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Mark	King
CHAIRMAN

While both processor/marketers gave 
clear warnings at the Dried Fruits Australia 
Annual Conference (9 October 2012) 
about a softening global market place, it 
is still disappointing that Sunbeam Foods 
has decided to advise grower clients that 
market factors will see “overall 2013 vine 
fruit prices reduce on average around 
$200/tonne”.

Sunbeam advised their decision was 
based on weaker global markets, 
reflecting lower demand, with prices for 
Turkish sultanas falling by up to $500/
tonne from last year’s peak.

At the recent International Seedless Dried 
Grape Producing Countries Conference 
in South Africa (page 36), the statistics 
provided by participating countries 
suggested that global supply and demand 
were still in reasonable balance, with 
limited stocks being carried over between 
marketing years. However, Turkey did 
report a fall in prices being paid from 
US$2,509 in March 2012 to US$2,206 in 
September 2012, a reduction of US$303.

What is not clear about these pricing 
developments is how they relate to 
the United States raisin industry price 
negotiations this year. The Raisin 
Bargaining Association (RBA) reached 
agreement with its signatory packers 
for the 2012 Natural Seedless Raisin 
Announced Field Price which means 
growers will be paid US$0.95 per pound 
(US$2.09/kg) for their Natural Seedless 
Raisin deliveries which is a $0.10 increase 
from the 2011 price of $0.85. It should be 
noted that this year’s US crop of Natural 
Seedless raisins (280,000 short tons; 
254,011 tonnes) was the smallest in 10 
years.

There is also no doubt that the last couple 
of seasons have impacted on Australia’s 
ability to produce high quality dried fruit. 
Over this period, imports of high quality 
dried fruit from Turkey, the US, South Africa 
and others have increased their domestic 
market share. 

We need a good growing season and 
harvest, so that Australia can re-establish 
its reputation for high quality fruit that 
warrants a premium price.

High production costs are one of greatest 
threats to the Australian industry, 
particularly if you compare with countries 
like South Africa.

South Africa has a huge labour force, with 
a minimum wage equal to about A$1/hour. 
Properties vary in size from 10 hectares to 
hundreds of hectares. One property visited 

had a workforce of about 800 workers, 
which increased to 1,100 people over the 
harvest period. Further, there is abundant 
water with many properties still flood 
irrigating, and no incentive to change.

Australia is not the only one feeling the 
pinch and the latest production information 
available to us, suggests that the area 
planted to dried grape varieties in the 
US and Turkey is stable, or continuing to 
drop marginally. However, the situation in 
countries such as China and India is not 
so clear. 

In order to remain competitive, Australian 
growers must continue to look for ways to 
lift their productivity and reduce costs. 

Dried Fruits Australia remains committed 
to the objective of lifting the productive 
base of the Australian dried grape industry 
back to a level of 25-30,000 tonnes. We 
are directly involved in several projects 
which can support grower investment in 
existing or new properties – these include 
being the licenced commercialiser of new 
varieties Sunglo and Black Gem, providing 
Industry Development Officer support 
and managing the Dried Grape Evaluation 
project to identify and commercialise new 
dried grape varieties. 

Meanwhile, the Minister for water has 
finalised the Murray-Darling Basin Plan 
which will seek to return 2,750 gigalitres 
of water to the environment. 

However, the announcement of the $103 
million for the Sunraysia modernisation 
project as a result of negotiations relating 
to the finalisation of the plan will be just as 
significant to Sunraysia as the plan itself. 
More information can be found in Water 
outlook on page 28 of this edition. 

The Dried Fruits Australia Board and staff 
would like to wish you all a happy and 
prosperous Christmas.

Mark	King 
DFA Chairman

Dried grape pricing 
provides food for thought

Chairman’s report
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Chairman’s report

While the Sunraysia region has 
experienced cooler than desired 
conditions of late, generally dry weather 
means ideal growing conditions across all 
growing regions. 

Queensland started its major harvest 
during the third week of November.   
There were a few false starts with 
maturity issues at the commencement of 
the season but things settled down and 
harvest was underway.

The early season launch was 
organised by Anne Larard on behalf of 
GrapeConnect and the Australian Table 
Grape Association (ATGA). As this column 
is being written we have some exciting 
promotions and competitions in progress 
and we encourage readers to watch the 
ATGA website (www.australiangrapes.
com.au) for future details.

Yields are looking like being average to 
above average over most areas, and with 
good growing conditions there should be 
plenty of quality fruit around.

More wholesalers and retailers are 
working with industry this season; 
the potential introduction of minimum 
maturity standards and improved in-
store treatment of our product are two 
issues moving to the top of their agenda. 
Retailers are becoming more prudent 
with the product they present to the 
consumer, and this can only be a good 
thing for the future prosperity of table 
grape growers and their successors.

Holding your nerve in the early part of the 
harvest and waiting till the fruit is mature 
and sweet will ensure quality product 
maintains a high demand. Consistent sale 
of mature, sweet fruit  will lead to greater 
returns for all growers; this has already 
been proven in Western Australia.

After an excellent export season for those 
growers sending quality produce earlier 
this year, the Chinese market is looking to 
be an increasingly exciting prospect for 
Sunraysia. 

With the Japanese verification trials 
complete and ongoing talks with Korea 
around the corner, I am pleased to say 
there will be many options for the export-
oriented growers. 

However, vigilance is required to ensure 
only quality product is sent overseas and 
that market access is not jeopardised. 

In light of the contamination issues raised 

by Chinese authorities over the 2012 
consignments it is imperative that the 
product presented is free of all foreign 
matter and of good quality. 

The ATGA is still negotiating for an arrival 
inspection, but we are yet to know the 
final outcome. 

Either way, the Chinese market will be of 
huge importance to our growers and it 
is a credit to those involved in accessing 
this market. On behalf of the industry 
I thank Jeff Scott, John Argiro, Nick 
Muraca and David Minnis, the team that 
worked tirelessly on this project.

I would also like to extend my thanks to 
outgoing Chairman Angie Pangiotaros 
for his efforts over the past 12 months 
in leading the industry through the final 
stages of market access and the fruit fly 
issues in Sunraysia.

As a board, we still have some challenges 
ahead - ongoing fruit fly issues, 
increasing production costs and the 
continual effort required to maintain and 
grow overseas market access.

The positions of Directors to the board 
are voluntary and at times this can create 
issues with work/life balance. I would 
like to congratulate the past and present 
board members for their dedication, time 
and commitment to our industry and also 
to encourage growers to support your 
local members and provide input to them 
in regards to industry issues. 

If we all work together, I’m sure we can 
improve our viability and be a strong, 
prosperous and vibrant industry. 

New season looks promising, 
but vigilance required 

Richard	Lomman
CHAIRMAN
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The treatments were based on four 
years of data (2004-2007) and have 
been presented to all countries where 
the ATGA has sought to gain market 
access.

ATGA Chief Executive Jeff Scott said the 
initial research had enabled industry to 
conduct cold treatment of grapes whist 
in transit to export markets, so there 
was no additional cost. He said it had 
been of enormous benefit in the last 
couple of seasons allowing Australian 
table grape growers to continue to 
trade when Sunraysia’s area freedom 
had been compromised through fruit fly 
outbreaks.

Furthering	market	access	
opportunities
Mr Scott said accessing new export 
markets was a high priority for the 
ATGA. “We have to target export markets 
because our production is much larger 
than domestic consumption and returns 
to growers would drop considerably if all 
the fruit produced was sold on domestic 
market.

“Japan is a niche 
market for growers 
of high quality 
fruit; it will not 
be a market for 
all growers and 
exporters. However, 
by providing growers 
and exporters with 
another choice of 
where to market 
their fruit, there 
will be reduced 
pressure on the 
domestic market 
and all growers will 
benefit.”

In 2007 the findings 
from the cold 
treatment trials 
were presented to 
the MAFF in Japan 
as part of a market 
access application 
for Australian table 
grapes.

The application 
progressed and in 
August 2011 MAFF 
required a series of 
on-site verification 
trials and offered to 
dispatch an officer 

The Australian table grape industry has 
verified the use of cold treatment to 
disinfest table grapes from fruit fly.

The R&D project is one of the industry’s 
largest and was carried out jointly with 
the Ministry of Agriculture, Forestry and 
Fisheries (MAFF) Japan, at the South 
Perth laboratories of the Department of 
Agriculture and Food Western Australia 
(DAFWA) with the support of the 
Department of Agriculture Fisheries and 
Forestry (DAFF) Australia, the Australian 
Table Grape Association (ATGA) and 
Horticulture Australia (HAL).

Australian table grapes are classed 
as host to the Queensland fruit fly 
Bactrocera tryoni (Froggatt) and 
Mediterranean fruit fly (Medfly) Ceratitis 
capitata (Wiedemann) and therefore 
could pose a quarantine risk when 
imported into a fruit fly-free area.

Cold treatments (1°C 16 days; 2°C 
18 days; and 3°C 20 days) on three 
representative grape varieties (Red 
Globe, Thompson Seedless, and Crimson 
Seedless) were developed by Dr Francis 
De Lima of DAFWA. 

Verification trials confirm fruit fly 
treatment

from Japan to monitor the trials in 
Australia.

Mr Scott said the treatment protocols for 
the verification trials were agreed to on 
a bilateral basis between MAFF Japan 
and DAFF Australia.

“In the previous data submission to 
MAFF, Red Globe was found to be the 
most susceptible grape variety to fruit 
fly infestation and the 2nd instar Medfly 
larva was the life stage most tolerant to 
the cold treatments,” he said.

“It was therefore logical that the 
verification trials tested Red Globe 
infested with more than10,000 2nd 
instar Medfly larvae at 1, 2 and 3°C for 
exposure periods of 16, 18 and 20 days 
respectively. 

“It was also important that the trials 
were conducted on a semi-commercial 
scale and that the results were 
consistent, so there were three separate 
verification trials.”

The trials were carried out from April to 
May 2012 by Dr De Lima with a MAFF 
officer present during the trials to verify 
the results. 

2012	trial
Mr Scott said MAFF requested that 
verification treatment temperatures be 
set at, or above, those in the previously 
submitted (2007) large scale trial 
temperatures. 

Dr De Lima said they had planned to 
start the verification trials when more 
than half the 12 temperature sensors 
(7 sensors) in fruit had achieved 1.5°C, 
2.5°C and 3.5°C respectively. However, 
the fruit took longer to cool down than 
expected and the trials were started 
on the basis of the test schedule. 
This meant that the last fruit sensors 
recorded shorter treatment times below 
1.5°C, 2.5°C and 3.5°C. 

“While this slight change to the 
methodology increased the probability 
of treatment failure, the successful 
outcome proved that the treatments do 
provide a good safety margin from a 
quarantine point of view,” Dr De Lima 
said. 

In each trial 1,600 infested Red Globe 
grapes were treated. Dissection of 
fruit at the conclusion of the treatment 
recovered more than 10,000 dead 
larvae. No live insects were recorded 
(Table 1).

To ensure that the results were due 

Cover story

After each trial is completed, the MAFF specialist keeps a record 
of position and location of sensor probes and infested fruits, as 
grape cartons are removed from the cold room



temperatures 
above 1.5, 2.5 
and 3.5°C.

Results (Table 
2) demonstrate 
that there was 
no survivors in 
treated fruits 
in all the three 
supplementary 
cold treatment 
temperature 
trials, verifying 
the efficacy of 
the treatment 
using expanded 
polystyrene 
boxes, and thus 
satisfying MAFF’s 
requirement for 
disinfestation 
of >10,000 live 
larvae in each 
trial as proof 
of treatment 
efficacy. 

Dr De Lima said 
the expanded 
polystyrene 
boxes were 
shown to have 
better transfer of cold temperature to 
fruit and achieve uniform distribution 
of temperatures better than cardboard 
boxes. “Our research finds them a 
suitable alternative to cardboard boxes 
for cold disinfestation treatments of 
table grapes.”

A supplementary report of cold 
disinfestation using table grapes packed 
in extruded polystyrene boxes has been 
sent to Japan.

What’s	next?	
Australian growers now wait for Japan 
to review the two reports. If they accept 
the scientific evidence a public comment 

to the treatment, and not some other 
variable, a control was included. In 
each trial 1,600 Red Globe grapes (the 
same amount as the number treated), 
were infested, but not treated. In this 
trial more than 10,000 pupae were 
recovered from the dissected fruit.

Dr De Lima was pleased with the 
results. “The treatments provided a 
comfortable margin of safety, with 
results exceeding the MAFF requirement 
of disinfestation of a total of 10,000 2nd 
instar larvae in Australian table grapes 
in each trial.

“The verification trial results are proof of 
the efficacy of the treatments.”

The results were the basis of a report 
on cold disinfestation of Australian table 
grapes in cardboard boxes that Australia 
submitted to the MAFF in Japan in July 
2012 verifying cold treatments against 
Medfly.

Expanding	the	trial	to	
polystyrene	
In March 2011, Mr Scott said industry 
had indicated a preference to export 
table grapes to Japan in expanded 
polystyrene boxes instead of cardboard 
cartons. Upon the advice of DAFF, the 
ATGA requested that further trials be 
conducted in food grade expanded 
polystyrene boxes to prove equivalence 
at 1, 2 and 3°C on a semi-commercial 
scale.

Dr De Lima and his team conducted 
the polystyrene trials from August to 
September 2012 in South Perth at 
DAFWA’s laboratories. 

Again the trials used Red Globe 
grapes (9,600) and 2nd instar Medfly 
larvae. The treatment temperatures 
and exposure periods were set for: 
1°C for 16 days; 2°C for 18 days; and 
3°C for 20 days, but for quarantine 
security trials were actually started at 

process is then required before entering 
the next stage of access negotiations. 

Mr Scott said Australia had pressed for 
an outcome in time to permit trade early 
in the 2012/2013 season. “Japan has 
agreed to expedite work as much as 
possible; however, we are unlikely to 
have a result until early March 2013.

“If successful a draft import protocol 
for Red Globe, Crimson Seedless and 
Thompson Seedless will be shared 
with Australia for comment prior to its 
circulation for public comment. 

“We have advised Japan that if market 
access is granted Australia will seek to 
expand access for other varieties in the 
future.”

Mr Scott said the verification trials 
represented a significant investment for 
the industry, but the results would have 
widespread positive implications for 
market access.

Dr De Lima plans to present the findings 
of these and previous cold treatment 
results at the Tephritid Workers of the 
Western Hemisphere 9th Meeting in 
Panamá City in 2013. 

He expects the scientific paper to be 
well received by the North American 
countries which are major importers of 
table grapes from Chile and could be a 
good future market for Australian table 
grapes. 
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"If successful a draft import protocol for Red Globe, Crimson Seedless and Thompson Seedless will be shared 
with Australia for comment prior to its circulation for public comment.  

"We have advised Japan that if market access is granted Australia will seek to expand access for other 
varieties in the future." 
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of the Western Hemisphere 9th Meeting in Panamá City in 2013.  

He expects the scientific paper to be well received by the North American countries which are major importers 
of table grapes from Chile and could be a good future market for Australian table grapes.  

 

 

 

Table 1. The average treatment temperatures achieved and numbers of larvae killed in table grapes packed in 
cardboard boxes. 

Trial Proposed 
treatment 

temperature 

Average trial 
temperature 

Exposure 
period 
(days) 

Number of live larvae 
killed by treatment 

(corrected for natural 
mortality) 

Number larvae 
alive found in 

dissected fruits 

1  1.0°C 1.4°C 16 68,497 0 

2  2.0°C 2.2°C 18 57,277 0 

3  3.0°C 3.2°C 20 61,817 0 

 

Table 2. The average treatment temperatures achieved and numbers of pupae recovered in table grapes 
packed in food grade expanded polystyrene boxes. 

Trial Average trial 
temperature 

Exposure 
period (days) 

Number of pupae obtained 
from untreated control fruits 

Number pupae recovered 
from treated fruits 

1  1.2°C 16 33,154 0 

2  2.2°C 18 21,296 0 

3  3.2°C 20 24,241 0 
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"We have advised Japan that if market access is granted Australia will seek to expand access for other 
varieties in the future." 

Mr Scott said the verification trials represented a significant investment for the industry, but the results would 
have widespread positive implications for market access. 

Dr De Lima plans to present the findings of these and previous cold treatment results at the Tephritid Workers 
of the Western Hemisphere 9th Meeting in Panamá City in 2013.  

He expects the scientific paper to be well received by the North American countries which are major importers 
of table grapes from Chile and could be a good future market for Australian table grapes.  
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Table 1. The average treatment temperatures achieved and numbers of larvae killed in 
table grapes packed in cardboard boxes.

Table 2. The average treatment temperatures achieved and numbers of pupae recovered 
in table grapes packed in food grade expanded polystyrene boxes.

The fruit pulp is washed with a gentle stream of tap water to separate 
the eggs and larvae from the fruit medium.
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Currant anti-dumping case reopens
The review period is 1 October 2011 to 
30 September 2012 and covers exports 
of the subject goods to Australia by 
Aeghion.

After concluding the review, Customs 
and Border Protection will recommend 
to the Minister that the dumping duty 
notice:

i. remain unaltered; or

ii. be revoked, in part or generally; or

iii. have effect as if different variable   
factors had been ascertained.

A recommendation to revoke the 
measures may only be made if the 
review has been extended accordingly.

John O’Connor, the consultant who 
assisted Dried Fruits Australia and 
Sunbeam Foods with the original 
application for anti-dumping measures to 
be imposed, will again lead the industry 
defence, which will involve Sunbeam 
Foods, Australian Premium Dried Fruits 
and Dried Fruits Australia.

Brumby	Anti-Dumping	Review	
The Brumby Anti-Dumping Review has 
now concluded and the final report 

The anti-dumping measures imposed on 
Greek currants processed dried currants 
exported to Australia from Greece four 
years ago are once again under review.

This review was triggered by an 
application from Frutex Australia Pty Ltd, 
an importer of currants from Greece. 

Frutex applied for a review of all of the 
variable factors (normal value, export 
prices and non-injurious price) relating 
to the Greek exporter, Agricultural Co-
op Union Aeghion (Aeghion).They also 
applied for the measures as they relate 
to Aeghion to be revoked, claiming they 
were no longer warranted.

The Chief Executive Officer of the 
Australian Customs and Border 
Protection Service (Customs and Border 
Protection) did not reject the application 
for review of variable factors, but did 
reject the application for revocation.

The reasons for this decision are set out 
in Consideration Report No. 191 available 
at www.customs.gov.au. A notice 
indicating that it is proposed to review 
the measures was published in The 
Australian on 24 October 2012.

submitted to the Minister for Home 

Affairs.

The review conducted by the Hon 

John Brumby examined the current 

arrangements for assessing and 

investigating anti-dumping matters 

and considered the feasibility of a 

Commonwealth Anti-Dumping Agency.

Mr Brumby thanked those who 

participated in the review process and 

took the time to explain the various 

issues they saw with the current 

anti-dumping and countervailing 

administration and ways in which it 

could be improved. 

“I have taken all comments on board 

in forming my recommendations,” Mr 

Brumby said. “It is now a matter for the 

Minister to consider its response to the 

recommendations.”

A copy of the review can be found on the 

Brumby Anti-dumping Review website 

www.antidumpingreview.gov.au
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AUSTRALIA: 1800 269 773 OR VISIT WWW.FMRGROUP.NET.AU

NEW ZEALAND:  0800 367 583 OR VISIT WWW.FMRGROUP.CO.NZ

INTRODUCING THE NEW FMR
Market leaders in vineyard 

management equipment.
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THE DIFFERENCE 
IS CLEANER CUT.
New high-speed knives on the revolutionary TG and 
Skirting Vine Trimmer from ERO cut so clean and fast, 
you can move along the vines faster, and take less time 
to achieve more.

AUSTRALIA: 1800 269 773 OR VISIT WWW.FMRGROUP.NET.AU
NEW ZEALAND:  0800 367 583 OR VISIT WWW.FMRGROUP.CO.NZ

Mobile application empowers 
Australian farmers

with others, perhaps in the 
form of an email to a rural 
supply store.”

Interestingly, the 
application (called 
APVMA) also provides 
information on products 
that have been suspended, 
cancelled, stopped or 
archived. This ability, which 
provides a time depth to 
chemical registrations in 
Australia, is not currently 
available on any other 
system including the 
‘parent’ PUBCRIS database 
available on the APVMA 
website.

Dr Cubit said the app was 
expected to be widely used not just 
by farmers but also by environmental 
managers needing chemical tools to 
tackle environmental weeds and pests. 
Versions of the app suitable for Android 
devices will also be developed, he said.

The Australian Pesticides and Veterinary 
Medicines Authority (APVMA) has 
released an iPhone application that 
makes information about agricultural 
and veterinary chemicals registered in 
Australia instantly accessible to people 
on the move.

“The tool, thought to be a world first, will 
give a farmer in a paddock the ability 
to access a searchable database of 
the 10,500 agricultural and veterinary 
chemicals approved for use in Australia,” 
APVMA spokesperson Dr Simon Cubit 
said.

“The farmer, for example, will be able to 
search for a registered chemical product 
available to treat a specific insect pest. 
That search will also provide information 
about active constituents, withholding 
periods, product labels, and pack sizes at 
the touch of a button.

“Once a search has been completed the 
farmer will be able to save the search 
for later reference or share the results 

“The development of the application 
reflects a commitment by the APVMA 
to deliver the benefits of more efficient 
regulation to business and the 
community,” Dr Cubit said.
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Crop thinning 
demonstration

Crop thinning is an important 
management tool used to regulate crop 
load and maximise fruit size but is not 
practiced by everyone in the Australian 
prune industry.

The current status of the global prune 
market has seen processors raise the 
minimum fruit size and pay a premium 
for larger, good quality fruit. To help 
growers realise the full potential of their 
crop, a demonstration of mechanical 
thinning was conducted at Del and 
Michael Zulunardo’s property at Bilbul 
on the 30 October 2012. 

Each year Del and Michael assess 
their fruit set and determine if any of 
their blocks need to be thinned. If fruit 
numbers are considered too high, they 
mechanically thin their crop with a tree 
shaker. They find this is an essential part 
of their crop management strategy to 
ensure a high quality product with good 
fruit size is delivered to the processors 
every year.

About 16 people attended the field day 
to see the crop thinning operation. 

Industry Development Officer Tony 
Napier said only a few Riverina growers 
had elected to mechanically thin this 
year. 

“Most Riverina growers are reporting 
the fruit set to be on the ‘low side of 
average’ and do not feel the need to 
reduce crop load,” he said. 

“It is likely that a very hot day recorded 
on 27 October 2012 had a negative 
impact on varieties still flowering at that 
time and contributed to some orchards 

having a variable fruit set and below 
average crop loads.”

Del and Michael use their experience 
and subjective assessment to determine 
the crop load and how much mechanical 
thinning is required. 

This year some objective measurements 
were also taken to determine the effect 
of thinning on the final yield and fruit 
quality. Some trees have been left 
unshaken with a full crop load and will 
act as the controls for comparison with 
shaken trees.

Fruit size prediction in the Australian 
prune industry is an inexact science. 
Agronomists from Yenda Producers in 
the Riverina are now working towards 
developing a model to help growers 
make better crop load decisions. Paul 
Geddes is driving this work and has 
based his research on the California 
‘reference date’ method. 

Mr Geddes has begun gathering data 
from local growers and will continue 
to do so over a number of years to 
refine the California model to suit local 
conditions and varieties. 

He hopes to have a grower-
friendly model based on objective 
measurements to help growers make 
better decisions on crop thinning. The 
model will involve determining the 
‘reference date’ of a crop and collecting 
a small sample at that time. The sample 
will be counted and weighed with the 
result indicating if any crop load needs 
to be removed.

A new project aims to take the guesswork out of crop load and help make better 
decisions on crop thinning. 
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Sting operation halts Asian honey bee 
pest threat

Australia’s beekeepers and fruit growers 
can be thankful of a sting operation that 
stopped a potential incursion of Asian 
honey bees. More importantly, it stopped 
the bee pest Varroa mite which could 
wipe out Australia’s population of wild 
European honey bees that provide free 
pollination services to many commercial 
fruit and vegetable crops.

Department of Agriculture, Fisheries 
and Forestry (DAFF) biosecurity officers 
detected and destroyed a 2000 strong 
swarm of Asian honey bees. The insect 
pests were detected on a bulk vessel 

that arrived at Kurnell, 
NSW from Singapore on 21 
November, 2012.

First Assistant Secretary of 
Border Compliance Division 
Tim Chapman said DAFF 
had targeted the vessel for 
inspection and found 10 
live and dead bees on the 
deck of the vessel. Further 
investigations located the 
swarm of 2000 bees on one 
of the vessel’s loading cranes.

“DAFF entomologists have 
identified these bees as Asian 
honey bees. So far we have 
found more than 150 Varroa 
mites attached to the bees,” 
Mr Chapman said.

“The bee keeper, who is also 
a pest controller, bagged and 
treated the swarm without 
any bees escaping.”

Mr Chapman said although 
Asian honey bees were 
already present in 
Queensland, DAFF remains on 
alert for the species to assist 
in management of the bees 
and to avoid future introduction of the 
species into the Australian environment.

“This detection shows that - while 
the science backs the need to contain 
those Asian honey bees already 
established in Australia - DAFF, in 
concert with the states, is continuing 
aggressive containment and eradication 
efforts to stop the pest spreading and 
strengthening its foothold.

“DAFF’s biosecurity officers completed 
the inspection with the assistance of 

Events diary
2013
February
6-8	 Fruit Logistica, Berlin.   
 Contact: Alexandra Walker  
 Tel: (02) 8005 3495,   
 Email: alexandra@fruitnet.com 
 Website: www.fruitlogistica.com
April	
21-26	 IX International Symposium on 
 Grapevine Physiology   
 and Biotechnology, Santiago Chile.  
 Contact: Dr. Manuel Pinto, 
 E-mail: mpinto@inia.cl  
May
10-11	 Riverina Field Days, Griffith   

 Showgrounds.    
 Website: www.riverinafielddays.com
24-25	 Mildura Field Days, TAFE campus  
 Benetook Avenue, Mildura. Contacts:  
 Field Days Coordinator Dianne   
 Johnstone: Mobile: 0487 021 122,
 Email: dianne@mildurafielddays.com.au
June	
11-13	 PMA Fresh Connections, Sydney   
 Convention and Exhibition Centre.   
 Tel: (03) 9320 8691,    
 Email: info@pmafreshconnections.  
 com.au, Website: www.  
 pmafreshconnections.com.au
July	
9-11	 Ag-grow Field days, Emerald,   

 Queensland. Website: www.aggrow. 
 com.au
September	
4-6 Asia Fruit Logistica and the AsiaFruit  
 Congress, Hong Kong Convention &  
 Exhibition Centre, Website: www.  
 asiafruitlogistica.com
18-19 Riverland Field Days, Barmera, South  
 Australia. Website: www.  
 riverlandfielddays.com.au

If you know of an event or industry meeting 
that you think should be included in the diary 
please forward the details to Paula Smith 
drpsmith@bigpond.com

the bee keeper and pest controller and 
continued surveillance of the vessel 
overnight. Any bees that may have 
escaped would be expected to return to 
the swarm during the night, but no bees 
were detected.

“We are confident that no viable bees 
got away.

“This prompt intervention is an example 
of the risk-based approach to managing 
Australia’s biosecurity system in action,” 
Mr Chapman said.

DAFF Entomologist Boris Lomov examines the find.

A swarm of 2000 Asian honey bees 
(above) with 150 Varroa mites (top) 
attached to the bees was found and 
destroyed in NSW.
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The road ahead remains tough for 
Australian prune growers as Chile 
increases production. This was 
just one of the messages at the 
Australian Prune Industry Association 
(APIA) Annual Conference held 
at Griffith in September 2012.

This year’s guest speaker was 
Graeme Hargreaves, Australasian 
Sales Manager of Prunesco, a major 
exporter of prunes from Chile.

Mr Hargreaves gave an overview 
of the global market, and said that 
supplies from the United States were 
in decline, but Chilean production 
was on the rise. He suggested that it 
is only a matter of time before Chile 
overtakes California as the largest 
producer of prunes in the world.

In his processor report Chris Ellis from 
Angas Park said they had received 
about 2,500 tonnes of prunes in 
2012, with most crops harvested 
before the rains came in February 
and March. He also reported that 
the strong Australian dollar was 
making things very difficult for 
processors and competition from 
cheap imports was making it tough 
to sell to price-sensitive consumers.

Producing good quality prunes 
remains Australia’s best solution to 
remaining competitive. Both Angas 
Park and Verity Fruits agreed the 
quality of last season fruit was 
generally good with larger and 

sweeter prunes 
making for better 
processing.

New	variety	
evaluation
Helping Australian 
growers produce 
a quality prune 
is the investment 
in research and 
development.

Among these is a 
project to assess 
new varieties 
to improve fruit 
quality in dried 
prunes (DP12000). 
New South Wales 
Department of Primary Industries (DPI) 
horticultural extension officer, Anne 
Mooney said in 2010 four new prune 
blocks were established near Griffith, 
Darlington Point, Cobram and Young.

At this stage there is no significant 
difference between the two rootstock 
types, but differences between the 
five varieties and planting density 
have been noted and subsequent 
observations will confirm these results.

The Prune Industry Advisory 
Committee (IAC) met recently 
and voted to continue funding 
this project for 2013/14.

Queensland	Fruit	Fly
NSW DPI district horticulturist Andrew 
Creek informed the meeting that 

detections of Queensland Fruit Fly 
(QFF) had dramatically increased over 
the past few years with over 27,000 
flies trapped in the 2010/11 season 
and over 23,00 trapped last year.

Mr Creek said given the current high 
level distribution of QFF throughout 
the region, NSW DPI had decided it 
was no longer feasible to focus on an 
eradication program and was moving 
to deregulate the Fruit Fly Exclusion 
Zone in NSW and declare the Riverina 
as an ‘area of low pest prevalence’.

The Riverina Biosecurity Committee 
is implementing a fruit fly control 
strategy for the local area. The 
committee is made up of industry 
representatives from horticultural 
commodities impacted by fruit 
fly, and representatives from 
NSW DPI and local councils.

Mr Creek said he believed a baiting 
program would be the cornerstone of 
a grower-led control program for QFF. 
However, the success of the strategy 
hinges on the vast majority of growers 
doing their bit to manage the pest.

Promotion
Industry recognises that growers 
are doing their best to produce a 
high quality prune, but sometimes 
that isn’t enough. To help raise 
awareness of the Australian prune 
industry and the health benefits of 
prunes the industry has invested 
in a number of generic promotion 
activities over recent years.

These promotion activities aim to 
increase domestic consumption 

Quality the key to combat cheap 
imports

About 40 people attended the APIA Annual Conference and AGM.

IAC Chairman Malcolm Taylor presented an overview of the 
various research projects funded by APIA.



clips featuring Lola had been well 
received by the target audience.

At the APIA Annual General Meeting, 
members debated various aspects of 
the prune promotion activities that 
have been undertaken by processor/
marketers as well as the generic 
promotion projects overseen by APIA. 
All of these activities have been 
funded by a voluntary promotion levy 
collected annually from the processors.

of Australian prunes and through 

stimulated demand help maintain, 

if not increase grower returns.

APIA Executive Member Cheryl 

Heley said there had been great 

interest in the work conducted with 

Lola Berry, a young and talented 

nutritionist with her own website 

and a passion for nutritious healthy 

food. Ms Heley said the two YouTube 

While members at the AGM 

expressed their broad support for 

the continuation of a voluntary 

promotion levy, members also 

agreed that the matter should lay on 

the table, until further information, 

including a recommendation from 

the APIA Executive, was put before 

the members at a Special General 

Meeting held on 17 December, 2012.
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Prune IAC meeting
which will guide R&D levy, voluntary 
contribution and matched 
Commonwealth funding investments for 
the period 2013-2016. 

HAL Industry Services Manager Rowena 
Norris has worked closely with the IAC 
and APIA in developing the plan for final 
submission to industry stakeholders, 
HAL and the Department of Agriculture, 
Fisheries and Forestry (DAFF). 

Following on from the January IAC 

On the afternoon prior to the 
conference, the Prune Industry 
Advisory Committee (IAC) met to 
review the current R&D program and 
establish 2013/14 research priorities 
for advertisement in the 2012 HAL 
Industry Call. 

Also on the agenda was a discussion 
to further develop the Objectives and 
Strategies for the new Australian Prune 
Industry Strategic Investment Plan 

meeting, members provided 

endorsement for the continuation of 

DP12000 “Assessment of new 

varieties to improve fruit quality in 

dried prunes” project with NSW DPI 

horticultural extension officer, Anne 

Mooney and DP12001 “Ultrasonic 

drying of horticultural food products,” 

a new project by CSIRO researcher, 

Dr Henry Sabarez. 

APIA Secretary Phil Chidgzey said 
that the Annual General Meeting 
(AGM) was open to all financial 
members and had dealt with the 
usual array of formal business items. 

A summary of financial statements, 
decisions on membership and levy 
fees, National Executive Committee 
(NEC) elections and other issues 
discussed at the AGM follows.

Finance
The AGM adopted the audited 
financial statements for the Australian 
Prune Industry Association for the 
12 months period ending 30 June, 
2012. The appointment of Shugg 
Consulting (Audit & Assurance) Pty 
Ltd as the independent auditor for 
2012/13 was also confirmed.

APIA	membership	
contributions 

Grower: The AGM resolved that the 
grower membership contributions for 
season 2013 (on prune grade fruit 
receivals counting up to 90 pieces per 
454 grams) be confirmed as follows:

■ APIA administration: $10 
per tonne (plus GST)

■ International Prune Association 
(IPA) membership and 
expenses: $2/t (plus GST)

Processor/marketer:	The AGM 

resolved that the processor and 
marketer membership contributions for 
season 2013 be confirmed as follows:

■ Processor or marketer – processing 
or marketing more than 500t/
annum: $300/annum

■ Processor or marketer – processing 
or marketing less than 500t/
annum: $100/annum

2013	statutory	levies	
The AGM endorsed an unchanged 
statutory research levy of $13/t 
on all prune deliveries in 2013.

National	Executive	elections
Tony Toscan, Peter Raccanello 
and Grant Delves were elected 
to the National Executive 
Committee (NEC), replacing 
retiring members Harley Delves, 
Cheryl Heley and Neville Forner. 

Immediately following the AGM, the 
NEC met and elected the following:

■ Chairman: Grant Delves

■ Deputy Chairman: Chris Ellis

■ IPA Executive member: Jeff Granger

AGM summary

Jeff Granger thanks Harley Delves (left) for his many years of hard work with APIA.
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All growers will be required to undertake 
an AQIS audit prior to export and it 
is imperative that all growers have a 
full understanding of the protocol and 
Workplan if they are to pass the audit. 

Growers are also advised to take great care 
when harvesting fruit to ensure boxes are 
not contaminated with seeds, leaf matter or 
soil during the packing process. 

If contaminants are found in a 
consignment, China will suspend that 
grower’s patch from future exports. 

China has huge potential for growth in 
table grape exports and we do not want to 
jeopardise this in any way.

Changes	to	IAC
At the recent Horticulture Australia (HAL) 
Forum, Chief Executive Officer, John 
Lloyd, outlined the strained relationship 
between horticulture and the Department 
of Agriculture, Fisheries and Forestry 
(DAFF) with regards to the spending of 
the matched levy funds via the Industry 
Advisory Committees (IACs). 

Letters of concern regarding the operation 
of the citrus and avocado IACs have been 
written to DAFF and passed on to HAL. As 
a consequence HAL has recommended 
changes to the membership of industry 
IACs. The proposals include:
■ A requirement to have a minority 

membership from the ATGA Board and 
more independent members. This will 
mean some current board members will 
be asked to retire from the IAC. 

■ The appointment of an independent 

By the time you 
read this report 
Queensland 
and Carnarvon     
table grape 
growers will 
have finished 
their harvest 
while the Murray 
Valley and the 
rest of Western 
Australian 
growers will be 
preparing for the   

start of their season. 

All reports indicate that growers are looking 
forward to having good quality fruit and are 
expecting good results so let’s hope it’s a 
rewarding season for everyone. 

Exports	to	China
There has been a lot of interest in exports 
this season with over 110 growers 
registered to export table grapes to China. 

Biosecurity Australia received a report from 
China expressing concern with the high 
level of contaminants in consignments 
sent to China last season. Over 50% 
of consignments had some form of 
contamination - seeds, leaves, soil, or vine 
matter. 

The report indicated that if Australian 
consignments do not improve, China will 
review the protocol conditions. 

China has been advised that the industry 
takes these matters seriously and 
corrective actions will be put in place to 
try and overcome these contaminations. 

Growers cautioned over contaminants 
in Chinese consignments

member to the IAC. This is engineered to 
assist with compliance and certification. 
Procurement of services is to be based 
on Commonwealth procurement 
guidelines and to have improved industry 
consultation requirements with a focus 
on outcomes. This internal review 
process is designed to assist peak 
industry bodies to achieve compliance. 

■ An independent overseer be appointed to 
the IAC from DAFF.

The amended administration of IACs will 
help to shield criticism from those who 
are writing letters to the Minister. The new 
measures will ensure transparency and 
clarity around service provider decision and 
contestability. It will remove the possibility 
of any conflict. 

These changes are expected to take place 
within the next 14 months. 

Peter Macintosh has recently announced 
his resignation as the independent chair of 
the table grape IAC and the board thanks 
him very much for his time and efforts 
during his reign as chair. 

The board has recommended Mark Krstic 
as his replacement and is waiting for 
approval from the HAL Board.

China	study	tour
Local growers and exporters took part in a 
recent trip to Asia’s premier fresh produce 
trade fair, Asia Fruit Logistica in Hong Kong 
and then to mainland China to visit Chinese 
table grape markets and growing regions. 

For some delegates it was their first trip 
to China and for many, a great opportunity 
to visit a Chinese table grape property.  
The Chinese were harvesting their grapes 
during the visit and it was educational to 
see their picking and packing processes. 

Feedback from the participants indicated 
the study tour gave them a great insight 
into Chinese culture, and they had gained 
a thorough understanding of the main 
Chinese markets in Guangzhou and 
Shanghai and an excellent overview 
of table grape properties, albeit in one 
province only. 

All growers who have an interest in 
exporting to China should endeavour to 
visit China to learn more about the market 
you are supplying and to help establish and 
maintain good working relationships with 
importers and buyers.

It is hoped that the ATGA will conduct a 
similar study tour next year.

ATGA	CEO,	Jeff	Scott

ATGA Chief Executive’s report

Inspectors found more than 50% of Australian consignments sent to China last season 
had contaminants.



establishment of GrapeConnect in the early 
2000s, and was the inaugural President, a 
position he currently holds. They realised 
the importance of maintaining a good 
eating product, particularly in the early part 
of the season for the three Queensland 
growing regions - Emerald, Mundubbera 
and St George - and fought for the addition 
of a sugar acid ratio in supermarket 
specifications.

Mr Lomman has been the Queensland 
delegate to the ATGA Board since its 
inception and welcomed the opportunity to 
take a lead role as Chairman.

“Over the past few years the ATGA Board 
leadership has made great inroads into 
export market access, and it is credit to 
these people. Luckily for our industry the 
two most recent Chairman are still actively 
involved at board level,” he said.

“Not being an exporter currently, I will 
focus on the domestic issues. Two of my 
goals are improved in-store handling of our 

Queensland delegate Richard Lomman was 
elected Australian Table Grape Association 
(ATGA) Chairman at the Annual General 
Meeting held in September 2012.

Retiring Chairman Angie Pangiotaros will 
still play a major role in directing the future 
of the industry as he joins the Executive 
with fellow ex-Chairman Nick Muraca, 
while John Argiro has been elected Deputy 
Chairman.

David Smith of Victoria and Joe Gareffa of 
New South Wales join the board replacing 
retiring delegates Fred Tassone and Francis 
Gareffa.

Mr Lomman has been involved with the 
table grape industry for the majority of his 
working life. 

He joined the industry in 1989 to establish 
a table grape vineyard for Stan Andriske 
and Gus Cottrell and families at St George. 

By 1996 the farm had grown to 97 
hectares (240 acres), with Menindee 
Seedless, Thompson Seedless and Red 
Globe plantings, much of which was 
exported. The property was then purchased 
by Table Grape Growers of Australia (later 
known as Grape Exchange), and over the 
next few years expanded to 258ha (640 
acres). 

Mr Lomman purchased land in 1997 
and with late wife Kerrie set up a small 
vineyard. He continued to work with Grape 
Exchange until 2009, and now operates 
his 10.5ha of vines with son Robert and 
Robert’s partner Rebecca who have given 
up the city life to help out. 

Mr Lomman was the inaugural co-Chair 
of Smartrivers, a voluntary irrigators 
group, that was credited with saving 
the Lower Balonne from devastating 
water entitlement cuts by the Beattie 
Government.

He was also instrumental in the 

product and the setting up of a voluntary 
minimum maturity standard. 

“The market access committee, including 
Deputy Chairman John Argiro will continue 
to work towards expansion into new 
markets and ensuring we maintain our 
current export markets.”

Mr Lomman said he was concerned 
that too few growers with larger table 
grape plantings were actively involved in 
industry issues. Providing time to discuss 
common issues affecting our industry on 
a national basis is important for strategic 
continued growth; too often it is left to a 
few dedicated growers to set the strategic 
plans for the future. 

“Greater involvement by the larger scale 
growers would see a better balance 
between exporters and supermarket 
suppliers potentially leading to a stronger 
and more vibrant industry,” he said. 

“I look forward to the support of the table 
grape industry and the improved prosperity 
of all involved.” 
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ATGA welcomes new Chairman

ATGA Chairman Richard Lomman at home in his St George vineyard.

More time for business at Asia Fruit Logistica 2013
them were closely involved in the purchasing 
and procurement decision-making process.

The high calibre of visitors contributed to 
strong business results for the record 341 
exhibitors, with close to 70% of them 
arranging business deals during the event, 
according to survey results.

“In terms of conversion from networking to 
business, Asia Fruit Logistica is still compact 
enough that you make the right 
connections,” said Nitin Agrawal of leading 
Indian table grape exporter Euro Fruits. “It’s 
the one event that we never miss.”

To accommodate the extended opening 
hours, the Asiafruit Congress will take place 

Asia Fruit Logistica will return to AsiaWorld-
Expo on 4-6 September, 2013 with new 
extended opening hours of 10:00-17:00hrs 
daily.

The 40% increase in opening hours comes 
in response to the ongoing growth in visitor 
numbers to Asia’s leading fresh produce 
trade show event, and to exhibitor requests 
for more time to capitalise on the unrivalled 
business opportunities.

A record 5,722 visitors from 64 different 
countries attended the trade show in 2012. 
Visitor survey results show that 87% of 
these visitors held leading management 
positions in their companies, while 84% of 

on 3 September 2013, the day before the 
trade fair.

The full-day conference program will 
feature a packed program of expert 
presentations, panel discussions and 
breakout workshops to give delegates an 
unparalleled insight into the latest trends 
and developments in Asia’s rapidly 
growing fresh produce vegetable 
business. It will conclude in the evening 
with a joint official Asiafruit Congress and 
Asia Fruit Logistica cocktail reception, 
offering delegates a unique opportunity 
to network and do business before the 
exhibition opens.
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Scientists are well-known for their 
patience – and fortunately for 
viticulture, CSIRO stalwart Rob Walker 
has patience in spades.

Mr Walker served more than three 
decades at CSIRO Merbein, but says 
despite the passage of time, it’s 
gratifying the full value is still emerging 
now from some of the laboratory’s early 
research.

As a scientist still in his 20s, Mr 
Walker jumped at the opportunity in 
1976 to work at the CSIRO’s Merbein 
laboratory. He was fresh from a PhD in 
horticulture in Tasmania, followed by an 
18-month stint as a post-doctoral fellow 
at the CSIRO Division of Horticultural 
Research in Adelaide, then a 12 month 
post-doctoral fellowship at Cambridge 
University, but was excited about the 
prospect of “making a difference” in his 
work at the Merbein laboratory. 

Horticulture at the time was grappling 
with vastly different challenges – 
flood irrigation was still the standard 
irrigation technology, new vine rootstock 
development was only beginning, and 
research on managing salinity was still 
in its infancy.

And it was salinity research that took up 
much of Mr Walker’s time in his early 
days at Merbein, initially in projects 
with the citrus industry, and later 

researching salt tolerance of various 
grapevine rootstocks.

“We tried to understand what makes 
some rootstocks tolerant of salinity and 
others susceptible,” he said.

“That’s not quick or easy work, and 
some research that started in the mid 
1980s continues in some form even 
through to today.  

“But we are getting closer and closer to 
understanding the mechanism involved 
and that’s not something that would 
have been possible without CSIRO’s 
long-term commitment.”

Mr Walker said the work began initially 
because of the rising environmental and 
productive toll from salinity, but its full 
value had come into focus during the 
recent drought.

“It’s really incredible what the 
horticultural industry has managed to 
withstand in the last 10 years,” he said.

“We have had these amazing extremes 
in weather, including the worst drought 
in living memory, but it’s incredible that 
the horticultural industry has been able 
to get through.

“That was made possible by a lot 
of the research and development 
we did around the use of water and 
management of salinity and the 
widespread adoption of systems like 
drip irrigation.  

“When the drought did come, many 
people were able to use those irrigation 
systems very efficiently, and even with 
the minimal amount of water they had 

available, they were able to survive.

“So in the end it had a very clear 

financial outcome for growers, and not 
just an environmental outcome. 

“It’s a living example of where 
technology is developed and can be put 
to good practical effect – it was a good 
environmental initiative, but it became a 
survival tool during that time.”

Mr Walker’s interest in horticulture 
was extended with his appointment as 
senior officer at Merbein in 1985 (a role 
which he held until the site ceased to 
be a Research Program in 2009), and 
he has been a constant on horticultural 
research bodies, and specifically dried 
fruit. 

He served on the Dried Fruits Research 
and Development Council from its 
inception in the 1990s and then 
transferred to the successor-body, 
the Dried Grape Industry Advisory 
Committee (IAC) of Horticulture Australia 
(HAL). 

Mr Walker also chaired the steering 
committee for the dried grape breeding 
program, which counts among its 
recent successes, the commercial 
release of the rain-tolerant varieties, 
Sunmuscat, Sunglo sultana and Black 
Gem currant. 

He was also a strong advocate for a co-
operative approach between research 
bodies, helping to broker the unique 
Riverlink co-operative partnership 
between the three state agencies 
and CSIRO. He was also a foundation 
Program Manager in the Riverlink 
initiative. 

He was transferred to Adelaide after 
Merbein’s closure in 2011, but retains 
his passion for horticultural research 
in his new role as Program Leader 
(Horticultural Crops) for the CSIRO 
Division of Plant Industry at Adelaide.

Mr Walker said CSIRO projects 
continued to aim at delivering outcomes 
other than their specific research target.

“Our breeding program to try to identify 
rootstocks that are salt-tolerant also 
tries to identify other important traits for 
rootstocks,” he explained. 

“So for example, one of the hybrids 
has shown to be very promising in salt 
tolerance over many years.  

“But it is now also showing tolerance 
of phylloxera, and also tolerance of 
nematodes.

“That particular rootstock is now being 
tested in broader field trials in regions 
that have issues with salinity, to see 
how it performs there.”

Ongoing commitment yields results

Industry profile

“We tried to understand 
what makes some 
rootstocks tolerant 

of salinity and others 
susceptible. That’s not 

quick or easy work, 
and some research 
that started in the 

mid 1980s continues 
in some form even 
through to today.”

Mr Walker in the vineyard researching salt 
tolerant root stocks.



continue to be an important resource 
for the research and development work 
that is done in the Adelaide laboratory.”

Mr Walker said it was 
also pleasing that, in the 
case of the dried fruit 
industry, vast amounts 
of research progeny 
developed at Merbein 
would continue to be 
assessed.

“We have worked hard to 
ensure the outputs of our 
breeding programs will 
continue to be evaluated 
through to an end point,” 

he said.

Mr Walker said despite the closure 
of the Merbein laboratory, he was 
continuing to focus on ensuring CSIRO 
delivered well-targeted research for 
horticulture.

“It’s a global marketplace in which we 
operate and compete, and remaining 
competitive in economic terms is an 
absolute must,” he said.

“We have to be innovative and always 
looking for something new that is going 
to improve the yield or quality of what 
we grow without increasing cost of 
production.

“I’m really pleased CSIRO has retained 
a research farm in Mildura, and that will 
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Rob Walker opening Citrus Breeding workshop 1987.

“Breeding programs produce thousands 
of hybrids, but when the Merbein 
laboratory closed the evaluation of 
those had not been completed. 

“We have gone some way since to 
narrowing that number, but the process 
hadn’t been finished.

“However I’m pleased that in the case 
of dried grapes the industry is taking up 
the process and evaluating that pipeline 
progeny.

“We are trying to do the same with 
the table grape and citrus programs, 
and hopefully it can identify some new 
varieties for each of those crops.

“It’s intellectual property that could 
have been lost when the lab was 
closed, but fortunately it hasn’t been.

“For me, the decision to close Merbein 
did come as a shock and with some 
disappointment.

“But I’ve moved on and have dealt with 
it, and my belief remains that well-
targeted research is still critical to the 
future of horticultural industries.

“I think it will continue to achieve the 
outcomes the industries need – we 
just need to build new structures 
to accommodate the co-operative 
approach we have always been known 
for, and that has already brought our 
industries so far,” he said.

“We have to be 
innovative and always 
looking for something 
new that is going to 
improve the yield or 

quality of what we grow 
without increasing cost 

of production.”
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Survey shows many vineyards left open 
to infection

Plant Health Australia

“Surveys showed 
that while biosecurity 

practices had 
improved in some 

regards over the three-
year period, many 
grape growers are 
leaving themselves 
open to infection.”

biosecurity measure and the surveys 
showed that only 36% of the growers 
in the phylloxera regions were using 
them. That’s a lot of vineyards left open 
to infection.

“It may just be new weed species 
coming onto the property that you’d 
need to deal with, but there are also 
some nasty pests that can affect grape 
production that growers need to guard 
against,” he said.  

“The insect phylloxera is an example of 
a pest that is established in some areas 
of Australia, but there are also exotic 
pests like black rot fungus and Pierce’s 
disease that could find a way across 
our borders and cause a lot of damage. 
Simple biosecurity practices will go a 
long way to protect a vineyard from all 
of these pests.”

Other practices to protect vineyards 
also need to be adopted by more 
growers. For example, fewer than 20% 
reported having a wash-down area, 
which is important for all vineyards 
supplying grapes.  

The Industry Biosecurity Plan for the 
Viticulture Industry, developed by 
PHA, also recommends the following 
biosecurity measures:  

■ Restricting people and vehicle 
movement in high risk areas.

■ Controlling volunteer plants that could 
harbour pests around cropping areas.

■ Cleaning cartage and transport 
equipment before entering farms.

■ Ensuring that picking buckets, crates 
and bins are clean before taking them 
into a vineyard.

■ Disposing of crop residues and 
by-products effectively, such as by 
burning or burying.

■ Reporting neglected vineyards or feral 
grapevines where biosecurity risks 
are not being managed.

■ Purchasing pest-free planting 
material.

While grape growers don’t yet have 
a dedicated farm biosecurity manual 
describing best practice for grape 
growers, producers can refer to 
manuals for other industries in the 
Biosecurity section of the PHA website 
at www.phau.com.au.  

General farm biosecurity advice is also 
available at www.farmbiosecurity.com.au.

A recent survey by the Victorian 
Department of Primary Industries (DPI) 
has shown that many grape growers 
are not implementing basic biosecurity 
measures that could prevent infection 
of their properties.  

John Whiting received surveys from 542 
vineyards in wine regions of Victoria that 
showed that while biosecurity practices 
had improved in some regards over the 
three-year period, many grape growers 
are leaving themselves open to infection.  

Vineyards were surveyed during and 
after Phylloxera rezoning in the state in 
wine regions of the Henty, Wimmera, 
Grampians, Pyrenees, Bendigo, 
Heathcote, Geelong, Macedon Ranges 
and Sunbury.  

Victorian DPI officers inspected vine 
roots in all vineyards in these areas 
for the presence of the insect pest 
phylloxera, in order to determine 
borders for a Phylloxera Exclusion Zone 
(PEZ). Along with the inspections, grape 
growers were asked about vineyard 
hygiene and biosecurity. The same 
growers were invited to take part in a 
follow up survey after three years.  

Results showed that there was 
an increase in the use of vineyard 
biosecurity signs, from 29% to 47% 
over the period.  

Plant Health Australia (PHA) Executive 
Director and Chief Executive Officer 
Greg Fraser said it was pleasing that 

almost half of all vineyards surveyed 
had adopted the use of the signs. 
Farm biosecurity signs indicate that 
biosecurity is important in the vineyard 
and direct all visitors to check in with 
the property owner on arrival. 

However, Mr Fraser points out that the 
figures are likely to be lower across 
Australia as a whole since the survey 
was conducted in areas susceptible 
to phylloxera, where the issue of 
biosecurity is likely to be in the front of 
people’s minds.    

“All grape growers should be using 
the signs to alert visitors of the need 
to adhere to biosecurity measures,” Mr 
Fraser said. 

“Footbaths are also an important 

Black rot in grapes. Image courtesy M. Clerjeau, INRA, Centre de Recherches de 
Bordeaux, Bugwood.org
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The fruit and 
weather will 
not wait. 

As an industry 
there is a need 
to re-establish 
our quality 
difference 
to justify 
the prices 
received for 
our product. 
Australian 
Premium 
encourages 
all growers to embrace the need for 
quality and to make a difference for 
our industry.

Pre-cleaning	(riddling)
Growers are encouraged to pre-clean 
or riddle fruit prior to delivery. The 
removal of vine debris and other 
impurities which have no commercial 
value will maintain or improve returns 
to growers.

Why? Because the removal of 
trash will help avoid debate over 
deductions; minimises storage space; 
and maximise processing capacity. 
Clean free-flowing fruit will ensure 
the best possible financial results for 
growers.

Efficient trash removal is not 
achieved at harvesting because fruit 
and vine material are not dry enough. 
It is best to wait until fruit has been 
dried enough for delivery.

On-farm pre-cleaning is common in 
Turkey and California as they need 
to remove any grit from fruit that has 
been dried on paper on the ground or 
concrete slabs.

There are two main methods of 
riddling fruit to remove sticks and 
clumps of damaged fruit from trellis 
dried grapes:

The Scalper	or	Louvre	Riddle is the 
most common type. The fruit is fed 
over a downward inclined shaking 
riddle that has louvres positioned to 
allow berries to drop through and 
sticks to be redirected over the top. 
Care is required as a considerable 
amount of clumped fruit may also end 
up in the trash bin. The structure of 
the machine needs to be substantial 
as the vigorous back and forth motion 
can cause rapid metal fatigue.

The Trommel	Riddle has its 
background in the mining industry. 

We all believe that the dried grapes 
produced in Australia are of the 
highest quality, but after the past two 
poor seasons can we continue to lay 
claim to this view?

Damaged berries, mould and vine 
material meant difficult to process 
fruit was very prevalent.

At the same time, the fruit being 
produced by other countries, in 
particular Turkey, was of a very high 
standard and had some of the much 
sought after lighter, amber colour 
to it. Fruit processing techniques in 
Turkey have improved considerably 
over recent years and a large number 
of their packing houses are now able 
to produce a consistent, clean, free-
flowing product.

Combine the improved quality of the 
imported product with the two recent 
poor quality seasons experienced 
in Australia and you have a major 
issue for the Australian dried grape 
industry.

In the past we have achieved a 
premium price for our product 
based on superior quality, but the 
larger Australian consumers of 
dried grapes, which are cereal 
manufacturers, bakeries and 
chocolate producers, can no longer 
see a quality difference. As a result 
the premium for Australian product is 
under threat.

It was not that long ago that imported 
fruit was seen as a cheap, inferior 
product with no similarities to the 
Australian product other than by 
name, but this is certainly no longer 
the case.

There has been a pronounced swing 
in the Australian markets for imported 
product at heavily discounted prices. 

The longer term success of the 
Australian dried grape industry is 
reliant on being able to produce the 
highest quality product – it has to be 
our point of difference in the market 
place.

We all understand the weather has 
been unkind, yet in a very difficult 
year some growers delivered fruit 
which was graded as 5 crown.

These passionate growers all follow 
best practice, maintain preventative 
disease control programs and focus 
on getting the timing of their vineyard 
activities and harvest right. Timelines 
are critical and cannot be deferred. 

It consists of an inclined, slowly 
rotating drum with a mesh or similar 
outer covering. Fruit is introduced 
into one end and is then lifted and 
dropped as the drum rotates. Berries 
fall through the mesh and sticks work 
their way to the opposite end. The 
degree of slope and rotation speed 
will determine how often the fruit 
will be tumbled to dislodge berries 
and minimise fruit in the trash bin. 
The drum is typically supported on 
driven wheels or can be mounted on 
a large turntable through which the 
fruit enters. 

Both riddling systems require a 
process or equipment that supplies 
a steady flow of fruit – and this 
can be a further challenging aspect 
of setting up an on-farm cleaning 
system.

It is important that berry skin damage 
is kept to a minimum or the fruit will 
become sticky.

To be practical, a cleaning system 
should have the capacity to match 
fruit being emptied from the 
dehydrator – about 5 tonnes per hour.

A garden blower can be used to 
remove leaf fragments from under 
either system if carefully directed 
where the fruit is falling.

Removing contaminates such as 
snails is more difficult and usually 
requires fruit to be spread out on a 
moving belt for visual inspection and 
hand removal.

For information on riddling systems 
that some growers have developed, 
contact Australian Premium Dried 
Fruits or Dried Fruits Australia.

Australian Premium Dried Fruits 
wishes to thank Ivan Shaw for his 
contribution to this article regarding 
fruit riddling techniques.

Quality is the key

Australian Premium Dried Fruits

The Trommel Riddle is used to remove debris from dried fruit.
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new varieties, profit can be increased by 
up to 40% for essentially the same amount 
of work, but with a better weight per tray.”

He said the industry was fortunate to 
have had access to some of the best new 
apricot varieties in the world, varieties that 
had been developed specifically for the 
dried apricot industry in South Australia.

SARDI Breeder Darren Graetz provided 
further comments during his presentation 
at the conference.

Mr Graetz said the winter chill this season 
was 20% above average and was the 
second best for the last 16 years. He 
said 2012/13 was expected to be an ‘on’ 
season and early flowering suggested 
maturity would also be three to five days 
early.

Mr Graetz reported that River Ruby, River 
Early and other lines were showing good 
potential and this was substantiated in 
data presented on dry ratios, yields and 
gross returns.

Several new drying varieties were also 
discussed as showing potential.

The breeding program has delivered a 
range of varieties with various maturities 
providing growers with a choice for the 
entire season.

Mr Werner advised that the dried and 
fresh apricot industries had submitted 
a joint project funding application to 
Horticulture Australia (HAL), to enable 
the ongoing evaluation of seedlings 
remaining at the Loxton Research Station. 
If approved, the funding provided would 
be for the next three years from 2012/13 

The need to move towards high density 
plantings with new, improved apricot 
varieties was again a highlight at this 
year’s Australian Dried Tree Fruits Annual 
Conference and Annual General Meeting in 
November.

Realising the need to change production 
methods and reduce costs if it was to 
have a sustainable future, the industry 
contracted Steve Chaffey to develop 
software which would enable existing 
growers and new entrants to assess the 
effects of investment and management 
options before making a final decision. 

BizMod for Dried Apricots was launched at 
last year’s conference and as a precursor 
to this year’s conference Mr Chaffey 
conducted another training session. 
The group worked through a number of 
scenarios, making changes to planting 
densities and analysing the effects of 
the new varieties from SARDI’s breeding 
program.

Australian Dried Tree Fruits Chairman 
Kris Werner said high density plantings 
allowed the grower to keep trees smaller 
to eliminate the use of ladders for both 
picking and pruning.

“The new tree training methods aim 
for 6 to 10 leaders, which gives you an 
abundance of fruit to be picked from 
ground level. And it is a lot faster, with up 
to 130 kilograms picked per man hour, a 
great improvement on the 60-70kg with 
the older plantings,” he said.

“There is also a large improvement on the 
pruning rate as well, and when you add in 
the better fruit size and drying ratios of the 

Apricot breeder Darren Graetz gives an overview of the apricot evaluation trials.



ended 30 June 
2012 and agreed 
Stephen Camilleri, 
Edwards Marshall 
Pty Ltd, be 
re-appointed 
as independent 
auditor for 
2012/13.

Elections: Kris 
Werner and Rick 
Steicke were re-
elected as grower 
representatives. 
They join 
fellow grower 
representatives 
Tony Loffler 
and Paul 
Wittwer; packer 
representatives Collin Farey and Peter 
Manning; and marketer representative 
Chris Ellis.

Fees: The AGM resolved that the grower 
membership fee for 2012/13 remain 
unchanged at $30/tonne on all deliveries. 

to 2014/15. Both industries believe that 
this project should help identify several 
standout lines for both the fresh and dried 
industries in the next few years.

Angas Park General Manger, Fruit Supply 
Chris Ellis reported that tough market 
conditions are unfortunately driving prices 
down. He said the latest information 
showed dried apricot sales were down 
12%, but they were not alone as most 
retail categories were under pressure.

Angas Park is planning a major consumer 
study to determine the factors affecting the 
dried fruits market. The results of this will 
enable them to target their market more 
accurately and return the category to one 
of growth.

AGM	resolutions
The conference was followed by the AGM 
where a number of more formal business 
matters were dealt with. A summary of 
resolutions carried at the AGM follows:

Finance:	The AGM adopted the audited 
financial statements for Australian Dried 
Tree Fruits Inc. for the 12 month period 

The statutory research levy for 2013 crop 
also remained unchanged at $32/t on all 
deliveries.

Immediately following completion of the 
AGM, members moved outside to view the 
trial apricot blocks and to network with 
colleagues over a BBQ and drinks.
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Dried tree fruit industry members gathered for the annual 
conference and AGM.

New carryover rules for Victorian water holders 
allocations would have been possible on 
the Murray last season. 

“The change, with respect to an end of 
season cap on carryover at 100% of 
entitlement, has been introduced in order 
to reinforce the importance of holding 
Victorian water entitlement and the value 
of these water products,” Mr Walsh said. 

Other changes to the carryover rules include: 
■ Introduction of provisions to allow water 

holders to easily relinquish unused 
allocation if they do not wish to carry it 
over, with the water then used for 
seasonal allocation in the following year. 

■ Introduction of an early reserve policy 

The Victorian Coalition Government will 
introduce new carryover rules to better 
protect reliability of seasonal 
allocations against water holders’ 
entitlements. 

Minister for Water Peter Walsh said the 
changes, were being made following 
extensive work by the Carryover 
Review Committee. 

“The most significant change is the 
alteration to the spill rule on the Murray 
storages, and limiting the amount that 
people can carry over at the end of the 
season to the volume of their 
entitlement,” Mr Walsh said. 

“From next year the Murray spill rule, 
which is currently restricted to 
Dartmouth Dam spills, will be changed 
to be based on Hume Dam spills. This 
more accurately reflects the impact of 
carryover on water allocations in the 
Murray system. 

“Carryover should be the first water to 
spill to avoid impacts on new seasonal 
allocations, but the current Dartmouth 
rule introduced in 2010 has had 
significant impacts on seasonal 
allocations. 

“Modelling undertaken by the 
Department of Sustainability and 
Environment, at the request of the 
Carryover Review Committee, suggests 
that, if the new Hume-based spill rule 
had been in place, low-reliability 

on the Murray system, similar to the 
Goulburn system early reserve 
policy. 

■ The amount of water set aside for 
the early reserve policy for both the 
Murray and Goulburn systems will 
take into account the delivery 
efficiencies achieved by the 
Goulburn Murray Water Connections 
Program. 

“With these new rules in places, 
Victorian irrigators will still have the 
most flexible carryover provisions in 
the country while better safeguarding 
the ongoing reliability of seasonal 
allocation,” Mr Walsh said. 

“In addition, there will be new 
controls on water allocation trading 
into the Murray storages to avoid 
negative impacts on Murray water 
entitlement holders. 

“These controls will avoid the need 
for the sudden suspensions of trade 
that have occurred in recent years,” 
Mr Walsh said. 

While the new carryover rules will 
start from July 1, 2013, the new 
controls on water allocation trading 
will take effect this season. 

The Carryover Review Committee’s 
full report, details of all of the new 
carryover rule and allocation trade 
changes, and a new carryover 
calculator are on the Water Register 
website www.waterregister.vic.gov.au 

“The most significant 
change is the 

alteration to the spill 
rule on the Murray 

storages, and limiting 
the amount that 
people can carry 

over at the end of the 
season to the volume 
of their entitlement.”
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Fielding change

Newly appointed Mildura Field Days Co-Coordinator, Dianne 
Johnstone.

Our goal is to make the Mildura 
Field Days a major event on the local 
calendar,” Mr Lloyd said.

In addition to the usual line up of 
exhibitors, ranging from machinery 
and tractors to irrigations supplies, 
the event is branching out with 
various displays designed to broaden 
its appeal and inject family fun.

Part of the challenge for Mrs 
Johnstone, is to ask the question, 
‘What can we offer women that will 
make them come to the field days 
too?’ “Our research has shown that a 
lot of women found it difficult to visit 
the field days during the week due to 
their own work commitments and that 
they would also like a wider variety 
of displays to browse through, with 
better shopping opportunities. We 
are working hard to implement some 
great new initiatives that respond to 
these issues,” Mrs Johnstone said.

Of the many initiatives being put 
in place for 2013, is a ‘Foodbowl’ 
display that will celebrate produce 
from paddock to plate. People will 
be able to sample local foods and 
beverages and purchase directly from 
the producers.

Complimenting this will be general 
displays that encourage people to 
take advantage of what the district 
has to offer, from the sunshine to 
the great outdoors, with quirkily 
named sites such as ‘Backyard’ and 
‘Holidays’. While ‘Homedays’ displays 
will have an indoors focus.

Children aren’t left out of this new 
mix either, with plans to engage them 
in interactive educational displays, 
to make them colourful with face 
painting and tire them out with a 
jumping castle, among other things.  
The need to create an environment 
that not only supports our current 
farmers but also inspires those to 
follow in their steps is something the 
committee is passionate about. 

Strengthening the bonds of 
community and agriculture is 
fundamental to achieving this and 
the Mildura Field Days, with its tag 
of ‘Where agriculture and community 
unite’, is surely playing its part.

One of the longest running field 
days is undergoing a complete 
transformation. From it’s humble 
beginnings as a ‘gadget day’ for 
people involved in horticulture, the 
Mildura Field Days is embracing 
the brave new world with a forward 
thinking approach to celebrate and 
support the agricultural industry while 
uniting it with the community it lives 
in and for.

There was a hint of the contemporary 
vision that was taking shape last year, 
when the Mildura Field Days launched 
their new logo and corporate identity. 
Traditional branding was put to one 
side as a fresh, modern look was 
adopted that reflected the broad 
range of industries represented at 
field days.

2013 heralds the next step in the 
Mildura Field Days Committee’s plan 
to not only revive its event for the 
next generation but to engender a 
sense of inclusivity.

An integral part of the plan has been 
to bring in new staff to help co-
ordinate and promote the Mildura 
Field Days. Central to this staffing is 
the recently appointed Field Days Co-
Coordinator, Dianne Johnstone, who 
replaces the outgoing John Hawtin.

“Quite clearly the formula we were 
using wasn’t sustainable. Exhibitor 
numbers were reducing, as was 
attendance,” Committee Chairman 
Warren Lloyd said. “It was decided 
that we needed a whole new 
approach.”

Mrs Johnstone has experience 
in customer service, office 
administration and information 
services and brings the added 
benefit of a real life understanding 
of agriculture. She and her husband 
own and manage a dried fruit block 
in Irymple and have seen all the highs 
and lows that come with drought, 
flood and fluctuating prices. 

“We’re fortunate to find in Di, 
someone prepared to take on the 
challenges and with the skills to make 
the new look field days a success,” 
Mr Lloyd said.

Working closely with the Field 
Days Committee, Mrs Johnstone 
has an agenda that it’s hoped, will 
see attendance numbers increase 
dramatically. There are various 
strategies being put in place to 
encourage the wider community to 
support the changing face of the 
enduring event.

The most notable of these strategies 
was the decision to move next year’s 
Mildura Field Days to a Friday and 
Saturday (24 and 25 May), departing 
from the long held tradition of mid-
week field days.

“Part of the reason for doing this was 
to open up the demographic of who 
we could appeal to and in response to 

the change 
of agriculture 
in the district 
over the last 
five years. 

“A lot of 
farmers 
have started 
working part 
time jobs 
and could no 
longer attend 
during the 
working 
week. By 
offering a 
weekend 
day, this 
means the 
event is 
open to 
more people.      



High quality means no contaminants 
and the lowest levels of vine material 
and leaves. It means good fleshy 
berries that are free from damage and 
disease. Of course the distinguishing 
feature of sultanas and Sunmuscat will 
be beautiful golden fruit. 

It is understood that weather can 
influence fruit quality; however if 
our product fails to measure up, 
consumers will look to increasing 
choices from around the globe. 

In 2013 Sunbeam wishes to buy the 
best possible fruit quality to ensure 
the Australian dried grape industry 
remains competitive.

Tree	fruit 
All indications are for an average 
yielding crop of apricots and peaches 
to be harvested, but the quality of our 
dried tree fruit has to be very good to 
entice customers to buy. 

In November growers were advised 
that in recent years Angas Park has 
maintained prices, but our ability to 
remain competitive has been eroded 
and all areas of cost in our supply 
chain are being addressed including 
restructuring the South Australian 
operations. The result was that prices 
for tree fruit were cut. 

The ongoing message is that growers 

will need to keep striving for improved 
efficiency to be competitive. Obviously 
this means growing more high 
quality fruit for less cost. A  recent 
trip to South Africa confirmed their 
processors’ ability to produce some 
varieties of dried tree fruit and ship to 
Australia at around $6,500 per tonne, 
whereas the cost in Australia for 
similar fruit is at least 50% higher.

Prunes 

The indications from Griffith are that 
most growers have escaped long 
term damage from the floods and that 
the crop is developing in line with 
expectations. 

The talk internationally is for better 
times to come, but this is certainly not 
the case at present in the markets. The 
global prune supply is still good and 
the South Americans seem more than 
capable of taking up the reduction in 
Californian production. Market prices 
have not risen and Angas Park has 
moved to lower grower prices so that 
growers’ fruit payments approach 
those that Californian growers receive. 

All of this is unsettling for dried fruit 
producers, but as an industry we can 
control what we offer consumers 
and with our quality ensure that 
consumers do see a point of difference 
in Australian dried fruit. All sectors of 
the industry from  growing through 
to processing and marketing need to 
work together to make the case that 
our Australian product is the most 
compelling. I know we all hope that the 
weather will also play its part.

Sunbeam and Angas Park Dried Fruit 
Contacts:

Chris Ellis, General Manager Fruit 
Supply: (03) 5051 4403    
or 0419 896 970

David Swain, Supply and Receivals 
Manager: (03) 5051 4402    
or 0407 834 044

Colin Farey, South Australia Fruit 
Supply: 0417 875 149

Alan Lister, Field Officer:   
0409 437 801

Gary Simpson, Field Officer:   
0429 960 234

Barry Bottams, Field Officer:                  
0439 214 477

Steve Barty, Field Officer South 
Australia: 0417 838 908
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Sunbeam Foods/Angas Park

Softening markets present challenges

Sunbeam’s new packaging for Australian 
sultanas.

2013	Outlook
In September we reported that 
the situation within Australian 
food manufacturing was very 
challenging due to our strong 
currency, a very competitive retail 
environment, high manufacturing 
costs reflecting our labour and 
energy inputs, and soft consumer 
buying. This means companies 
must be proactive to ensure they 
remain competitive. 

To this end Sunbeam announced 
in October that it was closing 
its Angas Park operations at 
Angaston and Renmark. The 
Angas Park brand will continue, 
but its products will primarily 
be processed and packed in 
Irymple which is to be significantly 
enlarged and upgraded. 

However these changes alone 
will not be sufficient, especially if 
global markets continue to soften 
which unfortunately is the case 
with many dried fruit commodities 
at present. 

Dried	grapes	
The 2013 harvest is approaching 
but the selling environment is still 
softening. This is shown by the price of 
Turkish packed sultanas falling by up 
to $500 per tonne from their peak last 
year. Even in the United States, where 
prices are higher, there is little export 
selling activity.

The continuing strong Australian dollar 
sees imports arriving in Australia at 
cheap prices. These imports have been 
of good quality and have proved a very 
competitive substitute for Australian 
dried fruit, especially given the 
difficulties local growers encountered 
delivering high quality fruit in the last 
two years. 

The local market for dried fruit 
is depressed as consumers and 
customers look to save more and at 
the same time get the best possible 
deal. 

Sunbeam is forecasting a fall in 
2013 dried grape prices from the 
record levels of 2012. Sunbeam’s full 
update on new season prices and 
harvest operations will be given at the 
Sunbeam Growers’ Forum scheduled 
for 24 January, 2013.

Growers should be able to lower the 
impact of falling prices by focusing on 
obtaining the best yield of the highest 
quality dried grapes. 
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The outlook for Australian agriculture and 
the dried grape industry in particular, was 
the focus of Dried Fruits Australia’s Annual 
Growers’ Forum held in October.

National Farmers’ Federation (NFF) Vice 
President, Duncan Fraser, delivered the 
keynote address, portraying a bright 
future for Australian farming.

He said the United Nations estimates the 
world population will exceed 9 billion 
people by 2050, and that in eight years 
half the world’s population will be on 
Australia’s northern doorstep, with 4 
billion people in Asia.

Asia represents an enormous opportunity 
for Australian agriculture as this is where 
the world’s population growth is occurring 
Furthermore, increased wealth is leading 
to changing diets and by 2030, developing 
countries will represent half of the world’s 
purchasing power.

Importantly, Australia could support Asian 
agriculture, rather than compete with it 
and this was beneficial to both countries 
Mr Fraser said.

In his presentation Dried Fruits Australia 
Chairman Mark King stressed the need 
for the Australian industry to take hold of 
opportunities and lift dried fruit production 
back to 25-30,000 tonnes if it was to be a 
viable force in the future.

He told how the peak industry body was 
lobbying on behalf of members on major 
issues like the Murray-Darling Basin Plan 
and workplace relations, and how they 
planned to stimulate investment in the 
industry.

One of the key features was the 
development of Bizmod for Dried 
Grapes, a computer model that enables 
growers contemplating investing in the 
industry (for the first time, or expanding 
or modifying an existing property) to 

Board news

Dried grape forum looks forward
test various management strategies 
and select the one that best suits their 
circumstances.

Bizmod for Dried Grapes was officially 
launched at the forum and software 
developer Steve Chaffey demonstrated 
how it could help growers make more 
informed decisions. Further information 
on the program can be found on page 34 
of this edition.

Cardross grower Allan Long told of 
his development of new ‘Link trellis’ 
planted to Selma Pete on close plantings 
to increase production and the use of 
specialised machinery to reduce labour 
costs. Mr Long also trials a number of 
new dried grape varieties on his property 
and spoke of the importance of the 
breeding and evaluation program to give 
growers options that would provide a 
higher yield of better quality fruit at a 
lower cost. 

AGM summary
responsible for selecting producer 
members to be appointed to the Board, 
using a weighted voting system. 

The AGM ratified the Branch Forum 
recommendation that Mark King and 
Stephen Bennett be appointed as producer 
members of the Dried Fruits Australia 
Board for a two year term.

Finance
The AGM adopted the audited financial 
statements for Dried Fruits Australia Inc. 
for the 16 month period ending 30 June, 
2012. The appointment of Shugg 
Consulting (Audit & Assurance) Pty Ltd as 

the independent 
auditor for 
2012/13 was 
also confirmed.

2013	
membership	
fees 

Producer:	The 
AGM resolved 
that the 
producer 
membership fee 
for season 2013 
be confirmed at 
$9/tonne (plus 
GST), to be paid 
on all dried vine 
fruit deliveries 
up to 100t.

Large	
producer: The 

DFA Chairman Mark King said that the 
Annual General Meeting (AGM) was open 
to all financial members and had dealt 
with the usual array of formal business 
items. About 30 people attended the 
event

A summary of financial statements, 
decisions on membership and levy fees, 
Board elections and other issues 
discussed at the AGM follows.

Board	appointments 

Under the Dried Fruits Australia 
Constitution, the Branch Forum is 

AGM resolved that the large producer 
(more than 300t) membership fee for 
2013 be confirmed as $4/t (plus GST) 
on all dried vine fruit deliveries.

Processor/Marketers: The AGM 
resolved that the processor/marketer 
membership fee for 2013 be confirmed 
as $4/t (plus GST) on all dried vine fruit 
deliveries.

While the AGM agreed that DFA 
membership fees were to be ratified by 
the Board at its November meeting, the 
Board has deferred a decision until 
after it meets with processor/
marketers to discuss the proposed fee 
increase.

Branch	payments: It was also 
resolved that payments to branches 
continue to be suspended indefinitely, 
although any branch requiring funds 
may submit a request for funding 
assistance to the Board. 

2013	statutory	levies 

The AGM endorsed an unchanged 
research levy of $11/t and an 
unchanged marketing levy of $7/t on 
all dried vine fruit deliveries in 2013.

Chairman
At the November Board meeting, Mark 
King was re-appointed Chairman.

Australian Dried Fruits Chairman Mark King gives an overview of 
the industry during the annual growers’ forum.
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It 
is 

almost 20 
years ago 

that the first 
cordons were 

established on 
Swingarm trellis, and with age comes 
deterioration.

Along each cordon large sections 
have died off; no replacement fruiting 
canes have grown, leaving clumps of 
canes at the end of the cordon and 
near the trunk of the vine and making 
training and management difficult. 
As a result growers are looking 
to regenerate these old vines and 
establish new cordons.

To help growers understand this 
process and share their experiences 
a working group from the Dried Fruits 
Australia Branch Forum organised a 
Vine and Cordon Regeneration Field 
Walk in late November.

The afternoon started at the Lloyd’s 
property in Irymple where Warren and 
Owen Lloyd explained their strategy of 
re-generating old sultanas on Ramsay 
rootstock, previously ‘moth balled’ 
during the drought to be trained to a 
cordon-based system.

While the focus was on cordons on 
Swingarm trellis, the group also 
viewed deteriorating vines that had 
become unproductive on Tee trellis 
and were being regenerated with new 
cordons established for Swingarm 
trellis.

Irymple grower, Ashley Johnstone 
then hosted the group of 22 growers 
at his property where he outlined his 
strategies for replacing cordons. 

The group discussed a number of 
options that some of the growers 
were considering to regenerate the 
run-down cordons on their properties. 
These options included top working 
to another variety; and cutting off the 
old cordons and training new cordons 
from the emerging shoots.

Also discussed was the emerging 
problem of the regrowth of rootstock 
and scion suckers that have been 
stimulated by the old cordons being 

removed. 
The growers 
were advised 
of various 
chemical 
options to 
treat suckers, 
including 
one product 
registered for 
the treatment 
of suckers on 
vines, olives 
and other fruit 
trees.

The field walk 
concluded 
with a BBQ 
which gave the 
growers a good 
opportunity to 
enjoy a sausage, 
a drink and more importantly a chance 
to have a talk with colleagues. Usually 
there is as much, or sometimes more, 
valuable information exchanged 
during the social get together 
afterwards than during the event 
itself.

Field	walk	program
The Field Walk Program has been a 
very positive initiative organised by a 
small working group formed out of the 
Branch Grower Forum of Dried Fruits 
Australia.

Previous field walks have covered 
topics such as:

■ The use of Dormex to promote bud 
burst uniformly along canes on 
Swingarm trellis

■ Shoot thinning

■ Cordon replacement, vine 
regeneration and rootstock sucker 
control

■ Tour of processing plants and on-
farm riddling

A further two field walks are planned 
before harvest

■ New varieties at Allan Long’s 
property Sunday 6 January, 2013. 
This walk will include Peter Clifton’s 
property, where the group will revist 
the patch of vines top-worked in 
2012.

■ On-farm dehydration

Growers will be advised of the 

Drying for profit activities

Field walk examines cordon 
regeneration

Ashley Johnstone explains his cordon replacement strategies 
with some of the growers at the field walk.

field walks through the Dried Fruits 
Australia e-news service. 

DGASP	training
To meet the processor’s requirements 
of food quality and safety assurance 
for their customers the industry has 
adopted a quality assurance training 
program to accredit growers as 
approved suppliers.

To be accredited as an Approved 
Supplier, growers must have 
successfully completed the Dried 
Grape Approved Supplier Program 
(DGASP) training and AusChem 
training, submit a spray diary and 
have been audited by a processor field 
representative.

Growers who are not approved 
suppliers are penalised. In 2012 the 
penalty was $50 per tonne and it is 
likely to be the same this season.

Growers requiring DGASP training 
should contact the Dried Fruits 
Australia office by phone on (03) 5023 
5174 to make arrangements to do this 
course.

A training day will be held early 
in January 2013 if there are any 
enquiries from growers.

2013	Harvest
Dried Fruits Australia wishes all 
growers a trouble free and easy 
harvest hopes that good crops of 
quality fruit are produced.
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Exploring market expansion 
opportunities for horticulture in 

international trade

Horticulture Australia (HAL) update

HAL	Industry		
Services	Manager,		
Corey	Fitzpatrick

all the while delivering significantly 
higher price per kilo returns for farmers. 
In addition he added that as export 
numbers have risen, the variation in 
lamb prices has fallen significantly over 
the past 21 years. Export has allowed 
the placement of products where the 
most value is achieved. 

He sighted four critical factors in 
success on foreign markets that industry 
organisations have a role in providing:
■ Getting it right at home.
■ Securing and maintaining access to 

foreign markets.
■ Anticipating market developments – 

picking winners.
■ Putting the right marketing programs 

in place.

Dr Barnard said existing pest and 
disease issues were the greatest barrier 
to market access and getting the control 
measures (including elimination) right 
at home was vital. In addition the 
efforts and investments into pest and 
disease should be equally matched by 
investment and effort into food safety 

and both pest and disease and food 
safety should be linked to product 
integrity systems more generally.

Another key focus when it came to 
securing and maintaining access 
to foreign markets was turning 
obstacles and road blocks into 
opportunities for industry. He 
suggested partnering with various 
government departments to help 
achieve this.

Asiafruit Magazine Editor John 
Hey spoke of the global trends in 
industry development programs. 
His presentation was very positive, 
as he outlined a huge market 
opportunity, but he warned of the 
need to work together and stay 

With the 
increasing 
challenges in the 
domestic market 
for horticulture, 
Horticulture 
Australia (HAL) 
recently hosted 
a symposium to 
explore export 
development 
in horticulture 
and uncover 

international market opportunities. 

More than 60 delegates from a broad 
spectrum of industries attended the one-
day event in September. Presentation 
topics included the relevance of export 
in horticulture, the industry’s role in 
export development as well as effective 
strategies in market access, market 
development and market maintenance. 

Attendees especially valued insights 
provided by Meat and Livestock Australia 
General Manager Trade and Economic 
Services, Dr Peter Barnard. He posed the 
question “Why bother with exports?” In 
simple terms, the answer was “to create 
demand”, because “Australia has an 
abundant agricultural capacity, but only 
a small population”.

Dr Barnard used an example of exports 
of lambs to the United States as a prime 
example where in the early 1990’s 
export levels were around $15 million 
and grew to reach $370 million by 2011, 

focused on the big picture. Some of the 
key points he made were:

■ Market access is a vital part of market 
development.

■ Industry and government thinking 
must be aligned.

■ Market and industry information 
systems are vital .

■ Marketing plans need to be market led 
and evaluated.

■ Promotion and market development 
will not work with fragmented 
industries.

■ High quality standards are needed, as 
it is pointless promoting poor quality.

■ Need to take a long term view and 
stick with it.

Exporter	perspective
Exporters play an important role in 
market development and Centre West 
Exports Sales and Marketing Manager 
Peter Wauchope, provided insight into 
this role. He spoke of the benefits of 
good working relationships and market 
segmentation and the importance of 
knowing your product, customer and of 
course your market. 

He spoke about the four key needs of his 
export clients:

■ Reliability

■ Consistency

■ Quality and

■ Profitability.

Mr Wauchope also touched on current 
barriers such as the high Australian 

Peter Wauchope, Sales and Marketing 
Manager Centre West Exports gave an 
exporter perspective on market development.

“Export has allowed 
the placement of 
products where 

the most value is 
achieved.”

Industry Services Manager Rowena 
Norris is currently on maternity 
leave and will return in May 2013. 

Chief Executive Officers Phil 
Chidgzey and Jeff Scott congratulate 
Rowena and her partner Dave 
Gray on the safe, but early arrival, 
of Harry Gray on Saturday 27 
October, weighing 5.2 pounds.

In her absence, Corey Fitzpatrick 
will be supporting the table grape 
and dried fruits industries. Mr 
Fitzpatrick’s details are mobile: 
0419 207 151, email: corey.
fitzpatrick@horticulture.com.au 
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dollar; the fact Australia is traditionally 
a high cost producer; and the decline 
in international container trade. He also 
spoke of Australia’s points of difference 
- the close proximity to markets in 
Asia, increasing international air freight 
capacity and a clean and green image.

Importer	perspective
Keynote speaker Louis Lin, Chief 
Executive Officer (Food Service 
Business) from Thailand’s successful 
retail chain Siam Macro provided 
practical advice and insights in his 
presentation ‘What do foreign markets 
expect from industry bodies?’. 

Macro’s mission is to be first choice 
supplier to their Registered Food 
Professionals. Macro was established 
in Thailand in May 1988, and is now 
listed on the Thailand Stock Exchange, 
with a total of 59 stores across Thailand 
generating US$3.224 billion in total 
revenues for 2011. 

Of the US$101 million in fresh produce 
sales, 50% is imported product. In terms 
of percentage of produce supplied, 
Australia is third at 11%, behind China 
(49%) and the United States at (20%). 
Apples and table grapes represent 
Australia’s lion share, accounting for 65% 
of the produce imported with oranges a 
clear third at 13%.

Some of the key factors cited for 
decisions around importation were 
seasonality, quality, Free Trade 
Agreements (FTAs), price, exchange rate 
and transit time.

Macro also has expectations from 
industry bodies including:
■ Training on handling of products to 

maximise 
consumer 
satisfaction ie 
avocadoes; and

■ In-store 
promotion 
including 
point-of-sale 
and information 
material, 
recipes etc.

Mr Lin said the 
opportunities 
for Australian 
produce are 
centred around 
its high quality 
perception, the 
trend for greater health consciousness, 
shorter transit times, the ASEAN 
Economic Community and the FTA. 

In terms of threats he cited FTAs with 
Peru and Chile, strict regulations to 
trade, higher price, strong exchange rate 
and of course fruit fly.

Panel	discussions
An exporter panel discussed ‘What 
are the opportunities for Australian 
horticulture exports?’, and was later 
complemented by an industry panel 
discussion providing some insights 
and case studies from Australia Fresh 
members including the macadamia, 
cherry, citrus and table grape industries. 
HAL’s Australia Fresh program is an 
industry representative initiative that 
works closely with the Australian 
horticulture industry to develop export 
opportunities and promote Australia’s 
reputation for some of the best fresh 
fruit, nuts and vegetable in the world. 

Feedback from delegates revealed the 
need for regular events with focus on 
exports and the development of working 
groups to drive efforts further. 

Cherry Growers Australia Chief Executive 
Officer Simon Boughey said there was a 
need for a strong coordinated approach 
to Australian exports of horticultural 
produce over the next 10 years and 
a need to ensure the Australian 
Government assists where it can. 

“The HAL export symposium was an 
excellent springboard for HAL and 
exporting commodities to drive our 
exports and to encourage a stronger 
Australia Fresh presence at all the key 
trade shows in Asia, India and Middle 
East,” he said.

International perspective was paramount 
to the day’s presentations and attendees 
were particularly interested in learning 
more about benchmarking Australia’s 
export performance with successful 
exporters such as Chile and South Africa, 
with delegates expressing interest to 
learn more at future events. 

Networking drinks at the end of the day 
provided an opportunity for all attendees 
of the symposium to reflect on the day 
and exchange ideas. 

Participants at the Symposium to explore export development in 
horticulture.

“The opportunities for 
Australian produce are 
centred around its high 
quality perception, the 
trend for greater health 
consciousness, shorter 
transit times, the ASEAN 
Economic Community 

and the FTA.”

HAL General Manager David Chenu provided a summary at the conclusion of the 
day’s presentations and questions sessions.
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MDB Plan released

Water outlook

Several years in the making, the long 
awaited Murray-Darling Basin (MDB) Plan 
has finally been released.

Water Minister, Tony Burke, said the Federal 
Government had committed to delivering 
a plan that restores our rivers to health, 
supports strong regional communities and 
sustainable food production.

“The government has accepted the 
authority’s recommendation of a Basin Plan 
that returns 2,750 gigalitres of surface water 
to the environment. It sets up a mechanism 
which allows governments to improve 
environmental, social or economic outcomes 
provided that improving one doesn’t 
sacrifice others,” Mr Burke said.

“Importantly the government has also 
committed to provide an additional $1.77 
billion to relax key operating constraints 
and recover an additional 450GL of 
environmental water to look to achieve 
the environmental outcomes described in 
the 3,200GL modelling and do so through 
projects to ensure there is no social and 
economic downside for communities.” 

Mr Burke said the foundation and reason 
for the reform was unequivocally and 
unapologetically to restore the river system 
to health. And wherever possible, to do that 
in ways that were sensitive to communities.

The final plan is available at www.mdba.
gov.au.

Changes	made	to	the	Basin	Plan
The final Murray-Darling Basin Plan was 
presented to Federal Water Minister Tony 
Burke by the Murray-Darling Basin Authority 
(MDBA). It included suggestions from the 
minister in November which took into 
consideration feedback provided  by basin 
state ministers.

The authority agreed to adopt all the 
minister’s recommendations and these are 
now incorporated in the Basin Plan. The 

main changes made subsequent to the 
Minister’s suggestions are outlined below.

The	Sustainable	Diversion	Limits	-	
adjustment	mechanism: The Sustainable 
Diversion Limits (SDLs) adjustment 
mechanism, which will allow the upwards 
and downwards movement of the surface 
and groundwater sustainable diversion 
limits, has been further developed.

A new chapter (Chapter 7) has now been 
added to clearly separate the operation of 
the adjustment mechanism from the actual 
establishment of sustainable diversion 
limits. Also included in a separate schedule 
are objectives that will be pursued under 
the Commonwealth’s program to acquire 
an additional 450GL through efficiency 
measures that maintain or improve social 
and economic outcomes. It also sets out the 
criteria that will need to be satisfied for any 
adjustments to be made.

Some of the wording to describe how the 
mechanism works has been changed 
to improve clarity and to reflect the 
amendment to the Water Act, which passed 
through the House of Representatives, with 
further revisions, on 30 October 2012.

The revisions require the MDBA to consult 
and seek submissions on any proposed 
changes to the SDLs, and will require the 
Federal Water Minister’s approval of any 
adjustments before it is tabled in Parliament.

Apportionment: Basin ministers reached 
agreement on how the 971GL downstream 
component is shared among the Basin 
states. The agreed shares are now reflected 
in the Basin Plan. The states will be 
responsible for distributing their shares at a 
catchment level.

Climate	change: A new provision has 
been included in the Basin Plan that 
reaffirms the importance of climate change 
considerations and specifically requires up-
to-date assessments of climate change risks 
in future reviews of the plan.

The substantial recovery of environmental 
water under the Basin Plan is designed 
to restore resilience of the environment. 
The adaptive management framework of 
the plan enables change in the future in 
response to new assessments of climate 
change.

Groundwater:	The Basin Plan now includes 

MDB Plan - main features
■ A reduction in average surface water 

diversions of 2750 gigalitres (GL) 
to meet the Sustainable Diversion 
Limits (SDLs) – to be returned to the 
environment (note - as at 30 September 
2012, about 1,577 GL had already been 
recovered).

■ Investments in irrigation infrastructure 
and other water efficiency projects are 
expected to yield up to 600-650GL, 
which will help bridge the gap to the 

new SDLs (note – as at 30 September 
2012, about 316GL has been secured).

■ New government funding of $1.77 
billion to relax key operating constraints 
and recover an additional 450GL of 
additional environmental water – to be 
delivered in the form of new on-farm 
efficiency works or other measures that 
are socially and economically neutral or 
beneficial as agreed with the relevant 
basin state.



perfect; however, it is positive to see that 
the government has listened to many of 
our concerns,” Mr Laurie said. 

“Ultimately, the fate of the Basin Plan, and 
the farmers and regional communities 
that live within the basin, now rests with 
Parliament.” 

National	Irrigators’	Council 
The National Irrigators’ Council (NIC) 
said the river doesn’t care how water 
is recovered and capping water buy-
backs in legislation will go a long way to 
delivering a better basin plan. 

NIC Chief Executive Officer, Tom Chesson 
welcomed the fact that some Members 
of Parliament were prepared to put their 
communities first. 

“The Opposition now has the opportunity 
to make a bad Basin Plan better by 
promising a Coalition Government would 
legislate to cap water buy-backs at 
1,500GL and to guarantee that water 
recovered for the environment will be done 
in a way that is socially and economically 
neutral,” he said. 

“The failure of the government to actively 
communicate with communities which are 
doing, and have done, all the heavy lifting 
to implement the Basin Plan is causing 
enormous angst in these communities. 

“The governments’ default position if the 
650GL per year of environmental works 
and measures do not materialise is that 
communities bear the brunt of water-buy 
backs to make up any shortfall. 

“Similarly the Water Amendment Bill 
before the Parliament specifically allows 
further water buy-backs despite the 
government saying the extra 450GL 
of water would be recovered through 
infrastructure.” 

Mr Chesson said both the Prime Minister 
and her Water Minister had made it very 
clear that there were social and economic 
‘downsides’ to communities with water 
buy-backs. 

“If the government is confident that the 
processes they have implemented to 
recover water will work as stated, then 
they should not have any problems 
legislating to ensure there is a cap on buy-
backs,” he said. 

NSW	Government
The NSW Government will impose a 

NFF
The release of the final Murray-Darling 
Basin Plan has mixed reactions from the 
National Farmers’ Federation (NFF).

“Although the plan remains flawed, from 
what we’ve seen to date, it is pretty clear 
that the government has listened to the 
concerns of the NFF, farmers and regional 
communities on some, but not all, of the 
critical issues in the Basin Plan,” NFF 
President Jock Laurie said.

The NFF has called for five things in the 
development of the Basin Plan:
■ Balance in the Basin Plan: balance that 

ensures strong regional communities, 
sustainable food production and 
healthy rivers. The government has 
moved closer to the balance we’ve 
been seeking, but flaws remain - the 
final plan still puts the needs of the 
environment ahead of the needs of the 
towns, communities and farmers within 
the basin. 

■ A focus on recovering water from 
infrastructure over buy-back. Through 
the extensive efforts of the NFF, our 
members and irrigator bodies, we have 
achieved a much greater focus on 
infrastructure, particularly the inclusion 
of state projects to return 650 gigalitres 
to the system via infrastructure. What 
we now want to see is a move from 
government to cap future buybacks, to 
provide confidence to farmers and the 
community. 

■ Win/win outcomes for the environment 
and for communities. While the 
government has so far failed to rule 
out a cap on future water buybacks, 
their commitment to recovering water 
through infrastructure was win/win 
situation with environmental benefits 
with minimal impact on farmers and 
communities. 

■ An extended timeframe on the 
implementation of infrastructure - the 
government has pushed out the date for 
completion of infrastructure projects to 
2024. 

■ Parliament to have oversight of 
any adjustments to be made to the 
sustainable diversion limit (SDL), rather 
than the Murray-Darling Basin Authority 
- the Minister has agreed. 

“Essentially, the plan is still far from 

limit on water buybacks to address the 
failings of the Murray-Darling Basin Plan 
if the Intergovernmental Agreement does 
not commit to a 3 % cap, provide proper 
funding for implementation, and remains 
unrealistic about groundwater Sustainable 
Diversion Limits according to NSW 
Minister for Primary Industries Katrina 
Hodgkinson.

“I have consistently called for the 
Commonwealth Minister to cap water 
buybacks as a fair and reasonable measure 
to minimise economic and social impacts 
on our basin communities and allow them 
time to adjust,” Ms Hodgkinson said.

“In addition, the current limits imposed 
on brackish and saline groundwater will 
negatively impact proposed developments 
in remote and regional NSW that are set to 
generate billions of dollars if they proceed.

“Given the Commonwealth Government 
has foregone sound policy and our basin 
communities in the pursuit of South 
Australian votes, the NSW Government is 
determined to support our communities 
and maintain our focus on infrastructure 
investment.”

The Ministerial Order to cap water 
buybacks at 3% per valley per decade 
would be introduced in January 2013 
under section 71Z of the NSW Water 
Management Act 2000.

Ms Hodgkinson pointed to further failings 
of the plan, with the Murray Darling 
Basin Authority’s own Regulation Impact 
Statement estimating that the annual 
economic impact to communities from 
reduced surface water availability is 
over $500 million, even after factoring in 
planned infrastructure projects, on top of 
the estimated $100 million annual cost of 
implementation.

The Commonwealth announced a limited 
assistance package of $100 million to 
be shared across the entire basin and 
indicated that NSW would be required to 
co-contribute in order for our communities 
to access this fund.

“I call on the Federal Government to back 
up its rhetoric of ambitious reform to 
actually fund this policy,” Ms Hodgkinson 
said.
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Response to the MDB Plan

a provision that requires the MDBA to 
undertake a review of the limits of take 
for three aquifers in New South Wales and 
Victoria within two years of the plan being 
put in place. This relates to recent proposals 
received to change the limits. 

The MDBA has agreed to assess the 

proposed changes in the review, which 
will allow appropriate time for them to be 
assessed and to ensure what changes, if 
any, are sustainable and justified.

This version of the Basin Plan also includes 
some minor changes to groundwater limits 
to accommodate new information.

Water	trading: As agreed by the Basin 
Ministerial Council, a change has been 
made that means in limited circumstances, 
some water trading rules do not apply 
to trades that are for the delivery of held 
environmental water. This change will be 
subject to review after five years.
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Graham Nice’s grandfather received 
a 10.1 hectare (25 acre) allotment 
as part of soldier settlement of the 
Red Cliffs area after World War I and 
planted it with dried fruit vines. 

Although he lasted longer than many 
other soldier settlers, Graham’s 
grandfather sold his property in 1956 
as “he had had enough!”, yet less 
than 10 years later 
Graham’s parents 
bought the property 
back. 

In 1980, at the age 
of 14, Graham left 
school to manage the 
farm as his dad was 
ill. This combination 
of necessity and 
responsibility at a 
young age set Graham 
upon a lifelong path of 
inquiry, innovation and 
self sufficiency.

Graham took on 
management of his 
family property, and 
without the hands-on 
influence of his father 
he sought advice 
from other growers in 
the neighbourhood. 
One of these, Murray 
Prescott, was an 

innovator and became Graham’s 
mentor. 

Mr Prescott was one of the first ten 
growers in Australia to plant rootstock 
vines and he was no-till, even while 
using flood irrigation. 

Graham saw the difference in health 
and yield in Mr Prescott’s vines and 
sought to replicate this in his own 
plantings. 

Without an ability to buy rootstock 
vines, young Graham decided to grow 
his own, and established a nursery 
on his property. His mentor was 
encouraging and provided him with 
advice.

“He told me ‘buy this book, and go 
and buy that book and read them…
and then come and ask me what you 
want to know after that’,” Graham 
said. 

Mr Prescott applauded Graham for his 
initiative in seeking assistance, “you 

know this is what you’ve got to do, 
you’ve got to ask,” he said.

“I’ve got all these other growers 
around me, older growers, and they 
look across the fence and yet they 
never ever ask me a question; they 
never come over and ask anything!” 

Graham still has the books Mr 
Prescott suggested he read, and 
has expanded his collection into 
a substantial horticultural library 
which he uses regularly to manage 
his property. He also has his own 
microscope which he uses in 
consultation with his reference books 
to diagnose and manage pest and 
disease outbreaks. 

The property Graham now manages 
looks very different to what it did 
when he took over. He has expanded 
his holdings and now has 64.75ha 
(160 acres), the dried fruit is gone 

Ingenuity through necessity
Victorian Department of Primary Industries (DPI) staff have gathered stories 

from progressive horticulturists managing properties within pumped irrigation 
districts of the Victorian Mallee. The case studies aim to identify key success 

factors involved in on-farm management, explore what successful and 
productive on-farm irrigation management looks like, and inspire other 

motivated irrigators with what is possible. 

Name:	Graham Nice

Crop	type:	Wine and table grapes

Property	size:	64.75 hectares

Managed	by:	Irrigator with hired 
assistance

Irrigation	district:	Red Cliffs

Irrigation	system:	Pressurised drip 
with low level and overhead sprinklers; 
computerised and programmed at each 
pump; automated capacitance probes 
for soil moisture monitoring.

Efficient irrigation case study

Claire and Graham Nice are congratulated by the Victorian Minister for Agriculture and Food Security 
and Minister for Water Peter Walsh for their work towards greater productivity and water use efficiency.
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and has been replaced by wine and 
table grapes. 

“In the wall of the dam there is one 
original sultana vine left,” he said. My 
wife reckons they are the best tasting 
grapes she’s ever eaten.

“Apart from that one vine, every other 
vine has been pulled out and we have 
completely redeveloped everything.” 

Graham has also upgraded the 
irrigation on all his properties from 
the original flood systems to a mix 
of drip, overhead and low level 
sprinklers. He has installed sprinklers 
in most areas for cooling and frost 
control, but has around 9.3ha which 
are solely drip. 

His irrigation system is computerised 
at each pump and he uses automated 
capacitance probes to monitor soil 
moisture and schedule irrigations. 

“First thing I do every morning when 
I am irrigating is check my probes 
because the first thing I want to see is 
that the pump went,” he said. 

“If the pump didn’t go I need to react 
quickly and order some more water 
and get it on because I can’t miss the 
irrigation.”

Graham keeps meticulous irrigation 
records, both electronically and in 
hard copy, which he uses to monitor 
water application and to troubleshoot 
when things go wrong. He has taught 
himself to calculate the ‘full and refill’ 
lines in his scheduling and regularly 
goes out to dig holes to double-check 
what his probes are telling him about 
soil moisture. 

“With the probes we have irrigated 
more and we’ve put more water on 
than we ever used to use and we’ve 
grown more fruit than we ever did, 
yet a lot of our drains never run,” he 
said.

One of the major contributing factors 
to better management of Graham’s 
properties has been improved 
understanding of the water holding 
capacity of his soils. Graham uses 
soil surveys, done as pre-requisites 
for access to irrigation incentives, 
to schedule irrigation and determine 
plantings. 

He feels that these surveys “opened 
up his eyes” and provided a big step 
forward in his management where 
“suddenly things made sense.” He 
believes that he would not have had 
these surveys done if they were not 
funded by, and linked to, incentives 
as he would not have originally seen 
their potential benefit, and “would not 

have considered them 
a good use of limited 
funds”. 

“Originally we had soil 
maps of the Red Cliffs 
district that were done 
by CSIRO back in the 
1940s or thereabouts,” 
he said. 

“They are amazingly 
accurate as far as your 
soil changes across the 
property, but all they 
tell you is what type 
of soil it is, they don’t 
tell you what the water 
holding capacity is. 

“Whereas the soil 
maps that we have had 
done since allowed us 
to understand what 
was what and all of a 
sudden things made 
sense,” he said.

Graham believes 
that his thirst for 
knowledge, gained 
from other irrigators, 
individual research and 
irrigation management 
training, combined with 
an ability to actually 
make change through 
ingenuity and access to 
incentives and grants, 
has been his foundation 
for innovation.

“Without the 
knowledge from the 
soil mapping and soil 
surveys we would not understand 
what we were doing.”

He said without incentives growers 
cut corners; the incentives made him 
do a better job. 

Ironically, Graham feels that he has 
spent his whole life “getting to be 
good at what he does” yet he does 
not feel that that will save him. 
Recent years of drought, low yields 
and low crop prices combined with 
increasing costs have conspired 
to create an almost unsustainable 
situation for him and his family. 

Graham is currently not updating 
equipment because he can’t afford 
to, and because the returns from his 
grapes are not covering depreciation 
costs. 

He feels he is scrambling to get all 
the work done on his properties, but 
can’t afford to employ more staff, 
particularly as he can’t compete 
with the wages paid in other manual 

labouring industries such as mining. 
This leads to some of the cultural 
practices being occasionally delayed 
or missed on the property, and to 
Graham feeling that he has little free 
time for his family or outside pursuits. 

He once felt that if he could just 
get to “100 acres of property with 
grafted vines, a decent trellis and 
a pressurised irrigation system” he 
would be alright; but he now feels 
that “people in the 100-150 acre 
range are the most vulnerable as 
they can’t go out and get another job 
somewhere else”. 

Graham has periodically worked 
off-farm to keep things afloat, but 
with the work he now has to do on 
his substantial holdings he now feels 
that he has “no option but to keep 
going and soldier on”. He enjoys 
the lifestyle and the challenge of 
farming but has found it harder to find 
positives in recent years.

Graham Nice at home in the coolroom. Photo courtesy of 
Anthony Clancy.



32

Plans to continue project work developing 
new table grape varieties in Australia

the planned project is expected around 
March 2013.

Field work in the research program has 
been put on hold for the 2012/13 season 
whilst a new funding arrangement for 
future research work was negotiated. 

The industry VC funding from the regional 
industry organisations, in partnership with 
co-contributions from the government 
research agencies in Queensland (DAFF), 
Western Australia (DAFWA) and Northern 
Territory (DPIF), will enable a continuation 
of the research, albeit at a reduced 
workload in line with the funds available.

The proposal is to return the research 
program to national levy funding from July 
2015 when it is forecast levy funds will 
once again be available. This will enable 
the substantial workload of the previous 
project to once again be undertaken and 
the opportunity for significant outcomes to 
be delivered in the form of new variety 
releases.

The industry VC funding will be vitally 

Regional table grape industry 
organisations have committed to fund 
work in the table grape variety 
development program for 2013/14 and 
2014/15. GrapeConnect and Table 
Grapes WA will each contribute $15,000 
per annum in voluntary contribution (VC) 
funding for the 2013/14 and 2014/15 
seasons. 

The Murray Valley Table Grape Growers 
Council has also committed VC funding 
for project work in the Murray Valley 
during the two years. The work will 
continue evaluation of advanced 
selections from the former CSIRO 
breeding program.

A new project proposal detailing the 
planned research work was submitted to 
Horticulture Australia (HAL) in November 
as part of the annual call for project 
applications and will now be considered 
by the table grape Industry Advisory 
Committee (IAC) within HAL. Notice of 
the HAL and IAC decision on funding for 

important for the long term success of 
the new variety development research, 
as the two years will enable the 
planning and implementation of field 
research activities that will occur in 
following years. 

One such key activity will be the 
propagation and planting of field trials 
of the next group of (23) superior 
selections. Establishing the field trials 
located in regional production districts 
will minimise time delays in evaluating 
the selections when more expansive 
work is possible with levy funding.

The other activity during VC years will 
be the field evaluations of three highly 
promising selections that are near to 
release. Whilst the field evaluation may 
be completed a release to industry will 
not occur until a Plant Breeder’s Rights 
(PBR) application is lodged and this is 
only possible with the additional 
resources of a levy-funded project.

For more information contact David 
Oag, Tel: (07) 4681 6147.

ATGA Chief Executive Jeff Scott chats with Chairman of China Entry-Exit Inspection 
and Quarantine Association, Ge Zhirong at the Friendship Banquet.

The Australian table grape industry 
continued to strengthen bonds with 
China at the China World Fruit and 
Vegetable Trade Fair (China FVF) held 
at Beijing in November.

Australian Table Grape Association 
(ATGA) Chief Executive Jeff Scott said 
since gaining official market access 
to China there had been considerable 
interest in Australian table grapes, 
particularly from buyers in the northern 
Chinese markets.

“For the past three years we have 
attended China FVF to showcase the 
Australian table grape industry and 
foster relationships with importers, 
buyers and government officials.

“Other table grape producing countries 
such as South Africa and the United 
States do a fantastic job of branding 
their product on the world stage and 
we must be among them if we are to 
successfully compete.”

Helping to promote generic branding of 
Australian product is Australia Fresh. 
They organised a prominent stand at 
the trade fair; a special Friendship 
Banquet for government officials and 
Australia Fresh members; and briefings 
with Department of Agriculture 
Fisheries and Forestry (DAFF), Austrade 

China FVF builds bonds with buyers

and the China Entry-Exit Inspection 
and Quarantine Association (CIQA) and 
the General Administration of Quality 
Supervision, Inspection and Quarantine 
of the People’s Republic of China 
(AQSIQ).

Australia Fresh Program Director, 
Agnes Barnard said China FVF was 
a fresh produce trade show like no 
other in China because of its strong 

sponsorship and support by the CIQA 
and the AQSIQ who play such a critical 
role in inspection and quarantine of 
fruits entering the country.

“Business relationships are important 
in Asia - you can’t just expect to walk 
in and ‘do business’ with someone, so 
these events are ideal for developing 
and nurturing relationships that will 
benefit trade,” she said.



immersed in the culture of Southern 
China. 

“The hospitality of the importers, and in 
particular David Minnis and his team at 
Shunfeng Trading was overwhelming,” 
the Boyds said. 

“David and Suzzane Minnis offered a 
depth of understanding of all aspects 
of Chinese culture, relationship building 
and marketing of table grapes in China. 
Their contribution to the tour group 
was most valuable in enabling relevant 
understanding and guidance for 
growers when exporting to China and  
other Asian markets.”

The Boyds said at the forefront of 
discussions were the requirements 
of Australian fruit to succeed in the 
Chinese market. 

“High production costs coupled with a 
strong Australian dollar means our fruit 
must be of the highest quality and this 
was raised in every market visit and by 
every importer. 

“Size, bloom, stem condition and 
presentation are central to Chinese 
considerations.”

At Shanghai insufficient space to 
expand and meet modern Chinese 
demands was emphasized, and 
the resulting logistic planning was 
impressive. 

The group was also advised that not all 
markets had the same requirements, 
and Shanghai required a larger berry 
than the more southern markets.

Wanting to do more than just meet with 
importers, the group used Weinan in 

The table grape industry celebrated 
official market access to China in 2010, 
marking the end of more than 10 years 
of hard work and persistence. However, 
there is still much to do in terms of 
building relationships with exporters 
and securing China a strong trading 
partner.

In September 2012 Australian Table 
Grape Association (ATGA) Chief 
Executive Jeff Scott led a group of eight 
table grape growers on a 10 day study 
tour to Hong Kong and China.

The tour began with the Asia Fruit 
Logistica trade fair and Asia Fruit 
Congress in Hong Kong.

Robinvale table grape growers Rae and 
Ian Boyd were impressed by the broad 
perspective of produce and range of 
allied marketing products from across 
the world on offer. 

“Some of the stands were big budget 
national backed displays requiring 
many staff. Invariably the staff were 
well informed and enthusiastic with 
their promotion,” the Boyds said. 

The ATGA stand was part of the larger 
Australia Fresh pavilion, and although 
comparatively low budget, attracted a 
constant flow of interested people.

 “We found it interesting being at the 
stand and having discussions with 
people who were queuing for meeting 
with Jeff,” they said. “It gave us an 
insight into the interest in Australian 
produce, and in particular table grapes.” 

Onto mainland China and Guangzhou in 
the Guangdong province saw the group 

China study tour opens 
eyes and minds

the Shaanxi province as a central point 
for farm visits and a meeting point with 
local government officials. 

“The enormous production of table 
grapes within China and the varieties 
on offer was like many aspects of our 
study tour, difficult to internalize,” the 
Boyds said. 

“Picking, packing and presentation of 
fruit from traditional growers contrasted 
markedly with vast modern complexes 
such as Weibi Grape Industrial Park.”

The Boyds agreed the itinerary was 
intensive and challenging with a range 
of visits, briefings, meetings, formal 
dinners and associated travel. 

“We appreciated the opportunities 
presented by having both sexes as well 
as a broad age range of table grape 
growers. This enabled a range of views 
during discussions among ourselves 
and more importantly with four various 
Chinese hosts.

“Bruno Zappia with his experience 
as a table grape grower, marketer, 
ATGA delegate and current role with 
a table group consultancy based in 
China, offered insights beyond what 
we anticipated. We gained much from 
Bruno and were most appreciative of 
his commitment to the group.”

“The group’s morale and interest in the 
program remained positive throughout. 
This was largely due to the preparation, 
attention to detail and interest in all the 
tour participants by the tour leader.”
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Tim Milner, David Minnis, Nick Muraca, and Ian Boyd examine 
the table grapes on offer in Hong Kong market
Tim Milner, David Minnis, Nick Muraca, and Ian Boyd examine 
the table grapes on offer in Hong Kong market
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The following hypothetical case 
study uses BizMod for Dried Grapes 
to test management strategies 
and the resulting performance of 
an existing 16 hectare dried grape 
enterprise (the model assumes 8 
hectares of sultanas and 8 hectares 
of Carina on the original block) 
and with an investment into an 
additional neighbouring 8 hectares 
that are developed into Sunmuscat 
grapes for drying. The central 
question to answer is; what are the 
possible returns on investment?

Initial	management	
assumptions	
The existing property assets 
(existing vineyard, new vineyard, 
water and equipment) are valued at 
$532,000 with a bank balance of $0 
(Table 1). 

Under the production assumptions, 
gross margin is consistent at 
$10,125/ha from a well-run 
vineyard operation and once the 
new vines reach full production 
total operating costs as a per cent 
of revenue declines from 74% to 
64% mostly because of the scale 
effect on overhead costs (Figure 
1). Operating costs as a percent 
of revenue decline to 59% (Figure 
1) under additional assumptions 
outlined in Table 2.

Operating costs of 64% of revenue 
has been a median value for the 
industry based on findings from 
RMCG & Schofield Robinson (2004) 
BizCheck for Dried Fruit.

The core funding loan for the 
property purchase and development 
costs peaks at $136,000 and the 
total debt reaches 20% of an equity 
base of $582,700 in the first year.

Investment	performance	
under	additional	
assumptions
The basic management assumptions 

An investment hypothetical using 
BizMod for Dried Grapes

BizMod for Dried Grapes has been developed by Dried Fruits Australia in conjunction 
with Horticulture Australia for use in the dried grape industry. It is a planning 

tool to help growers test management strategies and analyse the effects on the 
performance of a dried grape enterprise so that they may make better, informed 

management decisions.

Definitions:
Total	operating	costs include direct 
and overhead costs but excludes 
depreciation, interest and capital 
expenditure.

The	Payback	Period	(DPP) is 
the length of time required for an 
investments cash flow to equal its initial 
cost in today’s dollars. An investment is 
acceptable if its payback are less than 
a particular number of years as desired 
by the investor. This is not discounted 
payback which applies a discount rate 

to the cash flows to compensate for 
inflation and risk..

Net	Enterprise	Assets includes 
existing land, new land, permanent 
water and equipment at their original 
(year 1) values with no change in value 
over the 20 year time period. What 
does change is positive cash flow to 
the bank account as loans are paid 
down and excess cash accumulates. 
In reality some of this excess cash 
would be used as disposable income 
and other reinvested.

Table 1: Initial management assumptions. 

Variable Assumption 
Existing assets 
and initial book 
value 
 
 

 

Owned land of 16 hectares is $160,000 i.e. $10,000/ha;  
Equipment is valued at $100,000 which has already been fully depreciated;  
144ML of permanent water attached to the 16ha property and valued at $1,500/ML i.e. 
$216,000;  
Water for the extra 8ha is leased at $30/ML;  
New land purchased for $56 000 i.e. $7000/ha excluding water and requiring some 
redevelopment; total initial asset value of $532,000. 

Price Current prices for a multiyear contract as detailed by Sunbeam and grades based 
on 10 years of historical pricing data  

Yield 8.5 dried tonnes/ha (3.45t/acre) for mature vines of sultana, Carina and Sunmuscat 
Direct costs $5,940/ha 
Overhead 
costs 

Before the investment $5,990/ha; after the investment and assuming the overhead 
cost base remains the same $4,323/ha i.e. positive scale effects 

Development 
cost 

$80,000 in year 1 i.e. $10,000/ha depreciated over 8 years.  

Finance Interest rates; core loan and equipment loan = 8%, Overdraft 8% and cash rate 4% 

Tax rate Assuming 20% on balance 
 

Table 1: initial management assumptions.
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Table 2: Additional assumptions and test parameters. 
Test Explanation 

1 Base case i.e. original 16ha vineyard before expansion 

2 Investment in an additional 8ha of a neighbouring property 

3 Reduction of direct costs of production by 5% i.e. from $5,939 to $5,642/ha 

4 Additional reduction of overhead costs by 10% i.e. from $4,323 to $3,990/ha or a total of $95,760/year 

5 Development costs reduced by 20% i.e. from $10,000 to $8,000/ha 

6 Land purchase price reduced from $7,000 to $6,000/ha 

7 Yield of the new 8ha block increased by 5% from 8.5 to 8.87dt/ha (3.6dt/acre) 

 

Table 3: Net Enterprise Assets are built by investment in productive assets. 
Test Year 1 Year 20 $ Change % Change 

1: Net enterprise assets $564,500  $1,969,406  $ -  0% 

2: Net enterprise assets $620,500  $2,679,567  $710,161  36% 

3: Net enterprise assets $620,500  $2,867,397  $897,991  46% 

4: Net enterprise assets $620,500  $3,088,767  $1,119,361  57% 

5: Net enterprise assets $620,500  $3,129,568  $1,160,162  59% 

6: Net enterprise assets $612,500  $3,141,968  $1,172,562  60% 

7: Net enterprise assets $612,500  $3,248,422  $1,279,016  65% 

 

 

 

 

Figure 1: Summary of the changes to the whole enterprise Operating costs as a percent of Revenue for 
the seven simulations over the period of 20 years. Operating costs as a percent of Revenue decline 
from a maximum of 74% to a minimum of 59%. The average of the lowest properties surveyed in the 
BizCheck (2004) report was 51%. 
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Table 2: Additional assumptions and test parameters.



(Tests 1 and 2) were tested further 
by making changes to a number of 
variables under management control 
as outlined in Table 2. 

The merits of the investment in 
the additional 8 hectares are 
best measured by analysis of 
the cumulative cash flows from 
the assets which make up the 
investment. 

One measure of the merits of the 
investment includes the payback 
period. The payback period (Figure 
2) ranges from 14 to 18 years. 

The overall effect of the investment 
into an extra 8 hectares of dried 
grapes has been to build net 
enterprise assets greater than they 
otherwise would have been. 

Net enterprise assets increase by 
65% from the initial base case 
(Table 3, Figure 3). While the 
investment in an extra 8 hectares 
of dried grapes has a long payback 
period it contributes positively to 
the overall balance sheet.

This example provides an 
indication of the possible returns 
on investment (ROI). Many factors 
combine to determine the ROI. 

Each individual grower has a unique 
business situation and would 
make different assumptions, have 
different attitudes to risk and would 
get different results. While gross 

margin is an important determinant 
of ROI, so are the management of 
overhead costs and the price of 
capital assets such as land, water 
and redevelopment. 

A healthy gross margin may not be 
sufficient to ensure a satisfactory 
ROI if the price paid for assets is 
too high. A long payback period 
as outlined here might not be 
acceptable to some people, but 
the investment made a positive 
and significant contribution to the 
overall balance sheet. 

BizMod for Dried Grapes has been 
developed by Dried Fruits Australia 
to help model the dried grape 
enterprise and assist the industry to 
better understand and plan for the 
future. For more information contact 
Dried Fruits Australia Industry 
Development Officer John Hawtin 
Tel (03) 5023 5174. 
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Figure 1: Summary of the changes to the whole enterprise Operating costs as a percent of Revenue for 
the seven simulations over the period of 20 years. Operating costs as a percent of Revenue decline 
from a maximum of 74% to a minimum of 59%. The average of the lowest properties surveyed in the 
BizCheck (2004) report was 51%. 
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Figure 4. The balance sheet is increased by investment in the additional 8 hectares. The model 
assumes the only change in asset value is through additional free cash flows to the bank account after 
labour costs, taxation, depreciation and loan repayments. Some of this excess cash would be used as 
disposable income and other reinvested. 
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Figure 2: Payback Period of the investment in 8 hectares of Sunmuscat vines. The payback period 
based on the seven simulations ranges from 14 to 18 years. 
 

 

Figure 3: The Internal Rate of Return from all seven Tests on the investment in 8 hectares of 
Sunmuscat, Test 1 is no investment. 
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Table 2: Additional assumptions and test parameters. 
Test Explanation 

1 Base case i.e. original 16ha vineyard before expansion 

2 Investment in an additional 8ha of a neighbouring property 

3 Reduction of direct costs of production by 5% i.e. from $5,939 to $5,642/ha 

4 Additional reduction of overhead costs by 10% i.e. from $4,323 to $3,990/ha or a total of $95,760/year 

5 Development costs reduced by 20% i.e. from $10,000 to $8,000/ha 

6 Land purchase price reduced from $7,000 to $6,000/ha 

7 Yield of the new 8ha block increased by 5% from 8.5 to 8.87dt/ha (3.6dt/acre) 

 

Table 3: Net Enterprise Assets are built by investment in productive assets. 
Test Year 1 Year 20 $ Change % Change 

1: Net enterprise assets $564,500  $1,969,406  $ -  0% 

2: Net enterprise assets $620,500  $2,679,567  $710,161  36% 

3: Net enterprise assets $620,500  $2,867,397  $897,991  46% 

4: Net enterprise assets $620,500  $3,088,767  $1,119,361  57% 

5: Net enterprise assets $620,500  $3,129,568  $1,160,162  59% 

6: Net enterprise assets $612,500  $3,141,968  $1,172,562  60% 

7: Net enterprise assets $612,500  $3,248,422  $1,279,016  65% 

 

 

 

 

Figure 1: Summary of the changes to the whole enterprise Operating costs as a percent of Revenue for 
the seven simulations over the period of 20 years. Operating costs as a percent of Revenue decline 
from a maximum of 74% to a minimum of 59%. The average of the lowest properties surveyed in the 
BizCheck (2004) report was 51%. 
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Figure 1: Summary of the changes to the whole enterprise Operating costs as a percent 
of Revenue for the seven simulations over the period of 20 years. Operating costs as 
a percent of Revenue decline from a maximum of 74% to a minimum of 59%. The 
average of the lowest properties surveyed in the BizCheck (2004) report was 51%.

Figure 2: Payback Period of the investment in 8 hectares of Sunmuscat vines. The 
payback period based on the seven simulations ranges from 14 to 18 years.

Figure 3. The balance sheet is increased by investment in the additional 8 hectares. The 
model assumes the only change in asset value is through additional free cash flows to 
the bank account after labour costs, taxation, depreciation and loan repayments. Some 
of this excess cash would be used as disposable income and other reinvested.
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Global dried grape supply unchanged 

Dr Phillip Myburgh of the South 
African Agricultural Research Council 
discussed his research into optimal 
use of irrigation water in the arid vine 
regions of South Africa.

Conference delegates considered the 
world supply and demand position 
and noted that seedless dried grape 
production from the Sultana/Natural 
Seedless Raisin varieties (Table 1) was 
1,105,649 tonnes, virtually unchanged 
from the previous year. 

The volume of Golden sultanas 
available increased by 13% to 
86,431t, compared to the previous 

The International Seedless Dried 
Grape Producing Countries Conference 
was recently held in Cape Town, South 
Africa to exchange information on 
world production and marketing. 

Minister for Agriculture in the Western 
Cape Province of South Africa, Gerrit 
van Rensburg, officially opened the 
conference, welcoming delegates from 
around the world.

An Australian delegation consisting of 
Dried Fruits Australia Chief Executive 
Phil Chidgzey, Chairman, Mark King, 
Deputy Chair Allan Long, Industry 
Advisory Committee Chair Tony Martin, 
Board member Jenny Treeby and Chris 
Ellis, Board member and Sunbeam 
Foods General Manager Supply, met 
with industry representatives from 
Argentina, Chile, India, South Africa, 
Turkey and the United States.

This was the first time India had been 
invited to attend the conference and 
delegates were keen to hear Arun 
More discuss production of dried 
grapes in India.

The conference heard presentations 
from all delegations as well as 
guest speakers on the topic of 
mechanisation of dried grape 
production from Australia and the US. 
A view was also taken into the future 
to see what should be considered 
in establishing the vineyards of 
the future while considering the 
environment.

season, while there were fewer 
currants available (26,264t) due a 
smaller Greek crop.

A summary of the highlights from each 
of the producing countries follows:

South	Africa
■ Area planted to Thomson Seedless 

has continued to fall while area 
planted to other varieties has 
increased.

■ 2012 production was about 35,000t, 
including nearly 16,000t of Goldens.

■ Main varieties are Thomson 
Seedless, Merbein Seedless and 
Prime.

■ Dried grape production – 3 types: 
Orange River (OR – similar to 
Australian sultanas), naturals (TSRs) 
and Goldens.

■ Production – achieve reasonable 
tonnages of 9-12.4t/ha (4-5 tonnes/
ac dried or 20-25 fresh tonnes/ac).

■ Labour – cheap and plentiful; about 
1 person/ha.

■ On-farm labour – low cost, with 
minimum rate equivalent to about 
A$1/hour, with accommodation and 
food also provided.

■ Labour- managed by 1 supervisor 
for every 30 workers.

■ Processing plant labour- about 
A$75-80 per week.

■ Irrigation – both flood and piped 
irrigation used.

Argentina
■ Total number of vineyards: 24,780.

Participants at the International Seedless Dried Grape Producing Countries 
Conference in Cape Town.

Merbein Seedless growing on wide V trellis in South African vineyards.
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■ 8% of total grape production is for 
table grape and raisin production.

■ 43% of vines are over 25 years.

■ 81.5% of vineyards are flood 
irrigated.

■ San Juan province produces more 
than 90% of Argentina’s raisins.

■ 600 farms have more than 6,000ha 
of raisins.

■ 80% of raisins are exported.

■ 2012 production 26,000t dried.

Chile
■ Between 2003 and 2011 the 

production of raisins increased from 
217,724 to 308,442t fresh weight 
(240,000 tons to 340,000 short 
tons).

■ World’s largest exporter of table 
grapes.

■ 2012 crop just over 75,000t (83,000 
short ton).

■ 27 processors and 79 exporters.

Turkey
■ Total production area 85,000ha.

■ Average production 3.4t per ha.

■ Main production area is Manisa 
region.

■ 2011 crop was 256,000t.

■ 2011/12 exports were 215,000t.

■ 2012 crop estimate is 286,000t with 
exports likely to reach 230,000t.

■ Export prices in September 2012 
were $2,200/t, down 5.4% on same 
period in 2011.

United	States
■ 2011/12 production included natural 

seedless 311,519t, Goldens 19,764t.

■ 2011/12 sales of natural seedless 
included domestic sales of 165,333t 
and exports of 107,436 t.

■ Carry-in inventory as at 1 August 
2012 was 118,855t (up from 
100,187t in previous year).

■ Estimated raisin acreage 82,820ha 
(205,000 acres), down from 
84,436ha (209,000 acres) in 2010 
and 2011 and 113,120 ha (280,000 
acres) in 2001.

■ Harvest methods: hand harvested 
40-50%, mechanical (continuous 
tray) 30-35%, dried on the vine 
(DOV) 20-25%.

It was decided that the next 
conference will be held in close 
proximity to, and following the popular 
Anuga trade fair in Cologne, Germany 
on 5-9 October 2013.

Dried Fruits Australia Chairman Mark King and Johannes Fourie of South Africa chat 
during the conference.

Table 1: Global production and sale of sultana and raisins (All figures metric tonnes packed weight).  
Country Carryover Estimated 

production 
Total 

available 
product 

Domestic 
consumption 

Available 
for export 

Planned 
carryover 

Greece* 0 5,000 5,000 4,000 1,000 0 

Iran 0 135,000 135,000 20,000 110,000 5,000 

Turkey 3,377 286,575 289,952 50,000 230,000 0 

United States 94,790 248,274 343,064 168,626 108,299 72,675 

India* 10,000 125,000 135,000 125,000 0 0 

Uzbekistan  25,000 25,000  0 0 

China  150,000 150,000 110,000 40,000 0 

Argentina 3,000 26,000 29,000 5,000 24,000 0 

Australia 3,000 10,600 13,600 8,600 5,000 2,000 

Chile 3,000 75,000 78,000 7,000 71,000 5,000 

South Africa 2,000 19,200 21,200 9,000 12,200 2,000 

Total 119,167 1,105,649 1,224,816 503,226 717,590 86,675 
 

 

Table 2. Global production of Golden sultanas and currants (All figures metric tonnes packed weight). 
Country Golden Sultanas Currants 
  Carryover Estimated 

production 
Total 

available 
product 

Carryover Estimated 
production 

Total 
available 
product 

Greece 0 0 0 0 18,000 18,000 

Iran 0 15,000 15,000 0 0 0 

United States 5,861 15,570 21,431 2,029 2,335 4,364 

India 0 25,000 25,000 0 0 0 

Argentina 0 300 300 0 0 0 

Australia 0 0 0 1,600 1,960 1,100 

Chile 0 8,000 8,000 0 0 0 

South Africa 1,000 15,700 16,700 0 2,800 2,800 

Total 6,861 79,570 86,431 3,629 25,095 26,264 
 

Jo, can you please make sure the numbers in the tables are lined up so that it is easy to see the differences 
between 1,000s and 10,000s etc. Can you also bold the totals (last row) so they are differentiated a bit. 
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With the hustle and bustle of Christmas 
it is easy to forget that there isn’t a lot of 
time left to prepare for harvest. 

If you plan to use contractors to wet, 
harvest or dry your fruit contact your 
chosen contractor early to allow him to 
schedule your work into his program. It is 
also important to maintain communication 
with the contractor so that he is aware of 
the changing situation on your property. 

In the meantime, other machinery 
required for harvest should be serviced 
and ready to go immediately if we are 
unfortunate enough to receive rain in the 
lead up to harvest.

Preventing	sunburn
Early crop analysis indicates sultanas 
throughout the Sunraysia area have light 
to moderate crop loads, especially vines 
on rootstocks, while Sunmuscat has the 
potential to grow a big crop this season.

It is important, as always, to endeavour to 
maximise the crop potential. Minimising 
the risk of sunburn is just one way to 
prevent any reduction of crop.

Sunburn can be devastating in grapes, 
especially in the lead up to véraison.

Growers are advised to keep a close 
watch on the weather and be alert for 
periods of sustained high temperatures, 
particularly during key growth and 
development stages.

The risk of sunburn can be considerably 
reduced with some simple management 
strategies which include:
■ Maintain adequate soil  moisture

■ Retain mulch on the vineyard floor

■ Don’t work up soil, especially prior to 
any forecast heat wave conditions

■ Application of a kaolin–based 
‘sunscreen’ 

By adopting one or more of these 
strategies growers may be able to protect 
large portions of their crop from sunburn.

Reduce	contaminant	risk	now
Growers cannot afford to be complacent 
when it comes to potential contaminants 
in their crop. 

It must not be forgotten that you are 
growing a product that people will eat, 
and more importantly, a product that 
appeals to children who do not always 
look at what they put in their mouths.

Consumers of Australian dried fruit, or 
products containing dried fruit, rightly 
expect them to be safe to eat and free 
of contaminants, especially spiked weed 
seeds and stones.

Growers and processors have an 
obligation to ensure that these 
expectations are met.

In order to produce a ‘safe’ product 
processors have decreased the tolerances 
for contaminants in delivered fruit and 
will penalise growers if contaminants are 
found. 

One processor has taken an even 
tougher stand to reduce the likelihood of 
contaminants and are asking growers 
to place bins up on pallets or bearers so 
that they are not in direct contact with the 
ground.

Food safety is imperative and as harvest 
approaches, now is the time to act 
and minimise the risk of contaminants 
entering the fruit.

Spiked weed seeds are of the greatest 
concern, with Gentle Annie and Caltrop 
posing the greatest risk because they are 
rapidly growing summer plants.

Gentle Annie is particularly dangerous 
if left un-controlled as the plant can 
grow up into the vine canopy where the 
mature seed heads are knocked off by the 
harvester and end up in the fruit.

Stones and snails are an increasing 
problem to processors and care should 
also be taken to prevent them getting into 
dried fruit bins. 

Growers are reminded to apply the HACCP 
(Hazard Analysis Critical Control Points) 
principals into practice to identify any 
potential points of entry of contaminants 
into the fruit. Once these have been 

Prepare for harvest 

Around the block

Sunburn on Sunmuscats during 
the sensitive stage during 
véraison.

identified, corrective actions must be 

undertaken to eliminate or minimise the 

risk of contamination.

Botrytis	awareness
Botrytis was a major issue for dried grape 

growers last season, particularly those 

with Sunmuscat crops, and as a result a 

large number of carryover spores will be 

lying dormant in the vineyard, waiting for 

conditions conducive to germination and 

infection.

Growers who had Botrytis infections last 

season should have applied at least one, 

if not two, botrytis sprays at the end of 

flowering and possibly at berry shatter. 

Another spray may be required just before 

bunch closure. Most dried fruit varieties 

usually have fairly loose bunches which 

allow good circulation of air around 

the berry. However, with the outlook of 

tight bunches this season, the risk of 

botrytis infection spreading is higher and 

consideration should be given to spraying 

vulnerable varieties if it rains.

It is also worth considering keeping 

one application of Rovral® as a ‘spare’ 

to be used if there is rain forecast just 

prior to harvest, as this chemical has a 

withholding period of 7 days.
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