch removal. 

Unwanted cordon bunches are a big 
problem for dried grape growers. The 
unwanted bunches take nutrients away 
from the fruit that will grow to produce 
the main crop. Fresh berries on cordon 
bunches may also contaminate the dry 
fruit and affect the grade.

The extra time taken to hand pick the 
cordon bunches and place them on 
the trellis wires, as well as their slower 
drying, can delay the overall drying of 
the crop and increase the risk of fruit 
being caught in rain late in the season. 
And often the cost of removing cordon 
bunches by hand at harvest can be 
more than the value of the fruit picked 
from those bunches for varieties such 
as Sunmuscat, and especially Carinas.

By removing cordon bunches in spring 
and not hand picking at harvest 
growers are able to free up valuable 
time to concentrate on summer pruning. 

The successful removal of these 
bunches is essential in the 
mechanisation of the harvesting of 
dried grapes.

Over the past decade, many methods 
have been tried and found to be 
unsatisfactory in either bunch removal 
or ongoing vine health.

In recent years informal trials found that 
ammonium nitrate and calcium nitrate 
successfully removed the unwanted 
inflorescences in spring with no 
apparent risk to the vines or the dried 
grapes produced.

Many growers adopted the technique 
even though neither ammonium nitrate 
nor calcium nitrate were recommended 
for such use on dried vine fruit.

Off-label use of chemicals cannot be 
endorsed by the Australian Dried Fruits 
Association (ADFA). 

To ensure that its members had access 
to the best technology available, the 
ADFA worked in collaboration with 
Alison MacGregor of Scholefield 
Robinson Mildura and Peter Dal Santo 

of Agaware to research the safety and 
efficacy of both chemicals in cordon 
bunch removal and apply for minor use 
permits from the Australian Pest and 
Veterinary Medicine Authority (APVMA).

The process has been slow, but two 
years after submitting the applications, 
minor use permits for the use of 
ammonium nitrate and calcium nitrate 
for the chemical removal of cordon 
bunches were granted.

Murray River information 
session
Water continues to be the industry’s 
biggest concern. This was clearly 
illustrated with more than 250 people 
attending the Murray River information 
session held on 16 May. 

Much of the information regarding the 
management of the Murray River and 
water allocations had been heard at 
previous water forums – and while 
hopeful, there were no real surprises for 
growers.

The clear messages related to current 
catchment storage levels being about 
the same as this time last year with 
little autumn inflows. 

Growers can expect the 2008/09 
irrigation to open with zero allocation 
and should maximise their carryover 
as the best risk management strategy 
available to them if they plan to grow a 
crop in 2009.

Trellis Drying Course offered
Growers who are still hand picking 
and are really feeling the pressure of 
constantly rising labour costs should 
consider using trellis drying as their 
harvest method.

The ADFA plans to run a trellis drying 
course to help growers learn the 
necessary skills to begin trellis drying 

The course is designed for those who 
have never trellis dried before and 
aims to provide sufficient information 
and support to enable participants to 
confidently and competently trellis dry 
on their own properties. 

The short course consists of three 
workshops. The first session will 
commence in early August, this will 
allow adequate time for participants to 
set their vines up during pruning to be 
ready for easier summer pruning.

Interested growers should contact ADFA 
Industry Development Officer John 
Hawtin to register their expression of 
interest.

Are your hand picking 
wages killing you?

Why not consider 
trellis drying as your 

harvest method?

You can update your skills 
by attending a Trellis Drying 

Short course.

Depending on enrollments… 

3 sessions will be held over a 
6 month period

 Commencing in early August 
date TBA

TOPICS COVERED INCLUDE:

Winter Pruning

Property Planning

Shaw Swingarm Trellis

Irrigation Management

Equipment Requirements

Advantages of Trellis drying

Pest & Disease Management

Summer Pruning Operations

Suitable Varieties/Rootstocks

Spring Cordon Bunch Removal

Wetting / Harvesting Operations

Re working Tee Trellis to Swingarm

Risk Management in Adverse Conditions

NUMBERS ARE LIMITED 

PLEASE REGISTER by July 30th 2008 

Cost: ADFA Members: $25 per session

    Non ADFA growers: $35 per session

For enrolment & more details contact 

John Hawtin,

Industry Development Officer, ADFA Inc.   

(03) 50 235 174 or 0407 235 174
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Crowds down at Mildura field days

Tough economic times and prolonged 
drought conditions are showing their 
effects with crowds down at the 
region’s horticultural field days.

About 7-8,000 people attended 
the 57th Mildura Horticultural Field 
Days held on 27-28 May 2008.

“Once again we managed to attract 
visitors from most Australian states, 
but sadly attendance over the two 
days was down by a couple of 
thousand compared to previous 
years,” Mildura Horticultural Field 
Days CoordinatorJohn Hawtin said.

“In these tough times it was pleasing 

to see such good support from the 
horticulture service industry.” 

This year more than 130 
exhibitors attended the event, 
slightly more than last year.

Mr Hawtin said most exhibitors 
acknowledged that field days are 
a great opportunity to meet many 
growers and that their presence 
is necessary to ‘fly the flag’ rather 
than making sales on the days.

He said many of the exhibitors went to a 
lot of effort to make their sites attractive 
to the patrons and this helped make 
the field days vibrant and colourful.

Recognising this effort, the organising 
committee again ran a competition 
for the best exhibitor sites. 
Sponsored by the Westpac Bank, the 
competition awarded five prizes:

■ Large commercial: Landmark Mildura

■ Small commercial: Kulkyne Kampers

■ Large machinery: Haeuslers 
Farm Supplies, Mildura

■ Small machinery: Stihl Shop Mildura

■ Advisory service: Riverlink

The field days have expanded from 
very humble beginnings as the Gadget 
Day where growers could show their 
inventions aimed at making work easier.

The Mildura Horticultural Field Days site – a busy place during the two day event.



Gadgets remain a popular attraction 
during the two day event with much 
prestige for the gadget winners. David 
Lyons’ pruning platform attachment 
for an ATV won first prize with second 
prize shared between Malcolm 
Bennett’s poly pipe winder and Barry 
Burrows’ fresh fruit picking table alert.

The Australian Dried Fruits Association 
(ADFA) plays a major role in the 
field days. Representatives from 
three ADFA branches make up the 
organising committee and make 
sure the field days run smoothly.

Although touted as a totally horticultural 
field day for the dried, table and wine 
grapes, citrus and the vegetable 
growing industries, the event has 
a strong bias towards viticulture.

The ADFA  promoted the activities for 
the dried fruits industry with displays of 
the Drying for Profit Program, CSIRO’s 
new dried grape varieties and the 
results of the Spacing Trial from DPI 
Victoria Three local branches displayed 
photos and memorabilia from field days 
and workshops that they have run or 
have been involved with, showing what 
is available to both ADFA members 
and to all dried grape growers.

Also on display were dried fruit 
selected by processors as the best of 
its type for the season. The year’s best 
dried grape award winners were –
■ Sultana: E. Savogin
■ Currant: MR & LM Davis
■ Sunmuscat: JP & IG Gardner
■ Raisin: HM Tankard
■ Overall variety: MR & LM Davis

Organisers have already begun 
planning for 2009 and are looking 
forward to having a strong and diverse 
range of exhibitors again next year.
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The ongoing drought and low 
water allocations have adversely 
impacted on irrigators with 
permanent plantings, including both 
grape vines and citrus trees.

A recent Mallee Catchment 
Management Authority (MCMA) 
drought impact report shows that 
there has been a 20% reduction 
in the area of permanent plantings 
in the Sunraysia region in the past 
two years due to a combination of 
drought and economic impacts. 

Further reductions need to be 
avoided because of the significant 
investment involved. 

Australian Dried Fruits Association 
(ADFA) Chairman Peter Jones 
said the difficult situation facing 
irrigators reliant on the Murray 
River for irrigation water supply was 
well known to all those involved 
including growers, governments and 
other sectors of the community.

“Unfortunately the latest Murray Darling 
Basin Commission Drought Update (May 
2008) confirmed ‘there are no signs 
of improvement in water availability 
in the Murray system over the next 
few months’ and that ‘prospects for 
irrigation over the coming year will 
have to depend entirely on rainfall 
over winter and spring’,” he said.

“The ADFA and other local horticultural 
industry groups are continuing to 
ensure that irrigators have access 
to the latest possible information to 
assist their decision making. We have 
run workshops for growers and jointly 
hosted major water forums in Mildura.”

Given the prospect of nil or very low 
water allocations early in the 2008/09 
season, the ADFA has developed 
a proposal for a critical water 
provision for permanent plantings.

The proposal was sent to the Victorian 
Minister for Water Tim Holding on 
12 May seeking a policy change by 
the Victorian Government to provide 
irrigators with permanent plantings 
with early access to a Critical 
Water Provision – for survival and 
maintenance of production potential.

The argument
ADFA is seeking priority access 
to water for permanent plantings, 
including grape vines and citrus trees 
– through a Critical Water Provision.

“While the Department of Sustainability 
and Environment, Goulburn Murray 
Water and the Victorian Government 
consider the combination of carryover 
and water trading provides the 
best risk management strategy for 
irrigators with permanent plantings, 
we do not agree,” Mr Jones said.

“Permanent plantings have an ongoing 
need for access to water, throughout 
the season. While grape vines, for dried 
grape production, can handle some 
water stress – this must be limited 
to prevent adverse impacts on grape 
berry size and future crop potential. 

“Reduced deficit irrigation (RDI) 
as practiced by some wine grape 
growers is not suitable for dried 
grape production,” he said.

“Furthermore, the need for special 
consideration has been exacerbated 
by the continuing move to 
upgrade irrigation equipment and 
practices – all aimed at increasing 
the efficiency of water use. 

“There is a greater need for security 
of water supply due the precise 
nature of water application eg 
drippers – technology which leads 
to the development of small root 
zones and minimal water wastage.”

Mr Jones said the ADFA proposal 
aimed to provide growers with early 
access to water and better information 
on the quantum of water likely to 
be supplied. This would help ensure 
permanent plantings survived and 
would allow growers to make decisions 
about water purchase for crop 
production early in the growing cycle

Importantly, the ADFA proposal 
poses minimal risk to non-
permanent plantings, he said, as the 
proposed Critical Water Provision 

would happen before normal 
water allocations are made.

The proposal
“Irrigators need to know whether some 
additional flexibility in water access 
arrangements is likely,” Mr Jones said. 

“If accepted the proposal would 
provide irrigators with permanent 
plantings with early confirmation 
that a Critical Water Provision will be 
made during the coming season.

“This early advice would enhance 
grower confidence and assist 
planning and budgeting for water 
purchase and crop production – as 
irrigators with permanent plantings 
need access to water early in the 
season when generally there is less 
(higher cost) water available.”

Mr Jones said the proposed Critical 
Water Provision should be set at an 
agreed proportion of high security 
water entitlement. This water would 
provide greater flexibility for growers 
- something that is already available 
to most irrigators above Nyah who 
have access to carryover of both 
‘high’ and ‘low security’ water.

The ADFA suggests the Critical Water 
Provision be calculated in a similar 
way to that used by New South Wales 
in determining critical water needs in 
2007/08. Importantly, assuming inflows 
occur and normal water allocations 
are made as the season progresses, 
appropriate account would be taken 
of Critical Water already provided.

“We propose the Critical Water 
Provision be available for use from the 
start of the new season,” he said.

“This model would only be used 
while dam storages remain at 
current low levels and would provide 
adequate water for survival and 
maintenance of production potential.”

Mr Jones said the Special Water 
Provision would not be tradeable.

“This model would not provide irrigators 
with any more water than is held in 
dam storages (at the seasonal peak) 
– however, the model would affect the 
timing of water availability,” he said.

At the time of writing (late June) 
the ADFA were still waiting for a 
response from Mr Holding.

ADFA seeks critical water provision 
for permanent plantings

Water outlook

“The ADFA proposal 
aimed to provide 

growers with early 
access to water and 
better information on 
the quantum of water 
likely to be supplied.”



Mixed rainfall odds for winter

and northeastern parts of NSW (see 
map). So for every ten years with ocean 
patterns like the current, about six or 
seven winter periods are expected to 
be wetter than average in these parts 
of northeastern Australia, while about 
three or four are drier, it should be 
noted, however, that this is a seasonally 

The national outlook for total rainfall 
over winter shows a shift in the odds 
towards wetter conditions over much of 
Queensland and northeast New South 
Wales. In contrast, drier conditions 
are predicted for southwest Western 
Australia. 

The pattern of seasonal rainfall odds 
across Australia is a result of higher 
than average temperatures in the Indian 
Ocean, and cooler than average waters 
in the central to western equatorial 
Pacific in association with the decaying 
La Niña pattern. 

The chances of exceeding the median 
rainfall over winter are between 60 
and 70% over much of Queensland, 

drier time of year in some northern 
parts of the country. 

In contrast, the southwest corner of 
WA has an increased chance of drier 
than average conditions with only a 
30 to 40% chance of exceeding the 
median rainfall for the season. However, 
users are advised to use caution in 
applying these probabilities because the 
confidence in the outlook is generally 
low in southwest WA for winter. 

Over the rest of the country, the 
chances of exceeding the three-month 
median rainfall are mainly between 
45 and 60%. So the chances of being 
wetter than normal are about the same 
as the chances of being drier. 
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South Australian irrigators will begin the 
2008/09 water year on July 1 with a 2% 
opening allocation and access to 50% of 
their approved carry-over water volume. 

Minister for the River Murray Karlene 
Maywald says while drought conditions 
across the Murray-Darling Basin remain 
extremely serious, slight improvements 
during May have made a small opening 
allocation possible. 

“South Australia was allocated a small 
share of the 80 gigalitres of inflows 
received in the River Murray system last 
month,” Minister Maywald said. 

“However, this is well below the long-
term May average of 390GL and now 
from March to May this year, the Basin 
has experienced its fourth driest season 
on record. 

“From 1 June last year to 31, May, 
2008, inflows to the River Murray 
system were only 2,230GL, compared 
with the long-term average for this 
period of 8,840GL.” 

Minister Maywald says about 80GL has 
been set aside so far to meet carry-over 
commitments. 

“Once the final meter readings for 

2007/08 are completed next month, it is 
anticipated that up to 80% of carry-over 
will be available from 1 September.” 

Minister Maywald says the special water 
sharing arrangements negotiated for 
South Australia, New South Wales and 
Victoria because of the drought will end 
shortly and states will transition back 
to the normal sharing rules under the 
Murray-Darling Basin Agreement. 

“During this transition, resources will 
be shared equally amongst the three 
states, and half of each state’s share 
will be dedicated to paying back its 
imbalance.” 

SA to start season with 2% allocation

The Rudd Government has released 
the terms of reference for the three 
separate investigations which form the 
national review of drought policy. 

The three parts of the review are: 

■ An economic assessment by the 
Productivity Commission; 

■ An assessment of the social impacts 
of drought by an expert panel; and 

■ A climatic assessment by the Bureau 
of Meteorology and the CSIRO. 

Minister for Agriculture, Fisheries and 
Forestry, Tony Burke, said he expected 
to receive the Bureau of Meteorology 
and CSIRO report in the next month and 
the two other reports later in the year. 

“This is another important step forward 
in the government’s efforts to ensure 
drought policy meets the future needs 

of our farmers in a changing climate,” 
Mr Burke said. 

“The Rudd Government is determined 
to support our farmers to build 
even more competitive, productive 
agricultural industries. 

“Unless we change the system, farmers 
may not qualify for future drought 
support under current definitions 
because droughts may no longer be 
something that occur only every 20-to-
25-years. 

“There are also concerns about the 
current process of drawing lines on a 
map as the first step in defining who is 
eligible for drought assistance, which 
can exclude farmers in need of support. 

“The drought policy review will 
complement other initiatives such as 
the $130 million Australia’s Farming 

Future package which will increase on-
farm preparedness, boost research and 
provide more professional advice and 
training to primary producers.” 

Terms of reference for the three 
assessments were developed 
in consultation with state and 
territory governments and relevant 
Commonwealth agencies. 

Mr Burke recently announced the 
members of the expert panel for the 
social review, which will be chaired by 
AgForce Queensland Chair Peter Kenny. 

The panel will visit rural communities 
to hear first-hand how the drought has 
impacted on them. 

For more information on the drought 
policy review, go to www.daff.gov.au/
agriculture-food/drought, or free call 
1800 200 876.

Details of national review of drought policy released 
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Table grape industries plan 
for the future

Table grape growers should think about 
what they want from their industry as 
the Australian Table Grape Association 
(ATGA) begins planning for the future.

The ATGA Strategic Plan is due for review 
and growers will be asked for their input 
when deciding the future direction and 
objectives of the peak industry body.

While the ultimate goal of achieving 
better returns for growers remains 
much the same from year to year, the 
way in which that is achieved differs 
depending on the current positioning and 
circumstances.

This is where strategic planning comes 
in very useful.

The ATGA commenced its operations 
in 2002 and issues in horticulture in 
general have changed,” said ATGA Chief 
Executive Jeff Scott.

“The ATGA has matured and is now 
recognised as one of the major peak 
industry bodies in horticulture. 

“This recognition has meant that 
the ATGA is now sought after for 
membership on a number of committees 
for both domestic and international 
issues, particularly for market access, 
which will continue to be one of our main 
objectives.” 

We need to consider these changes 
to the workings of the ATGA when 
formulating the new strategic plan and 
moving forward.” 

One of the more recent developments 
in our industry is Horticulture Australia’s 
(HAL) strategic plan for the Australian 
horticulture – Future Focus.

In developing a strategic plan it is 
important to evaluate the current 
situation and how it came about. 

This month’s HAL update (page 22) 
provides an insight into the analysis of 
past trends and future predictions on 
the environment in which Australia’s 
horticultural industries will operate.

Mr Scott said one of the outcomes 
of Future Focus program would be a 
standardised template for strategic plans 
for each of the horticultural commodities.

“The nucleus of the plan will be 
consistent among all HAL members to 
ensure they all have the same outlook,” 
he said.

“However each industry will be able to 
tailor their own strategic plan to suit the 
priorities of that industry.

“The ATGA will be visiting all major table 
grape regions to discuss the strategic 
planning process and get grower input.

“It is important that all growers have 
a say in defining the direction of the 
association for the next five years and 
how we might allocate resources to 
pursue this strategy.

Northern region defines goals
Earlier this year the Northern Australian 
table grape industry, Grape Connect, 
held an R&D Priority Setting Workshop 
to document their current strategic 
research and development needs.

“Horticulture is entering one of the most 
challenging times in history with regard 
to water use, production costs and the 
marketability of fruit and vegetables. 
We must understand what the big-ticket 
items/issues are, so that we can address 
those that will deliver the greatest 
benefits/impacts to deliver a sustainable 
future for this industry,” Australian Table 
Grape Association (ATGA) Deputy Chair 
Rob Wheatley said: 

“There is a critical need for improved 
industry structure andengagement and 
strategic planning initiatives that will 
deliver on needs moving forward.”

In deciding what those needs were, 
Grape Connect members which includes 
growers and wholesale partners, 
participated in the workshop which was 
facilitated by Queensland Department of 
Primary Industries and Fisheries (DPI&F) 
Principal Strategic Scientist Bronwyn 
Walsh.

Workshop participants undertook 
a SWOT (strengths, weaknesses, 
opportunities and threats) analysis to 
help evaluate their position and future 
direction.

The highest priority issues identified by 
the Northern industry included:

■ Domestic market access – in relation 
to Queensland Fruit Fly management

■ Cost of labour

■ Poor fruit quality – both at farm 
gate, and as a result of poor supply 
chain management, including retail 
management

David Oag and Bronwyn Walsh at the R & D Priority Setting Workshop

Strategic planning in progress
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What an honour
The Australian Table Grape Association 
(ATGA) would like to congratulate David 
Minnis on making the Queen’s Birthday 
Honours List.

Mr Minnis was awarded the Medal 
(OAM) of the Order of Australia for 
his service to primary industry, 
particularly to the horticultural sector, 
as a contributor to national policy 
development and through the promotion 
of Australian exports.

His career in horticulture is long 
and impressive including stints as 
Postharvest Research Officer and 
Senior Product Quality Officer with the 
Victorian Department of Agriculture; 
Austrade Specialist Trade Commissioner 
for Horticulture, Horticulture Officer 
(Singapore and London) and Chairman of 
the Horticultural Research Development 
Corporation (now Horticulture Australia).

But it as an exporter and specialist in 
market access where Mr Minnis is best 
known.

His own company Minnis Horticultural 
Services Pty Ltd (MHS) trades as 888 
EXPORTS and is principally involved 
in the export of high value perishable 
horticultural produce to the close 
markets of Asia and the Middle East 
with selected seasonal lines sent to the 
United Kingdom and Europe.

As an Executive member of the 
Australian Horticultural Exporters’ 
Association (AHEA) since 1995 Mr 
Minnis has been integral in shaping 
Australia’s export policy and expanding 
overseas trade.

ATGA Chief Executive Jeff Scott said Mr 
Minnis had been a member of the Table 
Grape Advisory Committee since 2003 
and had been engaged by the ATGA for 
his expertise and knowledge, particularly 
in market access.

“On the ATGA’s initial trips overseas 
David’s experience was invaluable,” Mr 
Scott said.

“He was able to initiate and maintain 
dialogue with the Chinese for at least a 
couple of hours and this impressed the 
Chinese.

“Drawing on prior knowledge and 
understanding of market access 
negotiations David was able to foster 
and enhance negotiations on our behalf.

“David has been an extremely beneficial 
and powerful ally for the ATGA in market 
access and domestic negotiations when 
dealing with government authorities, in 
particular Biosecurity Australia and we 
congratulate him on his award.”

An influential supporter of the ATGA, David Minnis stands back to get an overall 
picture of the potential for Australian table grapes in this Asian market.

■ Demand fluctuations – relating to 
quality issues, the influence of weather 
on consumer demand and the lack 
of strategic management of product 
volumes

■ Import competition – increasing 
volumes now marketed after the start 
of the Australian season

Industry funding constraints – the 
impact of drought conditions on levy 
income, and the insufficient budget for 
promotions required for the category Mr 
Wheatley said the majority of the issues 
identified were noted as having national 
significance; however there were two 
region-specific issues.

“The major threat to Northern Australian 
table grape production is possible loss of 
domestic market access to other states 
because of fruit fly management. We 
have prioritised the funding of a two-year 
fruit fly systems management research 
project to establish Interstate Certificate 
Assurance (ICA) protocols that will allow 
us to continue to market fruit to southern 
states,” he said.

“The other regional threat is the cross-
over period when imported Californian 
table grapes are still in the market when 
Australian fruit comes on line in October. 

“This year will be a real test for us as 
the Californian Table Grape Commission 
has alluded to the fact that they will 
substantially increase their export 
program to Australia now the requirement 
for methyl bromide treatment is no longer 
mandatory.

A number of national strategic needs 
were emphasised by workshop 
participants in relation to priority issues: 
■ Lobbying government on labour 

initiatives.

■ A fresh grape quality code of practice 
for all value chain stakeholders.

■ A national data collection program 
- to provide the market information 
needs for industry planning, including 
improved marketing and research 
decision making.

■ Improved grass-roots industry 
communication and engagement.

Mr Wheatley said the group also identified 
an opportunity for industry R&D planning 
to be more effective. It was proposed that 
an improved cost/benefit process should 
be utilised for R&D investment decision-
making. It was also suggested that more 
frequent R&D strategic planning, involving 
regional and value chain stakeholder 
input, should be introduced to ensure 
industry is able to be respond more 
dynamically to critical needs in uncertain 
times.
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legislative timeframes when imposing 
final measures.

Anti-dumping investigation continues
He said the ADFA had requested 
provisional measures on injurious 
imports at the earliest 
opportunity which was 
consistent with World 
Trade Organisation (WTO) 
requirements. 

Mr Chidgzey said 
the ADFA expected 
to hear shortly if the 
Customs Chief Executive 
Officer had made a 
preliminary affirmative 
determination (PAD) on 
the investigation. 

A PAD ruling is required 
before Customs can 
impose provisional 
measures in the form of 
securities. The securities 
are temporary additional 
duties designed to 
prevent material injury 
while the investigation 
continues.

By day 155 (unless 
the Minister for Home 
Affairs has granted an 
extension) Customs 
is required to forward 
its final report and 
recommendations 
to the Minister for 
consideration. The 
Minister is not bound by 

The Australian Dried Fruits Association 
(ADFA) has been actively following the 
Australian Customs Service (Customs) 
investigation into the alleged dumping 
of Greek processed dried currants 
exported to Australia.

The formal enquiry began 28 April, 
2008 and is expected to take 155 days

Since then customs officials have 
travelled to Mildura to meet with the 
ADFA and Sunbeam Foods and gain 
further information.

“To help strengthen our case the 
ADFA has engaged private consultants 
Scholefield Robinson Mildura to update 
the scenarios completed in 2006/07 
to take account of rising prices of fuel 
and fertiliser in 2008,” ADFA General 
Manager Phil Chidgzey said.

“We have also helped circulate a 
Customs questionnaire to a number 
of larger currant growers. The 
questionnaire relates to financial and 
production information over recent 
seasons and will help determine how 
the alleged dumped product has 
affected the Australian currant industry 
since 1 July, 2003.”

Mr Chidgzey said that if Customs found 
the dumping allegations to be true, 
measures would be imposed on Greek 
imports of processed dried currants 
that would allow prices to improve 
increasing the profitability for both 
processors and growers. Fig.1: Investigation timeline

Australia and Chile conclude FTA
$850 million a year and Australia invests 
US$3 billion in Chile.

Mr Crean said the Agreement was also a 
significant milestone in the fast-growing 
relationship between Australia and 
Chile and would benefit our increasingly 
dynamic involvement with wider Latin 
America.

Under the FTA, tariffs on all existing 
merchandise trade – in both directions 
– will be eliminated by 2015. The vast 
majority of Australian goods exported 
into Chile – and Chilean goods exported 
to Australia - will enter duty free from 
entry into force of the FTA (expected to 
be 1 January 2009). 

For the dried fruits industry this will 
mean the tariff on Chilean dried prune 
imports will be cut to zero when the FTA 
comes into force while the 5% tariff on 
dried grapes will be reduced to zero over 
five years.

Australia and Chile have concluded 
negotiations for a free trade agreement 
(FTA).

Minister for Trade, Simon Crean said 
the first FTA concluded by the Rudd 
Labor Government was the most 
comprehensive FTA Australia had 
negotiated”

“This is a high-quality agreement that 
covers goods, services and investment. 
The commitments go beyond what each 
country has committed at the World 
Trade Organisation,” Mr Crean said.

“As such, it will reinforce the contribution 
of both countries to the multilateral 
trading system and serve as an excellent 
model for other APEC economies as 
they work towards deeper economic 
integration.”

Two-way trade is currently more than 

National Farmers’ Federation (NFF) 
President David Crombie said: “In many 
ways it’s a ‘model’ FTA, covering all 
goods, even Chile’s sugar sector, and 
ensures meaningful benefits will flow to 
Australian agricultural exporters, along 
with the potential for future expansion 
into nearby countries.

“With the high Aussie dollar slashing 
$4 billion off the value of Australian 
agricultural exports since August 2007, it 
is imperative that we open new markets 
for Australian produce around the world,” 
Mr Crombie said. 

The Agreement also establishes a 
framework for cooperative activities to 
ensure that its benefits are enhanced 
and expanded over coming years.

Mr Crean said he expected the 
Agreement to be signed in late July, and 
to enter into force on 1 January, 2009 
following ratification in each country.



Monitor soil moisture during 
winter and pre bud burst
Although the vines are dormant during 
winter, it has become apparent that 
when there are dry winters and soil 
moisture levels deplete, vine health 
in the following season may be 
compromised.

This was a key lesson learnt from last 
season. This winter is again shaping up 
to be dry and growers are advised to 
monitor soil moisture levels and irrigate 
accordingly.

It is important that vines get a good 
start to the season and should be 
irrigated before bud burst to maximise 
their potential for the rest of the season.

Water will be a limiting factor in the 
coming season which will make 
knowing what is happening in the soil 
even more important when it comes to 
making irrigation decisions.
If growers do not have any soil moisture 
monitoring equipment, how then is 
soil moisture measured and how do 
informed decisions get made?

This may be an opportune time for 
growers who do not need to upgrade 
their irrigation systems to apply for 
an Irrigation Management Grant (IMG) 

from the Federal Government 
to upgrade their soil moisture 
monitoring equipment. The IMG 
is up to the value of $20,000, 
and will go a long way to buy 

some useful soil moisture 
monitoring equipment.

There is a range of 
equipment available 
at varying prices 
that will suit 
all needs, for 
information 
ask the various 
irrigation 
consultants 
and equipment 

suppliers for 
advice.

Along with the IMG 
there is also the 

Professional Advice and 
Planning Grant (PAPG), 

this may also be used to get 
professional 
advice in the 
installation and 
operating the 

Occasionally when the populations of 
pests and predators get out of balance, 
there can be a build up of some of the 
pests.

This is the case with grapevine scale, a 
small sucking bug that feeds on stems 
and canes.

Several parasitic wasps and natural 
predators such as lacewings and 
ladybirds keep grapevine scale levels in 
check; however heavy infestations may 
require additional control measures.

Pruning is the ideal time to monitor 
for vine scale as any large build up is 
readily visible as masses of the brown 
oval scale along dormant canes. 

Because grapevine scale has natural 
predators it is generally only necessary 
to spray badly infected vines.

It is a good practice to carry flagging 
tape during pruning and mark heavily 
infested vines. These can then be 
treated with winter oil.

If biological control is preferred, try and 
remove some of the affected canes 
during pruning to help restore the 
balance between natural predators and 
pests without chemical intervention.

more sophisticated moisture monitoring 
equipment.

Applications are open until the end of 
March 2009. 

Application forms can be down loaded 
from the Centrelink website at www.
centrelink.gov.au or from any Centrelink 
office. If you have any queries contact 
James Healy from Centrelink, Mildura 
on (03) 5051 6415.

Pruning – a time to plan
Pruning is generally a time of solitude 
when you can let your brain go into 
neutral and merrily prune away all day.

Without the pressure of others or the 
time restraints of harvest, it is an ideal 
time to plan ahead and contemplate 
what you might do on your block.

To help set you in the right direction it is 
worthwhile inviting one of the Drought 
Extension Providers to visit and give you 
their professional advice.

This is especially a good idea if you are 
thinking of redevelopment of the block 
in the future as the providers can help 
with advice on how best to manage that 
during this drought period and can also 
recommend where further information 
can be found. 

Instead of ‘solving all the problems of 
the world’ why not plan strategically 
how you can consolidate and have your 
block in the best position when the 
drought breaks.
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Around the block

Tip the balance in favour 
of scale control 

Heavy scale infestation on dormant vine canes may need 
to be sprayed with winter oil. Photos courtesy of Adrian 
Rakimov, PhD Student, University of Melbourne, DPI Victoria, 
Mildura and David Madge, DPI Victoria, Mildura.

Automatic water monitoring equipment 
allows tracking of soil moisture levels at 
all times.



34

Trade directory

NANGILOC COLIGNAN FARMS NURSERIES
We take pride in our quality.
Field grown grafted vines, 

   1 and 2 year old on a range of  
rootstocks.

Tel:  

                              Email:  wullrich@ncf.net.au

Contact Werner on:

0428 293 040
0350 291623

Mobile:

The experienced team for all your
advertising requirements anywhere in 

Australia and New Zealand

talk to our media representatives

Let me! plan, produce and manage your advertising

 

For advertising in 

 

Phone: (03) 5021 0671 - (03) 5021 5302

2 Lainie Court, Mildura 
4A Eaton Place, Oakleigh

Regional office:

Melbourne offfice:

 
Noel Hiscock
0417 350657 advert9@bigpond.net.au

Geoff Bell
0417 577953 belladv@bigpond.net.au

Bobbie Pappin
0438 210676 bpappin@bigpond.com



www.beyondblue.org.au

Depression is common – one in five Australians will experience 
the illness during their lifetime. Depression is an illness that 
can be treated and needs to be checked out. 

To find out more visit our website or call the info line.

1300 22 4636

        “I didn’t want people
                        to think I was weak.

    I’m a man
                and men don’t get
              depression.”






