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Mark	King
CHAIRMAN

Well so far so good - the new season is 
looking good. The market outlook remains 
solid, even though there are reports of 
higher production in a number of Northern 
Hemisphere producing countries, including 
Turkey, the United States and Iran. Most 
market feedback suggests that the 
global market situation is stable due to 
a reasonably well balanced supply and 
demand position.

As reported in a recent member e-news, 
the bud fruitfulness survey and analysis 
co-ordinated by our Industry Development 
Officer, John Hawtin suggests that the 
coming crop should be normal size.

Following last year’s disease problems 
with botrytis, particularly impacting 
Sunmuscat, the Dried Fruit Australia Board 
requested that Mr Hawtin should seek to 
gather all available information on botrytis, 
so that it could be provided to dried grape 
growers in an easy to understand format 
so that they better understand the disease 
itself and can consider their disease 
management options. A botrytis fact sheet 
has been prepared by Mr Hawtin after a lot 
of hard work sourcing relevant information 
and  has provided the basis of the cover 
story in this edition of The Vine.

Water
In the last edition, I explained that both 
the Victorian and New South Wales 
Governments had expressed serious 
concerns about aspects of the draft Basin 
Plan. From what we can gather, that 
situation hasn’t changed much over the 
past 2-3 months. Refer to page 28 for an 
update on these concerns.

Wages	sheet
Dried Fruit Australia members were 
recently provided with an updated copy 
of the Block Wages Sheet following the 
national wage case decision on 1 June 
2012. The wages sheet provides an array 
of information including official minimum 
wage rates, minimum picking piecework 
rates, suggested harvest contract rates 
and the revised casual rate - which has 
been based on Award Classification 3 plus 
25%.

Following feedback from members, 
we have now incorporated additional 
information on three casual rates 
(based on Award Classifications 2, 3 
& 4 respectively) and information on 
the different Award Classifications - as 
the employer will have to decide what 
classification the employee fits into.

Annual	conference
Just a reminder about the Dried Fruit 
Australia Annual Conference. Hopefully you 
are reading this column, in early October 
and well before the Conference date of 
Tuesday 9th October 2012.

I urge you to join us at the Mildura Golf 
Club for the Annual Growers’ Forum from 
2.30 - 5.30pm and if you are a financial 
member, the Annual General Meeting from 
1.30-2.15pm. 

DFA	Activities
Merbein Great Vanilla Slice Triumph – 
congratulations to all those involved in this 
event which proved to be an outstanding 
success. Dried Fruits Australia, together 
with processor members, Sunbeam Foods 
and Australian Premium Dried Fruits, were 
proud to sponsor different sections of the 
dried fruit baking competition introduced 
this year.

Finally, an update on Dried Fruit Australia 
operations and the sale of our property in 
Deakin Ave. The Board is taking this action 
because the premises are far too large 
for our needs, particularly since the ADFA 
Shop was closed. If the property sells, the 
organisation will move and achieve some 
real efficiency gains and cost savings, 
which will ensure that Dried Fruit Australia 
continues to provide services to members.

Mark	King 
ADFA Chairman

Looking forward to    
2013 crop
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Chairman’s report

With bud-burst already occurring 
throughout the growing regions, I trust 
we are all ready to face the challenges 
that lie ahead of us this season.

Recently I read an article, Who will 
shape Australia in the next 50 years? 
which I would like to share with you. It 
forecast significant changes in Australian 
agriculture in that time. With the number 
of people living on the globe likely to 
be 10 billion, it asserted farmers would 
be in the box seat to feed, clothe and 
provide shelter for them. 

Farming will be the new platform for 
generating wealth it claimed. We will 
have realised, while mining was exciting 
for wealth generation, humans can’t eat 
elements mined from the ground. 

We can only hope that the status of 
farmers will be higher due to their 
importance in providing food.

For us Asia will be the key market and 
it is right on our doorstep. Developing 
Asian economies have become highly 
modernised. Their appetite for Australian 
produce makes us well placed to benefit 
from the predicted population growth, 
and the demand for nutritious, healthy 
foods that we produce here.

The focus on increasing the quality and 
quantity of food needed is paramount. 
There will be an increase in bulk 
commodities for larger markets serviced 
by large corporate and high-tech 
enterprises; and a growth of small scale 
farms specialising in a whole range of 
products supplying smaller markets 
such as our own table grape industry. So 
let us all unite to take advantage of the 
opportunities.

Already the Australian Table Grape 
Association (ATGA) has met with AQIS 
representatives for a table grape export 
workshop to overview the 2012 season 
and future export markets and pre-
season information sessions occurred 
during September. 

Strategic	Investment	Plan
The new Strategic Investment Plan 
2012-2017 for the table grape industry 
is finalised. 

It all started back in March, when a 
number of stakeholders throughout 
Australia were interviewed to achieve the 
best possible outcomes for the industry 
into the future. Then workshops were 
held by the Strategic Investment Plan 
Steering Committee and a final draft 
format was presented to the industry’s 

Industry Advisory Committee (IAC) and 
ATGA Board. 

Once agreed upon, the new plan will 
be distributed to all table grape regions 
throughout Australia for further input 
from growers. So I urge all growers to 
attend and become involved at their 
meetings. The final plan will then be 
presented to the Horticulture Australia 
(HAL) Board for approval.

Thank	You	
Last month Peter MacIntosh advised 
he is stepping down as chairman of 
the Table Grape IAC. I would like to 
acknowledge the invaluable contribution 
that Mr MacIntosh made as Chairman 
of the IAC committee since its inception. 
On behalf of the ATGA Board and IAC 
Committee, we thank Mr MacIntosh for 
his support and contribution during his 
time as Chairman of the IAC. Our best 
wishes to you and your family.

I take this opportunity to wish Rowena 
Norris, Industry Service Manager, HAL, all 
the best while she is on maternity leave 
(another little table grape consumer on 
the way) and trust she will be back soon.

In conclusion, let us never stop striving 
for better quality and promotion of 
Australian table grapes as a fresh 
fruit for a healthier consumer, both in 
Australia and overseas.

Until next edition.

Farming our future

Angie	Pangiotaros
CHAIRMAN
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A film of free surface water is essential 
for spore germination. Surface moisture 
can be created by rain, dew, mist or fog. 
High humidity may be all that is needed 
for condensation in crevices of flowers.

Infection	of	berries
Botrytis spores germinate and produce a 
fungal strand that penetrates and infects 
plant tissue. The spores may enter 
grape tissues through wounds or natural 
openings. Wounds may not be visible 
to naked eye, such as micro fissures in 
berry skins.

The first major opportunity for berry 
infection is at cap fall, leading to latent 
infection. Berries can be infected through 
the scar where the flower cap has come 
off, however the infection is inactive 
or latent until the berry ripens or berry 
tissues are damaged or die.

Not all latent infections develop into 
berry rots. But, wet weather during berry 
maturity promotes regrowth of latent 
infections and rot development.

Botrytis caused significant damage to 
dried grape crops in the 2012 season, 
and could be a major problem in 2013 if 
conditions are favourable and care is not 
taken.

Common in the vineyard, Botrytis cinerea 
is a fungus that causes botrytis rot of 
grapes and fruit of other plants.

The disease is spread via spores which 
can be found within the vine canopy or 
inside crop debris on the vineyard floor.

The spores generally enter the plant 
through wounds and can be found 
in damaged or dying tissue. Any 
decaying grape tissue, especially 
damaged leaves, dead floral parts 
and ripe berries, is a prime target for 
botrytis colonisation and subsequent 
spore production. The fungus absorbs 
nutrients from the dead tissue, and 
ensures a stable food supply by 
secreting enzymes that kill plant tissue. 

What	are	suitable	conditions?
Temperature and availability of moisture 
are the two variables that play key roles 
in determining the suitability for botrytis 
germination and infection.

Spore production is favoured by high 
humidity and often occurs at night. The 
spores are released into the air during 
the day when humidity decreases and 
wind speed increases. Air currents, rain 
splash and insects all help to disperse 
the spores away from the initial infection 
point.

The optimum temperature range 
for spore germination is 18-21°C. 
Some spores can still germinate at 
temperatures below 10°C and above 
30°C.

Further infection can occur in 
developing/developed berries that have 
been damaged through insect damage, 
splitting by rain and other mechanical 
damage such as hail scars or other 
diseases affecting the berry skin. Spores 
can penetrate and infect berry tissue and 
develop into rot in wet conditions.

Symptoms
Berries develop ‘slippery/slip skins’ and 
turn pinkish/brown. The production of 
spores by the fungus give the bunch a 
grey mould appearance. 

Young leaves develop a characteristic 
V-shaped area of dead brown tissue with 
yellow margin extending from the edge 
of the leaf into the main veins.

Patches of soft brown rot develop on 
damaged young shoots. The infected 
shoots often break, revealing brown 
discolouration of the inner parts of the 
shoot.

The	2012	outbreak
Botrytis has been a problem for 
Australia’s dried grape growers for the 
past two years. It is believed that a large 
number of spores were carried over into 
the 2012 season, increasing the risk of 
infection if conditions were suitable.

Unfortunately rain occurred at a 
critical time of maturity, especially in 
Sunmuscat, providing ideal conditions for 
botrytis germination and infection.

It was not just a Sunmuscat susceptibility 
problem. Sultanas would have been 
infected if they had been in a fresh state 
like Sunmuscat.

Experts believe the 2012 outbreak to be 
a timing issue with dryness/freshness 
of fruit that made ripe fruit more 
susceptible to botrytis at the time of rain.

Critical	control	points
There are a number of critical control 
points for managing botrytis. They 
include:

Reduce	spore	load:	Consistent and 
effective management to reduce 
carryover of vine debris and mummified 
fruit in the vine canopy and on the 
vineyard floor will reduce the likelihood 
of infection. Microbial decomposition 
of infected vine debris reduces botrytis 
survival and spore production.

Reduce	flower	and	fruit	infection:	
Protectant fungicides can be applied at 
key stages:
■ 80% capfall, but 20% of berries will 

be unprotected when their caps drop.  
Spraying near 100% cap fall should 
provide more coverage.

Managing botrytis in dried grapes 

Cover story

From previous season include 
infected:

■ Cane debris

■ Bunch remnants

■ Dead tendrils and leaf petioles

In current growing season infected:

■ Damaged leaves

■ Floral parts such as flower caps and 
anthers

■ Aborted berries

■ Rotting berries with grey mould

Sources of spores 

Botrytis infection in fresh Sunmuscat berries.



groups to discourage development of 
fungicide resistant strains.

■ Use of protectant fungicides have 
little effect after infection has 
occurred.

■ For information regarding chemicals 
that can be used refer to Table 1.

Technique - Ensure good spray 
coverage, direct sprays at bunches near 
flowering. Inflorescences are hard to wet. 
Reducing air speed of air blast sprayers 
may improve wetting.

Combine sprays for botrytis with those 
for control of other pests and diseases 
if possible. Remember that control of 
light brown apple moth and other fungal 
diseases such as powdery mildew 
is important as these pathogens can 
provide an entry point for botrytis spores.

Fungicides
Choosing a fungicide to use at each crop 
stage is not simply a matter of selecting 
the most cost-effective product. Most of 
chemicals registered for botrytis control 
are very effective.

The failure of many fungicide spray 
programs is mostly a result of 

■ Pre-bunch closure.
■ Véraison and pre-harvest if disease 

risk is high.

Pay attention to spray coverage of 
inflorescences. Reduce air speed on 
air blast sprayers to improve fungicide 
coverage.

Limit	re-growth	of	latent	infections:	
Reduce humidity and wetness in the 
fruiting zone by canopy management 
that improves air flow through the 
canopy. Prevent pooling of water on 
vineyard floor.

Control
When considering sprays, check 
the three Ts - timing, treatment and 
technique.

Timing - Effective control depends 
on preventing botrytis from becoming 
established in berries at flowering:
■ Spray at late cap fall and pre-bunch 

closure.
■ If wet/humid conditions persist prior 

to harvest, apply an additional spray – 
REMEMBER withholding periods.

Treatment	- Alternate the use of 
fungicides from different chemical 

inappropriate fungicide selection, 
timing and/or application.

To avoid issues with excessive 
fungicide residues in fruit there are 
different pre-harvest withholding 
periods for different chemical 
products) (Table 2) to ensure that 
residues in fruit at harvest do not 
exceed designated maximum residue 
limits (MRLs). 

Care must be taken to minimise 
the risk of disease resistance by 
adhering to the recommended number 
applications of fungicides from 
particular chemical groups. 

If botrytis management fails and 
disease is rampant, it is always 
tempting to spray something to make 
you feel better. However, this can be 
a very dangerous practice because 
spraying diseased grapes can promote 
the survival and multiplication of 
strains of botrytis that are resistant to 
the fungicide applied.  

Learn to accept that very favourable 
weather conditions for botrytis can 
undo your best efforts. The best you 
can do in these situations is to track 
disease progress and start summer 
pruning/drying of fruit early.

Chemical	selection
When selecting suitable chemicals for 
the control of botrytis, consideration 
must be given to:
■ Risk of disease caused by spores 

from infected vine material carried 
over from the previous season.

■ Correct timing of fungicide 
applications in relation to key growth 
stages.

■ Weather conditions at the key times 
of growth for fungicide treatment.

■ Mode of action of selected 
chemicals.

■ Chemical witholding periods for late 
sprays to avoid detection of residues 
exceeding MRLs.
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Witholding 
period  

New 
code 

Old 
code 

Chemical type Examples of active 
constituents 

Product name 

Before 
flowering 

7 G carboxamides boscalid Filan 

No later 
than 80% 
capfall 

11 K quinone outside 
inhibitor 

azoxystrobin Amistar 250 SC, Mirador 250 
SC, Supernova 250 SC 

 M5 Y Multisite activity chlorothalonil Bravo weatherstick, 
Cheers 720 weathershield, etc 

 17 J hydroxyanilide fenhexamid Teldor 500 SC 
49 days 
before 
harvest 

9 I anilinopyrimidine pyrimethanil  Scala 400 SC, Pyrus 400 SC 

 M5 Y Multisite activity captan Captan 900 WG, Captan WG, 
Merpan, 

7 days 
before 
harvest 

M5 M5 Y Multisite activity Peratec, Peroxy Treat 
(suppression only) 

 2 B dicarboximides iprodione Rovral, Transact, Chief 
Aquaflo, etc 

 
 

 
 
 
 
 

Fungicides 
(botrytis) 

Unit 
 

Pack 
size 

$/Pack $/Unit Rate/100L 
(g/ml) 

Rate/100L 
(kg/L) 

Spraying 
rate 

(L/Ha) 

Chemical/Ha  
(L/Kg) 

Cost/Ha          
($) 

Bravo weatherstick Litre 10 $220 $22.00 200 0.2 1000 2.0 $44.00 
Captan Kg 10 $140 $14.00 125 0.125 1000 1.25 $17.50 
Filan Kg 2.5 $395 $158.00 120 0.12 1000 1.2 $189.60 
Rovral Aquaflo Litre 5 $171 $34.20 200 0.2 1000 2.0 $68.40 
Scala 400SC Litre 5 $226 $45.20 200 0.2 1000 2.0 $90.40 
Teldor Litre 5 $615 $123.00 100 0.1 1000 1.0 $123.00 
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Table 1. Chemicals suitable for use to control botrytis rot.

Table 2. Cost of chemicals for use per hectare per application. 

For more detail, consult the Dried Fruits Australia Spray Diary.
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Grape growers now required to 
pick up a PIC 

Events diary

government to make PICs mandatory for 
viticulture. 

Dried Fruits Australia Chief Executive 
Officer Phil Chidgzey said PICs were an 
important tool which would only be used 
in the event of a biosecurity outbreak. 
“It is vital that we have all the properties 
identified and are able to contact 
everyone.”

Biosecurity Victoria Executive Director 
Dr Hugh Millar said both industry and 
government had vested interests in 
minimising the disruptions to plant 
production and market access which 
pests and diseases could cause.

“The cost of responding to pest and 
disease incursions can be high and a 
timely response is critical to reduce the 
impact of the pests and diseases,” Dr 
Millar said.

“In the event of an outbreak, the PICs 
will improve the Department of Primary 
Industries’ (DPI’s) ability to rapidly access 
property location data and owner contact 
details, enabling us to inform property 
owners of the outbreak and explain their 
obligations.

Victorian PICs begin with the number 3, 
followed by four letters and three more 
numbers e.g. 3ABCD123. The first two 
letters identify the shire in which the 

Victorian grape growers are now 
required to apply for a property 
identification code (PIC). 

The unique eight-character code 
is allocated by the Victorian State 
Government to the owner or occupier 
of a property and will help minimise 
the impact of plant pest and disease 
outbreaks.

PICs have been mandatory in the 
livestock industry since 2010 and are 
used throughout Australia to enable 
tracing of stock movements for market 
access, food safety and disease control 
purposes.

From 1 July 2012, PICs will be 
progressively introduced to plant 
industries in Victoria. The viticulture 
industries will be the first to be included 
in this initiative and growers with 0.5 
hectares or more of grapevines within 
Victoria, are required by law (Plant 
Biosecurity Act 2010) to apply for a PIC.

Grapevine growers who also have 
livestock are likely to already have a PIC 
and need to update their PIC to include 
the grapevine data.

Dried Fruits Australia is a member of 
the Victorian Viticulture Biosecurity 
Committee which approached the 

property is located and is followed by a 
letter for the parish, then another letter 
which is used to check the validity of each 
PIC and then three numbers to identify the 
property,

A single PIC can be allocated to a property 
consisting of more than one block of land, 
provided the blocks are part of the one 
enterprise and are within the one shire or 
in adjacent shires. 

Properties in the one enterprise but 
located in shires which are not adjacent 
require separate PICs.

PICs will assist DPI to respond to plant 
pest and disease outbreaks, so that 
industries are informed earlier and 
disruption to trade is minimised.

“Providing information to help control the 
pest, and an enhanced ability to trace the 
movement of affected produce, could help 
prevent the pest or disease from spreading 
to new locations,” Dr Millar said.

To apply for a PIC, you must complete 
the Plant industry Property Identification 
Code application form available on the 
DPI website or telephone 1800 678 779 
during business hours to ask for a form to 
be sent to you.

Once completed, the form can be 
faxed, emailed or posted to the DPI PIC 
Registrar.

2012

October	2012

9	 Dried Fruits Australia Annual Conference 
(incorporating the AGM for members and 
Growers’ Forum), Mildura Golf Club, 
Mildura. Contact: Dried Fruits Australia on 
(03) 5023 5174.

19	 Young Professionals in Agriculture forum, 
New Law School, University of Sydney. 
Contact: Ben Smider, email: bsmi4427@
uni.sydney.edu.au or Website: www.
sydney.edu.au/agriculture

21-25	 SIAL Trade Fair, Parc des Expositions de 
Paris Nord Villepinte, Paris, France. 
Website: www.sialparis.com 

22-23	 National Farmers’ Federation (NFF) 2012 
National Congress, Australian Institute of 
Sport Arena Canberra. Congress website: 
www.congress.nff.org.au. 

26-28	 PMA Fresh Summit 2012 Anaheim, 
California, US. Website: www.pma.com

31-1	 International Seedless Dried Grape 

Producing Countries Conference, Cape Town, 
South Africa. 

November	2012

9-11	 China World Fruit and Vegetable Trade Fair 
2012 (China FVF), China National Convention 
Center, Beijing, China. Website: www.en.
chinafvf.com

15	 Australian Dried Tree Fruits Annual 
Conference, Loxton Research Centre. Contact: 
Dried Fruits Australia on (03) 5023 5174.

 15-17	FruVeg Expo 2012, Shanghai World Expo 
Exhibition and Convention Center, Shanghai, 
China. Website: www.fruvegexpo.com

17-18	 Eurofruit Congress 2012 - Middle East, 
Dubai, United Arab Emirates. Contact: www.
eurofruitmagazine.com

27-29	 Climate Change Research Strategy for 
Primary Industries Conference, Melbourne 
Cricket Ground, Melbourne. Website: 
theccrspiconference.com.au

December	2012

2-7	 Soil Science Australia and the New Zealand 

Society of Soil Science joint conference, 
Wrest Point Hotel and Convention Centre, 
Hobart, Tasmania. Website: www.
soilscience2012.com

10-13	 4th International Conference on 
Sustainable Irrigation, University of South 
Australia City West & East Campus, 
Adelaide, Australia. Contact: Wessex 
Institute Of Technology Ashurst Lodge, 
Ashurst Southampton United Kingdom, 
+(44)-(2380)-293223

2013

April	2013

21-26	 IX International Symposium on Grapevine 
Physiology and Biotechnology, Santiago 
Chile. Contact: Dr. Manuel Pinto, E-mail: 
mpinto@inia.cl

If you know of an event or industry 
meeting that you think should be included 
in the diary please forward the details to 
Paula Smith drpsmith@bigpond.com



Controls three major grape diseases

Two Fungicide Groups - Group 11 & 7 
Two Products - Cabrio and Filan

Apply early flowering in a tank mix for one solution

nufarm.com.au

For optimum disease control and 
grape quality in your vineyard, 
implement the 3-2-1 approach.

Unparalleled protection against  
powdery mildew, downy mildew and Botrytis.

® Cabrio and Filan are registered trademarks of BASF used 

under licence by Nufarm Australia Limited.  
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New IDO for prunes 
The Australian Prune Industry 
Association (APIA) has appointed 
Tony Napier as their new Industry 
Development Officer (IDO). 

“Mr Napier has lived in the Riverina all 
his life, developing extensive experience 
in agriculture and we are pleased to 
welcome him to the prune industry,” 
APIA Chair Harley Delves said. 

“He has a great deal of experience, 
working with fruit growers at Letona 
Foods as a Field Officer and at Pacific 
Seeds as a Production Agronomist.” 

Mr Napier is employed by the NSW 
Department of Primary Industries (DPI) 
and is based at Yanco Agricultural 
Research Station. He has specialised 
in vegetable production at NSW DPI for 
the last 15 years and is involved in the 
development of extension programs 
aimed at maximising profitability, 
competitiveness and sustainability.

He will continue his role as a vegetable 
horticulturalist for three days per week 
and be working for the prune industry 
two days per week. 

NSW DPI Manager for Horticulture 
Industry Development Murray Spicer 
said DPI recognised the difficulties 
smaller agricultural industries faced in 
employing Industry Development staff.

“The department is prepared to provide 
in-kind support of one day to match 
industry’s funding, thereby allowing for 
flexibility and acknowledging the fact 
many of the tasks required inevitably 

take longer than originally budgeted,” 
Mr Spicer said.

“DPI will match the industry contribution 
of one day per week with another day 
of in-kind providing two days per week 
support for the duration of the project.”

Mr Napier is looking forward to being 
involved in the Australian prune industry 
and building a good relationship with 
growers, researchers and processors. 
He believes there are a number of 
challenges facing the industry, but 
will focus on improving quality so that 
growers will have better returns.

“The level of grower returns is a major 
factor that influences effective change 
and adoption of new technologies, and 
it is vital that we raise the level of return 
if the industry is to remain viable and 
competitive,” he said.

“One of my priorities is to set up a 
weather-based warning system in 
Griffith to notify growers of potential 
prune rust infection periods. 

“I have seen some of the great work 
developing the modelling for rust 
infection periods and am keen to put 
this into practice with an SMS system to 
regularly inform growers of the potential 
outbreaks. 

“I also plan to establish some research 
trials and demonstrations on pruning 
and crop thinning and will be outlining 
further details and results through the 
e-newsletter.” 

New IDO, Tony Napier, discusses pruning options with Grant Delves, member of the APIA 
reference group.
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struggling to remain competitive. For all 
these reasons let’s hope that the 2013 
season delivers high quality fruit that 
makes Australian fruit special enough 
for customers to pay good prices. 

The Merbein Great Australian Vanilla 
Slice Triumph and Bake Off was a great 
success and Sunbeam was pleased to 
be involved. We congratulate the hard 
working committee on their initiative 
and organisation of the event. There is a 
great deal of enthusiasm that the festival 
can further position dried grapes within 
the event and promote Merbein as the 
true heartland of dried fruit.

Tree	fruit	
All reports suggest that there is 
potentially a good crop of apricots and 
peaches coming as the chill factor has 
been favourable and the blossom on the 
trees spectacular. 

Like dried grapes, the quality of our 
dried tree fruit has to be very good to 
entice customers to buy. Growers need 
to be well organised with their labour 
and drying operations to take advantage 
of what may be a big crop. 

The market is very tough as Australian 
dried apricots are now occasionally 
spoken of as luxury, niche and high 
priced. The challenge remains to hold 
volumes at reasonable levels and keep 
prices stable. This is a major challenge 
given the factors listed above for dried 
grapes also apply to dried tree fruit. 

I encourage growers to become 
involved in their industry body 

The 2012 harvest proved challenging but 
a special group of growers showed what 
was possible with good management. 
Sunbeam recognised and rewarded their 
effort in the 2012 Sunbeam All Australian 
18 quality competition. 

Sunbeam congratulates the winners 
on their delivery of high quality vine 
fruit despite less than ideal seasonal 
conditions. The winners each receive 
$1,000 cash and an award. 

In addition, the Top 5 suppliers - CG & 
AM Piscioneri; RN & PR Smith Pty Ltd; 
MJS Pty Ltd (M & J Smith); R, A, V, L, C & 
N Mammone; and Sunraysia Institute of 
TAFE - delivered fruit of very high quality 
and were also hosted at the MCG for the 
Collingwood vs. Geelong game on 14 July.

Finally the two Best suppliers of export 
quality sultanas or Sunmuscats - CG & AM 
Piscioneri; and R, A, V, L, C & N Mammone 
- won an additional $5,000 cash prize.

Other winners included: DR Appleby; C & 
H Bakogianis; MR & SJ Bennett; P & JM 
Cangelis; LA Dawson; O & T Dichiera; JP 
& IG Gardner; A Kuzu; RG & GF Morey; 
Nelun Administration Services Pty Ltd (E 
& RM Zalec); JR & AM Nocera; DL & ME 
Patullo; and RC & WD Sherwell.

A special mention also goes to Bob 
Maynard (Sunbeam’s Mike Maynard’s 
father) as he managed the Maynard 
Family Vineyard and also delivered high 
quality fruit.

The award winners had a high attention 
to detail and performed harvesting 
operations on time. They wished to 
minimise risk and maximise their prices 
by harvesting quality fruit. As is often 
the case, they acted quickly when the 
maturity levels of the fruit were such to 
ensure high quality. 

2013	Outlook
While winter has passed and bud burst 
is upon us, there is a sense of optimism 
emerging around prospects for the 
2013 crop. As reported elsewhere, 
international supply and demand is still 
showing good global prices, although 
recently there has been an absence 
of strong buying in the northern 
hemisphere which may soften pricing.

The situation within Australia remains 
cautious. Our strong currency, a very 
competitive retail environment, high 
manufacturing costs reflecting our 
labour and energy inputs, and soft 
consumer buying means that Australian 
food manufacturers and exporters are 

(Australian Dried Tree Fruits Association) 
as these trials for their industry warrant 
them being informed and involved. 

Prunes	
The time is fast approaching when the 
impact of the prolonged wet weather 
on the prune trees becomes evident. 
No doubt this will be varied across the 
growing area depending on the degree 
and length of inundation and soil type 
etc. It is hoped a full blossom and 
fruit set develops across the impacted 
orchards.

Although reports from the United States 
indicate that the tree pull continues, 
world supply is sufficient to keep prices 
depressed as indicated by the recent 
import data.

Sunbeam and Angas Park Dried Fruit 
Contacts:

Chris Ellis, General Manager Fruit Supply: 
(03) 5051 4403        
or 0419 896 970

David Swain, Supply and Receivals 
Manager: (03) 5051 4402    
or 0407 834 044

Colin Farey, South Australia Fruit Supply: 
0417 875 149

Alan Lister, Field Officer:   
0409 437 801

Gary Simpson, Field Officer:   
0429 960 234

Barry Bottams, Field Officer:                  
0439 214 477

Steve Barty, Field Officer South Australia: 
0417 838 908
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Sunbeam Foods/Angas Park

Sunbeam’s quality award winners 
show the way!

Gary Simpson shows off Sunbeam’s dried grape offering at the Merbein Great Australian 
Vanilla Slice and Bake-off. 
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exporters are getting in on the game. 
Big shippers have started to gradually 
buy up remaining stocks before the 
next crop, pushing prices ever higher. 
The large exporters then knock that 
price down slightly to sell on, while still 
making a huge profit.

This has led to great investment and 
innovation in the Turkish sultana 
industry, along with new vineyard 
plantings, making the country even 
more competitive with other origins. 

United	States
California continues to perform well, 
despite the aforementioned fall in UK 
shipments, and new export markets 
are providing the industry with 
increased consumption around the 
globe.

Sales to Asia have been strong, as 
is the case with other foodstuffs, 
particularly to China, where it is 
virtually unchallenged in the country’s 
growing import market, although 
Japan has been a major customer 
for years. US exports of raisins to 
China reached 7,840t last year, an 
improvement on 2008, 2009 and 2010, 
and on a par with shipments in 2006 
and 2007. It is unclear though how 
many of these raisins were re-exported 
to neighbouring Japan.

South Korea also represents 
opportunities. The duty has recently 
been lowered and is expected to push 
sales upwards later this year, although 
shipments at the end of 2011 were 
likely down on average in anticipation 
of the cut in duty. 

“In south-east Asia the economies 
are just doing better, they have more 
spendable income and they like dried 
fruit,” FOODNEWS was told.

Industry sources have expressed 
concern about falling vineyard 
acreage, though, and this is something 
everyone is keeping a close eye on. 
The situation, coupled with increased 

Incredibly high dried grape prices 
in recent years have led to large 
increases in production, with 
consumption growing at a similar rate. 
Indeed, it is probably fair to say that 
the industry is currently seeing an 
ideal supply-demand balance, and long 
may it continue.

Figures published last year by 
the United States Department of 
Agriculture (USDA) put 2011/12 
global dried grape production at 1.1 
million tonnes, up 4% on 2010/11, 
driven mainly by China’s rebounding 
domestic supplies. Consumption has 
also continued to expand, with new 
markets in Asia, such as South Korea, 
proving particularly exciting for both 
northern and southern hemi sphere 
exporters.

But the industry still has its concerns. 
Europe, which consumes nearly one-
third of the world’s dried grapes, has 
of course been hit by the economic 
crisis, with consumers looking to cut 
expenditure in every area of their 
lives. Sales of US raisins to the United 
Kingdom, for example, traditionally a 
very large market, have declined of 
late and this is pushing exporters from 
the country to find other destinations 
for their product.

This has benefited cheaper suppliers 
of dried grapes closer to home such 
as Turkey, despite the clear difference 
between both dried grape products. 
Part of this is down to the UK’s 
extensive baking industry, which 
absorbs a significant portion of the 
country’s raisin imports, and is often 
satisfied with either product, since the 
distinctive tastes of both dried grapes 
are reduced significantly when baked.

Turkey
The Turkish industry certainly does 
not appear to be suffering. In fact, 
production is booming, farmers 
and exporters are getting rich 
and the industry shows no sign 
of slowing down. Turkish sultana 
prices in particular have witnessed 
incredible growth, with more than 
one FOODNEWS source declaring it 
unbelievable. Just a decade ago prices 
were around US$500/t, they are now 
above US$2,000/t.

For years, farmers have been getting 
big returns for their fruit by choosing 
when to release their product, and now 

demand for grapes from wineries 
is creating a very tight market. As 
wineries look to secure the raw 
material, prices are put up, leaving 
the raisin industry to either match that 
figure or go one better.

But the industry is not in trouble. 
Despite falling acreage, as some 
farmers make way for more profitable 
crops such as tree nuts, a great deal 
of vineyards have been replanted with 
dried on the vine (DOV) varieties. DOV 
plantings actually produce double, 
through a new trellis system that 
allows more grapes to be exposed to 
the sun. It is expected that these will 
offset the falling grape acres, with DOV 
forming up to 35-40% of the total crop 
in five to six year’s time.

Chile
Plans are also afoot to revamp 
Chilean vineyards. Up until now table 
grapes have always dominated the 
industry, with the raisin industry only 
receiving discards in the past. As a 
result, Chilean raisin production has 
fluctuated year to year, depending 
on fresh market prices. This is 
now changing. Producers are now 
considering planting vineyards geared 
towards just raisins, as fresh fruit 
companies go out of business due 
to increased competition from other 
areas and countries. Although it is 
still a challenge to get the industry 
producing big volumes, the country 
has begun looking into new growing 
methods, leading to more grapes on 
the vine, and dispelling some of the 
myths that exist in Chile as regards 
production of dried grapes.

Chile needs, however, to invest more 
in irrigation in vineyards in order to 
get the industry into a position where 
it can rival its competitors in terms 
of volume. The current government 
is taking big steps to improve the 
situation in a country where water is 
plentiful but a great deal is wasted. 
There are great possibilities for this 
producing country, as one very well 
informed source in the country told 
FOODNEWS this year. “On the horizon 
are vineyards just for raisins. We are 
not competitors to fresh fruit, but 
a natural alliance. If we are smart 
enough we can maximise production of 
all farmers; no need to choose just one 
industry. It all depends on varieties, 

Raisin d’être
Consumption is keeping pace with increased production. Prices are good too...

By Jennifer Willis-Jones

“In south-east Asia the 
economies are just doing 

better, they have more 
spendable income and 
they like dried fruit.”



The majority of South Africa’s sultana 
vineyards are 16-25 years old, with 
around 54% either 11-15 or 25+ years 
old. Only 8% of sultana vineyards are 
4-10 years old, with that figure falling 
to 2% for those three years or younger.

Most of the country’s raisins shipments 
go to Europe, which as mentioned 
before has reduced off-take, with a 
growing amount sent to Asia and the 
Middle East. The relative strength of 
the rand continues to be a problem 
though, and strong domestic demand 
is expected to place downward 
pressure on South African raisin 
exports until replanted production 
areas come into full fruit-bearing 
potential.

Iran
Iran is also a major player in the dried 
grape industry, but getting information 
out of the country regarding the 

quality, and water availability. There 
are lots of opportunities to combine 
efforts and make business more 
profitable for the farmers, the raisin 
industry and the fresh industry.”

Argentina
Its neighbour Argentina already 
boasts vineyards dedicated to raisin 
making, with new vineyards entering 
into production this year. Money has 
been poured into the industry and 
new technology designed to obtain 
larger raisin volumes for processing 
and a higher quality, more competitive 
product to supply export markets.

Flame is still the most popular and 
widely grown variety in the country, 
along with Fiesta. The San Juan region 
has seen its Sultanina crop shrink over 
recent years, while plantings of CG 351 
are sizeable.

One of the main challenges facing 
the sector is to increase production 
to supply international demand, 
focusing on becoming more efficient 
in improving yields. An additional 
difficulty for producers is the high 
import tariffs established for Argentine 
raisins in some export markets.

The majority of its product goes to 
neighbouring Brazil, which prefers 
Argentine raisins to Chilean. This year 
has proved especially difficult though, 
as Brazil decreased its purchases due 
to remaining stocks from the previous 
year, more expensive product and food 
safety concerns.

Production costs are also a worry, 
especially for raw material, labour, 
agro-chemicals, energy, and fuel, all of 
which have increased significantly on 
previous years.

South	Africa
There was more positive news this 
year regarding South African raisin 
production, and producers now believe 
the country will once again play a large 
role in the market. South African raisin 
production has experienced many 
highs and lows over the past 16 years, 
peaking in 2010 at 50,628t, followed 
by last year’s very disappointing 
figure of just 28,700t as a result of 
widespread flooding.

South Africa’s raisin sector does 
continue to play an important role in 
the economy, contributing up to 85% 
of the gross value of the country’s 
dried fruit industry, estimated at 
ZAR0.6 billion. Despite this, area 
planted to Thompson Seedless or 
golden sultanas has decreased 
recently. Area planted to Flame 
Seedless, meanwhile, has grown.

crop is a lot trickier. It appears as 
though production is getting bigger 
and better, with a sizeable crop for 
this year. Sanctions on the country 
do not appear to have seriously 
hampered exports, since prices are 
very attractive compared with their 
Turkish counterparts, inclusive of road 
transport through various countries 
before it reaches its destination.

China
China is also one to watch, since it is a 
sizeable producer as well as importer 
of dried grapes. Its overall production 
appears stable, although like all origins 
is very dependent on the weather in 
Turpin, its primary growing region.

While prices for 2011 Chinese raisins 
were expensive, 2012 prices have 
come under pressure from Turkey. 
This, in combination with a bumper 
crop, is expected to pull down prices, 
allowing the country to compete 
effectively in the international market 
this year. It should be mentioned that 
Chinese raisins have won market 
share in Europe and Oceania because 
of slightly cheaper prices compared 
with Turkey, while quality has been 
improving all the time.

All in all, it is a positive picture for 
the global raisin industry. Production 
is edging up year-on-year, with 
investments in quality and irrigation, 
while consumption keeps pace through 
the opening up of new markets. The 
industry is certainly in a good place at 
the moment; other dried fruit sectors 
could do worse than learn a thing or 
two from the raisin people.

This article appeared in FOODNEWS 
July 2012.
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Editor’s note
for Turkish growers’ fruit. Buyers have 
been out of the market for such a long 
period, even when carryover is minimal 
and supply lines are low, that spot 
demand is essentially quite weak. No 
doubt pricing levels are leading to a cat 
and mouse game as to who will adjust 
first - only time will tell.

3. Australia has a strong dollar limiting 
exports and cheapening imports, very 
high manufacturing costs, and a very 
competitive retail market. 

To see ongoing investment in the Australian 
industry, all stakeholders will benefit from 
reasonably stable prices that allow all 
sectors to do well, by selling a quality 
differentiated Australian product.

This article confirms the optimistic outlook 
for the dried grape industry. However, 
growers should be aware there are a 
number of factors which could alter the 
market outlook. 

1. The buyers of dried grapes are always 
looking to source cheaper product.  
Importers have  had offers less than 
US$1,600/t by India and China and Iran 
is decreasing offer prices. Eventually 
these cheaper sources do influence 
market prices as the major producing 
countries have to compete to sell the 
volumes they produce.

2. There is some information emerging 
that suggests that dried grape prices 
have fallen dramatically (down $250/t) 

“Plans are also afoot 
to revamp Chilean 

vineyards. Producers are 
now considering planting 

vineyards geared 
towards just raisins, as 

fresh fruit companies go 
out of business due to 
increased competition 
from other areas and 

countries.”
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As a result the outcome will mean table 
grapes will be able to move up and down 
the eastern states without the need to 
apply ICA 20, except for entry into the 
Sunraysia PFA and South Australia.

Promotions
The promotions committee has met on 
a number of occasions and a program 
for the early season launch has been 
established. This year GrapeConnect has 
agreed to contribute $80,000 towards 
the early season launch. Working with 
Horticulture Australia, the committee 
has organised activities  with the 
major supermarkets to promote the 
commencement of the Australian table 
grape season. 

Further activities will take place in the 
New Year to continue the promotional 
activities when the bulk of the fruit is in 
the market. 

As nearly half of Australia’s table grapes 
are exported, a targeted international 
marketing campaign will also take place.

Minimum	maturity	standards
As the season approaches, growers are 
reminded to harvest mature fruit and 
not jump the gun and put immature fruit 
into the market which has a detrimental 
impact on further sales. 

The ATGA has investigated means of 
legislating a minimum maturity standard, 
similar to the standard in Western 
Australia, in the eastern states and 
ongoing talks with State Governments is 
occurring. 

However, the need for legislation can 
be overcome if growers adhere to a 
self-regulated minimum standard and 
only harvest fruit when it has reached 

The Victorian 
Government 
recently held 
meetings with 
interested 
parties 
throughout 
Victoria to 
explain their 
new proposed 
policy for fruit 
fly control 
throughout 
the state. Two 

meetings have been held, one with the 
eastern region of Victoria and one with 
those commodity groups inside the Pest 
Free Area (PFA) in Sunraysia. 

Department of Primary Industries (DP) 
Victoria stated they had spent $9 million 
on fruit fly control over the past few 
years but it was not enough and it was 
their belief that they were losing the 
battle with still a very high number of 
outbreaks and continued detections over 
the winter months. 

The draft proposal is in two phases. The 
first phase would be to deregulate the 
upper half of Victoria and to declare that 
area of the state fruit fly endemic. Phase 
two would see the rest of the state 
deregulated, but only after discussion 
with Melbourne Markets to see what 
the impact would be, if any, if the whole 
state was deregulated. 

Concern over the state’s PFA zone in 
Sunraysia was fought by the Australian 
Table Grape Association (ATGA) and DPI 
agreed to maintain the PFA from fruit fly 
in the coming months, but that would 
be subject to ongoing funding from the 
commodity groups affected, namely table 
grapes, summerfruit and citrus.

The amount of co-contribution was 
declared at 70% funding from industry 
and 30% from the government. This 
would require around $220,000 per year 
from the table grape industry. 

A decision will need to be made in the 
near future if the industry is to proceed 
and commit to the funding. 

DPI has threatened that failure of 
industries to co-contribute would result 
in the loss of the PFA zone and potential 
loss of up $40 million worth of airfreight 
exports to Asian countries for Chinese 
New Year. 

At the same time as Victoria proposed 
their draft policy, the New South Wales 
Government announced they would be 
no longer fund fruit fly control in their 
state. 

Fruit fly funding threatens industry
an acceptable maturity standard that 
consumers will enjoy.

Market	access
Work is continuing on maintaining 
market access and gaining access into 
Korea and Japan. 

Information sessions on China and 
Thailand registrations were held in 
Robinvale and Mildura in late September. 
Growers are strongly reminded of their 
responsibilities to monitor pests,keep 
records of farm operations and adhere 
to harvest procedures for China and 
Thailand under the workplans of each 
country. 

This year AQIS will become more 
involved in the registration process and 
will audit all growers who intend to 
export to China.

Bilateral technical negotiations are 
expected to take place in late October for 
Korea and Japan. Biosecurity Australia 
advises that access may be granted 
for Korea for this season, but access to 
Japan is not likely until the following 
year. All work has been completed and 
presented to the countries in question, 
and we must wait to see when they 
will respond with a draft protocol for 
consideration. The ATGA has  pressured  
Biosecurity Australia to see if faster 
progress can be made and we will keep 
you posted. 

International	symposium
Planning is well underway for the 7th 
International Table Grape Symposium. 
This will be held in Mildura in late 
November 2013. Keep this date reserved 
as it promises to be an excellent 
conference and a great opportunity to 
network with a number of international 
visitors.

Strategic	Investment	Plan
The new draft Table Grape Strategic 
Investment Plan is now at the stage 
where we will present it to growers. The 
table grape Industry Advisory Committee 
(IAC) and the ATGA Board have both 
agreed in principal with the draft to be 
taken to growers for their approval. 

This will happen with a series of 
information sessions during October at 
your local association meetings. Dates, 
times and places will be advised in the 
coming weeks. 

This is an important document for the 
industry and it sets outs the priorities 
for future investment into research and 
development of your levy fund spending 
over the five years.

ATGA	CEO,	Jeff	Scott

ATGA Chief Executive’s report

“DPI has threatened 
that failure of industries 
to co-contribute would 
result in the loss of the 
PFA zone and potential 
loss of up $40 million 

worth of airfreight 
exports to Asian 

countries for Chinese 
New Year.” 
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With a lifetime of assisting on the farm, 
and his experience of fruit retailing in 
Melbourne, Bruno took the opportunity 
to make many changes when he took 
over from his father five years ago. 

He pulled out and replaced all the old 
table grape vines, replacing them with 
new varieties and rootstocks which 
mature at differing times, spreading 
out the crop load and reducing risk. 

Bruno used his retail experience to 
decide what varieties to plant and 
chose sultanas, Flame Seedless, 
Menindee Seedless, Red Globe and 
Crimson Seedless for the wholesale 
markets in the eastern states. 

“I did retailing in Melbourne for ten 
years and in those ten years traditional 
varieties that had flavour became a 
better line to sell than something that 
looked really good; people still went for 
flavour. So I went for varieties that had 
good flavour at maturity,” he said.

“There are a lot of new varieties out 

Every morning, Bruno Costantino 
drives into Robinvale to have coffee 
at a local café. He relaxes and chats 
with friends, before heading home to 
start the day on his farm. This routine 
would have been unimaginable in the 
days when his father Francesco (Frank) 
Costantino ran the farm, but Bruno 
has realised the benefits in making 
changes towards greater efficiency. 

“I look for efficient ways of doing 
everything I do. If there is a cheaper or 
easier way of doing it, then I look at it. 
I assess it mathematically to see if it 
is an advantage and I go with it if I can 
save money, time or energy,” he said.

“I’ve got 30.3 hectares (75 acres) 
which I look after the day to day 
running by myself.”

Bruno’s life view is very different to his 
father’s. Frank migrated from Italy to 
Australia when he was 21. He spoke 
little English and moved to a small 
rural town to start a new life.  

Frank’s farming practices remained 
rooted in those he had learnt prior to 
migration, and comfort, efficiency and 
ease of use were unfamiliar concepts 
for a man used to hard work. 

Seeing the bigger picture…
there that look like they have been 
picture painted, but they’ve got no 
taste or shelf life.

“I grow varieties that I would eat.” 

While Bruno does most of the work 
on the farm himself, he has contract 
pruners and pickers.

The mix of varieties means picking 
begins in early January and continues 
through to mid to late May at a fairly 
even rate.

“We don’t have a get a huge workforce 
in to pick a particular variety, but can 
spread the workload so our pickers 
have the continuity of work every day 
throughout the season,” he said.

“And it’s not a high pressure season; 
picking normally starts at around 7am 
and goes through till 3 or 4 in the 
afternoon, so the workers are happy to 
come back time and time again.

“It’s always easier to have the same 
person picking every day and the 
end result is a much more consistent 
product which returns a better price at 
the markets.”

Bruno also improved the trellising and 
irrigation systems on the farm, moving 

Grower profile

Bruno converted the farm to drip irrigation when he took over from his father, Frank. Photo courtesy of Anthony Clancy.

Efficient irrigation case study

“I grow varieties that I 
would eat.” 



information 
available on the 
internet.” 

He uses his 
smart phone 
for many 
management 
tasks on 
farm such 
as invoicing, 
bookkeeping, 
checking soil 
moisture levels 
and checking 
the weather, 
and aspires to 
increase its use 
in automating 
operations on 
the farm.  

“The phone is 
set up so I can 
log onto all my 
computers. I can 
monitor from 
wherever I am; 
I can see where 
my tensiometers 
are, it accesses 
my bookkeeping 
program so I 
know where 
everything is,” 
he said.

“And the next 
step is the ability 
to control my 
water from my 
phone. I can order the water from my 
phone and I am going to be able to 
switch it on and off from my phone 
too.”

Bruno feels that he is more efficient 
than when his father was flood 
irrigating and that even though he uses 
a similar amount of water to that used 
in the past, there is no waste of water 
or time. 

“When the farm was flood irrigated 
water was bubbling up out of the 
ground because the drains couldn’t take 
it away. Now the farm has the same 

first from flood to low level sprinklers 
and from there to drip. This enables 
him to farm a greater area with much 
more efficiency and less effort. 

He also installed electronic 
tensiometers to monitor soil moisture 
levels, and uses these to schedule 
irrigations. 

His aim is to set up the farm so that 
he has to do as little physical work 
as possible so that he can continue 
farming beyond his original planned 
retirement age of 60.

Although he has moved forward in a 
great leap and has a 2012 irrigation 
system, Bruno feels trapped by his 
management system which means he 
has to be physically present to switch 
it on and off. He aims to remedy this in 
the near future.

“I used to farm where I thought you 
had to do all the work and I spent no 
time with my family.

“I started looking at ways that I could 
minimise the amount of work that I 
physically did on the farm so that I 
could spend time with them, yet still 
be able run the farm.”

He started initially with minimum 
tillage and then went to zero tillage 
without affecting the crop. He also 
changed the farm to drip irrigation. 

Bruno says his life has revolved around  
work for 50 years, but he won’t do it 
anymore. He also states that he now 
makes almost the same amount of 
money for a fraction of the work and 
that, unlike others, he plans to retire. 

Bruno strongly believes people should 
be planning for their future, thinking 
about what they want to be doing 
in retirement and more importantly 
how they are going to finance the 
retirement. 

“It’s not that I want to stop farming, 
but rather I know there will be a 
point at which I simply won’t be able 
to run the farm at the same level of 
production,” he said.

“I don’t want to wait until I am too 
old to work and be forced to sell a 
run-down farm, so I think about my 
retirement and have hopefully got the 
plans in place.”Time away from the 
farm also allows Bruno to think about 
the bigger picture, and not get caught 
up in the detail. 

He is an advocate for technology 
and says that he Googles and uses 
‘YouTube’ before doing anything. 

“If you don’t use technology today you 
are living in the past. There is so much 

amount of water from top to bottom, the 
vines are growing brilliantly and there’s 
no waste,” he said. 

Bruno can now isolate patches for 
individual irrigation regimes, and uses 
a tensiometer on each valve. There 
is no drainage, unless he makes 
the drains run during hot weather 
(to maintain his cover crop and for 
cooling), and he has observed little 
negative impact on yield from his 
change to a drip irrigation system.

Other growers in the Robinvale district 
have seen Bruno’s irrigation system 
and made changes on their own farms. 
Bruno feels that this rate of change 
will increase once the next generation 
of farmers take over, and as a greater 
culture of trust and knowledge sharing 
is developed in the table grape 
industry where growers help and learn 
from each other.  

This article builds on the Efficient 
Irrigation Case study produced by 
the Victorian Department of Primary 
Industries.
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Management strategies that minimise labour input have not 
compromised product quality.  Photo courtesy of Anthony Clancy.

“If you don’t use 
technology today you 
are living in the past. 

There is so much 
information available on 

the internet.” 
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The use of cool rooms was the only 
common element across all properties, 
with one of the properties specialising in 
table grapes.

The six audits showed that electricity 
accounted for 83% of the overall energy 
used, while vehicle fuel use and LPG 
accounted for 14% and 3% respectively. 
On average around 65% of the electricity 
was used for produce refrigeration, 18% 
for irrigation (however, not all pumps were 
audited), 8% for grading produce and 5% 
for lighting.

The audits revealed a range of options to 
reduce the amount of electricity consumed 
and the way it was used, in order to reduce 
overall energy costs. If implemented, the 
potential energy and cost savings identified 
for each of the farms audited ranged from 
7-29% across the six farms and had  a 
payback period of four years or less. 

Options	for	reducing	
electricity	costs
The audits revealed some key areas of 
consideration that may be relevant to many 
other horticulture farms and help provide 
options for reducing costs. These include:

Understanding	power	usage	and	losses 
- this can assist in identifying where best 
energy savings can be made. Options 
include:
■ sub-metering allowing real time 

understanding of plant electrical usage 
profiles, 

■ thermal imaging assessment on a hot 
day from the inside and outside of the 
cool room (for leakage) and of the fan 
motor to identify worn out bearings, 

■ utility bill monitoring, and 
■ voltage logging.

Reducing	losses	through	cool	room	
doorways	– an average cool room will 
lose about 50% of its energy through 
the door. Options to manage this include 
seal and door maintenance as well as 
operational patterns. Rapid lift doors, even 
though they have a high capital outlay 
would pay for themselves in 3-7 years 
through the saved electricity.

Installing	electronic	expansion	valves	
on	evaporators – these are more accurate 
than the standard thermal expansion valve, 
can increase the efficiency of compressors 
by between 15 to 20% and optimise 
cooling delivery. 

Installing	variable	speed	drives	on	
condenser	fans	and	compressors – this 
will reduce power consumption and allows 
more precise control of the condenser or 

Electricity bills are never a welcome sight, 
but over the next few years they could 
become even more burdensome than ever. 

The Australian Energy Market Commission 
(AEMC) has estimated that electricity 
costs could rise by about 23% in 
the next two years. This is due to a 
combination of factors including electrical 
distribution network costs and the Federal 
Government’s recently introduced carbon 
tax. 

While all growers are expected to feel 
the impact of these rises, those with cool 
rooms will be among those hit the hardest. 
Electricity price rises are expected to be an 
extra $2.50 per cubic metre of cool room 
in 2012/2013 compared to 2011/2012. 
To rub salt in the wound, on the 1 July 
2012, refrigerant prices rose as a result 
of the R22 phase out and the Synthetic 
Greenhouse Gas Levy.

The good news is there are many options 
for reducing energy use on-farm. Some of 
these options are relatively cheap and easy 
to do. Others may require a substantial 
initial investment, but could provide a 
greater long-term financial saving. 

To understand energy use on-farm 
Department of Primary Industries (DPI) 
Victoria  commissioned energy audits on 
six perennial horticulture properties in key 
growing regions across Victoria. 

The properties involved in the audit ranged 
from small enterprises with limited cool 
storage needs through to large enterprises 
requiring significant cool storage capacity. 

Sparking up about electricity

compressor. It will also reduce the start/
stop stress on equipment.

High	efficiency	fans	and	motors	on	
cool	room	evaporator	units – these will 
generate less heat and run more efficiently 
than standard motors.

Automating	systems	to	run	during	
off-peak	times	– this will save electricity 
because of lower off-peak rates. 

Installing	roof	ventilation	such	as	whirly	
birds – often sheds with cool rooms have 
no significant ventilation, but installing 
ventilation can reduce the temperature by 
5-10%, depending on the number installed. 

Phasing	out	of	R22	refrigerants	- 
all audited cool rooms had R22 as a 
refrigerant, which is being phased out by 
2015 and will not be available for purchase 
in 2016. More information will be at www.
hin.com.au.

Other areas identified included voltage 
optimisation systems for big enterprises, 
varying the head pressure of a refrigeration 
plant, simple maintenance and cleaning 
of condenser and evaporator coils, 
investigating alternative lighting and 
seeking financial support for energy 
efficiency activities. 

Photograph courtesy of Western Power

Do I need support in managing my 
utility bills? 

Do I understand where energy is used 
on my farm, and where I could make 
savings?

Could I obtain better electricity rates  
if I was on a contract? 

Can I move any powered operations to 
an off-peak time?

Do I have a regular maintenance 
schedule?

When planning on expanding cool 
rooms what should I be looking for?

Can I alter my current system (i.e. 
varying temperatures, defrost cycles 
and chilling periods) to reduce energy 
consumption? 

Could I access project financing for 
my energy project?

Questions you 
might ask about 

your electricity use 
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levy, election of grower members of the 
Management Committee and a market 
report from Angas Park Fruit Company.

Mr Werner urged all growers to attend the 
conference and stay for the field walk and 
BBQ. 

Management	Committee	
elections	
Two grower member positions on the 
ADTF Inc Management Committee will 
become vacant at the AGM. Incumbent 
members may stand for re-election and 
eligible members may nominate for 
election. 

A formal notice of the AGM and a copy of 
the official ADTF nomination form will be 
posted to all members in early October. 
However, a copy of the nomination form 
can be obtained by ringing Dolores at 
Dried Fruits Australia on (03) 5023 5174. 

Completed nomination forms must be 
forwarded by 24 October, 2012 to the 
Secretary ADTF, Phil Chidgzey, by post: 
PO Box 5042, Mildura Vic 3500, email: 
pchidgzey@driedfruitsaustralia.org.au or 
fax (03) 5023 3321.

Australian Dried Tree Fruits (ADTF) will hold 
its Annual Conference on Thursday 15th 
November 2012, commencing at 2pm at 
the Loxton Research Centre, Bookpurnong 
Rd, Loxton

The conference program includes a range 
of presentations as well as the Annual 
General Meeting for members. 

ADTF Chair Kris Werner said speakers 
will include consultant, Stephen Chaffey, 
who has developed the Bizmod for 
Apricots model for assessing management 
strategies and performance of the dried 
apricot enterprise. “This is a useful tool 
for those growers wanting to assess 
development or redevelopment options,” 
he said.

“In addition, Darren Graetz, Leader Fruit 
Tree Breeding, SARDI will provide an 
update on the Apricot Evaluation Project 
and we will hear an overview of HAL 
projects and how the research and 
development levy had been spent.”

The AGM will deal with the official business 
of ADTF including finance, setting of 
membership fees and statutory research 

the longer term results of one strategy 
compared to another.

Secondly it allows the grower to test their 
own unique assumptions and enterprise 
situation and get a feel for what might 
happen from such assumptions and 
decisions. This means it is a low cost no 
risk way for growers to get a feel for 
what they might do; how they might do it 
and what they might achieve from their 
enterprise decisions.

Thirdly, while the model processes a lot 
of numbers it is easy to use either 
individually or in a group of people 
sharing the management, decision 
making and insights. This makes for a lot 
of fun but more importantly rich 
discussion where people with years of 
experience can have access to a product 
that does the numbers leaving them to 
express their story and do the thinking, 
questioning, testing, planning and goal 
setting. 

Interested growers should register their 
interest by phoning Dolores on (03) 5023 
5174 or emailing her on dshaw_wait@
driedfruitsaustralia.org.au).

Australian Dried Tree Fruits (ADTF) has 
arranged for Stephen Chaffey to conduct a 
training workshop for interested growers 
and other stakeholders on the Bizmod for 
Apricots model developed for use by the 
dried apricot industry.

The workshop will be held from 10am–12 
noon on 15th November 2012, prior to the 
Annual Conference.

BizMod for Apricots is an easy to use 
computer model that enables enterprise 
simulation. Growers can test management 
strategies and performance of major and 
minor variable changes on gross margins 
and longer-term (10 to 20 years) return on 
investment. 

It assists existing growers to test 
enterprise management options and 
assumptions and potential growers to 
make more informed decisions about 
investment in, and management of, an 
Australian dried apricot enterprise.

The program offers growers a number of 
advantages. Firstly it allows growers to 
test many different management practices 
to see the year-on-year effect as well as 
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NFF National Congress: the food  
and fibre boom

supply chain as part of the Blueprint for 
Australian Agriculture.

“The question that we will be asking at 
this year’s NFF National Congress is: how 
do we achieve this? The congress, like 
Blueprint, is about taking the bull by the 
horns. We know we can overcome these 
hurdles; the challenge will be in making it 
happen. 

“As farmers know, Australian agriculture 
is incredibly innovative: it is estimated 
that in the last 40 years we have lost 7% 
of our arable land, yet we’ve increased 
production by 220%. The question is not 
can we achieve growth, but how do we go 
about it? 

“The answer is in ensuring the 
government makes sensible and strategic 
policy decisions that benefit agriculture 
and encourage growth – from a grass 
roots to a global level. 

The potential for a global food and fibre 
boom is likely to be the topic of hot debate 
at the National Farmers’ Federation (NFF) 
2012 National Congress, to be held in 
Canberra on Monday 22 and Tuesday 23 
October. 

“Australian agriculture is standing at 
a crossroads – and it is up to us, as a 
sector, to decide what our future will be,” 
NFF President Jock Laurie said. 

Mr Laurie said there was a great 
opportunity for Australian agriculture to 
play a role helping to feed and clothe the 
growing world population, capitalising on 
the growth of Asia, and growing Australian 
exports of produce and knowledge.

“Yet to do so, we must overcome some 
significant hurdles, including the need to 
increase production with fewer resources, 
improve farmer profitability and drive 
change in the perception of agriculture 
– all key issues raised by the agricultural 

“The congress will look at the key 
policies affecting Australian agriculture, 
farmers and the wider supply chain, 
everything from land and water access 
and availability to labour to research and 
development, from both a policy level and 
a practical, on-farm level.

“It’s about ensuring farmers know what 
the policy decisions made in Canberra 
mean for their farm businesses,” Mr 
Laurie said. 

Registrations for the congress are now 
open and all within the agricultural sector 
are invited to attend – with a special 
discounted rate for farmers who are 
members of NFF member bodies. 

The NFF 2012 National Congress will be 
held at the Australian Institute of Sport 
Arena Canberra on 22-23 October. For 
more information or to register, visit the 
website: www.congress.nff.org.au.

International Table Grape Symposium for Australia
and establish a network of valuable 
contacts to share information.

While the scientific presentations 
are a key component of the 
symposium, another feature is the 
field tours which are open to both 
Australian and overseas delegates. 
The field tours will showcase the 
Australian table grape industry with 
the pre-symposium tour centred on 
the industry’s largest production 
region in the Sunraysia and a 
post-symposium tour through 
Queensland to coincide with 
harvest.

More information about the 
symposium will be available in 
coming issues of The Vine and the 
website which will be online in the 
next few weeks. A link to the 7th 
International Table Grape 
Symposium 2013 will be available 
on the ATGA industry website 
www.australiangrapes.com.au. 

Potential sponsors and delegates 
should contact ATGA Chief Executive 
Jeff Scott from the Symposium 
Planning Committee on 0417 122 086 
or email atga@ncable.com.au. 
Speaker and/or technical tour 

The 7th International Table Grape 
Symposium will be held in Mildura in 
November 2013 and planning for the 
event is rapidly gearing up.

At the 6th International Table Grape 
Symposium held in Davis, California, the 
Queensland Government through the 
now Department of Agriculture, 
Fisheries and Forestry bid to convene 
the next symposium in Australia. It was 
considered a great opportunity to 
showcase current table grape research 
in Australia, as well as expose growers 
and researchers alike to the latest 
advances from around the world.

The Mildura symposium will attract 
leading scientists in table grape 
research from around the world, making 
the event an unprecedented opportunity 
for all involved in the Australian table 
grape industry. 

Over 40 researchers are expected to 
present information on the latest 
developments in table grape production, 
in a series of oral presentations and 
posters. 

The event will provide Australian 
growers the opportunity to meet 
overseas researchers and discuss the 
implications of their research findings 

David Oag leads a committee that will 
bring international scientists to Mildura 
for the grape symposium.

enquiries should be directed to 
David Oag Principal Horticulturalist 
DAFF Queensland on 0427 427 517 
or email david.oag@daff.qld.gov.au.
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Over the past three seasons 2009-2012 
the Victorian Department of Primary 
Industries (DPI) has been investigating the 
Sunmuscat dried grape variety. The main 
objectives of the work were to identify 
key phenological stages of the variety on 
the Shaw Swingarm trellis system and 
to work on spray strategies to counter 
flower/berry retention problems. 

Previous work in this area by CSIRO 
(DG05002) identified a shortage of 
carbon assimilates at flowering causes 
a reduction in flower/berry retention. 
CSIRO used cincturing to remedy the 
problem to good effect. They also 
identified the use of Cycocel® 77A 
(CCC) – chemical cincture, as a more 
cost effective alternative. CCC works by 
inhibiting the production of the hormone 
responsible for producing vegetative 
growth – Gibberllic acid. In theory 
this would reduce the demand for 
carbon assimilates, freeing up carbon 
assimilates for developing bunches 
resulting in improved flower/berry 
retention.

Phenology
As previously mentioned (The Vine, vol. 
8, April-June 2012, pp 21), flowering in 
2009 and 2010 occurred approximately 
50 days after budburst at the tip of the 
cane. The photograph shows the cane 
tip which is most easily identified for 
consistent observations on the Shaw 
Swingarm trellis.  

Please note that an accurate prediction 
of the onset of flowering may also be 
influenced by factors like trellis and soil 
type, pruning and irrigation practices. 

Monitoring for 
budburst should be 
done every other 
day from the last 
week in August 
until budburst is 
finished. Monitoring 
should be done on 
20 vines randomly 
located throughout 
the vineyard to 
make sure the 
observations are 
representative for 
the whole vineyard. 

CCC
Our results suggest 
that CCC is effective 
at a relatively low 
rate of 20ml/100L. 
Higher rates of 40ml/100L and 
80ml/100L were not more effective 
than the 20ml/100L application.

Key	messages
Phenology: Regular monitoring of the 
tips of the fruiting canes positioned on 
the lowest wire on a Shaw Swingarm 
trellis should start from the last week 
in August to determine the time of 
budburst (EL4). This date should be 
recorded. 

CCC: Follow the CCC label for 
application information.

Timing:  To achieve an optimum effect 
of CCC, a single application should be 
applied. This should occur about 36 
days from the recorded budburst date. 

Rate:  A rate of 20ml/100L CCC @ 

1400L/ha together with 1ml/L non-ionic 
wetter was identified as the minimum 
effective rate.

Dale Unwin is a Research Scientist, 
Fred Hancock a Senior Technical Officer 
and Dr Karl Sommer a Senior Research 
Scientist at Department of Primary 
Industries Victoria, Irymple.

DG09002 ‘Sunmuscat: Phenology and 
improving berry retention’ has been 
facilitated by Horticulture Australia 
Limited (HAL) in partnership with Dried 
Fruits Australia. The project has been 
funded by the national dried grape 
research and development (R&D) 
levy with the Australian Government 
providing matched funding for all HAL’s 
R&D activities.”

Sunmuscat: phenology and improving 
berry retention

By Dale Unwin, Fred Hancock and Dr Karl Sommer

This photograph illustrates the occurrence of budburst (EL 
Stage 4) at the cane tip where it is wrapped onto the lowest 
wire on the Shaw Swingarm trellis.

HAL IDOs forum
But the technology can be used in a much 
greater social environment and connect 
people who have never met and may be 
unlikely to do so, such as celebrities 
keeping in touch with fans. Businesses are 
using social media to reach out to 
customers and gain crucial feedback on 
their products and services. 

A number of horticulture industries have 
also adopted social media, providing 
updates on the season, promotional pieces 
and information updates and notices for 
growers.

Dried Fruits Australia is investigating how 
these new methods of communication 
methods can be utilised to communicate 
with members and the general public.

As part of ongoing training for its funded 
Industry Development Officers, 
Horticulture Australia (HAL) hosted an 
Industry Development Forum in 
Melbourne on 8-9 August.

Fifty-seven industry development 
professionals from horticultural industries 
throughout Australia that are HAL Industry 
partners attended this forum.

A major focus of the forum was about 
communication and extension methods 
with farmers using various communication 
applications available for use. 

A lot of people are communicating with 
friends and family using social media 
such as Facebook and other formats. 

While attending the HAL Forum, during 
the social media sessions, the Industry 
Development Officer opened a Twitter 
account for Dried Fruits Australia and to 
‘claim our user name’ for our industry. 
We already have a Facebook page.

The Victorian Department of Primary 
Industry’s (DPI’s) Horticulture Industry 
Network (HIN) has employed a multi-
media specialist to work with industries 
and to develop a platform to post 
information and notices for their 
growers. 

Dried Fruits Australia will be working 
closely with the HIN and has posted 
information on the HIN site.
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We also had our 
own Sunmuscat 
slice, cakes and 
homemade bread 
to give away which 
were all gratefully 
eaten by many of 
the estimated 7,000 
strong crowd.

The competition 
was an outstanding 
success and 
the organising 
committee should 
be very proud of 
the way they were 
able to pull the 
event together for 
Merbein.

Important	
time	for	
contaminant	
prevention
The welcome sight of budburst is 
the time to start focusing on issues 
that contribute to high quality, 
contaminant free fruit. 

Snails can be a major problem in 
dried fruit and incur significant costs 
when processing, so they need to 
be eradicated from the vineyard if 
penalties are to be avoided.

Control should begin in autumn, as 
this is when most species start to lay 
eggs that will hatch in spring. Snails 
should be baited when they are most 
active after light rain, or during and 
after irrigation. 

Attention should also be paid to the 
perimeter of the vineyard as snails 

Australian Premium was pleased 
to be one of the major sponsors of 
the recent Merbein Great Australian 
Vanilla Slice Triumph. 

The prestigious cooking competition 
was held on 18 August at Merbein 
and this year featured a dried grape 
baking section.

Australian Premium is based in 
Merbein South and a number of our 
staff and grower suppliers reside in 
Merbein. We saw the competition as 
an excellent opportunity to showcase 
the many uses for Sunmuscat and 
at the same time make a meaningful 
contribution to a special day for the 
Merbein community.

We sponsored the Sunmuscat slice 
competition, which was keenly 
contested and it was terrific to see 
Sunmuscat being used as the main 
ingredient in a product. The inaugural 
Sunmuscat Slice Champions were 
Hudak’s Cakes (Commercial), Margot 
Fowler (Amateur) and Emma Ash 
(Student). Well done to all who 
entered as it was very difficult to 
decide the winners. 

In addition to being one of the 
sponsors of the Sunmuscat slice 
portion of the dried grape baking 
section, Australian Premium was also 
the sole sponsor of the stage which 
was the hub of all the entertainment 
for the day.

On the day, Australian Premium staff 
and Directors were very busy in 
the marquee providing free, freshly 
baked scones using our premium 
Sunmuscat as a key ingredient. 

will migrate from neighbours and 
particularly from abandoned blocks. 
Minimising weedy areas can help 
reduce breeding areas, and sweeping 
the vine row can provide a clear area 
to deposit bait with no competing 
food source or shelter.

Cultivation may also help disturb 
and destroy eggs and snails so 
is probably a good option when 
populations have become difficult to 
control.

It is important to stop snails climbing 
into the canopy and harvesting zone, 
so canes should be trimmed well 
above ground level. They tend to 
climb posts and trunks to get away 
from hot ground, and then seal 
themselves in an inactive state until 
reactivated by moisture.

Copper sprays used for downy 
mildew control may help repel snails 
from vine canopies and if copper is 
sprayed early in the day, snails are 
more likely to die from dehydration 
during the heat of the day. It may be 
more effective to put out baits at vine 
trunks and posts after spraying, as 
the copper on the bait may make it 
less palatable to the snail.

More information can be accessed 
on the internet, particularly from 
the Victorian Department of Primary 
Industries website at www.dpi.vic.au.

Merbein vanilla slice competition 
success

Australian Premium has launched 
a new Snack Tub range in Fishers 
supermarkets. The handy 200g 
tubs are perfect for snacking and 
are filled with Premium sultanas 
or Sunmuscats, the highest grade 
product from each season.

Australian Premium General 
Manager John Gray said Sunraysia 
residents had been looking to 
source Sunmuscats locally and 
their response to this great 
snacking fruit was amazing.

Premium retail products in Fishers

Australian Premium Dried Fruits

Australian Premium employees Jodie Anderson, John Gray 
and Lesley Mitchell pleased the crowd with freshly baked 
Sunmuscat delights.
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Total dried grape imports for the five 
month period March-July 2012, was 
8,020 tonnes, down on the 10,664t 
imported in the same period last year.

The results illustrate the growing strength 
of the Australian product as the industry 
recovers from years of drought then flood.

During the period 4,106t of sultanas were 
imported, almost a third less than the 
same period last year.

Currants imports were almost halved at 
276t and Thompson Seedless Raisins 
(TSR) imports were down 507t to 3,638t.

Dried apricot imports (2,100t) were up 
slightly on last year’s (1,920t), while prune 
imports (789t) were well down on last 
year’s 1,113t for same period.

Cubbie	decision	prompts	
renewed	calls	for	land	register
The National Farmers’ Federation (NFF) 
has renewed calls for a national land 
register to monitor all foreign purchases 
of Australian agricultural land and 
water following confirmation that a 
Chinese consortium has been approved 
to purchase Australia’s iconic cotton 
property, Cubbie Station. 

NFF President Jock Laurie said such 
a register would make it compulsory 
for all foreign persons or organisations 
that acquire or transfer an interest in 
agricultural land or water – including 
the consortium of purchasers of Cubbie 
Station – to report the sale.

“The news that one of Australia’s largest 
privately owned irrigation properties, 
Cubbie Station, has been approved 
for sale to Chinese interests has 
understandably prompted a great deal of 
conjecture from the farming sector and 
the wider community,” Mr Laurie said.

“The debate around foreign investment 
continues to rage, and this decision 
will only add fuel to the fire of public 
opinion. Importantly, what this decision 
demonstrates is the vital need for a 
national land register to gain clarity 
on who owns what when it comes to 
Australian agriculture. 

“At the heart of the issue is the concern 
about foreign-owned entities purchasing 
Australian agricultural land for the 
purposes of securing their own future 
food and fibre availability.” 

Mr Laurie said this is why when a foreign 
entity buys a station like Cubbie, which is 
one of Australia’s largest fibre producers, 

questions around ownership and 
motivations must be asked. 

“There are also questions around 
ensuring any foreign purchasers are 
subject to the same tax and market 
access conditions as Australian farmers, 
to ensure an equal playing field. It would 
appear from the Treasurer’s statement 
that strict conditions apply; and it will be 
up to the government to enforce these. 

“Ensuring greater transparency is the key 
to solving the issue of foreign investment, 
but until a national land register is in 
place, this transparency cannot be 
achieved. 

“The government has committed to 
forming a working group to consult 
on developing a land register, and the 
Coalition has issued a discussion paper 
with a proposal to develop a register: both 
steps in the right direction, but, as this 
announcement shows, further action is 
needed. 

“Having a full understanding of foreign 
investment is crucial to getting the policy 
decision right.

“It’s essential that we’re very clear on the 
facts of foreign investment, and we will 
continue to focus our efforts on building 
transparency, continuing our calls to 
develop a national land register,” Mr 
Laurie said.

Proposal	for	new	weeds	and	
pest	animal	legislation
The Victorian Coalition Government is 
inviting public input on new legislation 
that would strengthen Victoria’s defence 
against weeds and pest animals.

Agriculture and Food Security Minister 
Peter Walsh said the Coalition Government 

Board news

Import statistics show dried grape 
imports are down

was considering new legislation to 
modernise Victoria’s approach to fighting 
weeds, pest animals and other threats to 
the food and fibre sector and environment.

“The proposed Invasive Species 
Management Bill would strengthen 
Victoria’s ability to prevent new, high risk 
species becoming established,” Mr Walsh 
said.

“It would ensure there are no gaps in 
the range of invasive species covered 
by Victoria’s biosecurity legislation and 
introduce provisions to reduce the risks 
associated with increased movements 
and trade.

“It would also help to eradicate new high 
risk invasive species, and contain and 
reduce the spread and impact of pests 
already blighting the Victorian landscape.”

Mr Walsh said an increase in overseas 
trade and travel, changing land use and 
different consumer expectations meant 
the current Victorian legislation required 
updating.

“The range of pest species covered by 
existing legislation is not comprehensive 
enough,” Mr Walsh said.

“Past amendments to the noxious weeds 
and pest animal provisions under the 
Catchment and Land Protection Act 
1994 have not kept up with the need 
for evolving policy and approaches to 
biosecurity over the years.

“New invasive species management 
legislation would provide the flexibility 
to efficiently and effectively respond to 
biosecurity threats and achieve greater 
alignment with national policy.”

Mr Walsh said a discussion paper 
outlining a framework for potential new 
invasive species management legislation 
was now available on the Department of 
Primary Industries (DPI) website.

A series of public meetings will be held 
in September at Bairnsdale, Horsham, 
Bendigo, Geelong, Mildura and Wodonga. 
Dates, times and locations, together 
with a copy of the discussion paper, are 
available at www.dpi.vic.gov.au/invasive-
species-discussion-paper.

Feedback is invited through written 
submissions by Friday 5 October 2012. 
Requests for a hard copy of the discussion 
paper, together with questions and 
comments, can be made by emailing 
Invasivespecies.Consultation@dpi.vic.
gov.au

“At the heart of the 
issue is the concern 
about foreign-owned 
entities purchasing 

Australian agricultural 
land for the purposes 
of securing their own 
future food and fibre 

availability.”
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Botrytis 
has 

been an 
enormous 

problem for 
growers for the 

past two season 
and as a consequence there is a large 
number of carryover spores lurking in 
the vineyard and surrounds.

To help growers manage this 
devastating fungal disease Dried 
Fruits Australia has created a fact 
sheet with key information in easy 
to read dot points. The fact sheet 
will be distributed by e-news and 
is also available at the Dried Fruits 
Australia office, or from processor 
field representatives and chemical 
resellers. 

In addition, the cover story in this 
edition is dedicated to botrytis 
management.

Growers are encouraged to read the 
fact sheet and cover story to gain a 
better understanding of this disease 
and to implement appropriate control 
strategies to suit their situation.

Some important points to note when 
applying fungicides are to:

■ Target the developing bunches/
inflorescences.

■ Reduce the air velocity/volume 
of air blast sprayers so spray is 
trapped in the canopy and not 
blown through it.

■ Ensure thorough coverage. 
To properly wet and apply the 
fungicide, rows should be sprayed 
from both sides.

Cold	chill	measurements
To test the theory that a lack of chill 
is responsible for poor bud burst 
in recent years, four data loggers 
were placed in vineyards throughout 
the district to measure chill, with 
temperatures recorded hourly.

These results were collated and chill 
hours determined using a number 
of commonly used methods ranging 
from 438 -516 chill hours depending 
on what method of accessing the chill 
hours was used.

While the exact chill requirements 
for sultanas is uncertain, past 
research has indicated that about 
400 chill hours may be adequate. As 

a consequence 
we believe 
that the chill 
requirement 
may have been 
reached this 
season.

A couple of 
growers have 
treated some 
vines with 
Dormex prior 
to bud burst. 
These vines will 
be observed 
to gauge the 
effectiveness of 
this product on 
the percentage 
of buds to burst.

Mildura	
Horticultural	
Field	Days
Australian Dried Fruits Industry 
Development Officer John Hawtin has 
resigned from his position as Co-
ordinator of the Mildura Field Days.

Mr Hawtin has been involved with 
the field days for 33 years, with 
25 years as a volunteer committee 
member. He has been the coordinator 
for eight years during which time he 
has worked tirelessly with Dried Fruit 
Australia branches and exhibitors to 
ensure that the field days remained 
relevant and successful.

As a result of Mr Hawtin’s resignation 
the co-ordination and management of 
the Mildura Field Days will no longer 
be from the offices of Dried Fruits 
Australia.

A new coordinator will hopefully be 
appointed in the near future.

NT	visit	to	Mildura
The Landline program story on the 
dried grape industry has inspired 
representatives from the Northern 
Territory Department of Resources, 
Darwin and Centre Farms, Alice 
Springs to visit Mildura. 

Centre Farms is working with the 
indigenous communities to find 
suitable cropping enterprises that are 
economically viable and will employ 
future generations.

Dried Fruits Australia hosted the four 
men and took them on a guided tour 
of the region, visiting the properties 
of Ashley Johnstone and Allan Long, 

Drying for profit activities

Botrytis management

The NT delegation discuss the operation of the Swingarm trellis 
system with Ashley Johnstone and Allan Long.

Sunbeam Foods’ processing and 
packaging facility, Rodney Trigg’s 
trellis fabricating and contracting 
business, and VAMVVIA.

Thank you to those people for their 
time and allowing the visitors to gain 
a better understanding of the dried 
grape industry. A special thanks to Mr 
Long who committed the full day to 
talk to these people as we travelled 
around.

Visit	by	SAPO
A small delegation from the 
South African Plant Improvement 
Organisation (SAPO) visited Mildura in 
August.

The delegation was interested in 
looking at the dried grape varieties 
being grown in Australia, but also 
talked to almond industry and others 
including CSIRO.

Dried Fruits Australia took the 
delegation on a tour of the district 
similar to that for the Northern 
Territory visitors. The South Africans 
also visited the CSIRO Koorlong facility 
where they were given a tour of the 
property by Peter Clingeleffer and 
David Emanuelli.

Some Dried Fruits Australia 
representatives will attend the 
International Dried Grape Conference 
in South Africa in October and will 
be seeing some of the South African 
dried grape industry and plant 
improvement facilities.
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Biotechnology awareness in 
horticulture

Horticulture Australia (HAL) update

HAL	Industry		
Services	Manager,		
Rowena	Norris

was organised in June 2011. The 
recommendations from the forum included 
following actions which have been initiated 
by HAL:

1. To facilitate approx 90 Levy payers 
to attend CSIRO gene technology 
workshops to have greater appreciation 
of the potential and benefits of the 
technology. 

2. To form a formal working group to 
advise the AIC via HAL. The working 
group is named as HAL Biotechnology 
Working Group.

The first “Gene Technology Workshop” 
was held at the CSIRO Discovery Centre 
in Canberra on 20-21 June, 2012. The 
second such workshop was on 13–14 
September and more are planned later in 
the year. The primary objective of these 
workshops is to increase the awareness 
of biotechnology for growers involved in 
horticulture. 

These hands-on workshops have been 
designed for the audience with little or no 
prior exposure to the gene technology. The 
workshop included a mix of lectures and 
laboratory demonstrations.  It included:

■ Practical exercises on recombinant 
DNA including isolation of plant and 
bacterial DNA, DNA analysis and plant 
transformation.

■ Lectures on plant biotechnology, 
molecular markers and regulation of 
biotechnology crops in Australia.

■ Information on the benefits of 
biotechnology to the growers, potential 

Biotechnology has 
been successfully 
used across all 
major agricultural 
production 
systems of the 
world, including 
some applications 
in horticulture. 
The technology 
has been used 
to incorporate 
disease, insect 

and herbicide tolerance in a number 
of crops and significantly shortens the 
breeding cycle, facilitating development 
of superior new varieties far quicker than 
conventionally possible. 

Marker assisted selection and full genome 
sequencing of major commercial crops 
are some of the major examples of 
this technology. In some crops, use of 
biotechnology has resulted in substantial 
reduction in the use of more persistent 
chemicals. 

The Horticulture Australia (HAL) Across 
Industry Committee (AIC) and Board 
recently endorsed project AH11010 
“Biotechnology awareness in horticulture” 
to fund an important initiative to increase 
awareness in the applicability of 
biotechnology in horticulture. 

Under this initiative, a biotech forum 
entitled “An Assessment of Gene 
Technology in Global Horticulture - 
Implications for Australian horticulture” 

risks and the biosafety assessment 
process.

■ Interaction with plant regulators, CSIRO 
scientists, industry experts and HAL R&D 
Services staff.

Twenty-two growers and industry 
development staff from throughout 
Australia participated in the June 2-day 
workshop. Members of the dried grape 
industry participated along with members 
from the almond, avocado, vegetable, 
apple, citrus, macadamia, onion, papaya 
and strawberry industries.

A panel discussion comprising the Office 
of Gene Technology Regulation (OGTR), 
representatives from Food Standards 
Australia New Zealand (FSANZ) and the 
grain industry also generated a lot of 
discussion on the safety and regulatory 
process of new biotech products.

Dried Fruits Australia Board Member, 
Stephen Bennett attended the workshop 
with fellow dried grape grower Peter 
Jones. Mr Bennett summarised his 
participation in the workshop for the Dried 
Fruits Australia Board, saying he had learnt 
a lot and had come away with a greater 
understanding of biotechnology. 

“I have more confidence in the safety 
and regulation of biotech food in Australia 
and have a greater level of confidence in 
consuming food that has been approved 
by the OGTR,” Mr Bennett said. 

“Apparently there are 37 GM (Genetic 
Modification) food products approved for 
sale in Australia (mostly food additives etc) 
although none of these products include 
fresh fruit or vegetables.” 

“Cotton and canola are the two major 
crops approved in Australia. The cotton 
industry may not exist in Australia without 
biotech due to cotton’s excessive reliance 
on pesticides which was unsustainable. 

“Whilst acceptance of biotech crops is 
high in the United States, South America 
and Asia, only a few countries in Europe 
are growing these crops. 

“GM technology is one of the most 
regulated technologies, making it 
expensive for many horticultural sectors, 
along with little awareness and consumer 
perception issues.”  

Mr Bennett believes “As an industry we 
should stay in touch with biotechnology 
and be aware of its capabilities, 
particularly to assist with vine breeding”.

Members from the dried grape, almond, avocado, vegetable, citrus, papaya, apple, 
macadamia, onion and strawberry industries participated in the 2 day CSIRO 
workshops.
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Horticulture Australia (HAL) has changed 
the way it receives R&D and Marketing 
Levy and Voluntary Contribution (VC) 
proposals in a bid to increase efficiency 
and industry response.

In the past HAL’s annual investment 
process has been based around two 
distinct calls, the Industry and General 
Calls. The Industry Call relates primarily 
to R&D proposals that seek levy funding, 
while the General Call has been the 
means by which non-levy funded 

Annual HAL funding Calls to become one
proposals (Voluntary Contribution 
proposals) enter the HAL process.

A recent review of this process has 
resulted in HAL combining the two calls 
into one for the upcoming 2013/14 
investment period. HAL believes that this 
change will lead to greater efficiencies 
and better responsiveness to the 
contemporary R&D needs of industry.

The Call period for all 2013/14 R&D 
project proposals will operate for an eight 
(8) week period from 17 September to 9 
November, 2012.

Applications for funding can be made 
via the HAL Website www.horticulture.
com.au 

All R&D proposals must address the 
strategic imperatives outlined in each of 
the industry sector Strategic Investment 
Plans to which the project relates. These 
plans are available on the HAL website.

Should you have any questions, please 
contact David Moore, General Manager 
R&D Services or Warwick Scherf, 
General Manager Industry Services for 
further information. 

Plant Health Australia

New training module emphasises rapid 
reporting of suspicious plant pests 

Mr Fraser explains that Australia is fortunate 
to have a legally binding agreement 
between governments and plant industries 
called the Emergency Plant Pest Response 
Deed (EPPRD) that directs what happens 
during an incursion.  

“For an effective response to new plant 
pests, everyone involved must know what’s 
expected of them under the EPPRD,” Mr 
Fraser said. “That’s where biosecurity 
training comes in. It ensures that we are 
prepared so that any response is swift, 
standardised and has the best chance of 
success.”

PHA’s Biosecurity Online Training (BOLT) 
system makes it easy to access key 
information on biosecurity responses. The 
new module builds on the existing Plant 
Foundation Module which provides general 
information about key elements of the 
EPPRD and PLANTPLAN, the operational 
guide.  

Anyone likely to be involved in an EPP 
response needs to undertake the training 

A new online biosecurity training module 
released by Plant Health Australia (PHA) is 
improving Australia’s preparedness for new 
plant pests, by raising awareness of the 
reporting requirements in any suspected 
incursion.  

The module, entitled Reporting a Suspect 
Emergency Plant Pest, is part of a series 
of free online biosecurity modules which 
aim to train stakeholders in the Australian 
agricultural, horticultural or forestry 
industries on their role in a potential 
Emergency Plant Pest (EPP) incursion.  

According to PHA Executive Director and 
Chief Executive Officer, Greg Fraser, the aim 
of the online training is to ensure that if an 
incursion occurs, all affected parties are 
familiar with their roles and responsibilities. 
The new module emphasises the 
importance of reporting any suspect pest 
early and often it’s growers who will spot it 
first.  

“Rapid reporting of new detections is vital,” 
he said. “If exotic pests like Pierce’s disease 
or the Grape mealybug managed to get 
through border controls into Australian 
vineyards, they would wreak havoc, as they 
do overseas.  

“The earlier a new pest is reported, 
the better the chances of successful 
eradication. Delays in reporting allow the 
pest to become better established and 
potentially spread further, meaning that 
eradication becomes more difficult, if not 
impossible.”

The Industry Biosecurity Plan for the 
Viticulture Industry produced by PHA in 
2009 identified 13 high priority exotic 
pests that grape growers need to be on the 
lookout for. If growers have an idea of the 
pests that commonly affect vines from time 
to time they’ll know when symptoms are 
unusual.

but there are also many others who 
would benefit from taking the courses, 
according to PHA’s Dr Stephen Dibley, 
Program Manager, Training and Biosecurity 
Preparedness. 

“We’ve made it quick and easy to access 
this training – it’s free and the modules can 
be completed in under an hour,” he said. 
“You read through the material at your own 
pace, learning what happens in the event of 
an EPP detection and what your role would 
be. Really, training should be a standard 
expectation for every stakeholder,” Dr 
Dibley said  

Mr Fraser agrees. “The knowledge and 
skills provided by this training will help 
improve your biosecurity preparedness and 
reduce the risk of new pests impacting on 
Australia’s agricultural and horticultural 
systems,” he said.

The course modules are available through 
the PHA website: www.planthealthaustralia.
com.au/training.
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Basin Authority on notice: Walsh

Water outlook

The Murray-Darling Basin Authority 
(MDBA) is on notice that significant 
changes must be made to the Basin 
Plan to ensure basin communities have 
a future.

A second consensus document has 
now been agreed between Victoria, 
New South Wales, Queensland, South 
Australia and the Commonwealth.

“The latest consensus document 
highlights many of the issues that 
the Ministerial Council raised in the 
advice to the MDBA of 9 July, 2012, 
and allows for further discussion 
and agreement between state and 
commonwealth water ministers to 
occur,” Minister for Agriculture and 
Food Security The Hon Peter Walsh 
said.

“There are many issues that require 
further discussion from ministers as 
the MDBA has not taken these earlier 
comments into account.

“The extension of time that allows 
state ministers to continue providing 
advice to the federal minister is 
warranted given that critical issues 
remain outstanding.”

Further to the consensus document, 
Victoria and NSW have also provided 
Minister for Water Tony Burke with an 
agreed notice.

“Victoria and NSW are in agreement 
in asking for a sustainable diversion 
limit (SDL) adjustment mechanism to 
apply in the final Basin Plan to stop 
irrigation water being stripped from 
rural communities and food and fibre 
producers, and to achieve better 

environmental outcomes,” Mr Walsh 
said.

“Victoria and NSW also do not support 
the Commonwealth entering the water 
market with further buyback tenders 
unless it is aligned with irrigation 
upgrades,” Mr Walsh said.

Mr Walsh again urged the MDBA 
to listen to the Basin ministers and 
respond to the genuine concerns by 
making appropriate adjustments to the 
6 August proposed Basin Plan draft.

“These final stages of the Basin 
Plan’s development will hinge on 
trust between the states and the 
commonwealth, and between all basin 
ministers and the MDBA.

“If the MDBA cannot deliver a plan 
that the ministers support, it is time to 
revert to the shared management of 
the Murray-Darling Basin to achieve 
the outcomes, without a Basin Plan,” 
Mr Walsh said.

MDB	plan	not	up	to	scratch:	
Hodgkinson	
NSW Minister for Primary Industries, 
Katrina Hodgkinson, has welcomed the 
extension of time to negotiate the MDB 
Plan, but says Mr Burke has a big job 
ahead of him before it is acceptable to 
NSW. 

Ms Hodgkinson said that the NSW 
Government would not accept a Basin 
Plan that did not provide certainty 
to irrigators, the broader farming 
community, and the rural and regional 
communities on which they rely. 

“We have worked hard to represent 
the very valid issues of working rural 
communities, we will not accept a 

Basin Plan that is a ‘just add water 
solution’,” Ms Hodgkinson said. 

“The latest version of the plan includes 
a process for a SDL adjustment 
mechanism, but there is still a lot of work 
to do before we can be confident that this 
will deliver the original intent, which is 
to provide up to 650 gigalitres in offsets 
against the reduction target of 2,750GL.” 

Ms Hodgkinson said the current version 
left many key issues unaddressed, 
including: 

■ A Commonwealth mechanism 
for structural adjustment for 
communities, or to cover the 
implementation costs which would 
be imposed on NSW; 

■ Apportionment of the significant 
downstream water use reduction 
between jurisdictions; and 

■ Setting groundwater SDLs on best-
available information, modelling 
and expertise held by NSW 
hydrogeologists. 

Ms Hodgkinson said that NSW 
remained committed to protecting 
regional communities from the impacts 
of water licence buybacks by requiring 
all other measures are fully explored. 

“Mr Burke needs to consider our 
advice carefully if he is to get 
NSW support for a Basin Plan,” Ms 
Hodgkinson said. 

“The moment of truth will be when the 
final Basin Plan is tabled in Federal 
Parliament.” 

Formal comments on the latest version 
of the Murray-Darling Basin Plan 
are available on the Office of Water 
website at www.water.nsw.gov.au

New head of Bureau of Meteorology
Renowned water scientist Dr Rob 
Vertessy has been appointed director of 
Australia’s Bureau of Meteorology, Senator 
Don Farrell, Parliamentary Secretary 
for Sustainability and Urban Water, 
announced. 

Dr Vertessy, who was appointed Deputy 
Director of the Bureau (Climate and Water) 
in 2007, has been acting as Director since 
December last year. 

After a career spanning more than 20 
years as a senior water scientist and 
leading researcher, Dr Vertessy joined the 
Bureau in 2007 and led the expansion 

of the Bureau’s role in providing the 
hydrological information central to the 
delivery of national water reform. 

“With his outstanding depth of experience 
in both research and policy development, 
Dr Vertessy is ideally qualified to lead 
the Bureau as it builds organisational 
resilience and capacity, and responds to 
new challenges,” Senator Farrell said. 

“Under his leadership the Bureau will 
no doubt continue to command respect 
across the community for the vital 
services it delivers, and in particular the 
crucial part it plays in shaping Australia’s 

understanding of and response to climate 
change. 

“The Bureau contributes to the safety, 
sustainability, well-being and prosperity of 
all Australians. 

“It is recognised and respected both 
domestically and internationally for the 
essential contribution it makes to all 
aspects of disaster management including 
planning, preparation, response and 
recovery. 

“I look forward to working with Dr 
Vertessy to strengthen this important 
agency even further.”
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Managing pesticide access

New project aims for more dollars per 
drop for growers

Pesticides are an important tool for 
controlling pests; however access to the 
right pesticides can be limited in some 
horticultural crops, which in turn can 
affect production.

An across industry project (MT10029) 
is helping growers to access pesticides 
through minor-use permits. The project 
has been facilitated by Horticulture 
Australia (HAL) in partnership with a 
number of horticulture industries including 
the Australian Table Grape Association 
(ATGA). The project has been partly funded 
by the national table grape research 
and development (R&D) levy with the 
Australian Government providing matched 
funding for all HAL’s R&D activities.

AgAware Consulting Pty Ltd facilitates 
the management of a number of minor 
use permits for a range of horticultural 
industries including table grapes.

Principal of AgAware Consulting Peter Dal 
Santo said pest and pesticide issues were 

assessed via the Strategic Agrichemical 
Review Process (SARP). 

“The process reviews pest problems, 
analyses current and future pesticide 
uses and creates a framework for future 
pesticide use,” he said.

“Horticultural industry stakeholders are 
involved to generate the data necessary 
to support minor-use permits or 
registration.”

A list of minor-use permits available at 
the Australian Pesticides & Veterinary 
Medicines Authority (APVMA) website: 
www.apvma.gov.au/permits/search.php .

“Permits allow growers to use pesticides 
with confidence, in terms of efficacy, 
crop and human safety and residue 
compliance. As such, it is vital that we 
hear from growers who have had an 
adverse experience with products for uses 
covered by a minor use permit.

“An adverse experience is an unintended 
or unexpected effect on plants, plant 
products, animals, human beings or 

the environment. It may include injury, 
sensitivity reactions or lack of efficacy 
associated with the use of an agricultural 
chemical product(s) when used according 
to label (or permit) directions,” he said.

Growers who have had an adverse 
experience following use under a minor 
use permit are asked to email Mr Dal 
Santo at pds@agaware.com.au for an 
adverse experience report form and 
return it to the same email address. The 
information will be forwarded onto the 
APVMA. 

“Horticultural industry feedback is 
an important part of the process for 
maintaining the integrity of the minor-
use program. The information may also 
assist the authority in making informed 
decisions on the suitability of pesticides 
for the future needs of your horticultural 
industry.”

Further details about the APVMAs Adverse 
Experience Reporting Program for 
Agricultural Chemicals may be found at: 
www.apvma.gov.au

Improving water use efficiency in 
Western Australia’s fruit, vegetable, 
viticulture and dairy industries is the 
focus of a new Royalties for Regions 
project led by the Department of 
Agriculture and Food, WA (DAFWA).

The $3.8 million project aims to help 
growers achieve ‘more dollars per drop’ 
through efficient water use and storage 
on-farm.

More Dollars Per Drop Project Manager, 
James Dee said using water wisely on-
farm can mean the difference between 
profit and loss for growers.

“More efficient water use will help our 

growers operate sustainable businesses 
in the face of increased climate 
variability and diminishing water 
resources,” Mr Dee said.

“It is important we continually 
improve the capacity of our growers 
to capture opportunities and enhance 
management skills and practices for the 
tougher seasons.” 

More Dollars Per Drop will run for 
three years and consists of three key 
elements:

1. Individual on-farm assessments.

2. Web-based water use efficiency 
decision support tools.  

3. Targeted 
demonstration sites.

Growers will have 
access to an Industry 
Development Officer 
who will be the first 
point of contact for 
the project and will 
work closely with the 
DAFWA team.

Project partners 
include vegetablesWA, 
Fruit West, Western 
Dairy and Wines for 
Western Australia. 

Benefits	of	More	Dollars	Per	
Drop
More Dollars Per Drop will provide 
growers with a range of benefits 
including:

■ The ability to make informed irrigation 
scheduling decisions and monitor 
water use efficiency over time.

■ Access to demonstration sites to learn 
how the most appropriate technology 
and management practices can be 
applied in real farm situations.

■ Access to training and customised 
decision support tools to improve 
water use efficiency.

■ Opportunity to benchmark water use 
efficiency against other farms.

How	can	growers	get	
involved?
Interested growers can simply contact 
their Industry Development Officer or 
DAFWA with their name and contact 
details. This will be followed up by the 
project team with further instructions 
about the project process and 
participation details. 

Contact: James Dee, Project Manager, 
Tel: (08) 9780 6285 or Email: irrigate@
agric.wa.gov.au  

DAFW’s More Dollars Per Drop Project will help grape 
growers be more water efficient.
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Twelve years ago, Stephen Bennett 
was living in Melbourne and working 
as a mechanical engineer. Not one for 
a life-long stint in the city, Stephen 
jumped at the chance to come back 
to his family property, now managing 
it jointly with his brother Malcolm. 

The land now farmed by Stephen 
and Malcolm has been in the 
Bennett family since before the First 
World War. “It was established by 
my great grandfather in 1910, so I 
guess Malcolm and I are the fourth 
generation of my family that has been 
operating the property.”

The Bennett brothers have expanded 
the original 17.78 hectare (44 acre) 
family farm to a 26.3 hectare (65 
acre) holding. As it has from the 
beginning, it is planted with vines for 
dried grape production. 

Up until recently, the Bennetts had 
continued growing “old sultanas” 
which Stephen describes as “good 
when everything works out”, but they 
have made a start on replanting their 
properties towards a more diverse 
mix of sultana varieties which mature 
at different times, and which are more 
robust, consistent in their yielding and 
more suitable to changing climatic 
conditions. 

“We have just planted a new sultana 
type called Sunglo which is rain 
tolerant and we are hoping that will 

help to combat some of those more 
extreme weather situations that we 
might get in the future. We’ve got 
Carinas which are quite rain tolerant 
as well,” he said. 

Each morning, Stephen and Malcolm 
meet up to discuss and prioritise 
their work for the day. Overriding the 
occasional constraints of being part 
of a family business, Stephen sees 
immense benefit in having two people 
responsible for the management of 
the property. 

“Malcolm probably stops me from 
going off and doing 
crazy things,” Stephen 
said. “It’s always good 
to have two people to 
bounce ideas off and 
quite often Malcolm 
will see something that 
I haven’t been able to 
work out or haven’t 
quite imagined and vice 
a versa. 

“I think it’s always 
good to have two sets 
of hands running a 
place, whether it’s to 
put an implement on 
a tractor or look after 
the irrigation while 
somebody goes away.”

As an irrigator, Stephen 
sees himself as doing 
a fairly good job. He 
believes good irrigation 
management involves 
“a reasonably good 
amount of scheduling 
and soil moisture 
monitoring” and he 
aims to minimise waste 
in his operation in any 
way he can. 

By accessing both 
State and Federal 
Government assistance 
over time, Stephen and 

Malcolm have been able to increase 
the efficiency of their property by 
converting to Swingarm trellis and 
changing from flood irrigation to a 
combination of pressurised drip and 
low level sprinklers. 

“I could see that running the furrows 
was inefficient with water use and 
very labour intensive, so the novelty 
wore off after a period of time. Drip 
irrigation is a big advantage with 
dried fruit because we can continue 
to irrigate when we are drying the 

Building on tradition
Victorian Department of Primary Industries (DPI) staff have gathered stories 

from progressive horticulturists managing properties within pumped irrigation 
districts of the Victorian Mallee. The case studies aim to identify key success 

factors involved in on-farm management, explore what successful and 
productive on-farm irrigation management looks like, and inspire other 

motivated irrigators with what is possible.

Name:	Stephen Bennett

Crop	type: Dried grapes

Property	size: 26.30 hectares

Managed	by:	Irrigator and his brother 
Malcolm

Irrigation	district:	Merbein

Irrigation	system: Pressurised drip 
with low level sprinklers; uses an augur 
to dig holes for soil moisture monitoring.

Efficient irrigation case study

Mildura Horticultural Field Days in recognition of the work 
he has done towards 
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fruit on the vines and we’ve seen an 
overall improvement in vine health.” 

Stephen keeps daily irrigation 
records during the irrigation 
season, and uses the IRES program 
to schedule irrigations: which he 
believes has “taken a fair bit of the 
guess work out of deciding when to 
turn the pump on or not.” 

One shortfall in his current regime 
is the lack of specialised soil 
moisture monitoring equipment, 
but until he is able to improve his 
system via installation of electronic 
tensiometers or automated 
capacitance probes Stephen 
manages by getting the augur out 
digging a hole and seeing how much 
moisture there is. 

Like the other irrigators we 
interviewed, Stephen aspires to 
greater automation of his property, 
particularly as this would allow him 
to “have a weekend” and more “free 
time”. 

He is excited about the potential for 
the use of robotics in dried grape 
production, particularly in reducing 
labour requirements. “Finding 
people who are willing to work out 
on tractors and out in the sun isn’t 
going to get any easier, so if we can 
try and automate some of those 
operations it would be good.” 

Stephen also foresees the application 
of GPS technology in horticulture, 
similar to its use in broadacre 
farming, and looks forward to the 
increased automation he could 
achieve with new smart phone 
technologies. An increased ability to 
remotely control his irrigation system 
would have an immediate impact on 
Stephen’s lifestyle. 

Like most irrigators, Stephen and 
Malcolm do most of their watering at 
night and on weekends, when they 
can access cheaper off-peak power. 
“This year the computer says that 
we have to turn the drips on every 
second night and, because we are 
using off-peak power, that involves 
switching on at 11 o’clock at night 
and switching off at 7.00am in the 
morning.” 

He looks forward to the day when he 
can be somewhere else and still be 
in control of his watering system.

Even though being a dried grape 
grower means working weekends, 
and getting up early and staying 
up late to start and stop irrigation 
pumps, Stephen generally enjoys his 

life and particularly “getting out and 
doing physical work”. 

He sees his job as satisfying because 
he can “look back and see what you 
have done at the end of the day” and 
because it is a creative endeavour in 
which he has “the freedom to sort of 
imagine the sorts of changes you can 
make and the opportunity to go and 
make those changes and see what 
happens.” 

Stephen is a problem solver and, 
thankfully, enjoys challenges such as 
trying to nut out how to get through 
the low water allocations and how 
to find the finance to get through the 
next season.

With the benefit of hindsight, he 
feels there are things he may have 
done differently if he had the time 
again. One wish is to have taken 
higher risks and “been a bit more 
aggressive in replanting some of our 
property and getting high yielding 
vines into production earlier”. 

This is the advice he would give to 
other dried grape growers, as well 
as encouraging them to set up the 
most efficient trellising and irrigation 
systems, and least labour intensive 
production systems, as quickly as 
possible. 

These systems should definitely 
include drip irrigation and the use 
of soil moisture monitoring for 
scheduling. 

Although he feels it has been “a 
pretty tough ten years” in the dried 
grape industry, Stephen is optimistic 
about the future and would love to 
expand his operations at some point. 

“The prices for dried fruit have 
nearly doubled since 2006 and I 
hope that trend continues; whether 
it’s enough to keep enough people 
interested in the industry is another 
question,” he said.  

Stephen believes that the 
cooperative nature of the dried grape 
industry, and his membership and 
active participation in his industry 
association, has enabled him to grow 
his knowledge and to make better 
decisions. He recommends that 
others get involved and talk to other 
growers in their industry, and that 
this source of advice on agronomic 
and technological developments has 
been more useful for him than others 
such as the internet. 

“I have been fairly well involved in 
what was the Australian Dried Fruits 
Association but is now Dried Fruits 
Australia, just being involved in that 
and getting all the information that 
filters through that organisation 
has probably been the main way 
that you learn about all the new 
developments. I’ve never been to a 
field day or a field trip or a meeting 
that I haven’t got something out of 
it.”

Stephen received a framed copy of his story from Minister Peter Walsh at the 
Mildura Horticultural Field Days in recognition of the work he has done towards 
innovation and water use efficiency in the region.
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- ‘Independent Singles’. Research 
indicated these are predominantly 
females aged 55+, retired or working 
full time towards the end of their career. 
They focus on healthy diets as opposed 
to exercise to control their weight, but 
are unwilling to give up their treats. 

A two-phased PR strategy was 
developed to promote grapes as a 
healthy, indulgent snack or treat. A 
season launch media kit jam-packed 
with delicious serving suggestions, 
predictions for the crop and grower 
stories drove the first wave of coverage 
across trade and consumer outlets. 

A media release based on Newspoll 
survey results created controversy 
around shoppers who ‘try before 
they buy’ and positioned grapes as 
the number one favourite amongst 
supermarket grazers. The release 
received a huge amount of media 
interest with coverage featuring in metro 
newspapers, online and radio outlets.

With a target market of  ‘Independent 
Singles’ in mind, one of Australia’s most 
well-loved athletes, Libby Trickett, was 
engaged as brand ambassador for peak 
season initiatives. Mrs Trickett’s need 
to get in shape for the Olympic trials 
and her open and honest approach to 
her weight gain made her a high profile 

The 2011/2012 Munch-a bunch-a 
grapes campaign in the domestic market 
has taken the promotional activities to 
new heights. The main communication 
objectives of the campaign have been 
to emphasise the snackability of grapes 
and provide the target audience with 
another occasion to consume the 
product. 

According to Nielsen Homescan reports, 
during the last MAT (Moving annual total; 
a rolling yearly total which accumulates 
52 weeks of data) more than 81% of 
Australian households purchased grapes, 
spending an average of $27.70 on 5.8 
kilograms of the commodity in the same 
period. 

While spend per shopping trip shows a 
slight drop, the increase in frequency 
overcame this effect, resulting in a 
growth in average spend in grapes with 
the Average Weight of Purchase (AWOP; 
the average volume/value/units of a 
product bought across all buyers of that 
product in the specified period) reaching 
$27.70, $4.70 above the original 
objective. 

In 2011/2012, the target audience was 
also redefined to Independent Singles, 
a group identified as having the highest 
sales potential.

From a demographic perspective, 
table grape penetration grew in most 
segments, while average annual spend 
showed a positive trend in all of them. 
However, the maximum growth was 
seen amongst Independent singles, the 
industry’s core target audience for the 
2011/2012 campaign.

PR	campaign
Moving into the 2011/12 season, an 
integrated campaign was developed to 
reach the new target audience identified 

Munch-a Bunch-a Grapes wrap up
figure that the target audience could 
relate to. 

Her own sports dietician was 
commissioned to develop the Grape 
Shape Healthy Eating Plan, creating 
a platform to engage consumers and 
the media and allowing Mrs Trickett to 
subtly drive home an abundance of key 
messages including versatility, quality 
and serving suggestions.

The peak season push was supported 
by carefully-crafted reader giveaways 
positioned in selected newspapers and 
websites across Australia. Editorial 
cemented the relationship between 
Mrs Trickett and table grapes and 
encouraged readers to visit the 
Australian Table Grape Association 
(ATGA) website. 

Media coverage was overwhelmingly 
positive and outlets were responsive 
to both the season launch and peak 
season materials. Health and versatility 
messages achieved strong cut-through 
and having Mrs Trickett on-board 
helped the PR campaign generate full 
page features across print outlets with 
multiple radio interviews where the tag 
line ‘Munch-A-Bunch-Of-Grapes’ was 
used frequently. 

Overall, the 2011/12 campaign was a 
resounding success with 367 media 
hits secured across print, broadcast and 
digital media nationally reaching a total 
‘known’ audience of 82 million pairs of 
eyes. 

In-store	campaign
To support the 2012 season of Australian 
table grapes, a strategic in-store 
marketing program constituting of a 
retailer education program, active selling 
and sampling campaigns, and a consumer 
promotion was launched across the top 

250 Woolworth 
and Coles stores 
nationally. 

A team of Australian 
Table Grapes Brand 
Ambassadors were 
selected and trained 
to represent the 
industry and bring 
the brand to life 
in store. The team 
were engaged to 
conduct a short 
5-10 minute retailer 
education and a 4 
hour active selling 
and sampling 
session. 

“Table grape penetration 
grew in most segments, 

while average annual 
spend showed a positive 

trend in all of them.”

 

 
In 2011/2012, the target audience was redefined to Independent Singles, the demographic with the 
highest sales potential.



Export	marketing
The ATGA has actively negotiated legal 
market access into the Chinese table 
grape market for almost a decade.

Chinese consumers are becoming more 
sophisticated in their eating habits and 
are demanding a wider range of food, 
with an emphasis on quality and safety. 
This includes fresh products grown 
in temperate climates. There is also a 
heightened awareness of food safety, 
cleanliness and the environmental 
effects of food production. These are 
aspects of the market where Australia 
can have competitive advantage against 
other major exporting countries.

China is a major importer of table grapes 
and the market access breakthrough 
allows exporters to sell an Australian 
branded product into the market for 
the first time. Table grapes can now 
be shipped directly to ports in central 
and northern China including Shanghai 
and Dalian and target the more affluent 
consumers in the major cities of 
Shanghai and Beijing.

To offer shoppers a new experience, the 
Australian almond industry joined the 
sampling component of the campaign 
so shoppers could enjoy Australian table 
grapes in a different way with a crunchy 
Australian dry roasted almond. Whilst 
shoppers sampled the tasty Australian 
Table Grapes produce in store, the brand 
ambassadors promoted the key selling 
features and distributed Mrs Trickett’s 
Modified 7-day Healthy Eating Plan. 

Further to this, to assist sales conversion 
a consumer promotion - Munch you way 
to London - was run across Woolworths 
stores along with a “Much-a-bunch-a-
Grapes” jingle which was played over the 
in-store radio. Competition leaflets were 
distributed by the brand ambassadors.

Coles stores performed well, and during 
the ambassador’s session an average of 
78 consumers purchased Australian table 
grapes in that store. The best results were 
achieved in Week 3 where an average 
of 87 consumers went on to make a 
purchase in the store. This was largely 
assisted by great quality of produce 
available in store and the price promotion 
on Crimson Seedless that week.

Woolworths’ customers also responded 
well to the ambassador session with 
an average 73 consumers purchasing 
grapes in that store during the session. 
Week 4 performed the best, with an 
average of 82 consumers going on 
to purchase in the store. This can be 
attributed to the price promotion on 
Thompson Seedless and Crimson grapes 
reported in some stores during that 
week. 

The Victorian Department of Primary 
Industries (DPI) has been working with 
the ATGA to take advantage of the new 
trading arrangements. Activities have 
included developing pest identification 
posters and cards, assisting inward and 
outward trade missions, conducting 
seminars that outline the opportunities 
for Australian table grapes in Asia and 
producing a market report Market 
Opportunities for Australian Table Grapes 
in China.

This year, with the help of the Victorian 
DPI, in-store promotions were run in 
Jusco (Japan United Stores Company) 
supermarkets in China. 

This Australian table grape promotion 
with the premium retailer in one of the 
most affluent regions of China was a way 
to introduce Australian table grapes to 
Chinese consumers.

With the ability to promote the fruit 
actively, an increase in sales of 70% 
was achieved. The total sales of table 
grapes were $145,000. It is possible that 
this figure could have been significantly 
higher if more table grapes had been 
available. Thompson Seedless was not 
available for extended periods because 
of a shortage of supply. Jusco estimated 
that additional sales of $30-40,000 were 
lost due to out of stock problems. 

Jusco had 250 products in the Australian 
promotion and Crimson Seedless, 
Autumn Royal and Thompson Seedless 
were the number one, two and three 
best sellers.

33

“Media coverage was 
overwhelmingly positive 

and outlets were 
responsive to both the 

season launch and peak 
season materials.”
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Australia Fresh redefined and refreshed

of quality, which indicates that there is no 
need for a quality assurance symbol or a 
costly compliance process,” Ms Barnard 
said. 

“Instead the focus should be on 
communicating Australian-grown in the 
strongest way possible.”

To achieve this Australia Fresh has 
refined their logo to more closely link to 
the Australian Grown logo, by adopting 
its green and gold colour scheme and 
distinctive graphic style.

ATGA is a member of Australia Fresh and 
has access to the Australian Grown logo at 
no extra cost. In addition, a specific table 
grape version of the Australian Grown 
symbol will be available for use in industry 
related export materials to promote the 
table grape industry under the banner of 
Australia Fresh.

The Australian Made, Australian Grown 
logo was introduced in 1986 to identify 
authentic Australian products. Only 
products that meet the strict rules approved 
by the Australian Federal Government and 
administered by not-for-profit, Australian 
Made, Australian Grown, are allowed to use 
the Australian Made, Australian Grown or 
Product of Australia logos.

Ms Barnard said the logos had been 
extremely successful. In 2009 Roy Morgan 
research showed that 85% of respondents 

Australia’s export development 
program, Australia Fresh, has been 
redefined and refreshed to help 
Australia’s horticulture industries 
secure their position in the global 
market.

Australia Fresh Program Director Agnes 
Barnard said increasing pressure 
in the domestic market meant the table 
grape industry and many other sections 
of Australian horticulture were looking to 
overseas markets to spread their risk and 
help secure their long-term profitability.

“However, the global marketplace has 
become extremely competitive as major 
export nations continue to improve their 
offer,” she warned.

“To fully harness the long-term potential of 
global markets Australian industries need to 
be equipped with the necessary resources, 
knowledge and support.”

In response to these developments 
Australia Fresh has been redefined to make 
it more effective and more valuable for 
the table grape industry and others who 
participated in it.

Australian Table Grape Association (ATGA) 
Chief Executive Jeff Scott said the ATGA 
had been a member of Australia Fresh for 
several years and was excited about the 
new program on offer. 

“The ATGA has spent a lot of time and 
money pursuing market access. With the 
support of Australia Fresh we are building 
relationships in those key markets and 
will hopefully see a greater volume of fruit 
ordered.”

Ms Barnard said Australia Fresh would 
continue to support and complement 
individual export programs but, moving 
forward, it would be the driving force 
behind a stronger whole-of-country 
approach to export development.

The ‘Team Australia’ approach will involve 
a more strategic approach to activities with 
shared resources to create a larger, more 
unified presence in international markets.

Collaboration between industries and 
strategic alliances with other agencies will 
be key features that help reduce costs and 
deliver benefits to industries that may not 
be achieved on their own.

Another key component of the redefined 
program is a unifying symbol and brand 
language that communicates the unique 
benefits of Australian fresh produce to the 
global marketplace.

“A recent study of buyers in our main 
overseas markets shows that Australian 
products already have a strong perception 

trusted the Australian Made logo over 
other country of origin logos, including 
flags, maps and pictures of animals.

“This symbol has been widely promoted 
in many of our key export markets and 
has strong consumer awareness,” she 
said.

Ms Barnard said a full suite of promotional 
templates had been developed to 
demonstrate how each industry could tell 
their unique story while taking advantage 
of benefits inherent in the unified Australia 
Fresh brand.

“Building a similar level of brand equity 
would normally take years and a massive 
financial investment; but by adopting the 
Australian Grown symbol, participants in 
the Australia Fresh program will be able 
to fully leverage the power of the symbol 
immediately.”

Mr Scott said the Australian Made, 
Australian Grown logo had just been 
formally trademarked in China which is a 
priority market for table grape exports.

“Legally protected under Chinese law, 
the logo identifies products as genuinely 
Australian and is a great marketing tool for 
our exporters,” he said.

Table grape exporters have the option to 
be an Australian Grown licensee which 
would allow them to use the logo on their 
packaging. Interested exporters should 
contact Australian Made, Australian 
Grown on 1800 350 520 or download 
an application from www.business.
australianmade.com.au/register.aspx

Another key tool helping to drive export 
development will be the new Australia 
Fresh website www.australiafresh.com.au 
which has been redesigned to focus on the 
needs of international buyers. 

The website is fully optimised for mobile 
devices including tablet and smart phones 
and is visually inviting with bright colourful 
images of Australian fresh fruit, vegetables 
and nuts showcasing what our growers 
and exporters have to offer. It also acts 
as a reference, providing information on 
Australian horticulture industries and their 
products; links to key industry bodies and 
exporters; news and upcoming events.

If you would like to hear more about the 
new Australia Fresh export development 
program and how your industry can 
benefit, please contact Ms Barnard, 
Mobile: 0414 157 085 or Email: info@
australiafresh.com.au
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Asia Fruit Logistica 2012 
strengthening Australian export promotions in Asia

Australia held its strong presence at this 
event with one of the larger stands at 
the exhibition grounds with a 180 square 
pavilion. 

This year’s Australian delegation grew by 
four new organisations compared to last 
year to a total of 16 exporter and industry 
organisations, including the valued support 
from the Australian Table Grape Association 
(ATGA) and notable table grape exporters 
BGP international, Southern Produce 
Traders, Simex Exports and Lee Mckeand. 

The Australian country pavilion organised 
by Australia Fresh, allowed the opportunity 
for these organisations to develop trade and 
business relationships by providing overall 
event organisation, support and promotions 
facilitation at this event. 

These activities included the Australia 
Fresh reception for over 150 Australian 
exporters and international buyers held 
on 6 September at the Sky Marriott Hotel 
as well as business introductions made to 
fresh produce importers from various Asian 
regions including China, Taiwan, Malaysia 
and Hong Kong.

The ATGA  also had exclusive access 
to one of three interviews by the GDTV 

(Guangdong TV) – a 
television network in the 
Guangzhou province, China. 
ATGA Chief Executive, Jeff 
Scott in his interview with 
reporters updated them on 
the future outlook of table 
grape exports into the region. 

This year’s Asia Fruit 
Logistica was also the 
first event where the new 
affiliated ‘Australia Fresh’ 
branding platform was 
launched with ‘Australian 

Hong Kong maintains its dominance as the 
Asian hub for fresh fruit and vegetable trade 
and continues to grow in importance with 
the increasing demand for fresh produce 
within the region. 

This year, Asia Fruit Logistica was located at 
a much larger venue at the AsiaWorld Expo 
centre in Chep Lak Kok, just minutes away 
from the Hong Kong international airport. 

The show continues to be the premier 
forum for importers, exporters, wholesalers 
and retailers from all around the world to 
meet, discuss and often negotiate new 
business contracts. A record 5,722 visitors 
from 64 different nations attended the 
exhibition, held over three days from the 
5–7 September.

Visitors were up 7% on last year, and 
were again of a very high quality. Official 
visitor survey results revealed that 84% of 
trade visitors held leading management 
positions in their companies, while 86% 
were closely involved in the purchasing and 
procurement decision-making process.

The event set records on a number of other 
fronts, not least exhibitor numbers, which 
climbed to 341 exhibitors, representing 30 
different countries.

Grown’ which will now be promoted in 
export markets to complement existing 
industry programs. 

Asia Fruit Logistica took place in 
conjunction with Asiafruit Congress, 
Asia’s premier fresh fruit and vegetable 
conference event, whose sessions ran each 
morning before the trade fair opened. 

Patrick Vizzone, Managing Director of 
Rabobank International’s Hong Kong 
branch, set the agenda for the 15th edition 
of the Asiafruit Congress with a keynote 
address on Asia’s remarkable economic 
rise, and what it means for the global fruit 
and vegetable business. 

Day Two of the congress opened with a 
focus on retail sourcing strategies in China, 
with expert insights from David Zhang, 
head of Spar Beijing, and Ben Cavender of 
China Market Research Group Asia. 

Plenary sessions on Day Three, meanwhile, 
looked at what Asian retailers are doing 
to boost the appeal of their fresh produce 
departments, and at the challenge of 
gaining and maintain access to key 
markets in Asia. 

As part of a fresh format, this year’s 
Asiafruit Congress also featured new 
breakout sessions on more specific themes, 
including the role of good agricultural 
practices in Asia, the importance of on-
pack messaging, the development of the 
berry category in Asia, and the growth of 
the Korean market. 

The most recent feedback from the event 
has shown encouraging results for this 
year’s event with a higher number of pre-
registered visitors compared to last year. An 
evaluation of the event will be circulated to 
the industry once the post event details are 
made available from the event organisers.



GrapeConnection 2012 puts the 
spotlight on marketing
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place to help secure their business 
into the future. The main points of his 
presentation are outlined below.

The	role	of	marketing
“Marketing is the most misunderstood 
business principle within Australian 
horticulture today. It represents 
significant opportunity for creating 
value for horticulturalists,” Mr Currey 
told delegates at the GrapeConnect 
conference. 

“It is no secret that the vast 
majority of businesses operating 
within horticultural value chains 
are production oriented where most 
management attention is focused 
on productivity and efficiency 
improvements on the farm or in 
processing facilities,” he said. 

“But to be highly successful, any 
business also needs to have a market 
orientation. 

“A market orientation simply means 
that the management team of the 
business regularly collects market and 
competitor intelligence, distributes it 
widely amongst relevant personnel 
within their own organisation and even 
shares it with value-chain members. 
This allows the enterprise and the 
value chain to be highly responsive to 
changes in the market and in response 
to competitor initiatives.”

Mr Currey said there were a number of 
reasons why horticultural businesses 
were non-marketing oriented 
including:

■ Traditional marketing methods have 
not required producers to consider 
customers, markets or competitors.

■ Satisfaction with the status quo.
■ Insufficient understanding of 

marketing as a fundamental 
business discipline. Marketing 
is frequently confused with 
‘advertising’ and ‘selling’. 

■ Power imbalance in the value chain 

Preparing for the future was the 
focus of GrapeConnection 2012, 
GrapeConnect’s annual table grape 
conference. 

About 48 members of the industry and 
30 other delegates including sponsors 
and speakers attended the Brisbane 
conference in late August to listen to 
the informative agenda and network 
with peers.

The high profile line up of conference 
speakers included a keynote address 
from Lisa Cork of Fresh Produce 
Marketing on packaging, trends and 
opportunities for the future. 

Ms Cork has extensive experience 
helping fresh produce companies 
overcome packaging issues to improve 
sales and return on investment from 
their packaging spend.

She spoke of the conundrum when 
it came to packaging table grapes 
and used New Zealand kumara as 
an example of how moving from a 
loose product to a well packaged and 
presented product could add value and 
sell more produce at a higher price.

Further information from Ms Cork’s 
presentation will be explored in detail 
in a subsequent issue of The Vine.

Another key speaker was agribusiness 
marketing specialist Phil Currey. A 
certified management consultant 
with extensive experience in the 
challenges horticultural businesses 
face, Mr Currey spoke about the tools 
and strategies growers could put in 

i.e. producers are typically price-
takers, not price-makers.

■ Resource limitations and the 
incorrect belief that investment in 
market research and analysis cannot 
be justified.

“The reality is that traditional 
business models for farming are no 
longer viable for many horticultural 
enterprises,” he said. 

“What’s needed is a paradigm shift in 
thinking from production orientation, 
price-taker, commodity producer 
to market orientation, price-maker, 
brand-owner and value-adder. 

“Producers, to be successful in the 
future, simply have no alternative but 
to take control of their enterprises 
through effective marketing and 
business planning to manage market 
risks.”

The term “value-adding” can refer to 
any activity that adds value to farm 
income and profitability. For example, 
horticulturalists could:

■ Establish collaborative arrangements 
with other producers to increase the 
quantity of produce they have for 
sale, thereby increasing their power 
within value chains.

■ Product transformation activities 
to produce value-added products 
rather than commodities. This is 
an excellent way to utilise second-
grade produce and keep it off the 
retail market. Collaborate where 
necessary to share the cost of 

Agribusiness specialist Phil Currey 
spoke of the role of marketing.

Lisa Cork from Fresh Produce Marketing 
gave an insightful presentation on 
packaging.

“But to be highly 
successful, 

any business also 
needs to have a market 

orientation. ”
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processing facilities. Consider 
contracting out processing 
operations, especially in the early 
stages, to minimise risk.

■ Establish agritourism activities and 
facilities as part of their farming 
enterprise.

■ Selling fresh or processed produce 
direct to restaurants, cafes, 
institutional buyers and processors.

■ Establish brand names for fresh 
produce and processed products.

■ Development of packaging to reflect 
different price/quality positions that 
match different groups of industrial 
and commercial buyers and retail 
consumers.

■ Selling produce direct to consumers 

Delegates focus on presentations during GrapeConnect’s conference.

at farmers markets, via the Internet 
or at the farm gate.

■ Adopt a value-chain approach so 
that all members of the value chain 
in which producers participate work 
collaboratively to innovate, satisfy 
the changing needs of consumers 
and distribute power more evenly. 

Mr Currey said selecting how to add 
value required a more sophisticated 
approach to planning than was 
generally found within horticultural 
enterprises. 

“Providing training in business and 
marketing planning for primary 
producers and others operating in 
horticultural value chains should be a 
much higher priority for government 
and grower industry associations than 
it is at present. 

“The ability to predict 
and plan to mitigate 
against risks is at 
the very foundation 
of sound business 
practices for any 
organisation,” he 
said.

“Planning, when 
practised by an 
organisation that 
is market oriented, 
always starts with a 
detailed evaluation of 
market opportunities 
and competitive 
threats to identify 
attractive niche 
opportunities that 
suit the skills and 
resources of the 
business or value 
chain. 

“Understanding the needs of 
customers and non-customers is 
fundamental to market orientation and 
the collection of market intelligence 
and customer and non-customer 
feedback should be a regular ongoing 
process. 

“Not knowing how to collect and 
analyse this information is perhaps 
the single most significant reason 
why many small to medium size 
businesses fail to achieve the financial 
returns that may otherwise be 
possible.” 

Friday’s agenda also included 
presentations from experts on 
business planning, industry marketing 
and promotion, chemical and pest 
updates and how growers could 
be involved in the Pacific Seasonal 
Labour Program. 

Conference	tour
The pre-conference tour and industry 
dinner provided the ideal environment 
for delegates to catch up with old 
friends and network in an informal 
setting, all while learning something 
new.

During the tour growers were guided 
through the Amcor Fibre Packaging 
site at Rocklea. The facility underwent 
a full upgrade following the 2011 
Brisbane flood and is now the largest 
of its kind in the southern hemisphere 
producing more than one million 
cartons a day. 

Delegates were also taken through the 
Lindsay Australia head office which is 
the base of rural supply warehousing 
and operations. The tour showcased 
the technology, scheduling and 
planning needed to ensure efficient 
servicing of all customers and that all 
produce was delivered on time.

“The annual conference is a great 
opportunity for the table grape 
community to come together, share 
ideas, learn about current trends and 
plan for the future,” GrapeConnect 
Chairman Richard Lomman said.

Networking is important for 
progressing the industry and the 
concept of working together was 
explored further by dinner speaker 
Robert Pekin of the Food Connect 
Foundation.

Mr Pekin shared his thoughts on 
the importance of creating alliances 
between growers and distributors, 
and the significance of food security 
and how this will be influenced by 
resource constraints.

Consultant Brett Irvine catches up with Mundubbera grower 
Chris Allan.
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The Australian Pesticide and Veterinary 
Medicines Authority (APVMA) has 
introduced regulations to minimise the 
risk of chemical spray drift.

Off-target spray drift is a concern for the 
agricultural industry with some members 
of the community fearful that they are 
being exposed to harmful chemicals.

The APVMA is responsible for ensuring 
that off-target pesticide spray drift does 
not harm human health, the environment 
or Australia’s international trade.

To promote and encourage the adoption 
of new and improved technologies and 
better spray drift management methods 
the APVMA has introduced a Drift 
Reducing Technology (DRT) Incentives 
Program. The program includes studies 
on technology and design of application 
equipment or chemical product 
formulation but can also include specific 
ways the equipment is used.

It aims to support chemical users who 
have already adopted better technologies 
and risk management methods, as well 
as provide an incentive for others to do 
the same.

Good spray management with thorough 
coverage gives you better value for 
money. Crops that are under sprayed 
do not have adequate coverage and 
are therefore at risk of from pests and 
pathogens. Alternatively, money is lost if 
too much spray is applied and the excess 
chemical drifts away or drops onto the 
vineyard floor.

Spray drift may be minimised in the 
vineyard by: 
■ Setting the sprayer to target the vine 

canopy. This is particularly important 
early in the season when the vine 
canopy is small. Some air blast sprayers 
have been observed discharging excess 
spray which drifts 2-4 rows away 
from the targeted row. To prevent this 
occurring, sprayer and nozzles need to 
be adjusted to direct spray at the vine 
canopy and the air speed of an air blast 
sprayer should be reduced to carry the 
spray plume into the vine canopy next 
to the sprayer only.

■ Do not spray in weather conditions that 
are conducive to causing spray drift; 
high wind speed maximise the risk of 
spray drift and reduce the effectiveness 
of the spray through reduced coverage. 
Similarly, dead calm conditions allow 
droplets to float.

■ Select spray nozzles that will help 
minimise spray drift. Consideration 
should be given to fitting the sprayer 

with air induction 
nozzles or nozzles 
that produce a 
larger, heavier 
droplet should be 
considered.

Growers should 
be aware of these 
concerns and in the 
best interests of the 
grower community 
take measures 
to minimise the 
risk of any drift 
and to reduce the 
perception that 
all growers are 
irresponsible in the 
manner that sprays are applied.

Be	vigilant	for	downy	mildew
Many growers will have taken 
preventative steps for botrytis following 
the severe outbreaks last year, but downy 
mildew is another important pathogen 
that can cause havoc.

Previously considered a fungus, the 
downy mildew pathogen Plasmopara 
viticola, is now classified an algae and is 
most devastating on young developing 
bunches before flowering.

To reduce the losses downy mildew 
causes it is important to understand the 
pathogen and refine the timing of sprays 
during conditions that favour its progress. 
Importantly, downy mildew needs warmth 
and water. As for most algae, in most 
stages of its life cycle, if water is removed, 
the pathogen will die. 

Growers are urged to be vigilant in 
monitoring weather forecasts to be aware 

Spraying with air blast sprayers

Around the block

Spray drift is a problem for all agricultural industries.

Developing bunch showing Downy mildew damage.

of favourable, wet conditions, suitable for 
downy mildew development. If wet humid 
weather conditions are forecast, suitable 
preventative fungicides should be applied.

Further information on downy mildew 
and timing of sprays is available in the 
January 2012 edition of The Vine.

Treat	for	snails	now
Snails detected in dried grape deliveries to 
processors will incur penalties and if more 
than 10 snails are detected in a bin the 
fruit will be rejected.

It is much easier to reduce this risk while 
the snails on the ground taking shelter in 
cover crops and litter.

If snails have moved into the vine canopy, 
the use of copper formulations such as 
copper hydroxide, cuprous oxide and even 
the old Bordeaux mixture may be used. 
These chemicals should be applied prior 
to a rain event which will make the snails 
mobile and hopefully cause them to drop 
to the ground where they can be baited.
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talk to our media representatives
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Order now for 2013 to ensure supply

Inspection of nursery welcomed

Very competitively priced
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If you would like to advertise 
your business in this 

space, please contact our 
Media Representatives. 

(See Below)




