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At the time of preparing this report 
Sunraysia is in the midst of a period of 
very hot weather which has required 
growers to be mindful of meeting their 
vine’s water needs in order to minimise 
any adverse impacts. Fortunately, the 
increased water allocations announced on 
16 November (high security entitlements 
in the Victorian Murray are 55%; NSW 
Murray high security water is 97% and 
general security is 10%; SA Riverland is 
48%) has enabled irrigators to respond to 
these conditions.

The early commitment of processors to 
the maintenance of at least 2009 prices 
for next year’s crop has meant that dried 
grape growers are in a position to make 
informed judgements about buying water 
to maximise their profitability.

All growers will be pleased to learn 
that the Customs reinvestigation of 
some of the original findings of the 
anti-dumping action we initiated in April 
2008 has concluded successfully. The 
Commonwealth Minister for Home Affairs 
had decided to re-affirm the original 
decision to place dumping duties on dried 
processed currants exported to Australia 
from Greece. Refer to the article on page 
9 for full details of the Minister’s decision.

I have previously warned that access 
to Australia’s anti-dumping and 
countervailing system could be limited 
if the key recommendations in the 
Productivity Commission (PC) draft 
report into Australia’s anti-dumping and 
countervailing system are implemented. 
We are quite familiar with the system 
given our involvement with the anti-
dumping action on imported Greek dried 
processed currants.

In our submission responding to the PC 
draft report, we have argued that the 
changes which the PC has labelled ‘high 
priority’ reforms to the anti-dumping 
system would severely restrict access 
to anti-dumping measures for Australian 
industry. Further, the proposal to introduce 
a public interest test which would be 
complimented by a range of guidelines 
and directives, would add a further impost 
to accessing anti-dumping measures in a 
timely manner. 

While the Australian Dried Fruits 
Association (ADFA) has opposed a 
number of recommendations which 
we believe would weaken the current 
system, we expressed support for the 
recommendation to not alter the roles 

and responsibilities of Customs and 
Border Protection, the Minister and the 
Trade Measures Review Officer (TMRO) 
as well as enhancing the resourcing of 
the functions of Customs and Border 
Protection and the TMRO, along with 
extending the appeal provisions to include 
continuation decisions.

In concluding its response to the PC, 
the ADFA welcomed the commission’s 
recommendation to establish a working 
group to examine the close processed 
agricultural goods provisions and report 
to the Minister. The ADFA considers 
a number of products impacting its 
membership would be impacted by any 
proposed changes to the close processed 
agricultural goods provisions.

The Federal Government’s decision to 
exclude agriculture from the proposed 
Carbon Pollution Reduction Scheme 
(CPRS) should be welcomed by everyone 
involved in horticulture. For some time the 
National Farmers’ Federation (NFF) has 
seen this as one of the more important 
policy issues facing agriculture and has 
lobbied strenuously for “permanent 
exclusion of direct agricultural emissions 
from the CPRS cap”. Importantly, farmers 
may be able to be part of the solution and 
receive recognition, through alternative 
policy means, for the valuable work they 
do sequestering and storing carbon, not 
only in trees but in soils, pastures and 
crops.

The ADFA Board is currently revising the 
association’s Strategic Plan which will set 
our direction and priorities for the next few 
years. I am keen to progress this matter 
and will be reporting in more detail in 
future editions.

I hope all growers and industry 
stakeholders have an enjoyable Christmas 
and an excellent harvest in 2010.

Mark King 
ADFA Chairman

Increased water 
improves season outlook 
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ATGA Chairman’s report

Nick Muraca
ATGA CHAIRMAN

Australian Table Grape Association 
(ATGA) Chief Executive Jeff Scott and 
I have recently returned from a trip to 
China for further discussions on our 
market access application. 

At the request of the Chinese we 
attended the second China Australia 
workshop on horticulture cooperation 
on market access and mutual trade of 
horticulture products which was held at 
the completion of the China World Fruit 
and Vegetable Trade Fair in Guangzhou, 
China. 

The fair is organised by the China 
Entry- Exit Inspection and Quarantine 
Association (CIQA) and was a great 
opportunity to meet with some of the 
large importers of table grapes. The 
strong interest shown by importers 
reinforced the opportunities for 
Australian tables grapes once we are 
granted official access.

However, the main reason for the trip 
was the workshop which was jointly 
sponsored by Horticulture Australia 
(HAL) and CIQA. 

Office of Horticulture Market 
Access Chair Tim Reid led the 
Australian delegation which included 
representatives from the citrus, table 
grape, cherry, apple and summerfruit 
industries.

CIQA Deputy Secretary General Duan 
Xiaohong led the Chinese delegation. 

The workshop lasted for over four 
hours with Amy Guihot, the Australian 
Agricultural Counsellor based in 
Beijing, making the opening remarks 
for Australia on behalf of the Australian 
Department of Agriculture, Fisheries and 
Forestry (DAFF).

The round table discussions focused 
on two way horticultural trade between 
Australia and China. We spoke about the 
quarantine access situation between 
our countries as well as China’s 
agricultural and food standards and 
related fruit and vegetable standards.

Each of the Australian commodity 
groups were then asked to make 
a presentation on behalf of their 
industries.

These were presented by.
■ Mark Chown from Citrus Australia 

Limited (CAL). 

■ Australian Table Grape Association 
(ATGA) Chair Nick Muraca

■ Summerfruit Australia Ltd. Chair Ian 
McAlister

■ Cherry Growers of Australia (CGA) 
Export Committee Chair Ian Hay

■ Apple and Pear Australia Limited 
(APAL) Chairman Darral Ashton

The group believes that the visit to 
China was another important step 
required in order for each of our 
individual market access applications 
to progress and achieve a favourable 
outcome. 

While no timeframes can be given, I 
am very confident that our recent trip 
helped advance our access application 
and access for Australian table grapes 
into China will happen sooner rather 
than later.

Until the next edition, I wish you all the 
very best for the coming harvest and a 
joyous festive season.

Nick Muraca 
ATGA Chairman

Access to China a step 
closer
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Cover story

the Commonwealth Parliament passed 
the Water Act 2007, which commenced in 
March 2008. 

In July 2008, the Commonwealth of 
Australia and the Basin States (New 
South Wales, Victoria, Queensland, South 
Australia and the Australian Capital 
Territory) signed the intergovernmental 
Agreement on Murray-Darling Basin 
Reform. This led to the referral of certain 
constitutional powers from the Basin 
State Parliaments to the Commonwealth 
Parliament, and resulted in amendment of 
the Water Act in December 2008. 

A key element of the Water Act was to 
transfer the functions of the former Murray 
Darling Basin Commission to the MDBA 
who would be responsible for preparing 
and overseeing a legally enforceable 
management plan known as the Basin 
Plan. 

The Basin Plan
SDLs will be at the heart of the Basin Plan, 
limiting the quantities of water that may be 
taken from the basin’s surface water and 
groundwater resources.

The need for SDLs has arisen because 
many of the basin’s rivers and 
groundwater systems are stressed and 
over-allocated. Lack of water and the 
absence of natural flooding are having 
a grave impact on many important 
environmental assets.

In line with the Water Act 2007, the 
SDLs will reflect an environmentally 
sustainable level of water take that does 
not compromise key environmental 
assets, key ecosystem functions, key 
environmental outcomes or the productive 
base of the water resource.

SDLs will limit the quantity of surface 

The water resources of the Murray-Darling 
Basin (MDB) are under enormous stress as 
a result of past water-allocation decisions, 
prolonged drought, natural climate 
variability and emerging climate change. 

The Murray-Darling Basin Authority 
(MDBA) has released a major discussion 
paper on the issues involved in setting 
new basin-wide limits to the amount of 
water that can be taken from the basin’s 
rivers, waterways and groundwater.

Authority Chair Mike Taylor said the new 
limits will form an essential part of the 
Basin Plan the authority is developing to 
put the management of water resources 
throughout the basin on a sustainable 
footing.

The new limits are known as ‘sustainable 
diversion limits’ or ‘SDLs’ and will be 
set using the best available scientific 
knowledge and extensive consideration of 
social and economic impacts.

“The SDLs will also, for the first time, set 
limits on the use of groundwater, which 
has grown significantly since the Cap was 
introduced in 1995.

“The discussion paper will be a major 
opportunity for interested individuals, 
communities and organisations to input 
and provide feedback on the preparation 
of the Basin Plan.

“The document is a technical issues 
paper and does not take any position on 
appropriate levels for SDLs,” Mr Taylor 
said. “Actual SDLs will be put forward 
when the proposed Basin Plan is released 
for a four month public comment period in 
mid 2010.

Australian Dried Fruits Association (ADFA) 
Chair Mark King said the development 
of SDLs was one of the major issues 
facing the dried grape industry and other 
horticulture industries that are reliant on 
irrigation.

At the time of writing this article the wine 
grape, citrus, almond, table grape and 
dried grape industries had expressed 
interest in preparing a joint submission.

The ADFA will commit the resources 
needed to this effort and will also work 
closely with the National Farmers’ 
Federation (NFF) and other organisations 
as required to achieve the changes 
required and a satisfactory result for 
irrigators,” Mr King said.

The Water Act
To enable the water resources in the basin 
to be managed in the national interest, 

water and groundwater that can be taken 
from:
■ the water resources of the basin as a 

whole 
■ individual water resource plan areas 
■ particular parts of water resource plan 

areas within the basin.

These limits must be set at a level that 
the MDBA, using the best available 
scientific knowledge, determines to be 
environmentally sustainable. This will 
include consideration of:
■ environmental water requirements 
■ an environmental watering plan 

(included in the Basin Plan)
■ social and economic analysis 
■ a water quality and salinity management 

plan (included  in the Basin Plan).

The Basin Plan will also:
■ set Basin-wide environmental, water 

quality and salinity objectives
■ develop efficient water trading regimes 

across the basin
■ set requirements for state water 

resource plans
■ improve water security for all Basin 

water uses. 

Replacing the Cap
Currently there is a limit, called the Cap, 
on the amount of surface water that can 
be taken for consumptive use in the basin. 
The Cap was set at a level based on 
historic use, not on what is sustainable, 
and does not limit the use of groundwater. 

Since the introduction of the Cap on 
surface water, the consumption of 
groundwater has grown significantly. 

While groundwater is already managed in 
many areas, the Basin Plan provides an 
opportunity to manage all groundwater 
proactively, using consistent criteria and in 
conjunction with surface water, especially 
in areas where groundwater and surface 
water are highly connected.

The SDLs will be implemented through 
state water resource plans developed in 
accordance with the requirements of the 
Basin Plan. The commencement date for 
SDLs as a replacement for the Cap varies 
from the end of 2012 to 2019, with the 
majority occurring during 2014.

Environmental sustainability
SDLs must be set at a level that MDBA 
determines to be environmentally 
sustainable. This is defined as the level 

“The new limits are 
known as ‘sustainable 

diversion limits’ or 
‘SDLs’ and will be set 

using the best available 
scientific knowledge and 
extensive consideration 
of social and economic 

impacts.”
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Governments have agreed that the risk 
of any future reductions in the availability 
of water will be shared according to a 
framework set out in the National Water 
Initiative (2004), as amended by the 
Intergovernmental Agreement on Murray–
Darling Basin Reform (2008).

Broadly, these agreements mean that the 
risk of any reduction in size or reliability 
of a water allocation will be borne as 
follows:

■ by water entitlement holders, if the 
reduction is the result of seasonal 
or long-term changes in climate, or 
of periodic natural events such as 
bushfires and drought

■ by a government, if the reduction is the 
result of changes in that government’s 
policy

■ by water entitlement holders and 
governments (according to a specific 
formula), if the reduction results from 
improvements in knowledge about the 
environmentally sustainable level of take 
of water.

Mr King said he had no doubt that when 
the Federal Parliament passed the Water 
Act 2007 most members would not have 
been aware of the potential consequences 
of that decision.

“The ADFA is concerned that the 
economic and social impacts will not 
be properly considered before the Basin 
Plan and SDLs are finalised – which 
would be too late,” Mr King said.

at which water in the basin can be 
taken from a water resource without 
compromising key environmental 
assets, key ecosystem functions, key 
environmental outcomes or the productive 
base of the water resource. 

Consequently, the SDLs will be based on 
a series of assessments. For example, 
decisions must be made about what 
parts of the environment and ecosystem 
functions are ‘key’ and what level of 
water can be taken before they are 
compromised.

The Basin Plan will provide for SDLs to 
vary, in terms of water volume, in different 
years. In a given year, this will enable 
SDLs to be influenced by storage levels, 
expected inflows, groundwater levels 
and estimates of recharge, interception 
activities and other factors. In determining 
SDLs, the variability in water resources 
across the basin and the effects of climate 
change and variability will also be taken 
into account.

Given the stresses on the basin 
environment, the basin-wide SDL for both 
groundwater and surface water will be set 
at a level below the current level of use. 

Sharing reductions in water
The Australian Government is purchasing 
existing surface water entitlements for 
environmental use. This will have the 
effect of reducing the gap between 
current diversions and the SDL, and will 
help water users with the transition to 
sustainable water use.

“We have serious concerns about the 
potential significant reductions in irrigation 
water availability that could result from 
the current process. If that occurs, then 
our industry and other irrigation-based 
industries will not be sustainable into the 
future.

Mr King said that while water for the 
environment was important and most 
people agreed there was a need for a 
healthy river system, it was essential that 
water continued to be made available at 
a sustainable level for all users. 

“Irrigators have done it tough in recent 
years due to reduced rainfall and 
inflows – it is now being proposed that 
all environmental needs are met before 
irrigation requirements are taken into 
account. This needs to change,” he said.

The MDBA has advised that submissions 
need to reach the Authority by 18 
December 2009. There is no specified 
format for a submission and they can 
be lodged in any form - email, fax, audio 
cassette or mail. 

For more information download the SDLs 
issue paper from www.mdba.gov.au or 
contact engagement@mdba.gov.au for a 
printed copy.

This article has been written using 
extracts from the MDBA Fact Sheet 3: 
Sustainable Diversion Limits (SDLs) 
and the impacts of environmental 
water purchases and the Issues Paper: 
Development of Sustainable Diversion 
Limits for the Murray-Darling Basin.

The development of SDLs aims to restore river health, but at what cost to irrigators.
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Sunbeam believes it is a good time to 
be in dried fruit. Firstly, fruit supply 
contracts are offered that provide 
strong underwritten prices for growers, 
secondly Sunbeam has invested in a new 
dried fruit processing facility and finally 
Sunbeam has made a major commitment 
to a national marketing campaign and 
launched the Sunbeam Future Farmers 
Fund.

Sunbeam’s General Manager Operations, 
Mike Maynard, is convinced that the new 
Irymple vine fruit processing line’s ability 
to pre-clean fruit and pass it through 
the latest scanning technology at high 
capacity is equal to any global operator. 

Mr Maynard said: “The design objectives 
were to create a processing line that 
minimised fruit handling by using a 
smaller footprint with less augers and 
conveyors”. 

The technology employed uses a vibrating 
high speed scalping system to initially 
remove bulk vine material. ‘Soft cappers’ 
then take cap stems off berries and finally 
a new aspiration system incorporating 
modified air cleaners and air knives 
remove stalks and sticks. Any residual 
contaminant is removed by the most 
modern laser scanner available.

“The result is dried grapes that are free 
of vine material and skin damage,” he 
said. 

“We then have the capability to action 

very targeted colour sorting which 
introduces an opportunity to market super 
light, super clean sultanas to upper end 
markets.”

The new processing line has 
approximately one third the footprint of 
the older lines it replaces and has allowed 
all Sunbeam’s processing and packaging 
operations to be on one site. 

Mr Maynard said the high capacity 
line is much more efficient and more 
environmentally friendly, requiring less 
water.

Seasonal and market updates
Vine fruit 
The 2010 harvest outlook remains 
positive. Sunbeam has committed to 
prices for its contracted growers which 
are at least equal to the high prices paid 
in 2009 despite the recent softening in 
the Turkish market and a strengthening 
Australian dollar. 

Meanwhile the crop development is 
proceeding reasonably in what was a 
very hot early growing period. Water 
allocations continue to rise and the cost 
to buy water is falling.

Tree fruit 
Similar favourable water conditions apply 
for South Australian irrigators and again 
Angas Park has announced dried tree fruit 
pricing equal to the strong 2009 prices. 

The 2010 apricot harvest will be lower 

than last year as the crop on the trees 
is significantly less, especially for some 
of the later maturing varieties.  No doubt 
the mild Winter, generating a much lower 
accumulation of chill hours, was a major 
contributing factor. There will also be 
an impact from the widespread rainfall 
through the Barossa and Riverland in late 
November. 

Meanwhile the peach crop, although not 
large, should provide a similar amount of 
fruit as last season.

There is increased interest in dried tree 
fruit production due to the prevailing 
conditions in other horticultural 
industries, the improved water supply and 
the strong dried tree fruit prices. Angas 
Park is offering supply contracts for 
growers wishing to undertake additional 
plantings and can place growers in 
contact with nurseries that can assist in 
the supply of the improved varieties now 
available. 

Prunes 

The Murrumbidgee Irrigation Area (MIA) 
crop has continued to develop with 
expectations of a large crop. The crop 
has endured the very hot November 
conditions and water allocations should 
allow trees to stay stress free. 

Internationally, prices have fallen steeply 
and have reached below US1$ per pound 
for quality Californian pitted ready-to-
eat prunes. This, along with the strong 
Australian dollar, will see lower prune 
prices offered for the 2010 harvest.

As this edition will coincide with 
Christmas and the end of 2009, Sunbeam 
and Angas Park take this opportunity 
to wish growers and their families a 
happy and safe Christmas and may all 
commence a prosperous 2010 with a 
successful dried fruit harvest. 

Sunbeam and Angas Park Dried Fruit 
Contacts:

Chris Ellis General Manager Fruit 
Supply: (03) 5051 4403    
or 0419 896 970

David Swain Supply and Receivals 
Manager: (03) 5051 4402   
or 0407 834 044

Colin Farey South Australia Fruit 
Supply: 0417 875 149

Alan Lister: Field Officer:   
0409 437 801

Peter Thompson, Field Officer:  
0429 960 234

Bob Jaensch, South Australia:  
0427 337 619

Opportunities shine for Sunbeam 

 The new Sunbeam vine fruit processing line will make quality a real point of 
difference.

Sunbeam Foods/Angas Park
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The Australian Table Grape Association 
(ATGA) and Horticulture Australia (HAL) 
have commenced the process of 
developing a new strategic plan for the 
table grape industry to guide the R&D 
and Promotional activities over the next 
five years.

A meeting of the ATGA Executive with 
HAL staff was held in Sydney to develop 
the framework for the Strategic Plan. This 
included developing the industry mission 
which it was agreed should be ‘Australian 
table grapes – the preferred fruit of world 
consumers’.

The working group agreed the new 
mission statement succinctly provided the 
direction and impetus the industry needed 
to take. That is, a market-driven approach 
based on meeting consumer needs. The 
vision is to place Australian table grapes 
at the forefront of consumer preference, 
both domestically and internationally.

It was recognised that the industry plan 
needed to have the market acknowledge 
the inherent quality of Australian 
produced table grapes that were superior 
product in terms of flavour and texture, 
and that size alone was not a strong 
indicator of a good eating experience. 

The purpose of the Strategic Plan is 
to document the knowledge, product, 
equipment, services and other outputs 
required to deliver the best return on 
the investment of the statutory R&D and 
Marketing levies. The ultimate goal – that 
the investment contributes towards the 
financial wellbeing of Australian table 
grape businesses. 

These outputs and the strategies to be 
implemented to deliver them will be 
grouped under four major goals. These 
are:
■ Increase demand for Australian table 

grapes.
■ Increase the return from the marketing 

of Australian table grapes.
■ Improve the application of resources 

used to produce, pack, transport and 
merchandise Australian table grapes 
by increasing efficiency, controlling 
cost and managing risk throughout the 
supply chain.

■ Develop an enabling environment 
in which Australian table grape 
enterprises can best operate.

Within this framework the strategies will 
be identified and developed to a level that 
will involve funding a number of actions. 

GRAFTED
VINES – 2009

Black American 
on Kober 5BB

Crimson Seedless 
on Richter 99

Crimson Seedless 
on Kober 5BB

Crimson Seedless on 
Schwarzmann

Red Globe on Dog 
Ridge (metre high)
Menindee Seedless 

on Paulsen
Menindee Seedless 

on Freedom
Menindee Seedless 
on Schwarzmann

Menindee Seedless 
on Kober 5BB

Menindee Seedless 
on Ramsey

Menindee Seedless on H5 
Sultana (metre high)

SOLD

SOLD

SOLD

After nearly two months of uncertainty, 
Australian currant growers have 
welcomed news that Australian Customs’ 
reinvestigation of material injury 
findings has concluded. The Minister 
for Home Affairs, Brendan O’Connor 
has accepted the recommendations 
in Trade Measures Report No.149 and 
upheld the original decision to place 
dumping duties on Greek exports of 
processed dried currants to Australia.

Australian Dried Fruits Association (ADFA) 
General Manager Phil Chidgzey said 
the decision was great news for the 
dried fruits industry and dried currant 
growers in particular. “We began working 
on this project with Sunbeam Foods in 
late 2006 in response to a poor market 
situation at the time which was being 
significantly affected by dumping of 
dried processed currants from Greece.

“In recent times we have seen the 
currant industry outlook improve. 
Influencing factors have included the 
reduction in world stockpiles as well as 
this anti-dumping action which led to 
the Minister’s decision on 14 January, 
2009 to impose dumping duties on 
Greek currants exported to Australia.”

The recent Customs reinvestigation was 
undertaken following an appeal by one 
of the major dried fruit importers, Frutex 
– although importantly, dumping duties 
remained in place during this period. 

The Australian Customs and Border 
Protection Service were directed 
by the Minister to reinvestigate the 
claims of material injury. Details of the 
reinvestigation findings can be found 
in Trade Measures Report No.149.

As a result of the reinvestigation 
the delegate of the Chief Executive 
Officer of Customs and Border 
Protection affirmed the findings that:

(a) dumped exports from Greece caused 
material injury to the Australian 
producers of currants in the form of:

■ price depression in the 
industrial market segment;

■ price suppression in the 
industrial market and overall;

■ losses in the industrial 
market segment;

■ unprofitable rates of return in 
the industrial market segment;

■ lower profits overall than would 
have be achieved in the absence of 
dumped imports from Greece; and

■ lower profitability overall than would 
have been achieved in the absence 
of dumped imports from Greece.

(b) dumped exports from Greece caused 
material injury to Australian dried 
currant growers in the form of:
■ price depression;
■ price suppression;
■ loss of sales volumes; and
■ unprofitable rates of return.

(c) dumped exports from Greece 
caused material injury to the 
Australian industry in the form of:
■ reduced return on investment 

for dried currant growers; and
■ reduced attractiveness for 

re-investment for dried 
currant growers.

The Minister considered and accepted 
the Customs recommendations in Trade 
Measures Report No.149 and affirmed 
the reviewable decision to publish 
dumping notices in respect of currants 
exported to Australia from Greece, 
published on 14 January, 2009 in the 
Gazette and The Australian. Notice of the 
Minister’s affirmation was published in 
The Australian on 17 November, 2009.

The effect of this decision is that 
the dumping duties applying to 
currants exported to Australia from 
Greece remain unchanged.

Mr Chidgzey said the change in market 
conditions allowed Australian currant 
growers to compete on a level playing 
field. “Although this has been a difficult 
project to manage and has required 
significant resource commitment, 
the successful end result and market 
impact has fully justified our decision 
to pursue this anti-dumping action.

“We hope that this latest news from 
the Minister is the end of a very long 
saga – however, it should be noted 
that Fruitex can seek a review of the 
decision by lodging an application with 
the Federal Court of Australia,” he said.

Success - dumping 
decision upheld

“The successful end 
result and market 

impact has fully justified 
our decision to pursue 

this anti-dumping 
action.”
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The Zalunardo family has been 
producing prunes in the Yoogali area 
just out of Griffith since 1931. 

Times were tough in Italy following 
World War I, and in 1925 21 year old 
Antonio Zalunardo headed to Australia 
in search of work and a better life. 

He took on labouring jobs in rural 
areas and with thousands of miles 
separating them, married his 
young wife Giovana by proxy.

Antonio was among the many 
Italian immigrants employed 
by Australian farmers in the 
Murrumbidgee Irrigation Area (MIA). 

In 1931 he purchased 22 hectares 
(55 acres) in Yoogali. At the time the 
orchard was planted to peaches, 
prunes and wine grapes. He planted 
apples, citrus and a variety of fruit so 
it became a real ‘fruit salad’ orchard.

Giovana finally arrived in Australia 
in 1932 and they began a family 
– raising three children. 

Today Antonio and Giovana’s son Del, 
and their grandson Michael continue 
the family business producing and 
drying prunes, citrus and wine grapes. 

Del said the land acquisitions over the 
years had more than doubled the size 
of the farm which now totalled 48.5ha 
(120 acres). Prunes remain the main 
crop accounting for just over 22ha. 
They grow D’agen, 698, 707 and 303 
prunes on Marobolan H29C rootstock. 

Prune Industry Development Manager 
Anne Mooney said the Zalunardo 
family had a history of consistently 

producing quality fruit. This is achieved 
by good management practices such 
as annual pruning and concentrating 
on tree health to produce the large 
fruit demanded by the packers.

“Several prune growers have asked 
about Del and Michael’s spray program, 
but the secret to their success is not 
simply the sprays they apply, but the 
good overall orchard management 
practices they employ,” she said. 

Del said one of the keys to growing 
quality fruit was recognising the 
developing fruit needed adequate water 
and nutrients and good pest control.

“About 15 years ago we began installing 
drip irrigation to make the best use of 
the available water. We also monitor 
soil moisture levels to ensure the 
root zone is kept moist,” he said. 

Furthermore, good orchard floor 
management with sprayed tree strips 
and mown inter-rows provided a firm 
base for mechanical harvesting and 
helped to maximise irrigation, he said.

When it comes to fertilisers the 
Zalunardos apply a spray mixture of 
zinc, bluestone and lime to the trees 
at bud swell. Nitrogen is applied 
through drip system once the crop 
is harvested and again in Spring. 

Del said routine leaf analysis was a 
useful tool which they utilised to make 
sure nutrient levels were correct.  

“However, using the correct 
amount of water and fertiliser won’t 
produce big prunes if the orchard 
is overcropped,” he warned.

Family tradition of 
producing quality fruit
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A strong history of prune production at Yoogali continues with third generation 
farmer Michael Zalunardo pictured with his son Matthew.

The Zalunardos prune their 
trees annually each Winter. 

“Pruning mature trees maintains 
consistent yields and reduces the 
effect of biannual bearing,” Del said. 

Consistent crops are also helped by 
the use of paid pollination. “Bees are 
important for pollinating and ensuring 
a good fruit set,” he said. “However 
I am concerned that if varroa mite 
reaches Australia, feral bee populations 
will be decimated and pollination may 
become a more important issue.”

Whether it be varroa mite or other 
pests and disease, their presence 
could be devastating if unchecked.

The Zalunardos keep a close eye on their 
orchard and observe trees regularly.

Beneficial insects and mites are 
encouraged into the orchard 
using ‘soft’ chemicals. 

“We rely on the natural population of 
beneficials to keep pests in check, 
but occasionally have to introduce 
Aphytis wasps to our citrus blocks 
to control red scale,” Del said.

The use of a winter oil spray in August 
aids in the control of San Jose scale and 
mites and Rovral is applied in September 
to protect against blossom blight.

Del said rust was also an issue 
and a zineb + oil spray was 

applied monthly from October to 
January and after harvest. 

Omite or Sanmite are also 
used against bryobia mite if 
necessary on selected blocks.

While it is important to keep the crop 
adequately watered, fed and free from 
pests, all that effort can be wasted if 

fruit is not harvested at optimum soluble 
solids and pressure levels, Del said.

The Zalunardos dry their own fruit 
in a gas fuelled dehydrator. Fruit 
is then sold to Angas Park. 

The prune industry has served the 
Zalunardo family well for almost 80 years 
and Del hopes one of the grandchildren 
will continue the farming tradition.t

Export industry reforms back on track
The Minister for Agriculture, 
Fisheries and Forestry Tony Burke 
announced an agreement with 
Opposition and Greens senators to 
facilitate Senate passage of a $127.4 
million industry reform program.

Working closely with the Opposition 
and the Greens, the Rudd Government 
has reached an agreement which 
will enable the Senate to reverse its 
previous decision from September to 
block new export certification fees 
and charges to return industry to full 
cost recovery. This decision will enable 
these significant reforms to proceed.

The $127.4 million reform 
package includes:
■ $85.3 million to reintroduce the 

40% rebate until end-June 2011
■ $16.1 million to implement regulatory 

and export supply chain reforms
■ $26 million for redundancies to now 

be paid for by the government.
■ Accumulated industry 

debts to be wiped
■ Regular audits to ensure industry 

is only paying for legitimate costs

Mr Bourke said the program would 
cut red tape by updating IT systems 
helping to improve market access.

The reform program funds improvements 
to make export certification processes 
more effective and efficient, helping 
us respond to ever-increasing scrutiny 
from our export markets, he said.

“In recent years, lack of progress in 
improving the regulatory system has 
impacted on market access for Australian 
producers to highly lucrative countries 
such as Russia and China,” Mr Burke said.

The reforms will support the removal 
of substantial costs from the export 
supply chain for industry and AQIS, 
as well as progressing potential 
improvement in international market 
access across all commodities through 
intensive market access negotiations.

Specific initiatives include new 
regulatory arrangements with a 
focus on company audits rather 
than item-by-item inspection; off-
site audits carried out remotely by 
electronically accessing a company’s 
data and increasing use of electronic 
processing rather than paperwork.

“This program is forecast to reduce 
regulatory costs to industry by $30 
million a year from mid-2011 and 
those savings will be passed on 
to industry through reduced fees 
and charges,” Mr Burke said.

Shadow Minister for Agriculture, 
Fisheries and Forestry John Cobb 
said he was very pleased to work 
with the Minister to ensure a good 
policy outcome for Australia’s 
agriculture export industries.

“Many of our agriculture exporters are 
doing it very tough at the moment, 
particularly with the high Australian 
dollar and given the extremely tight 
margins, the increased AQIS fees 
were potentially the knock out blow 
for many companies,” Mr Cobb said.

“We believe the transition arrangement 
where industry receives the 40% 
rebate for a further two years at a 
cost of $85.3 is an excellent outcome 
and will give the government and 
industry more time to ensure that 
the reforms can be implemented 
and are understood and accepted 
by our international customers.”
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Dried tree fruit growers 
meet for AGM and levy 

payers meeting
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The South Australian Dried Tree Fruits 
Association (SADTFA) held its annual 
general meeting (AGM) and levy payers’ 
meeting on 2 November at SARDI 
Research Station in Loxton.

About 30 growers and members of 
industry attended the event to hear 
research and marketing updates as well 
as participating in the formal business of 
the AGM.

SARDI , Food Value Chain, Research 
Scientist, Michael Rettke reported on the 
apricot breeding project, while Industry 
Services Manager Ross Skinner presented 
Horticulture Australia’s report.

Growers were keen to hear the processor/
marketer report by Angas Park’s General 
Manager for Fruit Supply Chris Ellis. 

Retiring SADTFA Chairman Robert 
Blenkiron provided a wonderful insight 
into the dried fruit industry over the past 
five decades as he gave the keynote 
address “The Dried Tree Fruit Industry 
from 1956 – 2009”.

A summary of the outcomes and carried 
resolutions (in italics) of the AGM are 
presented below.

Finance
Financial statements for 2008/09: That 
the AGM adopt the Audited Financial 
Statements for 2008/09 as presented.

Appointment of auditor: That the AGM 
agrees that Rob Ashby, Nelson Wheeler 
Lexia be re-appointed as auditor for 
2008/09.

Election of Management 
Committee Members
The SADTFA Constitution provides for a 
Management Committee consisting of 
four grower and four processor/marketer 
members and an independent Chairman. 
In 2008/09 there were three processor/
marketer members filled by Angas 
Park representatives and four grower 
members.

That the AGM agrees that Paul Wittwer be 
re-elected for another 2-year term.

Members noted that Stephen White did 
not seek renomination. 

Members were also advised that the 
Management Committee would be keen 
to hear from any grower member who 
was interested in being a member of the 
Management Committee. 

Further, given the retirement of Robert 
Blenkiron as Chairman, it was noted that 
the Management Committee would need 
to identify and appoint a replacement 
Chairman in the near future.

Fees
Grower Membership Fee in 2009/10: 
That the grower membership fee remain 
unchanged at $30/tonne on all deliveries.

Research Levy in 2010: That the statutory 
research levy remain unchanged at $32/t 
on all deliveries.

Quality Awards
Designed to give recognition for high 
quality fruit and to show other growers 
that production of good quality is still 
achievable, the Angas Park quality 
awards are highly sought after by 
growers.

From each bin of cut fruit delivered to 
Angas Park depots, a two kilogram fruit 
sample is taken and graded to determine 
the price for that bin. The grading staff 
set aside any sample considered to 
be good enough for the fruit quality 
competition.

Colin Farey from Angas Park collects 
these samples at the end of the season 
and takes them to Angaston for judging 
in late August or early September. 

The winning fruit samples are then 
displayed at the Riverland field days at 
Barmera in mid-September and award 
winners presented with a certificate at 
the SADTFA AGM.

This year’s winners of the 2009 Dried 
Tree Fruit Quality Awards are:

Apricots 1st:  Chamelae Enterprises,  
  Swan Reach

 2nd:  TJ & WJ Mills, Renmark

 3rd:  D & J Frahn, Renmark 

Peaches 1st:  DL & I Schiller, Cadell

 2nd:  IG & SJ Matulin,   
  Renmark

 3rd:  PD Roesler, Cadell

Pears 1st:  PA Glatz, Renmark

 2nd:  Mexican Vale Orchards,  
         Angaston

 3rd:  JM & MC Ellis, Nuriootpa
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Good progress on market access 
applications
time, authorities hope to gain quicker 
understanding and acceptance.

The Koreans took some time to accept 
this option, but eventually both parties 
agreed to work together on each other’s 
application and expect to achieve a 
desirable outcome in a reasonably short 
period of time.

Japan
The ATGA also attended bilateral 
negotiations between Australia and Japan 
at Akasaka, a central business district of 
Tokyo.

Again there was good news for table 
grapes. 

The Japanese are currently working on 
an application for Australian grapefruit. 
At the negotiations Japan said they were 
satisfied with the recent verification 
trials and all that remains is for their 
administrative processes to finalise 
grapefruit’s access application. This 
decision paves the way for Japan to begin 
working on the next commodity, Australian 
table grapes. 

The other new breakthrough in the 
discussions was Japan’s acceptance to 
work on table grapes’ application with 
BA via exchange of information by email, 
rather than waiting for official technical 
discussions or formal bilateral discussions 
to enhance progress. This is a new and 
genuine effort by both Japan and BA to 
process market access applications. 

As a result table grapes will in the very 

The Australian 
Table Grape 
Association 
(ATGA) has been 
very busy in the 
last two months 
and as a result 
there have 
been positive 
moves with 
market access 
applications to 
Korea and Japan.

Korea
Bilateral negations were held between 
Australia and Korea at Jeju Island, Korea 
during October.

Biosecurity Australia (BA) is advised of 
Australia’s priority for commodities for 
market access into each country through 
the Horticulture Market Access Committee 
(HMAC) process.

Tasmanian cherries are the number one 
priority for access to Korea, followed by 
table grapes. At the bilateral negotiations, 
it was resolved that cherries’ application 
should be finalised by early 2010 meaning 
work can begin on table grapes. 

Korea also has a market access request to 
enter Australia. 

To hasten the requests by both countries 
BA proposed that they work on the 
applications concurrently. The technical 
information and discussions needed from 
both countries is similar and by working 
on each other’s application at the same 

near future be Australia’s No. 1 priority 
for market access into Japan, Korea 
and China – our three remaining major 
markets that we are yet to have official 
formal access.

China
The second Australia -China Horticultural 
Forum took place in early November in 
Guangzhou, China. The forum occurred 
at the completion of the China World Fruit 
and Vegetable Trade Fair organised by 
China Entry-Exit Inspection and Quarantine 
Association (CIQA) and involved all of the 
major industries seeking access into China 
and those seeking access to Australia.

Representatives from the Australian table 
grape, summerfruit, cherry and apple 
industries made presentations to the 
Chinese which were well received and 
were followed by presentations by the 
Chinese. 

The relationship with Chinese Table Grape 
Association was enhanced and separate 
discussions were held with the ATGA and 
CIQA regarding table grape access into 
China. 

All information and feedback to the ATGA 
regarding our market access application 
was that we are doing everything right 
and presenting relevant information for the 
Chinese to assess. 

We got the impression that we are getting 
close to receiving a draft protocol for 
access, but a time frame cannot be put 
on that. We can only hope that it is sooner 
rather than later, but it is ultimately up to 
the Chinese.

Domestic issues
On the home front, the ATGA promotion 
campaign is in full swing. Libby Trickett 
(also known as Libby Lenton) has been 
engaged as our table grape ambassador 
and her high profile as an Olympic 
swimming champion has helped table 
grapes attract much media attention. Table 
grapes will remain in the public focus with 
other promotional activities planned for 
our Northern States and  when Sunraysia 
comes into their harvest season.

There have been personnel changes at 
Horticulture Australia (HAL). John Lloyd 
began his new role as Chief Executive 
Officer in November, and at HAL’s annual 
general meeting in November Selywn 
Snell was elected the new Chairman. The 
ATGA is looking forward to working with 
these new appointments and continuing 
the strong relationship we have with HAL.

ATGA Chief Executive’s report

ATGA CEO, Jeff Scott

David Liang, owner of Shu Feng Trading Co, is a major importer of table grapes. He 
and his wife are pictured with Jeff Scott, interpreter Una and Nick Muraca at the 
China World Fruit and Vegetable Trade Fair.
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background in agriculture, in particular 
broadacre cereal cropping and wool.

In addition to being the third generation 
to be involved on the family farm, Ms 
Norris has gained extensive experience 
in the grain industry working in a 
variety of roles with the agribusiness 
company, ABB Grain. These positions 
included working in grower services 
and later in supply chain logistics.

Horticulture Australia believes Ms 
Norris’ understanding of grower issues 
during times of success and hardship 
will stand her in good stead in helping 
develop the industry strategies and 
project investments required to move 
forward. 

Her work in the area of supply chain 
logistics has been challenging and 
she has developed a capacity to ‘think 
outside the square’ to find solutions.

Over the next few months Ms Norris 
will be learning about the industries 
in her portfolio and the HAL systems 
and processes that underpin the 
management of the 1,400 projects 
currently contracted and being 
undertaken on behalf of industry by 
HAL. 

Industry will 
notice a new 
face in the 
Horticulture 
Australia (HAL) 
Mildura office. In 
mid-November 
Rowena Norris 
took up the 
position of 
Industry Services 
Manager for 
the table grape, 
dried grape, 

prune and dried tree fruit industries. 

Ross Skinner will remain as Team 
Leader of HAL’s Murray Valley region 
and continue the Industry Services 
role of developing the R&D. He is 
also responsible for developing 
the marketing programs for the 
citrus, summerfruit, olive, almond 
and pistachio industries as well as 
assisting the Australian Nut Industry 
Council.

Ms Norris grew up on a sheep and 
grain property at Cowell on the Eyre 
Peninsula in South Australia. This is 
her first position within the horticulture 
industry, but she brings a strong 

New Industry Services Manager joins 
HAL’s Murray Valley team

Horticulture Australia (HAL) update

HAL Industry  
Services Manager,  
Ross Skinner 

Ms Norris is hopeful her experience 
in grower and customer relationship 
building will provide good fundamentals 
and is looking forward to meeting a 
number of producers and processor / 
marketers in the Murray Valley in the 
near future.

Rowena Norris, Industry Services 
Manager for the table grape, dried grape, 
prune and dried tree fruit industries.

ADFA Board of Management news

Summerfruit Australia, Victorian 
Strawberry Industry Development 
Committee, The Vegetable Growers 
Association of Victoria and the 
Australia Processing Tomato Research 
Committee.

The main features of this new network 
arrangement are:
■ It is governed and owned by 

industry, with the work plan of the 
IDO determined by the industry 
associations. 

■ The DPI adds value by offering 
professional development training 
to IDOs at committee meetings and 
provides the HIN members with a 
direct route to DPI research and 
development. 

The Horticulture Industry Network 
(HIN) has been set up by the Victorian 
Department of Primary Industries (DPI) 
as part of its Better Services to Farmers 
Strategy.

The Victorian DPI is working with 
Victoria’s horticulture industries to 
improve their resilience and self 
reliance by facilitating networking and 
providing technical support services to 
horticulture industry associations and 
their Industry Development Officers 
(IDOs). 

Industry members of the HIN include: 
ADFA, Australian Table Grape 
Association, Murray Valley Winegrowers 
Inc, Fruit Growers Victoria, Murray 
Valley Citrus Board, Wines of Victoria, 

■ DPI’s extension services in water, 
climate change and biosecurity are 
easily accessible to all horticulture 
industries through the HIN. 

■ An advisory committee made up of all 
industry associations will meet twice 
a year to review HIN activities and 
make recommendations for ongoing 
work. 

■ It is DPI’s route to market to update 
horticulture industries on government 
strategy and policy. 

Imports
Total dried grape imports for the eight 
months to 31 October, 2009 dropped by 
1,230 tonnes to 16,960t compared to 
the same period in 2008/09.

New network to help horticulture 
industries
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New Chair says HAL Board 
looking to the future

sure HAL supports each of these industries 
to develop programs that will deliver 
profitability and sustainability for their 
growers.

“While there are many challenges ahead 
for the industry, the unity of purpose of 
the organisation and its members will be 
fundamental to providing a competitive 
international position,” he said.

A vacancy was created by the retirement of 
Dr Nigel Steele Scott who did not stand for 
re-election after six years as a Director and 
four years as Chair.

Mr Snell praised the outgoing Chair, Dr 
Steele Scott for his service to the Board.

“Nigel is held in high regard by his fellow 
directors and his contribution to HAL 
and the broader industry is gratefully 
acknowledged,” Mr Snell said.

Mr Snell has a long history of involvement 
with agribusiness. He was previously 
CEO of Single Vision Grains Australia, 
BioProspect Ltd and Iama Ltd. He has 
also spent a significant period of time in 
Japan working as Managing Director of 
agrichemical company Zeneca KK.

Currently, Mr Snell is a Non-Executive 
Director of Plant Health Australia and 
is Chairman of Indigo Pacific Ltd, 
Indigo Technologies Pty Ltd and The 
CyberInstitute, a subsidiary of the Australian 

Three directors were elected to the 
Horticulture Australia (HAL) Board at the 
company’s annual general meeting (AGM) 
held in Sydney in November.

Selwyn Snell was elected and Ken Boundy 
and Robert Seldon were re-elected to the 
Board.

Following the AGM, the HAL Board met 
briefly to elect office bearers. Mr Snell was 
elected to the role of Chair and Professor 
Rob Clark was elected to the role of Deputy 
Chair.

Mr Snell said he was honoured by his 
appointment and that the Board had made 
a conscious decision to look to the future 
in the way it operates and that this would 
be reflected in a new approach to the 
operations of the company.

“I am taking up the Chair’s role at a very 
exciting time for HAL. We have a new CEO 
in John Lloyd, we are in the process of 
developing a new five year strategic plan 
and we have a Board of skilled Directors 
that are committed to HAL delivering 
excellent services for industry,” he said.

“The Board has been fortunate to spend 
the last three days with the leaders of 
the 37 peak industry bodies of Australia’s 
horticulture industries at our industry 
forum. The Board will be working hard 
through John Lloyd and his team to make 

Institute of Management (Qld/NT). Mr 
Snell also owns and operates Barawyn Pty 
Ltd, a consultancy business that provides 
advice focusing on agriculture, horticulture, 
bio-security, finance, biofuels and clean air 
emissions.

The HAL Board consists of eight directors: 
Mr Snell (chair), Professor Clark (deputy 
chair), Mr Boundy, David Cliffe, Lisa Cork, 
Jan Davis, Graeme Hargreaves and Mr 
Seldon.

HAL Chairman, Selwyn Snell.

The effect of duties now being applied 
to Greek currant imports continues with 
total currant imports down by about 
577t on same period last year. On the 
other hand sultana imports are up by 
1,638t on last year.

In summary:
■ Currants  449t down 577t
■ Sultanas 12,318t up 1,638t
■ Others (TSRs) 4,372t down 2,291t
■ Total 16,960t down 1,230t 

Pastoralists of West Darling join 
the NFF
The Pastoral Association of West Darling 
(PAWD) is the newest addition to the 
swelling ranks of the National Farmers’ 
Federation (NFF) – officially joining 
the peak farm body as an Associate 
Member.

Under its new membership structure, 
which came into effect on 1 July 

2009, the NFF has expanded its 
representational approach beyond the 
traditional state and commodity group 
members, recognising the changing 
face of the Australian farm sector.

“Central to the changes we’ve made 
is the need for the whole of farming 
in Australia to have a stake in the 
national issues that increasingly 
affect what and how we farm,” NFF 
President David Crombie said.

“While at the centre of our 
representative base remain the states 
and commodities, we have broadened 
the ability for others to be part of the 
NFF and harness the full gamut of 
agricultural activity. With the PAWD 
coming on board, it signals the extent 
that farmers can be part of the NFF 
family and put their issues on the 
national policy setting table. We look 
forward to the PAWD adding their 
voice to national farm issues.”

PAWD President Rob Seekamp said 
his group has been a long-standing 
supporter of the NFF but, until the 
recent membership restructure, was 
unable to be a member.

“We’re a small organisation which 
represents the special interests 
of dry land graziers farming in the 
far western area of NSW, but no 
less invested in the national issues 
besetting farm production,” he said. 
“While, as a small Associate Member 
of the NFF, we will have no voting 
rights, it is nevertheless important that 
we get behind the NFF.

“The big national issues – climate 
change and the Carbon Pollution 
Reduction Scheme, water reform 
and property rights, drought, and 
a competitive environment for 
Australia’s farm produce – aren’t 
going away and, with the NFF, we 
need to be involved.”
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Paving the future for the 
next generation

“I left the farm to train as an apprentice 
motor mechanic at Syd Mills Motors at 
Mildura and worked there for five years 
as an apprentice before being called 
upon for national service in 1966 where I 
continued to work as a motor mechanic. 

“I returned to my trade but found I didn’t 
really like it and so began looking for a 

property to buy in Sunraysia.”

In 1969 he settled on a dried fruit 

The Pollifrone family are a fine example 
of how succession planning can work 
for both the younger generation looking 
to take over and the older generation 
looking to retire.

Joe Pollifrone is 65 years old and has 
been semi-retired for the past 12 months 
as his two sons Vince and Anthony take 
on more responsibility for the running 
of the farm. Pleased with the way they 
handle the property Joe is preparing to 
step back even further at the end of the 
season and give the two boys full control.

Joe’s wife Lucy said it was comforting 
knowing that the farm was in good 
hands. “The two boys do a really good 
job and that allows Joe and I a bit of 
freedom to leave the farm and travel,” 
she said.

Joe said he had achieved what he 
wanted to over the years and thought it 
was time to give the boys a go.

“I’ve been in the grape business a long 
time,” Joe said. “My father had a dried 
fruit property at Cabarita in the 1940s 
and I grew up picking grapes, raking out 
the fruit in the drying green, and boxing 
fruit with my brothers.

property in Cabarita, about six kilometres 
southwest of Mildura. 

The 8ha property was planted with 
currants, sultanas and ‘gordos’ (Muscat 
Gordo Blanco raisins), but the dried fruits 
industry was doing it tough and by the 
mid 70s Joe had began to dabble in the 
more lucrative table grape market.

“We slowly converted the whole property 
to a mix of table grape varieties, and 
have not dried grapes for at least 10 
years,” Joe said.

Today there is a strong focus on 
supplying both the domestic and export 
markets. Eight hectares of Ralli Seedless, 
5.3ha of Crimson Seedless, 4.8ha of 
Red Globe and 2.4ha of Autumn Royal 
are grown with the intention of export to 
Asian markets.

Anthony said export markets were quite 
particular about what they were looking 
for in their fruit, but that didn’t mean that 
care wasn’t taken with the fruit grown for 
the domestic market.

“Our Menindee Seedless (6ha),Thompson 
Seedless (6.5ha) and a small patch of 
Flame Seedless (0.4ha) crops are grown 
entirely for the domestic market, but you 

Grower profile

Joe and his two sons Vince (right) and Anthony (left) are excellent examples of how succession planning can work for a small 
family farm.

“Australian Table Grape 
Association Chairman 
Nick Muraca said the 
Pollifrone family were 
typical of the second 
and third generation 
of growers who were 

‘getting it right’.”
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When Joe first bought the farm the vines 
were flood irrigated and he received 

water through the old channel system. 

He helped lobby for a new state-of-the-
art high pressure system which delivers 
50 pound psi at the farm gate to replace 
the old 17th Street earthen channel. 
The new system also allows water to be 
ordered 24 hours a day, seven days a 
week throughout the irrigation system.

“It has made a huge improvement to 
our business and given us a lot more 
flexibility,” Joe said.

Vince said it was important to keep 
moving ahead with the times. The family 
had converted most of the property 
to two line drip irrigation with a few 
overhead and low level sprinklers 

still have to make sure that the colour 
and acid:sugar balance is right,” he said.

“This past winter we planted 0.8ha of 
M13-01 – a black seedless variety 
recently released from the CSIRO 
breeding program. We don’t 
know a lot about this early 
to mid-maturing variety, 
but have heard good 
reports on export 
markets. The fruit 
will be marketed 
as Magic 
Seedless.”

Australian 
Table Grape 
Association 
Chairman Nick 
Muraca said 
the Pollifrone 
family were 
typical of the 
second and third 
generation of 
growers who were 
‘getting it right’.

“The two young boys 
are very keen and together 
they produce a magnificent 
product,” he said.

“While Joe hasn’t had the time to be 
involved in industry associations, he 
has always been very supportive of the 
work that we do and is quite interested 
in research findings that may help him 
produce a better grape. 

“It’s clear from the quality of fruit that 
Joe and the boys sell, that they pay 
attention to detail and have a good 
understanding of what the consumers in 
our markets are looking for,” Mr Muraca 
said.

The challenge of drought
With the Murray Valley suffering from 
prolonged drought, both Vince and 
Anthony proclaimed lack of water as the 
major challenge.

“Last year was difficult with some of the 
lowest rainfalls on record and very low 
allocations,” Anthony said. “We bought 
temporary water and kept the water up 
to the vines, and thankfully it was a good 
year and our hard work was rewarded 
with equally good prices. 

“This year is looking a lot brighter with 
respect to water, but you still need to be 
careful not to waste too much. 

“At this time of year with 40°C days 
we have to water every day and of an 
evening. You can’t afford not to water 
as heat stress has a negative impact 
on fruit quality. But at the same time, 
we have only been allocated 55% of 
our entitlement, so we don’t want to be 
putting on too much,” Anthony said.

remaining. 
He said 

the dual line 
enabled water 

to be applied a lot 
quicker and this was a 

real benefit during Summer.

They also installed soil moisture 
monitoring equipment to take the guess 
work out of when to water and how 
much to apply.

He said the irrigation upgrade had 
provided the perfect opportunity to erect 
cooling sprinklers on the Red Globe 
vines which suffered from sunburn in 
December and January.

“We were among the first growers in the 
area to install the cooling sprinklers,” 
Vince said. “The sprinklers can drop the 
temperature in the canopy by 8-10°C on 
a hot day helping to save crops that might 
otherwise be lost with sunburn.” 

He said since the cooling sprinklers had 
been installed the Pollifrones had not 
lost one crop to sunburn. Other growers 
have realised these benefits and have 
also installed sprinklers on part of their 
property.

While G and LG Pollifrone is a family 
operation with Joe, Lucy and their two 
sons, extended family are also in the table 
grape industry and can provide help if 
needed. Likewise Vince and Anthony are 
available to help their uncles if required.

Mr Muraca said the Pollifrones’ attitude to 
business, their willingness to adopt new 
practices and ability to work together as 
a family and help each other out was a 
perfect example of where family farms 
needed to be if they are to be sustainable 
in the future.

“The sprinklers can 
drop the temperature in 
the canopy by 8-10°C 
on a hot day helping to 
save crops that might 
otherwise be lost with 

sunburn.”
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of Australian households, but we could do 
better. Apples have 82% penetration and 
bananas 90%.

“It’s more than just getting people to 
purchase grapes; we want our domestic 
market to buy more in terms of dollars and 
frequency.” 

In the six months leading up to April 2009 
Australian households spent an average of 
$22 on table grapes, compared to $25 on 
apples and $30 for bananas.

Ms Barnard said that in the past the table 
grape industry had targeted families with 
small children, focusing on the fun and 
convenient aspect of the fruit. She said this 
had been very successful with over 90% 
penetration of this type of consumer.

“Seniors are also strong and consistent 
buyers of fruit, including table grapes,” she 
said. 

However, the research identified an 
opportunity to improve sales to the 35-60 
year old demographic. It established two 
main growth areas:
■ Households where the adults are 35 

years and older and have no children, or 
no children under 17 years of age.

■ Households where the eldest child is 
between 12 and 17 years old.

Ms Barnard said consumers viewed table 
grapes as a perfect snack that was juicy 
and easy to eat with no mess.

“They are great for grazing – you can eat 
as many or as few as you want and can 
pop it in as you go, like chips, popcorn 
and fries. The only barrier is that we are a 
grazing snack consumed at home, rather 
than outside the home, and this is an area 
where we can create growth.

“Consumers showed no interest in cooking 
with grapes; instead grapes were seen as 
playful and fun, good for socialising and 
sharing.

“They were perceived to have a high 
sugar content which can be a barrier to 
purchase, but because people buy grapes 
for pleasure, they easily overlook this 
perception.”

Ms Barnard said grapes had ‘buy me’ eye 
appeal. If a consumer sees full bunches 
on display they are more likely to buy 
more of them, but it is difficult to maintain 
the presentation in stores and this is 
another area where we hope to make 
improvements she said. 

“Grapes are the most favoured fruit for 
kids and the challenge is to have a strong 
marketing communication strategy to 

The 2009/10 Australian table grape 
season kicks off with a new marketing 
campaign designed to stimulate 
consumers and increase domestic 
demand for table grapes.

Last season the Australian table grape 
industry produced 120,000 tonnes, a 
17.4% increase on the previous season. 
More than half of that was exported 
(70,000t), but has it come at the cost of a 
strong domestic market?

“Prior to the 08/09 season domestic 
consumption of table grapes has risen to 
about four kilograms per head, but last 
season it fell to 2.9kg/head,” Horticulture 
Australia (HAL) Marketing Manager Agnes 
Barnard told the Australian Table Grape 
Conference.

To help take advantage of the opportunity 
for growth of the domestic market and 
increase domestic consumption to the 
former levels of 4.5 kg/head the Australian 
Table Grape Association (ATGA) Marketing 
Committee has worked closely with HAL to 
develop a five year strategic plan.

In developing the plan, HAL and the 
committee members have reviewed all 
past activities and revisited consumers to 
get an update on their usage and attitudes 
towards table grapes. This fresh look at 
the market resulted in a new marketing 
strategy to capitalise on potential areas for 
growth.

Consumer research
“One of the drivers for sales of table 
grapes is greater penetration,” Ms Barnard 
said. “Grapes have penetrated about 80% 

New campaign entices Australians to 
Munch-a bunch-a grapes

grow the category and make them the 
most favoured fruit of adults as well.”

Marketing Communication 
Strategy
The five year marketing communication 
strategy (2009-2014) has three main 
objectives:
■ To increase penetration from 80.2% to 

83%
■ To increase the average weight of 

purchase (AWOP) of table grapes from 
$22 to $25

■ To improve quality of retail display 
across at least two retail chains by 
2014.

In developing the strategy, the industry 
has made a shift from a tactical approach 
to a more long-term strategic one with a 
distinct ‘ownable’ consistent theme.

“We have included testing strategies to 
measure program outcomes and as a 
result the entire campaign is designed in 
three phases,” Ms Barnard said.

The first phase of the strategy will be 
testing years (2009-2011). In the first year 
supply chain and merchandising initiatives 
will be tested in the Sydney area and the 
creative platform introduced.

The campaign will focus on removing 
barriers to purchase: product quality, 
in-store display, sugar content, portability. 
Key messages will be promoted with an 
emphasis on the primary target market of 
30 – 60 years old as this is the segment 
with the highest opportunity to increase 
purchase/consumption.

In the second phase beginning in 2011 the 
‘brand’ will be relaunched nationally using 
key learning from Phase 1. The focus will 
be the primary target.

In the third and final expansion phase 
(2012-2014) the program will be 
expanded to strengthen and reinforce key 
messages, expanding the focus to the 
secondary target market.

2009/10 campaign
The 2009/10 campaign began by 
announcing the launch of the Australian 
table grape season through a series of PR 
initiatives.

The 2009/10 Table Grape Campaign has 
three objectives:
■ To encourage improved table grape 

retail display and merchandising
■ To encourage purchase of table grapes
■ To build awareness of table grapes as 

Rising to the challenge

Libby Trickett is this year’s Table Grape 
Ambassador.



the perfect grazing snack using the 
Munch-A Bunch-A Grapes tag-line.

Ms Barnard said a PR company had 
been contracted to deliver key messages 
through media and ‘talk’ to consumers.

The PR campaign continues throughout 
the season and includes media releases 
on the Table grape Ambassador and the 
Grape Escape Promotion. 

“Olympic swimming champion Libby 
Trickett (also known as Libby Lenton) is 
this year’s Table Grape Ambassador. She 
is Australia’s super swimmer just as table 
grapes are Australia’s little super snack.

“Further enticing consumers is the chance 
to win a holiday in a grape growing 
region in Australia in the Grape Escape 
Promotion.”

Ms Barnard said the PR campaign had 
been very effective. The results to date 
show at least 149 media hits across 
television, newspaper, newspaper 
supplement, radio and online media.

The Grape Escape Promotion has 
generated a lot of interest, she said.

Ms Barnard said point-of-sale material had 
been reworked to include the low GI mark 
and the existing logo enhanced to match 
the target market.

A Merchandising Program with 50 green 
grocers in Sydney will be conducted 
throughout the season.

Although Sydney is the test market, 
consumers in other areas will benefit 
from on-going discussions with big 
supermarket chains on supply chain 
programs. 

Furthermore, the ATGA website is currently 
being redesigned with an interactive 
consumer-friendly focus. The website 
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consumer competition with the chance to 
win great prizes.

“This season we hope we can work 
together the ATGA, HAL and growers 
and get consumers to much-a bunch-a 
grapes,” Ms Barnard said.

TG09500 Table grape marketing campaign 
2009/10 has been facilitated by (HAL) 
in partnership with the (ATGA) and has 
been funded by the national table grape 
marketing levy.

The PR campaign has been very successful to date generating at least 149 media 
hits.

www.australiangrapes.com.au is now up 

and running.

In February and March the campaign 

will take the experience of table grape 

snacking outside the home. Snap lock 

bags full of grapes will be handed to 

commuters in four major city stations in 

Sydney as an example of a healthy snack 

while on the run.

Tying the three programs together is 
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Merbein (Victoria) and the Australian 
Dried Fruit Association (ADFA) in 
conjunction with Horticulture Australia 
(HAL) developed a project (DG05002) 
that examined the causes of bunch 
shatter. 

CSIRO researchers concluded that 
bunch shatter was primarily caused 
by competition for carbon fixed by the 
plant during photosynthesis and that 
cincturing the vines prior to flowering 
improved fruit-set by effectively 
reducing the demand of the root 
system as a competing sink for the 
products of photosynthesis. 

The problem with cincturing as a 
solution to bunch shatter is that in an 
industry that is highly mechanised, 
such as dried vine fruit production, 
the cincturing of vines, which can 
only be done by manual labour, was 
not an acceptable solution. Thus, a 
mechanical or chemical alternative 
was sought. 

One of the solutions identified by the 
research team at CSIRO was to employ 
a chemical inhibitor of gibberellic 
acid synthesis. A commercial 

The Sunmuscat variety assessed 
for dried fruit production at CSIRO’s 
Merbein facility was released just 
over 12 years ago. The benefits of this 
variety compared to the main drying 
variety – sultana, are its larger and 
more weather resistant berries. 

Anecdotal evidence suggest that the 
Sunmuscat variety has large open 
bunches that make it easier to manage 
with regard to pest and disease, and 
that the variety dries more evenly as a 
result of its bunch structure. This open 
bunch structure is the result of a high 
proportion of aborted berries around 
fruit-set, a phenomenon known as 
bunch shatter. 

While there are advantages to the 
natural bunch thinning, excessive 
bunch shatter where the bunch 
loses 70-80%, or more, of potential 
berries is a problem as it represents a 
significant crop loss. This perception 
of crop loss has been one of the main 
barriers to Sunmuscat being adopted 
as the premier dried grape variety.

To address the issue of bunch shatter 
in Sunmuscat, CSIRO Plant Industry at 

product known as Cycocel® 77A was 
identified, which when combined with 
good micro-nutrient management 
significantly reduced bunch shatter. 

The nutrient status of the vine 
at flowering, particularly the 
micronutrients involved in healthy 
flower production, zinc, boron and 
calcium were identified as the most 
important. While these micronutrients 
are important for healthy flowering, 
deficiencies of these nutrients are 
not the cause of bunch shatter, but 
combined with a treatment such 
cincturing or Cycocel® application, 
improves fruit-set in Sunmuscat. 

With the decision to close the CSIRO 
facility at Merbein and the withdrawal 
of CSIRO from dried grape research, 
there was a risk that the remaining 
studies necessary to deliver a 
management strategy to the industry 
would not be completed. 

To ensure continued support for the 
industry in addressing the issue of 
bunch shatter in Sunmuscat CSIRO, 
the ADFA and researchers from the 
Victorian Department of Primary 
Industries (DPI) facility at Irymple met 
to develop a continuation of this work.

The project, Managing fruit set 
and bunch shatter in Sunmuscat 
(DG09002), examines the key 
knowledge gaps identified by 
researchers at CSIRO during the 
original project (DG05002). 

The focus of the new project will see 
researchers at DPI examine the timing 
and application rates of Cycocel® to 
identify an optimum spraying strategy 
for the industry. One of the critical 
issues identified was the need for 
a reliable method for predicting the 
timing for flowering because the work 
undertaken by researchers at CSIRO 
indicates that spraying of Cycocel® 
needs to occur pre-flowering. 
Thus, researchers at DPI will also 
closely monitor the development of 
the Sunmuscat vines to develop a 
phenology that will enable prediction 
of flowering. 

The research will be conducted at the 
DPI facility at Irymple on a four hectare 
vineyard on Swingarm trellis irrigated 
with low-level sprays. To account for 
site variation the vineyard has been 
divided into five separate blocks and 

Improving fruit-set in Sunmuscat 
By Dale Unwin and Mark Downey

Characteristic berry loss of Sunmuscat. Flowering (left), Shattered bunch (right). 
Photos courtesy of D P. Singh (CSIRO Merbein).



site to demonstrate to growers the 
effectiveness of the various treatments. 

To develop a phenology for Sunmuscat 
assessments of the control vines, the 
vines that have not been sprayed with 
Cycocel, will be conducted across the 
five blocks within the vineyard. The 
assessments will include leaf and cane 
development throughout the season as 
well as floral initiation and inflorescence 
development. The timing of flower 
development and flowering will be 
correlated with other developmental 
parameters such as number of leaves 

all of the treatments will be applied 
in each block within the vineyard. Six 
rates of Cycocel® will be applied (40, 
80, 160, 320 and 640 millilitres/100 
litres) using Agral® (10ml/100L) as a 
wetting agent. These treatments will 
be applied beginning at an estimated 
three weeks prior to flowering and 
then applied weekly leading up to 
flowering. The 640ml/100L rate 
exceeds the maximum label rate, 
however advice from the manufacturer 
(CropCare Australasia™ for Bayer 
AG) indicates that this rate is within 
the limits of their initial testing for 
Cycocel® 77A.

The effectiveness of each treatment 
will be assessed by counting berry 
number at flowering, veraison and 
harvest and by weight of a fruit in one 
metre transect of the treated vines at 
harvest. In addition, the maturity of the 
fruit will be monitored from pea sized 
berries until cane-cutting. 

The results of the trial will be published 
in the scientific literature in the 
industry press including The Vine. DPI 
in conjunction with the ADFA are also 
planning to conduct a field day at the 

opened to determine whether this is a 
reliable predictor of flowering. 

In addition, a number of other 
parameters such as soil and air 
temperature will be collected to 
determine whether a temperature 
model such as heat summation or 
the growing degree day concept can 
be applied to the development and 
reliable prediction of flowering in 
Sunmuscat. 

Dale Unwin and Mark Downey are 
based at Victorian DPI, Irymple.

DG09002 Managing fruit set and 
bunch shatter in Sunmuscat has been 
facilitated by HAL in partnership with 
the ADFA. The project has been funded 
by the national dried grape research 
and development (R&D) levy with 
the Australian Government providing 
matched funding for all HAL’s R&D 
activities. 
For more information on this project 
please contact ADFA Industry 
Development Officer John Hawtin  
(03) 5023 5174,   
Email:JHawtin@adfa.asn.au; 
or Dale Unwin at DPI (03) 5051 4500, 
Email: Dale.Unwin@dpi .vic.gov.au. 
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“The focus of the 
new project will see 
researchers at DPI 
examine the timing 

and application rates 
of Cycocel to identify 
an optimum spraying 

strategy.”
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Rising to the challenge

looking for variety and are willing to try 
something new. 

Aspirational consumer. The second big 
change is the way consumer markets are 
evolving and segmenting.

Asian consumers are aspirational - 
which means they’re willing to pay more 
for imported products if they have higher 
perceived health benefits or status. 

Consumers are trading up in their 
purchases as economies grow and 
incomes improve - the increasing 
demand for seedless versus seeded 
grapes is a case in point. 

Consumer demands are moving very 
quickly and changing every day. It 
means that products that a few years 
ago people said would never be a hit in 
Asia, like organics, are now finding new 
markets. 

Market access no longer a given. 
The third big change is the shift in trade 
restrictions. As Asian countries have 
been forced to drop tariff barriers under 
trade agreements, they have replaced 
them with quarantine restrictions. As a 
result gaining and maintaining market 
access has become an industry priority.

These macro trends highlight the 
importance of promoting your product 
with the modern retail trade. 

Asia is a huge and complex market. 
Overarching changes are occurring in the 
Asian markets and knowledge of these 
can help countries like Australia improve 
their marketing position. 

Rise of modern retail. The first big 
trend is the rise of modern supermarket 
retailing. Asian markets remain 
renowned for the strength of their 
traditional trade - the wholesale markets 
and the wet markets. The penetration 
and pace of modern retail development 
varies a great deal from country to 
country, and from product to product, 
but the supermarket share is definitely 
growing and is likely to take up a much 
bigger share in the future, particularly as 
the younger generations prefer to shop in 
these modern, air-conditioned formats.

These chains are placing new demands 
on suppliers as they seek lower costs 
- they want consistency over the year, 
quality and food safety assurances, 
product volume and flexible payment 
terms.

But on the flip side, they are important to 
the success of products like table grapes 
because they have the infrastructure 
and promotional platforms. Traditional 
markets are risk averse and tend to bring 
in only what they know they can sell, like 
a robust Red Globe, while retailers are 

Californian promotion pays
The California Table Grape Commission 
is one of the only organisations that 
promotes table grapes in Asia. 

In recent years the commission has 
focused its promotional efforts and 
funding on emerging markets in Asia 
such as Indonesia, Vietnam, Thailand 
and China and has targeted the rapidly 
expanding retail chains in these 
countries.

The work has paid off as California 
has managed to increase its volumes 
and values against low-priced Chinese 
competition. 

Retailer promotions are the fulcrum 
of its marketing push in Asia. In-store 
consumer sampling has been one of 
its most successful tools, increasing 
consumer purchases by 25% or more 
during the promotion and often bringing 
repeat purchases. 

In Indonesia the commission last year 
ran a promotional program with the 
Alfamart chain of mini-marts, growing its 
sales by 66% year-on-year.

Commission reps in Indonesia trained 
Alfamart management on the best ways 
to handle, display, promote and sell 
California grapes.

Grape sales were extended from 243 
Alfamart stores in 2007 to more than 
500 stores in 2008. In 2009 Alfamart 
planned to stock and sell grapes in all its 
stores, of which there are about 3,000, 
which will continue to drive California 
grape sales in Indonesia. 

Meeting retailer demands
There are big opportunities to grow 
sales via the modern retail trade, but 
getting into their stores means meeting 
requirements in terms of compliance and 
cost control.

Tesco, the UK-owned retail giant, is one 
of the fastest growing retailers in Asia, 
with a strong presence in Thailand, 
Malaysia, Korea and China. 

Tesco is trying to coordinate its sourcing 
and buy as a group. It wants to work 
as closely as possible with producers, 
including those in Australia.

To meet its requirements, the Tesco 
buyer we spoke to said Australian 
suppliers need to push forward with 

Australian table grapes in Asia: 
trends in Asia

By John Hey

Part 2

T-shirts depicting Governor of California Arnold Schwarzenegger are used to help 
promote Californian table grapes in Hong Kong.
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GlobalGAP certification on farms. Control 
and management of dedicated growers 
is also essential. 

Currently, he said, there is some 
resistance and reluctance to comply 
with Tesco’s needs and standards 
among some Australian suppliers when 
compared with producers from other 
supplying countries like Chile, but 
Australia cannot ignore the need to be 
globally competitive. 

The Tesco buyer said: “Other countries 
are being proactive to drive down 
prices and lift volumes so producers are 
winning. If you expect premiums, you are 
deluded in the current climate. Buyers 
are looking for proactive collaboration 
and price is only one part of the deal - 
this will lead to long-term relationships 
and a programmed approach.” 

Tesco’s stance on pricing is debatable 
–some growers have successfully 
taken the opposite stance, namely 
to dig their heels in and demand a 
premium price until the buyers bend. 
But it’s nevertheless a sign of the way 
the markets are moving as these big 
retailers grow their influence.  

The fact remains that Australia is in a 
global market, it needs to be competitive 
and it cannot afford to ignore the likes of 
Tesco and their demands.

The way forward
There is great potential for Australian 
table grapes in Asia. This section aims to 
provide food for thought on how growers 
and exporters may capture the great 
opportunities in Asia.

Attack costs: There’s a need to 
attack costs and cut the length of the 
supply chain - both pre- and post-
shipment. Pre-shipment, it needs to 
build economies of scale by setting 
up cooperatives or supply groups able 
to provide a critical mass of volume. 
Post-shipment suppliers need to align 
themselves with receivers who have the 
structure to manage the product from 
farm to retailer to consumer. 

Partners with a good distribution 
base: .When it comes to the retailers, 
find out who the major players are and 
how they operate? What distribution 
methods do they use? Too often, 
suppliers still take the view that the job 
is done on closing the container door, but 
that is simply not the case.

You need to put people on the ground to 
drive and manage your business. Setting 
up your own base presents a cost 
challenge, but this again underlines the 
need to share costs.

Market focus and commitment: 
Market commitment is another issue. Be 

prepared to meet market conditions or 
find another market. 

Select the markets and commit to them. 
Supply product as requested and don’t 
send product outside of specification as 
you’ll get burned.

Get the quality right as you cannot win 
on price. This issue of quality will be even 
more important in 2010 as it’s a different 
ball game now with the dollar where it is. 
The expectations will be high after last 
season, so it’s important not to disappoint.

Brand Australia: As we know, Asian 
consumers are very brand conscious and 
Australia has positive perceptions with 
many people in Asia as a land of clean 
air, sunny skies and natural beauty.

At a trade level, Australian grapes are 
building a reputation for freshness, 
quality and flavour.

But at a consumer level, Australia has 
not been able to leverage these qualities 
to build a strong consumer presence or 
brand.

Sure there are growers and packhouses 
that have brands that are known or 
sought after by the trade or in the 
wholesale markets, but these have no 
traction with the consumer. 

The industry needs to work together in 
getting scale behind a quality consumer 

“The industry needs 
to work together in 

getting scale behind 
a quality consumer 

brand.”

Supermarkets are taking a greater share of retail in Asia, particularly as the younger 
generations prefer to shop in these modern, air-conditioned formats.

brand - and to work with retailers to 
better understand the consumer and 
their changing demands.

If we take the example of China to which 
access looks imminent, there’s a great 
opportunity for brand development, but 
the industry will need to combine and 
fund activities as soon as access is 
granted. The planning and funding must 
be put in place now.

In the meantime, the best promotion is 
going to be the quality you put in the box 
and that will be even more important this 
year with the Australian dollar being so 
much stronger.

The future
Reflecting on the 2008/09 Australian 
table grape season, one Chinese importer 
said: “After this year, Australian grapes 
widened their profile, particularly Crimson 
Seedless. They will have the market in 
China next year if the quality is right.”

As this quote suggests, it’s there for the 
taking. 

The key is to meet market demands and 
do it consistently. Brand Australia may 
be a bridge too far, but the message 
about coordination remains. All too 
often the competition is perceived to 
be the guy next door and it is this very 
mentality that holds back Australia’s 
market development because you’re all 
competing with one another so buyers 
can divide and rule.

There’s no pot of gold at the end of the 
rainbow, only hard work, but those who 
are serious and committed will reap the 
benefits! 

John Hey is the Editor of Asiafruit 
Magazine.
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Throughout 
any drying 

season there 
have often 

been disputes between growers and 
processors about the moisture content 
of their fruit.

This even occurs after the grower has 
had some of his fruit sampled to see if 
it is dry enough to box.

Why does this happen?
The main reason is that the sample 
tested earlier does not fully represent 
the whole of the fruit that has been 
boxed and delivered.

Growers should not kid themselves 
that the whole amount of the fruit is 
dry if the sample to be tested is only 
collected from a dry patch on a ground 
sheet, or from a dry spot in a bin.

What is the best way to collect a 
sample?
Ground drying sheets: Fruit should be 
collected from all sheets making sure 
samples are taken from the driest and 
wettest sections on the sheets. Fruit 
should also be sampled from the centre 
of the sheets where the fruit may be 
thicker, and also from clumps where 
fruit hasn’t been raked out evenly.

Drying trays: Fruit should be randomly 
sampled from a number of trays. It 
should be collected from near the 
tray bottom, and not from the top, or 

loosely filled corners and should include 
samples from both sides of the trays. If 
you know that you have a cold spot in 
the line up of trays it is worth taking a 
separate sample to get an indication of 
how that tray is drying.

It is important to collect sufficient fruit 
for testing. There needs to be enough 
of your fruit run through the mincer to 
clear the fruit remaining in the mincer 
from the previous test before sampling 
for moisture content.

A suitable amount to be tested is two 
to three kilograms or about half a large 
ice cream container. It is better to err on 
having too much, rather than not having 
enough to clear the fruit from the 
mincer and to provide enough to fit into 
the moisture tester. Any remaining fruit 
that is not used in the sample testing 
can be taken back to the property.

Growers are strongly advised against 
‘topping’ up bins of fruit for receival as 
processors will know immediately what 
has happened as soon as the bin is 
tipped.

It is in every body’s interest to present 
samples of fruit to be tested that are 
truly representative of the fruit that is 
to be boxed and delivered. There is no 
point kidding ourselves that a non-
representative sample will pass, as the 
processors judge the fruit in the bins 
delivered and their test is the result that 
determines the growers’ fruit moisture 
content.

Water for carry over
Although the trends and prices of each 

year of water 
trading have been 
different, the 
most common 
trend observed 
so far is that the 
demand and price 
for water drops 
around February. 
If finances allow, 
this is an ideal 
time for growers 
to consider buying 
carry over water 
for the 2010/2011 
irrigation season. 
Goulburn-Murray 
Water has 
indicated that 
unless there is 
heavy rainfall 
associated with 

the Autumn break, the 2010 season will 
again start at zero allocation.

Even though it is the busy time of 
harvest, growers should do their 
budgets and be ready to buy water 
when, and if, the price drops as it has in 
previous seasons.

Approved Supplier accreditation
As part of the industry’s quality 
assurance program, growers should 
be accredited as an Approved Supplier 
to meet the processor’s requirements 
of food quality assurance for their 
customers. 

Growers who are not approved suppliers 
are penalised. In 2009 the penalty was 
$50 per tonne and in 2010 a similar 
penalty will be applied.

To be accredited as an Approved 
Supplier, growers must have successfully 
completed training in the Dried Grape 
Approved Supplier Program (DGASP) and 
ChemCert training as well as submitting 
a spray diary and have been audited by a 
processor field representative.

Growers requiring either a full course 
or refresher for ChemCert can contact 
either the Sunraysia Institute of TAFE or 
the Mildura and District Education Centre 
(MADEC) to register.

Anyone requiring DGASP training 
should contact the Australian Dried Fruit 
Association (ADFA) on (03) 5023 5174 to 
register for a training session. 

List of trellis drying contractors
If you are trellis drying for the first time 
and do not have the specialist equipment 
such as a wetting machine, harvester 
and dehydrator, the use of contractors 
could be an option to consider. Because 
the timing of the use of wetting machines 
and harvesting is critical, and a limited 
window of opportunity exists, it is 
important that early arrangements are 
made with contractors.

These arrangements need to be 
made early to maximise the grade 
potential of the crop and also to help 
reduce frustration and disappointment 
when contractors can’t work on your 
property when required because the 
arrangements are too late.

The ADFA has a list of accredited 
contractors for all the tasks associated 
with trellis drying. 

2010 harvest
The ADFA wishes all growers a trouble-
free and easy harvest and hopes that 
good crops of quality fruit are produced 
to take advantage of the better prices 
offered. 

Drying for profit activities

Sample fruit properly

Be sure to collect enough fruit for to clear the mincer of 
previous samples before testing for moisture content.
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Around the block

Preventing sunburn
the labour to pick the crop is a job 
that is often overlooked.

Growers can register their harvest 
labour requirements with the National 
Harvest Labour Information Service 
(NHLIS) by calling 1800 062 332. 

The NHLIS checks all overseas 
workers to ensure that they have 
the correct visas to allow them to be 
employed for seasonal work before 
referring them to growers.

There is currently an abundance of 
labour, especially backpackers and 
itinerant Australian workers (grey 
nomads), looking for seasonal work. 
However, few growers have registered 
their labour requirements with harvest 
labour offices or with the NHLIS.

An early booking will ensure that 
employees can be engaged, and also 
allows plenty of time for prospective 
employees to plan their travel to 
coincide with harvest dates.

Growers in outlying districts 
should consider providing on-site 
accommodation or camping facilities 
as not all seasonal workers have 
transport.

Reduce contaminant risks 
now
Consumers of Australian dried fruit 
or products containing dried fruit 
rightly expect them to be safe to eat 
and free of contaminants, especially 
spiked weed seeds and stones. 
Indeed, growers and processors have 
an obligation to ensure that these 
expectations are met.

If the recent burst of hot weather 
in south eastern Australia is any 
indication, it may be a long hot 
Summer. 

The Bureau of Meteorology outlook 
favours warmer than normal overnight 
minimum temperatures for much 
of the mainland from November 
through January, and warm daytime 
temperatures over most of Queensland 
and northern and eastern New South 
Wales.  

Growers are advised to keep a close 
eye on their fruit in these changing 
weather patterns, particularly during 
key growth and development periods.

Sunburn can be devastating in grapes, 
especially in the lead up to veraison. 

While sunburn may not be able 
to be fully prevented, it can be 
considerably reduced with some 
simple management strategies, which 
include:

■ Maintaining adequate soil moisture

■ Retaining mulch on the vineyard 
floor

■ Not working up the soil

■ Possible application of a kaolin-
based ‘sunscreen’ to keep vines 
cooler.

By adopting one or more of these 
simple strategies growers may be able 
to protect large portions of their crops 
from sunburn.

Order harvest labour early
While the entire season is spent 
preparing a crop for harvest, securing 

Sunmuscats sunburnt from a 
heatwave between Christmas and 
New Year 2008.

As a consequence, processors have 
decreased the tolerances and raised 
penalties for contaminants found in 
fruit at delivery.

As harvest approaches, now is the 
time to act and minimise the risk of 
contaminants getting into fruit. 

Spiked weed seeds are of the greatest 
concern. Caltrop and Gentle Annie 
are a real risk of contaminating fruit 
as they are Summer growing plants 
Gentle Annie is particularly dangerous 
as the seed heads can be knocked off 
during harvest and end up in the fruit. 

If there is a rain event before harvest, 
these plants will quickly germinate 
and grow to produce seeds. 

Growers need to be vigilant and watch 
out for germinating plants and deal 
with them immediately to eliminate 
the risk of the contaminating fruit 
during harvest. 

All newly germinating spiked weed 
seed plants should either be sprayed 
with herbicide or removed by 
cultivation or with a shovel.

Stones are an increasing 
contamination problem for processors. 
Growers should look for the possible 
points of entry of stones into fruit 
and make changes to the way fruit, 
buckets, machinery and bins are 
handled during the harvest process. 

Sunmuscats sunburnt from a 
heatwave between Christmas and 
New Year 2008.



26

Trade directory

Contact Gary Thomas
Telephone: (03) 5022 8499 Fax: (03) 5021 4833  Mobile: 0418 997 730

Email: michael.pullen@bigpond.com  PO Box 460, Irymple VIC 3498

The experienced team for all your
advertising requirements anywhere in 

Australia and New Zealand

talk to our media representatives

Let me! plan, produce and manage your advertising

 

For advertising in 

 

Phone: (03) 5021 0671 - (03) 5021 5302

2 Lainie Court, Mildura 

Regional office:

2/1 Oxford Street, Oakleigh

Melbourne offfice:

 

Noel Hiscock

0417 350657

noel@multimediaenterprises.com.au

Geoff Bell

0417 577953

geoff@multimediaenterprises.com.au

Bobbie Pappin

0438 210676

bobbie@multimediaenterprises.com.au

Kate Stockman

0458 896081

kate@multimediaenterprises.com.au
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Rural Finance understands how important an investment in agriculture is to the next generation of your 
business. As a specialist provider of fi nance to the rural sector for more than 60 years, we’ve assisted 
many families to invest wisely in their future.

So, the next time you’re thinking about how money can grow your business, call us. We won’t think twice 
about speaking with you, personally.
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