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Chairman’s report

These last few months have been fairly 
hectic at Dried Fruits Australia. 

A key strategy to help grow the industry 
to sustainable production levels is to 
ensure industry members have access 
to the latest developments in production, 
processing and marketing. And to do 
this we need to look outside our borders 
to countries with larger dried grape 
industries. 

In late August I was one of eight industry 
members who flew to Los Angeles for a 
9-day study tour of the Californian dried 
fruit industry. The tour was part of Dried 
Fruit Australia’s strategy to keep informed 
of developments in major dried grape 
producing countries and had some great 
results. 

The group established a number of new 
contacts and consolidated friendships 
and networks formed during the previous 
trip in 2010. It is always good to see 
how grapes are grown and dried in other 
countries and this trip was no exception.

I was particularly interested in how many 
countries are still dependent on causal 
labour, and if they have progressed with 
becoming mechanised. 

Our presence at the International 
Seedless Dried Grape Producing 
Countries Conference in Hamburg 
provided another opportunity to share 
knowledge about production levels to 
help plan for the future. 

The outcome from the conference was 
positive, with continuing stability in terms 
of the global supply/demand balance. 
The total supply of raisins/sultanas is 
estimated at 1.259 million tonnes, up 
2.8% (or 35,000t) on the previous year. 
Physical stocks at 31 August 2014 are 
also expected to remain stable or slightly 
reduced.

Whilst in Europe we took the opportunity 
to visit the Anuga Trade Fair held in 
Cologne, Germany. Many countries 
were selling raisins/sultanas and I was 
surprised by the high quality product on 
display. 

Australian marketers are hoping to 
recapture market share for premium 
quality fruit. As reported last edition the 
Board has set up a Light Fruit Working 
Group to identify strategies to enable 
Australia to regain its reputation as a 
reliable supplier of high quality, light fruit. 

The literature review showed many areas 

where it may be possible to produce 
light coloured fruit by simple changes to 
some management practices. We need to 
confirm if this is true and if the changes 
are profitable.

The Dried Grape Industry Advisory 
Committee has put forward a submission 
for a two stage project to address 
issues identified in the literature review. 
If approved by Horticulture Australia 
(HAL), the first of these projects will start 
immediately.

Meanwhile Dried Fruits Australia 
continues to work towards strategies that 
will increase consumption of Australia’s 
dried grapes. These include investment 
in the generic Aussie sultana promotion 
being managed by Horticulture Australia, 
and work with Sunbeam foods for the 
continuation of anti-dumping measures 
on Greek currant imports.

The promotion is winding down as we 
approach Christmas, a traditionally good 
sales period for dried fruits, but we are 
looking forward to receiving reports that 
enable an assessment of the impact 
of the supermarket and social media 
promotions on retail sales.

The anti-dumping action is a significant 
issue for the industry and as such 
has required considerable investment 
of industry funds. Global trading is a 
necessary part of our everyday lives, but 
that trade must be on an even playing 
field. 

Selling produce at a reduced or 
subsidised price is simply not acceptable. 
Dumping is hurting Australian currant 
growers, and we will continue to fight on 
their behalf.

Dried Fruits Australia has responded 
to the Anti-dumping Commission’s 
Statement of Essential Facts and 
expressed strong support for proposed 
recommendations to continue the 
measures after 14 January 2014. We 
feel we have a valid case and are looking 
forward to the outcome of the inquiry in 
late December.

Finally, on behalf of the Board and staff I 
would like to wish you and your family a 
happy, prosperous and dry season.

Mark King 
DFA Chairman

In search of world best 
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Chairman’s report

Isn’t it amazing how things can change 
over a relatively short period. For many 
growing regions, we have gone from wet 
growing seasons to really dry seasons. 
While this is good for suppressing 
fungal diseases and has also slowed the 
insects down, it is sometimes difficult to 
physically get enough water on the crop. 
Consequently,  berry size this year is 
down a little on previous years.

Emerald has started, amidst storms and 
the prospect of competing with American 
fruit. 

Most retailers openly state that they will 
cease imports once Australian grapes are 
available, but the transition can be tricky, 
and unfortunately, there is a perception 
that consumers need to have every fruit 
available all year!! Go figure.

Most areas are looking a bit earlier this 
year. Average to above average crop 
loads are expected, so hopefully we will 
not have too much overlap, which caused 
a lot of heartache last year.

Western Australian growers are 
competing for the first time against 
imported fruit following the opening of 
that market this year, and obviously there 
will be some pain in the hip pocket as 
prices have eased considerably for the 
early fruit. 

Once again, it is this notion that we need 
to have fruit available all year. This policy 
actually decreases the volumes sold, as 
the consumer basket is only so big, and 
now the seasonal offer has to share with 
counter-seasonal imports.

The social media-based promotions 
campaign has started well, with retailers 
on board, and the data to date looking 
like we may be on to a positive and 
hopefully profitable campaign. Feed back 
to the Australian Table Grape Association 
(ATGA) will be greatly appreciated and 
help us to fine tune future campaigns.

I was fortunate enough to travel to 
China this year for Asia Fruit Logistica 
and a study tour into China. We had a 
good group travelling together and saw 
harvest in progress in the north of the 
country. Imagine burying your vines every 
winter because it is so cold that they die 
if left uncovered. They are planted close, 
and then trained along the ground for a 
metre or so before heading up. We saw 
Red Globe and Crimson Seedless and the 
fruit quality looked quite good.

Our Annual General Meeting has been 
and gone, with not much change to 
the personnel. Angie Pangiotaris is no 
longer on the Board, and I would like 
to congratulate him on his time there 
and wish him well for the future. John 
DeLuca is a new delegate and it was 
good to meet Joe Gareffa. We are looking 
forward to some valuable input from 
these members. 

Being on the Board can be a thankless 
and onerous task at times, and it is a 
tribute to those members who have been 
there for a number of years, and still 
have the energy and enthusiasm to assist 
in strategic plan implementation, and 
continue to kick goals with our expanding 
export markets. 

John Argiro is Vice Chairman, and heads 
up the market access committee, and 
with Vince Dimasi, Nick Muraca and 
David Smith on board, we have a lot of 
experience and passion working for us.

Jeff Scott and Allison McTaggart continue 
to do a great job for the industry, and are 
currently busy getting registrations and 
audits finalised for the export season. 
Jeff has been working closely with the 
Department of Agriculture, Fisheries 
and Forestry (DAFF) and the Victorian 
Department of Primary Industries to 
ensure we have covered all the bases. 

Jeff will outline the export situation, but 
with some prudent policies in place, the 
ATGA is well positioned to have more 
control over the quality presented for 
the inspectors. This is of paramount 
importance, as too many growers 
presented sub-export-standard fruit, and 
this has led to some stern reprimands 
and rejections at inspection time. 

I hope everyone had a safe and 
enjoyable Christmas and New Year and a 
successful harvest finished, in progress, 
or still to come.

Mixed results for early 
season

Richard Lomman
CHAIRMAN
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Cover Story

What is SIT? 
SIT involves the release of male fruit 
flies that have been sterilised, to mate 
with wild female flies in the field. The 
sterile male flies are strategically 
released in significantly greater 
numbers than the wild fly population 
and as a result limit the opportunity for 
wild females to mate with wild males. 

SIT has the advantage of being 
environmentally friendly and can 
be used in orchards, urban and 
environmentally sensitive areas, where 
application of conventional chemical 
treatments isn’t possible or is too 
intrusive. 

The outcome of the unsuccessful 
mating is the prevention of subsequent 
generations of the wild flies. 

One problem of conventional SIT is 
that sterile females will still sting 
produce, reducing the marketable yield 
or downgrading produce quality. To 
overcome this hurdle, methods have 
been developed to only allow release of 
sterile males. 

Releasing only sterile males means no 
risk to produce, but also significantly 
reduces the number of flies that need to 
be released (as they only mate with wild 
flies, not each other). Hence a male-only 
line of fruit fly reduces crop damage 
and costs through increased efficacy.

Researchers have previously bred fruit 
fly species, including Medfly, which 
have a temperature-sensitive gene in 
females that allows them to be culled in 
a fly factory. These strains are referred 
to as male-only lines. A male-only line 

Queensland fruit fly (Q-fly) is the 
number one pest of horticulture in 
Australia’s eastern states and an ever 
present threat to production and market 
access for South Australian and West 
Australian growers. 

Managing this pest has become 
significantly harder in recent times due 
to a perfect storm of events: loss of 
dimethoate and fenthion as chemical 
control agents; adaptation of the 
insect to colder climates; warming 
with climate change increasing its 
geographical range; and withdrawal 
of State Government support for 
population control.

Without alternative chemical control 
options there is a need for a more 
integrated approach to ensure fruit 
fly does not create a more significant 
economic and market access burden 
for producers. One approach that has 
been used successfully overseas on 
fruit fly, and is used successfully in 
South Australia and Western Australia 
on Mediterranean fruit fly (Medfly), is 
Sterile Insect Technique (SIT). 

SIT is a proven method for suppressing 
or eradicating fruit fly populations and 
can be used to manage incursions and, 
as part of a management system, to 
manage populations in endemic areas. 

Horticulture Australia (HAL), the 
CSIRO Biosecurity Flagship, Plant and 
Food Research Australia (PFRA) and 
Primary Industries and Regions South 
Australia (PIRSA) have combined to 
develop a capability to use SIT for 
Q-fly management. Underpinning the 
collaboration is a $3 million investment, 
by PIRSA, to build a fruit fly facility in 
Port Augusta, South Australia to produce 
sterile, male fruit flies.

of Medfly is reared and successfully 
used in Western Australia for SIT. 

Q-fly is part of the genus Bactrocera, 
which has yet to have a male-only 
line developed. As a male-only line 
is so important to underpinning the 
SIT approach, two options are to be 
pursued to develop a male only line: 

1.  a conventional breeding   
approach; and 

2.  a feeding approach using RNA  
interference (RNAi) technology.

Once a male-only line is developed, it 
will be produced in the fruit fly factory 
in Port Augusta. Produced flies will 
then need to be sterilised. Again, two 
approaches are being considered for 
sterilisation: X-ray technology; and oral 
RNAi. 

X-ray technology is the current 
sterilisation approach in most 
SIT facilities; however, it has the 
disadvantage of potentially lowering the 
fitness of the flies. The application of 
RNAi represents a new approach which 
has the advantage of not needing to 
expose flies to x-rays and also of the 
potential to feed in wild fly populations 
to the factory on a regular basis to 
maintain fitness.

RNAi works by destroying messenger 
RNA; this in turn blocks or changes very 
specific features of the fly. In the case 
of Q-fly SIT, the aim is to manipulate 
the genetic control of sex determination 
to produce only males and to inhibit 
fertility in those male flies. The RNAi is 
ingested by the flies as part of their diet. 
This approach does not alter the DNA of 
the fly in any way; it is not a genetically 
modified (GM) approach.

Queensland fruit fly sterilisation 
research a national priority

By Dan Ryan

Male and female Queensland fruit fly feeding on bacteria in culture.
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tested to assess durability, reliability 
and attractiveness at sites in Tatura, 
Victoria, and Redlands, Queensland. 
Over a two year period, trap design will 
be evaluated and refined with the goal 
of deploying to south-eastern Australia 
and South Australia.

Research on automated surveillance 
will include automation of image 
analysis to detect whether a given 
image contains a fruit fly and 
development of web-based tools for 
verifying a positive detection, managing 
and disseminating an alert, and 
visualising an outbreak. Deployment will 
occur in the Adelaide grid, stone fruit 
orchards of Tatura, and both mangoes 
and passionfruit in Redlands.

Research will also focus on 
understanding the link between 
catch of flies in a trap and the Q-fly 
population. The relationship between 
trap catch and population is paramount 
to determining pest pressure and the 
success of population management 
tools such as sterile insect release. 

This work will build on previous Q-fly 
trap catch analyses and will include 

Fitness
Fitness is a major concern in producing 
Q-fly in a factory. Populations of flies 
raised in a factory have been shown 
previously to have a lower fitness, or 
vigour, than wild flies. Add to this the 
impact of breeding to develop a male-
only line and then subjecting the flies to 
x-ray and you can have a serious effect 
on fly fitness and hence, its ability to 
find females and mate. To overcome 
this potential issue, standard tests for 
fitness will be developed and diet will 
be manipulated to maximise fitness. 

Automated surveillance 
Alongside research to develop the 
male-only Q-fly strains, and to 
maximise fitness of those strains, the 
collaboration will undertake research 
to optimise the field activity involved in 
SIT. One of the exciting research areas 
being proposed is the use of automated 
traps, or ‘Smart Traps’. 

This project will evaluate three 
technologies for automated surveillance 
of fruit fly. Once this is complete a trap 
will be tailored for fruit fly and field 

trials to determine the efficacy of 
current trapping systems and assess 
improvement with new lures, as well as 
determine the efficacy of various sterile 
insect release strategies.

Refining the program
The number of flies required to flood the 
wild population will be determined by 
laboratory and field cage studies. The 
parameters such as competitive-mating 
fitness, re-mating propensity as well as 
wild population sizes over time will be 
modelled to determine the minimum 
number of flies required for release to 
crash the wild population. Models will 
be validated in the laboratory and in 
the field. Further, SIT is likely to need to 
be part of a system in endemic areas, 
so other population management tools 
(e.g. Male Annihilation Technique) will 
be assessed to be placed out at the 
same time or in a step-wise fashion 
with SIT releases to get the best 
system.

The program approach detailed above 
is still being developed, but research 
will come on line during 2014 and 
continue for a five-year period. Gaps 
in the research are being assessed 
and other parties are likely to join the 
collaboration to help ensure success. 

A steering committee has been 
assembled to oversee the program and 
a technical advisory committee will 
ensure quality and relevance of the 
science. 

A broad program of consultation has 
started to ensure all stakeholders’ 
views are accommodated and that 
industry is well-informed. Consultation 
with industry and providers will 
continue throughout the life of the 
program to ensure focussed research 
that accommodates industry concerns.

Dan Ryan is the SITplus Program Director. 
For further information on the program 
please contact him on (02) 4382 6379 
or Email: Dan.Ryan@plantandfood.com.au

RNA Silencing Mechanism

RNA interference is a process in the 
cell that stops the action of specific 
genes by destroying messenger 
RNA (mRNA) and thus preventing 
translation of the gene product. The 
dicer is an enzyme which chops 
double stranded RNA (dsRNA) into 
small pieces called short interfering 
RNA (siRNA). The siRNA combines 
with protein subunits to form an RNA-

induced silencing complex (RISC). The 
siRNA within RISC unzips, exposing a 
mirror image of the specific section of 
the target mRNA and thus “activating” 
the RISC. The activated RISC binds to 
target mRNA. The RISC causes target 
mRNA to break apart, preventing 
translation of the gene product. This 
in effect silences or switches off the 
gene.
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Australia has concluded negotiations 
for a Free Trade Agreement (FTA) with 
the Republic of Korea, our third-largest 
goods export market and fourth-largest 
trading partner. 

Building stronger trading relationships 
in Asia was a key election commitment 
and part of the Coalition’s plan to build 
a strong, prosperous economy.

As a result of the agreement, tariffs 
will be eliminated on Australia’s major 
exports to Korea and there will be 
significant new market openings in 
services and investment. 

As part of the FTA, tariffs of up to 300 
per cent will be eliminated on key 
Australian agricultural exports such 
as beef, wheat, sugar, dairy, wine, 
horticulture and seafood, as well as 

resources, energy and manufactured 
goods.

The benefits of the FTA start flowing 
immediately and will be long-lasting. 
Independent modelling shows the 
agreement would be worth $5 billion 
between 2015 and 2030 and boost 
the economy by around $650 million 
annually after 15 years.

Agricultural exports to Korea will be 
73% higher after 15 years as a result of 
the FTA and overall exports to Korea will 
be 25% higher resulting in the creation 
of more than 1700 jobs.

The Australian wine industry will benefit 
from the immediate removal of tariffs 
of 15% and Australian wheat growers, 
potato farmers and cherry, grape and 
mango producers would all stand to 
benefit.

The FTA secures Australia’s position in 
a major market where competitors like 
the United States, European Union and 
ASEAN countries are already benefitting 
from preferential access.

Minister Robb and his Korean 
counterpart, Trade Minister Yoon, 
concluded negotiations in early 
December. The Agreement will be 
signed and come into operation 
following domestic approval processes 
in Australia and Korea.

Bilateral trade between Australia and 
Korea reached $32 billion in 2012 and 
this agreement will help take that to a 
new level.

Australia and Korea are natural partners 
and this FTA will bring our economies 
and societies even closer and underpin 
a strong relationship for years to come.

Australia concludes FTA negotiations 
with the Republic of Korea

Victorian Government founds business plan development
Dried Fruits Australia has successfully 
lodged an application for funding from 
the Victorian Coalition Government’s 
$1 billion Regional Growth Fund. 

The Victorian Coalition Government’s 
$1 billion Regional Growth Fund 
will contribute $24,000 towards 
the project with funding partner 
and industry peak body Dried Fruits 
Australia providing $18,000. 

The money will be used to develop an 
investment guide and business case 
in a bid to boost Victoria’s dried grape 
industry.  

Member for Mildura Peter Crisp, 
said the Dried Vine Fruit Industry 
Sustainability Initiative project was an 
opportunity for the industry to attract 
new investment and growers. 

“The investment guide aims to add 
an estimated annual benefit of $32 
million to the sector and hopes to 
create new jobs in the areas of dried 
vine fruit production and processing,” 
Mr Crisp said. 

“This initiative will provide a strategic 

platform for producers to proactively 
manage the challenges confronting 
them. 

Mr Crisp said there was currently 
15,000 tonnes of dried fruit produced 
annually, but at least another 10,000 
tonnes per annum was required. 

“This is required to not only meet 
market demand, but to also protect 
the viability of the existing industry,” 
Mr Crisp said. 

Dried Fruits Australia Chief Executive 
Phil Chidgzey said the investment 
guide would focus on the promotion 
of three key areas: 
■ The introduction of new and 

emerging sustainable grape 
varieties (Sunglo and Black Gem) 
that are proven to be resistant to 
rain damage, mould, toxic by-
products and are highly suited to 
mechanisation. This is a major 
driver of improved production and 
reduced costs for both product and 
processors. 

■ The cost efficiencies associated 

with effective and sustainable water 
use and the reduction of input costs 
that impact on crop and production 
viability. 

■ Improving production economies 
of scale and efficiencies that are 
required to ensure the viability of 
dried grape industry. This is a major 
issue for the industry’s downstream 
processors such as Sunbeam Foods 
and Australian Premium Dried 
Fruits. 

The related business case is an 
implicit element of the broader 
investment guide. 

Mr Chidgzey said Dried Fruits 
Australia has engaged consultant 
Wayne Street to develop the business 
case and investment guide. 

“The outcomes will provide the 
industry with an important tool for 
immediate use. They will also be used 
to explore options for further funding 
to help redevelop the industry and lift 
production to a sustainable level,” he 
said.



findings, and subject to any 
submissions received in response to 
this combined Statement of Essential 
Facts, the commission is proposing to 
recommend that the Minister take steps 
to secure the continuation of anti-
dumping measures applying to currants 
exported from Greece from the expiry 
date of 14 January 2014, at the level 
ascertained by the review of variable 
factors (see below).

Review of measures
According to the report, and based on 
available evidence, the Anti-Dumping 
Commission is preliminarily satisfied 
that the export prices, normal values 
and non-injurious price relevant to the 
taking of anti-dumping measures in 
relation to Aeghion and other exporters 
from Greece have changed.

Consequently, in light of the preliminary 
findings of the continuation inquiry, the 
commission intends to recommend 
that the Minister ascertain new variable 
factors relating to currants exported to 
Australia from Greece.

Dried Fruits Australia has welcomed 
the release of a report (Statement of 
Essential Facts) by the Anti-Dumping 
Commission providing the preliminary 
results of the inquiry into continuation 
of anti-dumping measures applying 
to processed dried currants (currants) 
exported to Australia from Greece as 
well as the review of anti-dumping 
measures.

Continuation inquiry
According to the report, and based 
on the evidence currently available, 
the Anti-Dumping Commission is 
preliminarily satisfied that:
■ currants have been exported to 

Australia from Greece between 1 July, 
2012 to 30 June, 2013 at dumped 
prices;

■ the dumping is likely to continue; and
■ the expiration of measures would 

likely lead to a continuation of, or a 
recurrence of, the material injury that 
the anti-dumping measures were 
intended to prevent.

Further, based on these preliminary 

Final report
Dried Fruits Australia Chief Executive 
Officer Phil Chidgzey said: “The 
latest inquiry by the Anti-Dumping 
Commission has found that Greek 
currants continue to be dumped on the 
Australian market. 

“As the peak industry body we believe 
we have a duty to protect our growers 
from unfair trade practices. Dried 
Fruits Australia will continue to apply 
significant resources to this matter in an 
effort to keep anti-dumping measures 
in place beyond 14 January, 2014.”

Dried Fruits Australia has made a 
submission to the Anti-Dumping 
Commission supporting the 
recommendations outlined in the 
Statement of Essential Facts.

The final report for the continuation 
inquiry is due no later than 13 
December, 2013 and for the review 
by 27 December, 2013. However it is 
expected both the continuation inquiry 
and review will be submitted to the 
Minister on 13 December, 2013.
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DFA seeks continuation of anti-
dumping measures on Greek currants
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The 2013 International 
Prune Association 
(IPA) Congress has 
been hailed as a great 
success by delegates. 

Organisers had been concerned at the 
low numbers of registered delegates; 
however the final outcome exceeded 
expectations with the high quality of 
presentations and the keen interest 
shown by delegates.

The reason for the low numbers was 
beyond the organisers’ control and 
was a result of an unprecedented drop 
in production from all major prune 
producing nations. As a consequence 
potential delegates simply could not 
afford to travel to the congress.

Crop summary
The total world production for 2013 
is less than 200,000 tonnes, which is 
more than 50,000t below the normal 
production average. 

Poor weather, particularly in the 
Americas, had a major impact on 
production.

Widespread hail damage and an 
unusually low crop set will see the 
United States crop fall to as low as half 
of the expected annual production for 
that region.

The crop in Chile was about 65% of 
the normal expected production from 
that country and again the weather 
was deemed a major contributor, 
particularly high temperatures around 
blossom time.

Argentina had similar issues with hail 
also a problem.

The French crop was of high quality 
and size, but was down in tonneage by 
about 25% on expectations.

While Australia, Italy and South Africa 
all had reasonable crops, they are 
relatively small producers in global 
terms, and changes to yield have little 
influence on global volumes.

When carryover stocks were factored 
in, the total available prune stocks 
were about 300,000t. This stockpile 
has since diminished to a figure less 
than the annual long term world 
consumption of prunes. In essence, we 
have a global shortage of prunes.

The congress was advised by 
delegates that all Southern Hemisphere 
producers had experienced frosts 
during the month of October 2013 
which will impact on 2014 crop 
volumes. As a consequence  global 
supplies of prunes are expected to 
remain below demand for the next 12x 
months and possibly longer.

This situation has already caused 
substantial increases in the cost 
of prunes imported from Chile and 
California. Retail prices in Australia 
are starting to increase however it 
may take some time for substantial 
increases in grower returns to occur.

The low supply situation is seen as a 
positive sign for recovery within the 
Australian prune market and has given 
growers renewed hope. 

IPA Congress - quality if 
not quantity 
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For too long growers and packers 
have endured low returns due to an 
oversupply of prunes.

Experts forecast that prune prices should 
increase over the next 12-18 months 
and should remain buoyant for up to 
ten years based on current production 
statistics and bearing acres of prune 
trees.

Congress speakers
A high calibre of speakers captured the 
attention of delegates with informative 
presentations that illustrated the 
potential of prunes as a ‘superfood’.

Dr Alan Barclay from the GI Symbol 
Foundation, and also representing 
Diabetes Australia, told delegates 
that prunes were considered a low GI 
(glycemic index) food, meaning that 
prune carbohydrates were more slowly 
digested, absorbed and metabolised than 
high GI foods and therefore caused a 
lower and slower rise in blood glucose. 

He spoke of the role of prunes and other 
low GI foods in maintaining a healthy 
diet and avoiding the onset of diabetic 
conditions that are generally linked to 
obesity and poor eating habits.

Unable to make it to Australia, Mary 
Jo Feeney addressed the congress via 
Skype from the US. She continued the 
commentary on the benefits of eating 
prunes and was keen to share comments 
made earlier in 2013 by the European 
Food Safety Authority. The authority 
stated categorically that the consumption 
of prunes will have positive and 
beneficial dietary and nutrition effects 
on the consumer. It is quite a powerful 
statement in its own right; however that 
power is magnified when you realise 
that prunes are the only item in the fruits 
category to have had this statement 
made about them.

These are important points that 
differentiate prunes from other fruits and 
should be fully utilised by marketers to 
raise the profile of prunes and increase 
consumption. 

After several years of poor returns to 
growers and processors, the industry has 
finally turned a corner.

Dane Lance, President of Sunsweet 
Growers USA, is renowned for predicting 
the future of the industry and his address 
was warmly received. He said the long 
term viability of the prune industry 
worldwide was very positive however 
there was a need to control supply. 

Now that the surplus fruit has been sold 
and global supply is back in line with 
demand, it should remain that way for at 
least the next ten years, he said. 

Mr Lance’s forecast was not without 

condition and he advised it was the 
responsibility of each and every 
producing country to attempt to 
regulate increases in production and 
discourage large scale new plantings 
if the industry was to avoid the 
surplus stockpiles and poor prices of 
recent years.

Technical tour
The technical tour gave international 
delegates the opportunity to visit 
Australian prune orchards and see 
how the fruit is grown and processed 
here.

NSW Department of Primary 
Industries hosted a forum to 
exchange information.

The aim of the forum was to 
exchange ideas on issues such as 
thinning of fruit to achieve greater 
size and quality. This included: 
blossom thinning the use of bees and 
the use of tree shakers to thin fruit 
after the fruit has set. 

Other discussion topics included: 
the costs of producing prunes; 
dehydration methods and costs; and 
pruning styles and frequency. 

While there were no definitive 
answers to any of the issues, the 
opportunity to compare ideas was 
welcomed by those present. 

Every country has its own issues 
and there was general agreement 
that the cost of producing prunes 
was not being reflected in returns to 
growers in recent years however the 
indications were that good times are 
coming - soon. 

With Australia’s industry in the heart 
of the Murrumbidgee Irrigation 
Area (MIA), it was prudent that 
Murrumbidgee Irrigation provide an 
insight into the measures taken to 
monitor and control the availability of 
irrigation water.

The final presentation looked towards 
the future and the role of education 
in helping the agricultural sector 
implement sustainable production 
practices to meet an ever increasing 
demand for food all over the world. 

Globally the agricultural sector is 
ageing and there is a real need to 
encourage youth into the industry to 
continue the role of food production. 

It’s a worldwide concern and one that 
has been overlooked for far too long. 

Professor Jim Pratley of Charles Sturt 
University, Wagga campus has recently 
completed a paper for the Federal 
Government outlining how educators 
should address this issue. Professor 
Pratley had a captive audience of 
delegates from all countries as he told 
how educators had a role in teaching 
students of all ages and levels of 
education about the importance of 
agriculture. 

Annual meeting
At the IPA Annual meeting Rich 
Peterson, former Executive Officer of 
the Californian Dried Plum Board, was 
admitted to the IPA Roll of Honour, the 
IPA version of Life Membership of the 
organisation. Mr Peterson has served 
the industry for about 30 years and 
has been instrumental in initiating 
and overseeing most of the nutrition 
research and marketing programs for 
the Californian prune industry. 

Mr Peterson also coordinated the IPA 
prune promotion activity that has been 
run over the past six years.

After six years promoting prunes 
in Southern India, it was agreed to 
discontinue the IPA Campaign. The 
campaign was integral in developing a 
new market for prunes and increasing 
consumption of the product. The initial 
phase of creating that market is now 
over and it is time to allow individual 
processors to take up the challenge 
and continue to pursue this potentially 
enormous market.

Outgoing IPA President Jeff Granger 
of Australia, advised that he is also 
standing aside as the Australian 
delegate to IPA having held the position 
since IPA commenced 22 years ago. 

The incoming Australian delegate has 
been announced as Grant Delves from 
Griffith. Mr Delves is also the current 
Chair of the Australian Prune Industry 
Association.

The new IPA President is Alberto Levi 
of Italy was elected IPA President and 
Andres Rodriguez of Chile the Vice 
President. 

The next congress will be conducted in 
Italy in May of 2015.

Language is not a barrier at the congress 
with headphones and translators available.
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The Australian prune industry has a new 
Industry Development Officer (IDO).

Ann Furner has been appointed 
IDO following restructuring at 
the NSW Department of Primary 
Industries which led to a change in 
role for former IDO, Tony Napier.

Australian Prune Industry Association 
(APIA) Chair Grant Delves welcomed 
Ms Furner to the role.

“Ann comes with excellent 
qualifications for the job and we are 
looking forward to her input,” he said.

While many prune growers may 
recognise Ms Furner as a horticulturalist 
with Yenda Producers Co-Operative, 
they may not know that she is also 
a grower. Ms Furner and partner 
Anthony Nehme have 6.4 hectares 
(16 acres) of prunes and 12ha of wine 
grapes on their Yenda property.

Ms Furner has a Bachelor of 
Horticultural Science and was employed 
as a Quality Assurance Manager at 
the Panda Ranch Group at Cobram in 
northern Victoria for three years. There 
she gained a lot of experience with 
quality assurance systems including 
EurepGAP (now GlobalGap), Woolworths 
Quality Assurance (WQA), Freshcare, 
SQF2000 and HACCP, before seeking 
employment closer to family in Griffith.

At the Griffith Branch of Yenda 
Producers Co-Operative Ms Furner 
worked with a cross section of 
industries that included prunes, citrus, 

wine grape, vegetable and stone fruit 
industries before taking extended 
leave in 2011 to have her first child.

Ms Furner said being a grower offered 
a totally different insight to that of a 
consultant and being able to mix the 
two was a tremendous advantage.

“Going from being in an advisory 
position at Yenda Producers Co-Op 
and telling people what to do, to 
growing our own produce and being 
responsible for day-to-day operations 
was a huge learning curve,” she said.

“Anthony and I have made it 
work and love living on the farm 
with the kids,” she said.

Ms Furner’s position as IDO will see her 
work the equivalent of one day a week.

“I have always wanted to get 
more involved with the prune 
industry, so when the opportunity 
to become the IDO arose, I jumped 
at the chance,” Ms Furner said.

“The timing is right for me and I 
am able to juggle my young family, 
the farm and the IDO role. I will 
be very busy, however I feel the 
industry needs some fresh ideas.

“With my background in quality 
assurance and agronomy I feel 
as though I have been involved 
in several aspects of the industry 
and offer a good fit for the role.”  

Ms Furner aims to follow on from 
where Mr Napier left off.

“During his 12 months in the role 
Tony provided growers with some 
excellent information and completed 
some very interesting trials, including 
the work he conducted on thinning.

“I’d like to thank Tony for the great 
work that he did in such a short time 
and I hope that his new role at the 
DPI offers as much enjoyment as 
the prune industry afforded you.”

Ms Furner’s first task will draw on 
her extensive experience with QA 
as she investigates the possibility 
of incorporating a quality assurance 
system for prune growers. Another 
key assignment will be to increase 
APIA’s social media profile using 
Twitter and Facebook, with the main 
focus of re-educating consumers 
about the benefits of eating prunes.  

As a grower, the biggest challenges 
we face in the industry at the 
moment are the increasing cost of 
production and low prices we are 
receiving for our product,” she said. 

“While I can’t do much about global 
supplies, I can help share knowledge 
between growers. Knowledge that 
may be able to increase efficiencies, 
improve the quality of the product 
and identify areas where the 
industry as a whole may pick up.” 
Ms Furner can be contacted at:

PO Box 264 Yenda NSW 2681

Mobile: 0467 681 007

Email: ann.anthony@bigpond.com

New IDO for prunes
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SuniTAFE search for families to host 
Chilean students

they will be studying English language 
and Water Management at SuniTAFE, 
and are now looking for families in the 
Sunraysia region who are able to host 
a student for 24 weeks from the week 
commencing 30 June and ending on 
the 14 December.”

Mr Humphreys said on-farm 
placements gave the students the 
opportunity for paid work and to put 
their knowledge into practice. The 
placements can include general farm 
work and does not necessarily have to 
involve irrigation.

“We are trying to place the students 
with families that grow the produce 
that best fits the regions that they come 

Ten Chilean students will arrive in 
Mildura in late February as part of a 
Water management and horticultural 
pilot program.

SuniTAFE was successful in their 
application to the Chilean Ministry of 
Agriculture to deliver the program which 
includes 18 weeks studying at SuniTAFE 
followed by an on-farm work placement 
for 24 weeks.

SuniTAFE Commercial Manager - 
Business Development Ross Humphreys 
said New Zealand’s dairy industry had 
participated in a similar program for 
the past six years with benefits for all 
concerned.

“This year we will host five male and 
five female students who have recently 
graduated from secondary schools with 
a trade component in agriculture. All 10 
students come from horticultural areas 
around Santiago and central Chile,” he 
said.

“They have gone through a vigorous 
selection process to win the Ramón 
Barros Luco scholarship funded by the 
Chilean Ministry of Agriculture and are 
keen to begin their learning in Australia. 

“We have secured placements for the 
students for the initial 18 weeks while 

from,” he said. “Ideally it would be great 
if we could get the host family on-farm 
to elevate transportation issues.”  

He encouraged families to think about 
taking on a student as it was a great 
opportunity for enrichment and sharing 
as the host and student learnt another 
culture and language.

Host families will receive $155 per 
week to go towards the cost of living for 
the student.

Growers interested in hosting an 
exchange student should contact Mr 
Humphreys via mobile: 0429 961 253 
email: rhumphreys@sunitafe.edu.au

 Reminder - grape growers now required to pick up a PIC
Victorian grape growers are reminded 
that they are now required to apply for 
a property identification code (PIC).

The unique eight-character code 
is allocated by the Victorian State 
Government to the owner or occupier 
of a property and will help minimise 
the impact of plant pest and disease 
outbreaks.

PICs have been mandatory in the 
livestock industry since 2010 and 
are used throughout Australia to 
enable tracing of stock movements 
for market access, food safety and 
disease control purposes.

PICs were introduced to plant 
industries in Victoria in July 2012 
beginning with the viticulture 
industries. 

Growers with 0.5 hectares or more 
of grapevines within Victoria, are 
required by law (Plant Biosecurity Act 
2010) to apply for a PIC. Grapevine 

growers who also have livestock are 
likely to already have a PIC and need 
to update their PIC to include the 
grapevine data.

Dried Fruits Australia Chief Executive 
Officer Phil Chidgzey said PICs were 
an important tool which would only 
be used in the event of a biosecurity 
outbreak. “It is vital that we have all 
the properties identified and are able to 
contact everyone in a timely manner.”

 In the event of an outbreak, the 
PICs will improve the Department of 
Enviroment and Primary Industry’s 
(DEPI’s) ability to rapidly access 
property location data and owner 
contact details. Property owners will be 
informed of the outbreak earlier, their 
obligations explained, and spread of the 
pest and disease outbreak halted.

Victorian PICs begin with the number 3, 
followed by four letters and three more 
numbers e.g. 3ABCD123. The first two 
letters identify the shire in which the 

property is located and is followed by 
a letter for the parish, then another 
letter which is used to check the 
validity of each PIC and then three 
numbers to identify the property.

A single PIC can be allocated to a 
property consisting of more than one 
block of land, provided the blocks 
are part of the one enterprise and are 
within the one shire or in adjacent 
shires.

Properties in the one enterprise 
but located in shires which are not 
adjacent require separate PICs.

To apply for a PIC, you must 
complete the Plant industry Property 
Identification Code application form. 
Visit the DEPI website www.depi.vic.
gov.au or telephone 1800 678 779 
during business hours to ask for a 
form to be sent to you.

Once completed, the form can be 
faxed, emailed or posted to the DPI PIC 
Registrar.
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seek a meeting to advise the outcomes 
of the testing and suggest actions to 
remedy the situation.

China
At the time of writing, the suspension 
that China has placed on Australian 
grapes had not been lifted but 
Department of Agriculture, Fisheries 
and Forestry (DAFF) has convinced 
the ATGA that they are very confident 
that with continued dialogue with 
the General Administration of Quality 
Supervision, Inspection and Quarantine 
(AQSIQ), the suspension should be 
lifted by the time we commence our 
export season. 

This suspension needs to be addressed 
seriously and all growers must realise 
that if the suspension is lifted all care 
must be taken to ensure that everyone 
complies with the workplan and ensure 
that all consignments are free of pests 
of concern to China. 

The registration process has concluded 
where over 160 growers have 
registered and undergone a DoA audit.

Meanwhile it is important that the table 
grape industry fosters relationships 
with the Chinese and continues to seek 
new trading partners.

As an Australia Fresh member the ATGA 
recently completed a successful trade 
mission to China, taking part in the 
China World Fruit and Vegetable Trade 
Fair (China FVF) in Beijing.  

This is the third consecutive year that 
Australia Fresh has participated at the 
event which attracted over 150 major 
Chinese importers and government 
trade organisations including the China 
Entry-Exit Inspection and Quarantine 
Association (CIQA) and the AQSIQ.

Australian exhibitors certainly stood out 
this year with Australia Fresh awarded 
the ‘best exhibitor’ for 2013. I was also 
called upon to make a presentation 
in the fresh forum session, speaking 
about produce trade opportunities 
between China and Australia.

In conjunction with the trade fair, the 
ATGA participated in the 5th China-
Australia workshop on horticultural 
cooperation - co-operation on technical 
exchange and production-marketing 
matchmaking of horticulture products. 
The workshop was co-sponsored 
by (CIQA) and Horticulture Australia 
(HAL), with each of the participating 

The Australian 
Table Grape 
Association 
(ATGA) has 
embarked on a 
new promotions 
strategy this 
year embracing 
social media 
for the first 
time. The 
campaign will 
use facebook 

as a main vehicle to communicate with 
consumers throughout the season. 

This is a new direction for Australian 
grapes and we are excited to have 
the opportunity to start a conversation 
directly with targeted consumers. 

Throughout the first months we will 
use facebook advertising to build 
awareness of the page, inform 
consumers that Australian grapes are 
now in season and provide engaging 
content. The aim is to have a balance 
of messages so consumers become 
engaged with our posts, like us and 
want to share it with their friends. 

The facebook page is live with postings 
happening on a weekly basis and we 
will be advertising to push content 
out to targeted consumers. As each 
growing region commences their 
harvest information will posted to alert 
consumers that fresh Australian grapes 
are in the market. 

To keep in touch with any updates 
on activity as the season progresses 
simply create a facebook logon and 
follow the domestic promotions 
through the season. 

Maturity
With the promotion campaign enticing 
consumers to eat Aussie grapes it is 
important that the industry complies 
with maturity guidelines and only 
presents grapes that are sweet to eat.

The ATGA will be conducting a retail 
survey where ambassadors will be 
visiting many retail stores to report on 
the presentation and quality of table 
grapes on display. Samples of those 
grapes will be independently tested 
and the results reported to the ATGA on 
a weekly basis. 

If the tests show a particular retail 
outlet is continually presenting 
immature fruit for sale, the ATGA will 

Facebook drives promotion campaign
forward

industries making a 10 minute 
presentation to showcase Australian 
horticulture to China. I was pleased to 
present on behalf of table grapes.

New market access
The ATGA is thrilled to announce that 
Australian table grapes could soon be 
exported to Japan. 

The industry has worked hard on 
gaining access to this niche market 
and invested heavily in research 
programs to support our application. 
This appears to have paid off as DAFF 
has received a draft protocol from 
Japan.

Members of the ATGA are now working 
through the draft protocol to ensure 
that the procedures in place are 
commercially viable. 

In other market access news Australia 
and the Republic of Korea are set to 
sign a Free Trade Agreement. 

Australian table grapes have been 
seeking access to Korea and there is a 
confident expectation that we will have 
a protocol in place for this season’s 
exports. However, prior to the signing 
of the FTA Australian grapes imported 
to Korea would attract a 45% tariff, 
whereas our main competitor, Chile, 
has no tariff.

Under the new FTA the tariff on 
Australian grapes will be reduced to 
zero over the next five years. Knowing 
that in time we will be on equal 
footing with Chile is great news for the 
industry. 

ATGA CEO, Jeff Scott

ATGA Chief Executive’s report

Victorian Minister for Agriculture and 
Food Security Peter Walsh (left) and ATGA 
Chief Executive Jeff Scott survey grapes 
with the produce manager of a major 
retail store in China.



A new project (TG13001), 
supported by voluntary 
contributions from industry and 
matched Federal Government 
funds, will be coordinated by 
the Australian Table Grape 
Association (ATGA) over the next 
two years. 

The project will continue 
assessment of CSIRO table 
grape breeding lines, advanced 
selections currently established 
at regional sites and on semi-
commercial sites. 

The material includes: 1,000 
seedlings; 210 promising 
multiplied selections; 60 Red 
Globe mutants; 7 advanced 
selections established on 
regional sites including three 
established on semi-commercial 
sites in the Murray Valley; 
12 irradiated Red Globe on a 
commercial property and; 25 
advanced selections identified 
with potential for regional 
evaluation. The Red Globe 
mutants have varying levels of 
the seedless trait, seed number, 
berry colour and size.

Emphasis at the regional sites will 
be placed on optimising production 
techniques for three of the most 
promising advanced selections that are 
also established on semi-commercial 
sites on grower properties in the Murray 
Valley. These include: 

The Australian table grape grower is 
faced with new and evolving challenges 
surrounding production in a changing 
and variable climate; increasing 
consumer and regulatory demands 
with respect to product integrity and 
environmental responsibility; and a need 
to maintain international competiveness. 
To compete in a difficult global 
environment Australia must differentiate 
its table grapes based on consistent high 
quality.

The previous national breeding and 
evaluation project (TG09003) was 
coordinated by CSIRO with input from 
collaborating research agencies in 
Queensland, the Northern Territory and 
Western Australia. 

It aimed to identify selections that offer 
desirable characteristics such as early 
and late ripening, protection from berry 
collapse, good long-term storage, fewer 
inputs and disease resistance. 

Advanced selections were established 
and evaluated at five regional sites 
located at Emerald and St George in 
Queensland, at Ti-tree in the Northern 
Territory and at Carnarvon and Wokalup 
in Western Australia. 

■ an early ripening red selection which 
produces very attractive, red, crisp, 
seedless berries, selected because of 
its potential for marketing between 
Flame Seedless and Crimson Seedless, 

■ an early ripening black selection which 
produces large, black, crisp, seedless 
berries, very attractive bunches with 
green stems  and 

■ a mid season white selection which 
produces crisp, large berries without 
the use of GA . 

TG13001 ‘Evaluation of CSIRO table 
grape breeding material in the Murray 
Valley, Queensland, Western Australia 
and the NT’ has been facilitated by 
Horticulture Australia (HAL) in partnership 
with the ATGA. It has been funded by 
voluntary contributions from industry. 
The Australian Government provides 
matched funding for all HAL’s R&D 
activities.
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Evaluation of promising new table 
grape selections resumes 

Early ripening red selection which produces very 
attractive, red, crisp, seedless berries.

Mid season white selection which produces 
crisp, large berries without the use of GA.

Early ripening black selection which produces large, black, crisp, seedless berries, 
very attractive bunches with green stems.
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“My family has been in horticulture 
since the very early days of Mildura, but 
it’s not something I had really thought 
I would do when I was younger,” Mr 
Nicholls said.

“I did work on a block for another 
grower for about six years after I left 
school, but then I went off to Melbourne 
and was a barista for about 10 years.

“When we came back to Mildura we 
ran the Sunraysia Jukebox Company, 
supplying jukeboxes and pool tables to 
nearly every pub and club within about 
a 400 kilometre radius of Mildura. 

Coomealla dried fruit grower Stephen 
Nicholls has been in a state of constant 
development and redevelopment on his 
property for the past decade.

But just when it appears his 65 acre 
(26.6 hectare) block is as he would 
have envisaged, he and his wife 
Jinky have their sights set on further 
expansion.

The couple bought the block in Cudgee 
Road, on the New South Wales side 
of Sunraysia, about 11 years ago to 
increase the diversity of their family 
business, but have gradually evolved 
into full-time fruit growers.

“We were busy enough, then 11 years 
ago I bought this block – I didn’t even 
tell Jinky until after I’d bought it, 
because I knew what she would say! 

“Eventually we sold the jukebox 
business about five years later, and 
have changed over to being on the 
property full-time. We love what we’re 
doing.”

Mr Nicholls said the couple had started 
redeveloping from year one.

“The first year we had the property we 
got the crop off, then we brought in the 
bulldozers and cleared one part of the 
block,” he said.

“That first year, the day we started 
picking it was 48°C and it was Jinky’s 
30th birthday – that was a great 
initiation!

“But it did make us certain we were 
doing the right thing in planning 
to change the block over to full 
mechanisation as quickly as we could.

“At the other end of the scale, the last 
patch of redevelopment we did was the 
wet year four years ago, when it cost us 
$110,000 to harvest. 

“That experience also really told us we 
were taking the right direction, I think.”

Mr Nicholls said the property had been 
in a constant state of redevelopment 
which had been time-consuming and 
a financial challenge during difficult 
years.

“We would redevelop a patch every 
year, with the biggest area we did in a 
single year being about 15 acres,” he 
said.

“Our feeling is that you just can’t pay 
wages now and expect to be making 
any sort of reasonable money. 

“When we were bringing in pickers we 
would be starting at six in the morning, 
have 20 people working for us and all 
the worry, organisation, the smokoes 
and the costs that go with that.

“Now we just feel a little bit guilty when 
it’s harvest, because we bring in the 
harvester and it’s so much simpler.

“Even during the rest of the year we are 
now under a total weedicide operation, 
so there’s no need for cultivation – it’s 
much less labour-intensive.”

The redeveloped property now has 
a good mix of varieties, comprising 
30 acres (12ha) of sultanas, 10 acres 
(4ha) of currants, 15 acres (6ha) of 
gordos, three acres (1.2ha) of Menindee 
Seedless and six acres (2.4ha) of 
Shiraz. 

No signs of slowing for Stephen

Grower profile

Frustrated at not being able to get a contractor when he wanted, Stephen bought a 
second-hand harvester.



being able to get a contract harvester 
when you need one. Even if you book 
early there is often quite a wait, and you 
are always looking at the sky, checking 
on the weather,” he said.

“If the weather turns bad and you can’t 
get the harvester in when you want 
it, there can be a big cost with quality 
downgrading at the packing shed. 

“Contract harvesting has been costing 
us about $15,000 a year, so we expect 
the machine will have paid for itself in 
the first year.”

And despite appearing to have the 
property finally in the shape he 
envisaged when he bought it, Mr 
Nicholls is now looking further afield at 
the possibility of expansion.

“We are looking to increase to perhaps 

The couple chose to focus on the use of 
vertical trellis for their dried fruit, in part 
because of cost savings in using less 
wire and materials than Swingarm.

“It is less expensive to install, but there 
are other advantages with vertical trellis 
as well.

“The main problem we could see with 
Swingarm was that not everyone can 
harvest it. But the vertical trellis can be 
harvested by any sort of harvester.

“Two years ago we had rain during 
picking time and we got a winegrape 
harvester in – it did a reasonable job 
and we got the crop off, and at the time, 
that was the main concern. 

“I don’t think we would have been able 
to get it off at all if we had needed to 
wait for a dried fruit harvester, because 
in that year, everyone needed them at 
the same time.”

Mr Nicholls said the coming harvest 
would be the first year the couple had 
picked a full crop since buying the 
property. They have also purchased 
their own harvester.

“We pulled out the racks and have 
bought a second-hand harvester. One of 
the frustrations in the past has been not 

around 100 acres (40ha), but I think 
there could be more done to encourage 
others to develop or expand,” Mr 
Nicholls said.

“Longer contracts, for one thing. The 
packers in the past offered contracts 
up to 10 years, but now a five-year 
contract is the best a grower can get.

“If you want to develop a patch, aside 
from the direct cost, it’s three or four 
years before you can get it back into 
production. You have to line that up 
beside the security of only a five-year 
contract. 

“But with the current prices, there is 
some potential for returns now, if you 
are mechanised and if you are holding a 
reasonable acreage.

“So even though we thought we 
might be sitting back at this stage and 
enjoying the work we have done over 
the years, we are looking to expand 
again.

“We have good neighbours, good dirt 
and we are on a good irrigation system 
out here at Coomealla – and we are 
loving what we are doing and the life 
we have here. So why not?
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“One of the frustrations 
in the past has been 

not being able to get a 
contract harvester when 

you need one.” 

Stephen and Jinky Nicholls.
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each week of the promotion with the 
campaign increasing demand 2-3 times 
compared to the same period last year. 

Feedback from Coles also included: 
“The barker cards stood out on shelf 
with the ‘Help Australia grow’ message 
which I do not believe has been used in 
grocery before.”

Looking at the Nielsen data, compared 
to the same period last year, the 
campaign has seen some strong 
results, including:
■ Increase in penetration of 0.7 

percentage points;
■ An increase in Coles market share;
■ Growth in sales in all states except 

New South Wales;
■ Category volume has increased by 

2.2%;
■ Category value has increased by 

1.8%;
■ Average spend per buyer has 

increased.

Facebook
The Aussie sultana facebook page was 
launched in August and at the time of 
writing had increased to over 7,600 
likes.

Industry posts are making an impact 
and are being seen by over 85,000 
Facebook users every week.

An analysis of the campaign shows the 
average cost per like is sitting at around 
80 cents, with each individual facebook 
user that fits into the demographic 
of each campaign seeing the 
advertisements 6.3 times on average. 

Horticulture Australia (HAL) continues 
to make slight adjustments to the 
campaign to bring the cost per like 
down.

As such, the advertisements that are 
not drawing in the people have been 

The dried grape industry’s investment in 
promotion of Aussie sultanas is having a 
positive effect in the marketplace. 

The industry has worked closely with 
Coles. The supermarket chain is a 
retailer of Sunbeam products and is 
committed to Australian grown produce 
in their Coles-branded product supplied 
by Australian Premium Dried Fruits.

A key strategy to drive impulse sales 
and re-engage consumers in the brand 
and product was to place the product 
off location at the ends of aisles and 
on wings and this has resulted in some 
outstanding figures from the Coles 
activity. 

While the Coles product is moving in 
greater numbers than the Sunbeam-
branded product, volume is growing 

paused and the campaign refocused 
on strategies that are working. These 
include continuation of the strongest 
ad (targeted to those with an interest 
in ‘cooking), and promotion of the 
video content created of ‘Wolfhand 
Puck’ and ‘Gordon Handsey’ as a way 
to engage with a new audience of 
people interested in celebrity chefs and 
cooking shows. The competition was 
also worked into this post by including a 
link to the tab. 

The video campaign had the highest 
post engagements of any of our activity 
in the past, which drove the cost per 
engagement to a nice low figure of 
$0.12. 

Essentially the more people you have 
as part of your community on facebook, 
who are actively engaged, the cheaper 
it gets to acquire new friends.

The campaign was originally scheduled 
to finish by the end of November, but 
was extended to 16 December when 
the final winner of the competition was 
announced. 

HAL will continue to manage the 
conversation calendar into the new 
year and consumers are more than 
happy to talk about their memories and 
experiences with Aussie Sultanas on 
facebook. 

Amongst the love of Aussie Sultanas 
there were a variety of queries on the 
page including questions about organic 
growing techniques and of course if 
free samples could be send out.

As we move into the Christmas stage in 
the campaign, where sales have been 
traditionally strong, the levy investment 
is reduced. 

In January HAL will provide a full review 
of the levy investment and the effect on 
sales nationally.

Aussie sultanas promotion update

The campaign has resulted in a growth 
of sales in the category, particularly for 
the Coles-branded product supplied by 
Australian Premium Dried Fruits.



■ Record all chemical applications in 
the 2014 Spray Diary. 

■ Undergo an audit by one of 
Sunbeam’s Field Officers. 

A monetary deduction is in place on 
fruit that doesn’t meet the minimum 
standards.

Tree Fruit
The growing conditions for tree fruit 
were not conducive to producing a good 
crop and a smaller than average crop 
will be realised this season. 

The early varieties have set a 
reasonable crop, but the late varieties 
have had a poor set due to the low chill.

Prunes 
The International Prune Association 
(IPA) Congress was held in November 
in Canberra and all the major producing 
countries were represented. 

It was reported that the world supply 
of prunes will be dramatically reduced, 
due mainly to poor crops in Chile, the 
US and Argentina. 

The Australian crop for this season is 
also going to be light and has followed 
the pattern of the major producing 

The 2014 harvest season is upon us 
and to date the growing conditions for 
dried grapes have been favourable with 
a good fruit set and minimal disease 
pressure in all varieties. General 
reports from our grower base indicate 
that there is a better than average 
crop of sultanas, a very good crop of 
Sunmuscats, a good crop of currants 
and that raisin crops will be similar to 
2013. 

While industry sources are predicting 
an 18,000 to 20,000 tonne total crop, 
the major priority still needs to be 
producing the best quality fruit possible. 

The outlook for prunes and dried tree 
fruit is a different story with smaller 
crops reported due mainly to seasonal 
conditions including unfavourable chill 
factors.

Dried grapes
The global selling environment is still 
unsettled with Turkish fruit from the 
smaller crop eventually being released 
onto the Izmir Bourse. This has softened 
prices there and the United States 
industry continues to increase export 
sales from their large crop. The global 
supply appears in balance with the 
US taking up some of the markets 
undersupplied by the Turkish industry. 

A sultana promotion program to lift the 
profile and sales of Australian sultanas 
kicked off in the last quarter of 2013. 
The results of this program will be 
measured through to early this year, but 
early indications are that the quantity 
of Australian sultanas being sold has 
already increased. 

The Horticulture Australia (HAL) 
promotion is timely with a much better 
product to sell this year than in previous 
seasons. The industry is hopeful that it 
is enough to give the market the boost 
to see category growth. 

As growers are finalising their 
preparations for harvest consideration 
needs to be given to the requirements 
for quality assurance. Whether growers 
are undertaking the Dried Grape 
Approved Supplier Program (DGASP) 
or a recognised high level Quality 
Assurance program, all the elements 
need to be covered. 

In the case of the DGASP, the four 
elements that growers need to fulfil are: 
■ Hold a current Chemical Users 

Certificate. 
■ Complete the Dried Fruits Australia 

training session. 

countries. There are some young 
plantings coming into production and 
this will bolster the total crop to be 
around 65% of the previous season. 

The global oversupply of prunes 
has diminished quickly and this is 
strengthening prices, which is a positive 
step forward.   

Sunbeam and Angas Park Dried Fruit 
Contacts:

Chris Ellis: General Manager Fruit Supply: 
(03) 5051 4403 or 0419 896 970

David Swain: Supply Manager Dried Fruit: 
(03) 5051 4402 or 0407 834 044

Colin Farey South Australia Fruit Supply: 
0417 875 149

Alan Lister: Field Officer:  
0409 437 801

Gary Simpson: Field Officer:  
0429 960 234

Barry Bottams Field Officer: 
0439 214 477

Steve Barty, Field Officer South 
Australia: 0417 838 908
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Sunbeam Foods/Angas Park

Dried grape crops look promising
Sunbeam snack a winner

Sunbeam Food’s new snack product 
- Snacks that Go - has won the sweet 
snack category of the 2013 Healthy 
Food Awards.

The awards are presented by the 
Australian Healthy Food Guide 
magazine and were featured in the 
November edition of the magazine 
and on the Nine network’s Today 
show.

Snacks that Go was one of 8 finalists 
selected by dieticians for their 
nutritional balance and moderate 
price tag. The products were then 
tasted by a judging panel that 
included the magazine’s editor Andrea 

Duvall and dietician, Brooke Longfield 
along with GP and health expert Dr 
Andrew Rochford from Network Ten’s 
The Living Room and The Project, 
and nutritionist and author Catherine 
Saxelby.

Sunbeam’s snack pack containing 
sultanas, cranberries, almonds, 
pepitas and dark chocolate was 
judged to have the best flavour. 

Judges said: “This cleverly portioned 
treat won points for its sweet taste. 
Each 30g packet provides about 
60.3kJ (144ca) and 2.3g fibre, making 
it great for people on the go.”
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Annual conference 
highlights risks to dried 

tree fruit industry
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Members who attended the Australian 
Dried Tree Fruits (ADTF) Annual 
Conference on 26 November, 2013, 
received some sobering information 
about the risks confronting the 
industry as well as some insights 
into private selling options.

ADTF Chairman Kris Werner warned 
members that the industry’s future 
research capability was in danger of 
collapse due to reduced levy reserves. 
He also warned that the ADTF itself 
was at risk unless it could attract new 
members from the increasing number 
of growers who were selling privately.

“The reserve funds being held by 
Horticulture Australia (HAL) for dried 
tree fruits research projects have 
essentially been exhausted,” he said. 

“And with a small apricot crop 
forecast in 2014, R&D levy income 
will be relatively small.

“The significantly reduced R&D 
levy funds will affect the industry’s 
capability of conducting meaningful 
research into the future.”

Mr Werner said poor crops were 
only part of the problem - of more 
significance was the growth in private 
sales of dried tree fruits where there 
was no processor/marketer to collect 
levy funds on behalf of the industry.

“If the industry is to maintain an ability 
to do its own research we need to lift 
awareness about the obligations to 
pay the statutory R&D levy of $32/
tonne and support the industry’s 
ongoing research program,” he said.

“ADTF finances are under pressure as 
a result of a conscious decision to use 

reserve funds to support the current 
apricot seedlings evaluation project 
at the Loxton Research Centre. 

“This joint fresh/dried project has another 
two and a half years to run and has 
real potential to produce outstanding 
new varieties for both the fresh and 
dried apricot industries. Furthermore, 
any new varieties released from the 
program will have been successfully 
trialled on-farm and it is hoped that their 
superior characteristics will stimulate 
investment in new plantings.”

He said if ADTF is to survive it needed 
to attract those involved in private 
sales to join the organisation (for a 
membership fee of $40/tonne) and 
help ensure its continuing operation.

The discussion on private selling 
continued in a panel session 
later in the program.

Annual Levy Payers’ Meeting 

HAL Industry Services Manager Corey 
Fitzpatrick summarised the purpose 
of the Annual Levy Payer Meeting, 
and introduced the members of the 
Industry Advisory Committee (IAC) 
/ R&D Committee for the dried tree 
fruit industry and explained their 
role in the HAL funding model. 

He outlined the objectives in the 
current Strategic Plan and detailed 
the 2012/13 financial statements 
for the R&D Levy program.

The finance report highlighted the fact 
that the level of reserve funds had been 
reduced significantly during 2012/13 
from $32,983 to $3,396, due largely to 
project expenditure of nearly $50,000.

Mr Fitzpatrick explained that the new 
joint apricot seedlings evaluation 
project would require significant 
funding input from the fresh and dried 
industries over the next three years.

Apricot Seedlings Evaluation 
SARDI Plant breeder Darren Graetz 
reported on the current apricot 
evaluation project and covered a 
range of matters including:
■ Chill factor
■ Current season 
■ Current program status
■ Grower trials and outstanding lines

Panel members Rick Steicke (left), Mark 
Greiger and Tim Steele discussed private 
sales of dried tree fruits.



business models used and issues that 
the DTFA should be aware of. Panel 
members included: Rick Steicke, 
Mark Greiger and Tim Steele.

Mr Steicke has developed a retail 
outlet and seeks to promote 
dried tree fruits in general.

Mr Steele dries his fruit using solar 
energy and sources fruit from a 
range of suppliers. He has a range 
of products including apple, citrus 
and apricots and sells his fruit at 
farmers’ markets and via a number 
of re-sellers. Mr Steele is currently 
developing a mail-order business and 
also dries fruit for other growers.

Mr Greiger suggests that he has a more 
traditional operation. He emphasised 
the point that private sellers were in 
the food business and subject to the 
SA Food Act, when selling to the public. 
He said his operation was subject to 
Council inspection and this involved 
meeting a number of requirements 
that enabled product traceback. Mr 
Greiger markets directly to the public 
at the Adelaide farmers market as well 
as supplying the wholesale market.

Market outlook 

Sunbeam Foods General Manager 
Fruit Supply Chris Ellis’ presentation 
included production details and 
average prices paid in 2013. He also 
highlighted the factors impacting on 
prices, particularly competition from 
cheap imports, the high A$ and the 
high cost structure in Australia.

He said the outlook for 2014 would 
continue to be competitive with most 
dried fruit categories under price 
pressure. 2014 pricing information will 
be posted out to grower clients soon.

Mr Graetz advised that the winter 
chill factor at Loxton averaged 1016 
Richardson chill units (RCUs) and 
that his estimate for 2013 was 960 
RCUs. He advised that while this 
was a reasonable chill total, the chill 
accumulation had fallen away (due 
to some warm weather) and had not 
been effective. He also noted that 2012 
had seen an above average chill factor 
which had resulted in a heavy crop.

Mr Graetz explained that he was 
evaluating the performance of new 
lines in commercial conditions. There 
were 1,435 trees remaining, with 204 
lines under evaluation. He was keen 
to get the better performing lines 
grafted for use in on-farm trials.

At the conclusion of the conference, 
interested members were taken on a field 
walk to observe the apricot seedlings 
planted at the Loxton Research Centre.

Loxton Research Centre 
Redevelopment 
PIRSA Convenor Regional Consultative 
Group Tim Smythe, addressed members 
on the ‘South Australian River Murray 
Sustainability’ (SARMS) Program. 

He explained that SARMS comprised 
two major investment programs:

■ Irrigation Industry Improvement 
Program (IIIP) – a competitive 
grants program; and a

■ Regional Economic Development 
Program – comprising several 
programs including the redevelopment 
of the Loxton Research Centre.

Panel session 

Mr Werner chaired a panel session to 
discuss private selling, the different 

He suggested that the industry had to 
continue to reduce costs by utilising 
R&D, consolidating processing sites 
and investing in new equipment.

Mr Ellis commented on the private 
selling matter and expressed support 
for a greater involvement of these 
growers in the ADTF organisation. He 
noted that Angas Park receivals were 
probably about 50% of total dried tree 
fruits production. Angas Park supported 
ADTF by collecting a membership 
fee on the deliveries it received.

Annual General Meeting
Members dealt with a range of 
business items at the Annual General 
Meeting (AGM). A summary of financial 
statements, decisions on membership 
and levy fees, and other issues 
discussed at the AGM follows. 

Finance

The AGM resolved to adopt the 
annual financial statements of 
Australian Dried Tree Fruits Inc. for 
the year ended June 30, 2013.

The re-appointment of Stephen Camilleri, 
Edwards Marshall Pty Ltd, as independent 
auditor for 2013/14 was also confirmed.

Management Committee Elections 

Tony Loffler and Paul Wittwer were 
re-elected to the Management 
Committee as grower members.

2014 membership fees 

The AGM resolved that the grower 
membership fee for the current season 
2013/14 be $40/tonne on all deliveries.

2014 Research levy

The AGM resolved that the statutory 
research levy for the 2014 crop remain 
unchanged at $32/tonne on all deliveries.

21

This advanced line from the SARDI apricot breeding program  is being trialled on a grower property this season and appears to be 
cropping well in a difficult year.
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Production figures for sultanas/raisins 
(Table 1) showed estimated production 
of 1.14 million tonnes for 2013. This 
was an increase of 3.2% from the 
previous year. However, because there 
was less physical stock carried into the 
2013 season, the available supplies 
only increased by 2.8%.

Mr King welcomed the figures as an 
indication that pricing should remain 
sound. 

He said Argentina and Australia had 
experienced small crop increases in 
2013, but South Africa had recorded 
increases of over 16,00t, India 20,000t 
and the US more than 56,000t.

This was offset by poor crops in Chile 
and Iran, and a reduction of more than 
43,000t in Turkey.

Mr King said the outlook for dried 
grapes was promising. The estimated 

Delegations from the 
Argentinean, Australian, 
Chilean, Indian, Iranian, 
South African, Turkish and 
United States dried grape 

industries met in Hamburg, Germany for 
their annual conference. 

The International Seedless Dried 
Grape Producing Countries Conference 
was held on 10-11 October 2013 
following the conclusion of the northern 
hemisphere harvest. The main goal 
of the conference is to exchange 
information on the world production and 
marketing of dried grapes. 

China and Greece, two significant 
producers of dried grapes were 
invited by the convenor to attend the 
conference but had not replied.

The conference was officially opened by 
Thomas Haas Rickertsen, the Chairman 
of Waren-Verein der Hamburger Börse 
e.V, a German organisation representing 
the interests of foreign and wholesale 
trade; and Mehmet Fatih AK, Turkish 
Consul General in Hamburg. Both 
men stressed the importance of dried 
fruits trade, especially in the European 
market. 

Dappie Smit of South Africa was elected 
as the Chairman of the conference. 
Osman Öz of Turkey and Dried Fruits 
Australia Chairman Mark King were 
elected as Deputy Chairmen. Sezmen 
Alper of Turkey, the conference 
convenor, was elected as the secretary.

stock level at the end of this marketing 
season (31 August 2014) is forecast to 
drop by about 6% to 112,000t.

The total availability of Goldens 
increased by 19%. 

Aside from production figures, the 
conference is a forum for sharing 
new ideas and technologies aimed 
at improving production. Proud of the 
results Australia is achieving with its 
Swingarm trellis, Mr King presented a 
video showing the production system 
and how it had been adapted for 
mechanisation. 

He said the response was positive.  
“Many countries have access to cheap 
labour, and while this is available 
they cannot see the need to change. 
Yet most believe there will be a 
time that they will have to look at 
mechanisation.”

Mr King also raised the idea of a joint 
international promotion program to 
increase consumption of dried grapes. 
The conference agreed to support the 
development of a proposal for a generic 
campaign that will focus on the health 
benefits of sultanas in a target market 
and will consider it during 2013/14.

Upon the invitation of Argentina, the 
conference decided to have the next 
conference in Argentina, in late October 
2014.

Global dried grape supplies steady

Table 1: Global production and sale of sultana and raisins (All figures metric tonnes packed weight). 

Country Carryover Estimated 
production

Total available 
product

Domestic 
consumption

Available 
for export

Planned 
carryover

Argentina 0 29,000 29,000 4,000 25,000 0

Australia 3,100 14,600 17,700 13,600 4,100 1,000

Chile 2,000 65,000 67,000 5,000 62,000 0

China 0 150,000 150,000 110,000 40,000 0

Greece 0 5,000 5,000 4,000 1,000 0

India 0 145,000 145,000 135,500 9,500 0

Iran 0 125,000 125,000 35,000 90,000 0

South Africa 1,500 35,370 36,870 10,000 26,870 2,000

Turkey 20,179 242,635 262,814 45,000 217,814 0

United States 90,940 304,938 395,878 177,017 218,861 103,019

Uzbekistan 0 25,000 25,000 0 25,000 0

Total 117,719 1,141,543 1,259,262 539,117 720,145 106.019

2012 119,167 1,105,649 1,224,816 507,226 717,590 86,675

% Diff -1.22 3.24 2.81 6.29 0.36 22.32

“The outlook for dried 
grapes was promising. 
The estimated stock 

level at the end of this 
marketing season (31 

August 2014) is forecast 
to drop by about 6% to 

112,000t.”



Australian Premium Dried Fruits is also 
encouraging the industry through Dried 
Fruits Australia to develop strategies 
that may allow Australia to take 
advantage of the opportunities in China.

Charity auction for new season 
fruit 
Australian Premium Dried Fruits will 
seek to emulate the high media profile 
coverage and generosity of the annual 
cherry auction by donating the first 
carton to come off the production line of 
5 crown light. The fruit will be auctioned 
at a suitable event and the proceeds 
donated to a local charity. 

The company hopes that the auction 
of the first carton of 5 crown light 
will become an annual event that will 
highlight the industry and promote the 
fact that new season fruit is available. 
Further announcements regarding the 
recipient charity and whereabouts of 

Australian Premium Dried Fruits 
Chairman Iain Thomson and National 
Sales Manager Craig Greenwood 
attended the Victorian Government 
Super Trade Mission to China in October. 
Although China is not a traditional buyer 
of Australian dried fruits, its potential 
through sheer population and close 
proximity to Australia, is an opportunity 
worth researching, particularly given the 
Chinese have a taste for locally grown 
dried fruits.

Delegates on the trade mission visited 
Tianjin, Melbourne’s sister city, and 
Shanghai, where showcase events 
and networking dinners were held for 
invited Chinese guests in the food and 
beverage industry. 

Victorian Premier Denis Napthine, 
Minister for Agriculture and Food 
Security Peter Walsh, and other State 
Ministers provided a valuable presence 
of government officials, which is an 
important aspect of participating in 
trade with China. 

There are many positive stories coming 
from other Australian food industries 
which are now selling successfully in 
China, so it was a market that could no 
longer be ignored. 

We were pleased to see evidence 
of dried sultanas and raisins on the 
shelves of most supermarkets that 
were visited. China is a market with a 
huge appetite for clean, green and safe 
food and we feel that there are some 
exciting opportunities for our premium 
quality dried fruits to be sold there. 

the auction will be made closer to the 
start of the season. 

2014 crop estimate challenge
To help plan processing schedules and 
marketing strategies it is extremely 
important that Australian Premium Dried 
Fruits has accurate crop estimates of 
the upcoming harvest. 

Lance Horsfall and Neville Mitchell will 
be visiting our valuable suppliers in the 
lead up to harvest and crop estimates 
will be a major topic of discussion. 
We are keen to work closely with our 
growers to develop methods that will 
improve the accuracy of grower crop 
estimates.

The current feel for the crop is that we 
are looking at an excellent sultana crop, 
so it will be very important for growers 
to give accurate estimates to ensure the 
correct number, and timely delivery, of 
bins can be met.

Each year we field a massive array of 
opinions from our growers on the size 
of the upcoming crop, so we thought 
it would be fun to create a challenge 
for all our growers to estimate the size 
of the Australian Premium Dried Fruits 
intake to the closest tonne. This will 
be discussed during the field officer’s 
visits in coming weeks. The winner 
of the challenge will receive a $200 
voucher to Stefano’s Restaurant, which 
is run by our Fine Food Ambassador Jim 
McDougall.
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Australian Premium Dried Fruits

Chinese market visit

Chairman Iain Thomson (centre) and National Sales Manager Craig Greenwood (right) chat with Minister for Agriculture and Food 
Security Peter Walsh at a function during the China super trade mission.

“China is a market with 
a huge appetite for 

clean, green and safe 
food and we feel that 

there are some exciting 
opportunities for our 

premium quality dried 
fruits.”
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margins for both producers and 
processors/marketers. 

“Growers could expect to see a 
margin increase of $200 per tonne, 
but obtaining market share is difficult 
when supply is inconsistent from year 
to year.”

Mr King said it was clear that there 
were many factors that could be 
manipulated during the growing and 
drying phase in the field, and also when 
brought into storage, with the aim of 
influencing the final colour of dried 
grapes.

The working group believes there are 
a number of research projects that 
will help the industry understand why 
fruit darkens and enable strategies to 
be developed that will increase the 
reliability of producing light coloured 
fruit. 

Funding applications for a two stage 
research project to produce high 
value dried grapes have recently been 
developed and submitted to Horticulture 
Australia (HAL).

Stage 1 (DG13004) seeks immediate 
funding for the current year 2013/14 
and is a short 6 month progam. Stage 2 
(DG14000) is a more in-depth program 
and if approved will commence in 
2014/15.

Stage 1
Consistent supply of this quantity and 
quality of dried grapes is a management 
challenge due to plant physiology 
issues that need to be juggled in the 
context of climate variability.

Dried Fruits Australia has initiated two 
research projects to help focus attention 
on the techniques that can be used by 
growers and processors to produce 
light coloured fruit.

Dried Fruits Australia Chairman Mark 
King said the Australian dried grape 
industry’s greatest challenge over 
the past five years had not been the 
vagaries of world pricing. Rather, it had 
been the industry’s inability to produce 
sufficient quantities of light-coloured 
fruit on a consistent basis. 

In the Oct-Dec 2013 edition, we 
reported that the Dried Fruits Australia 
Board had established a Light Fruit 
Working Group to address the problem. 
The group initiated a literature 
review which was conducted by local 
researcher Michael Treeby. He was 
kind enough to give up his time to 
pull together findings from previous 
research and provide direction for 
further research that may be required. 

“The draft 2012-2016 Dried Grapes 
Strategic Investment Plan suggests that 
the market outlook over the next five 
years is very positive,” Mr King said. 

“There are shortages in world supply, 
demand is strong, and prices are 
at levels that can support viable 
production and processing operations.”

He said dried grape processors/
marketers suggested a potential market 
for up to 5,000 tonnes of high quality, 
light-coloured dried grapes per year, 
provided the industry could maintain a 
consistent supply over a period of years. 

“These markets would offer sustainable 

Two priority field trials will be conducted 
to:
■ determine appropriate fruit maturity 

levels to initiate the drying process to 
optimise dried grape colour, and 

■ scope the potential impact of a 
covered trellis drying system on 
the range of dried grape quality 
parameters, particularly colour.

The project will have three ultimate 
success criteria: 

a) delivery of industry accepted 
maturity targets for initiation of the 
drying process, 

b) delivery of data on which a more 
informed decision can be made 
regarding establishing a more 
rigorous field trial to assess the 
impact of covered trellis drying 
systems over multiple seasons and 
varying climatic circumstances, and 

c) gaining some practical experience 
regarding the use of covers.

Stage 2
As identified in a literature review, the 
key element of this project will be a 
meta-analysis to identify the relative 
effect of any known variables, with 
available scientific data, on the colour of 
dried grapes. 

The results of the meta-analysis will 
provide clear guidance as to which 
variables most affect the colour of 
dried fruit. This information will be used 
to identify the best value for money 
extension and research activities to 
assist the industry in attaining its goal 
of consistently meeting the colour 
requirements of the identified markets.

Based on the results from the meta-
analysis Dried Fruits Australia will 
negotiate the targets of the extension 
and research program in the remaining 
three years of the project.

The project will establish an industry 
wide maturity monitoring protocol and 
refine it with a sub-sample of producers 
and processors.

The overall outcomes of the two 
projects will be improved trellis drying 
management systems that consistently 
deliver high quality, light coloured dried 
grapes across increasingly erratic 
weather conditions during maturation/
drying/harvesting and storage. 

Research projects initiated to 
investigate factors affecting light fruit 

production

Board news

Good supplies of light coloured fruit are needed if the industry is to attract premium prices.



In 
recent 

years 
growers of 

sultana on 
Swingarm 

trellis have been 
concerned that buds 

have not been bursting along the canes 
from the cordon to the bottom wire of 
the trellis.

Good bud burst occurs along the 
bottom wire where canes have been 
rolled on. These buds have dominated 
to the detriment of any other canes 
that might burst.

Some growers thought a lack of cold 
chill may have been a cause of the 
poor break in dormancy. To test this, 
for the past two winters Dried Fruits 
Australia has measured vineyard 
temperatures via  data loggers 
located in  four properties throughout 
Sunraysia. 

The Utah model was used to calculate 
chill hours. In 2013 there were 128 
chill hours, 28% fewer than the same 
period in 2012.

Despite a review of published 
literature, it remains unclear what the 
chill requirement for sultana is, with 
wide variation in the amounts of chill 
being quoted by research scientists 
working on other grape varieties and 

Drying for profit activities

Searching for solutions to poor bud 
burst
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one publication indicated that sultanas 
may not require any chill.

Dormex trials
In a further effort to overcome the poor 
bursting problem, three growers trialed 
spraying dormant canes with Dormex.

In 2012, visual assessments were 
made with no real measurements 
taken to measure any effect the 
Dormex applications may have had.

In spring 2013 Merbein Bunch counts 
were taken on 20 vines on each of 
the three properties. Each trial site 
consisted of 10 randomly selected 
control (unsprayed) vines and 10 
treated vines. Buds from the cordon 
to the bottom wire of every cane 
from the control and treatment vines 
were measured for bud burst and 
fruitfulness. These measurements 
were (i) bud not burst, (ii) shoot with no 
bunch, (iii) shoot with 1 bunch and (iv) 
shoot with 2 bunches.

This data was then loaded into an Excel 
spreadsheet, graphed and run through 
a scientific analysis program.

The graphs and results indicated that 
for 

■ Property 1 spraying with Dormex had  
no significant effect on either bud 
burst or bunch numbers per node.

■ Property 2 showed highly significant 
results with Dormex application 
increasing budburst overall (26%) 

and the number of bunches per node 
(29%)

■ Property 3 also showed highly 
significant results with Dormex 
improving overall budburst (16%) 
and the number of bunches per node 
(24%)

It could be argued that it was a 
complete waste of time and money 
to apply Dormex on Property 1, but 
application on properties 2 and 3 could 
be economically worthwhile.

At this stage the results are too 
variable to make a recommendation 
about whether growers should consider 
applying Dormex or not.

Further measurements of the effects 
of the application of Dormex will be 
undertaken next season as we attempt 
to gain a greater understanding of this 
management technique in dried fruit.

New varieties field walk
The field walk to observe new sultana 
type varieties will be held again at 
Allan Long’s property, on the corner of 
Westcliffs Avenue and Ropers Road, 
Cardross on Sunday 12 January, 
commencing at 10 am.

All growers are invited to attend this 
field walk to view these plantings. This 
is a good opportunity to observe how 
these vines are now performing as 
they are now ‘settling into’ production, 
having grown two commercial crops.
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Television 
personality and 
host of ABC’s 
long-running 
Gardening 
Australia, Costa 
Georgiadis’s 
opening address 
at Horticulture 
Australia’s (HAL) 
annual November 
Forum kicked 
off a full and 
engaging day at 

Sydney’s Hilton Hotel. 

Mr Georgiadis’s passion and 
enthusiasm for gardening and the 
nursery sector was brought to the 
fore as he discussed the importance 
of supporting local communities. His 
sustainable, organic and back-to-
basics approach clearly resonates with 
audiences and consumers alike, and 
provided a thought-provoking start to 
the day. 

Over 166 attendees from HAL’s member 
industries attended the forum, which 
featured 11 presentations from a range 
of high-profile local and international 
speakers, and a lively panel discussion 
hosted by ABC journalist Sarina Locke. 

Lessons from Chile and Israel
Gustavo Yentzen Wilson shared 
his insights into Chile’s successful 
horticulture sector, where enviable 
growing conditions and a focus on 
the Asian market has seen the nation 
become a global exporting powerhouse. 

With many of the same challenges as 
Australia - labour and water shortages, 
an unfavourable exchange rate and 
increasing energy costs, Chile has 
achieved considerable success with a 
‘retail direct sourcing’ model. 

The model - first introduced in the late 
‘90s - has created a more competitive 
retail environment and benefited 
growers who are seeing better returns 
for their produce. This was achieved, Mr 
Wilson noted, by the industry adopting 
a long-term strategic and collaborative 
approach to the sector’s growth. 

Continuing the focus on international 
case studies, Avshalom Vilan from the 
Israeli Farmers Federation addressed 
the forward-thinking and innovative 
ways Israeli horticulture has grown to 
become a key supplier to European 

markets. Adapting to challenges such 
as water supply though a focus on 
RD&E, the industry prides itself on 
innovation and its willingness to try new 
approaches.

All eyes on Asia
From 2008 to 2012, exports to Asia 
grew by 7% a year, or the equivalent 
of 16 million tonnes. While all Asian 
markets are growing at a steady pace, 
China’s growth is by far the most rapid. 

Prompted by increasing urbanisation, 
China’s middle-class growth has 
created a new type of consumer. A 
young, aspirational consumer seeking 
safe, high-quality food, and according 
to speakers John Hey, publisher of 
Asiafruit magazine, and Asian insights 
consultant, Trevor Lee, it’s this market 
segment where the major opportunities 
for Australia lie.

Both men highlighted the importance of 
building and nurturing lasting, long-
term relationships with your Chinese 
business contacts, and the importance 
of knowledge and resource sharing 
to ensure the relationship is mutually 
beneficial. 

David Thomas of Think Global discussed 
his recent experience researching the 
Chinese market for the citrus industry. 
His insights are key when considering 
brand and positioning in China. 

With a conservative estimate of more 
than 100 billionaires and one million 
millionaires currently residing in China 
today, consumers are spending big 
on luxury, high-end products. And in a 
country that’s prolific in fake and replica 
high-end brands, Mr Thomas stressed 
the premium consumer’s desire for 
the ‘authentic’ - something Australian 
produce and brands can provide. 

Showcasing the latest in 
robotics
Attendees were treated to a live robotics 
demonstration from The University of 
Sydney researcher Professor Salah 
Sukkarieh. The demonstration provided 
insight into technology at the cutting 
edge of unmanned ground and aerial 
robotics; technology with significant 
potential for horticulture, particularly in 
auto-harvesting. 

Learning from our neighbour
Peter Silcock, the Chief Executive of 
Horticulture New Zealand shed light 
on how New Zealand chose to position 
itself as a premium producer in order to 
survive and excel in the global market. 
He also discussed New Zealand’s 
industry-wide strategy, developed to 
support its vision of an industry valued 
at $10 billion by 2020. 

Panel of experts
Ms Locke facilitated a lively panel 
discussion covering a variety of topics 
including strategies for surviving 
the labour market, the margins both 
farmers and supermarkets need to 
survive and how we can engage the 
Asian market to benefit the Australian 
industry. 

The panel consisted of Greg Davis from 
Coles; Michael Croft from Australian 
Food Sovereignty Alliance; Harry 
Debney from the Costa Group; Tim Reid, 
Farmer of the Year and Rural Leader of 
the Year; and Adam Tomlinson from the 
Australian Farm Institute.

The 2013 November Form was rated 
very successful by participants, with 
attendance jumping from 135 for the 
November 2012 Forum to 166 at this 
year’s event.

November Forum fosters industry 
collaboration and innovation

Horticulture Australia (HAL)

Costa Georgiadis opened the November Forum imparting passion and enthusiasm 
for the industry.

HAL Industry  
Services Manager,  
Corey Fitzpatrick



ladybirds such as Cryptolaemus spp. 
and various fly and wasp parasitoids 
to help with control.  

In addition to good farm hygiene 
practices, the key to IPM, according 
to Rod Turner, General Manager Risk 
Management for Plant Health Australia, 
is getting familiar with the insects on 
your property.  

“For IPM to be effective, producers need 
to understand the lifecycle of pests, the 
conditions that they like and the insects 
that feed on them - beneficials.”

Populations of predators can be built 
up slowly or purchased and released 
at specific times in the season then 
monitored throughout the year. 

Monitoring the insects in your crop is 
essential in IPM, according to Mr Turner. 

“You have to monitor the numbers of 
pests that are present in your crop and 
take action when they begin to impact 
on crop growth and cause economic 
damage,” he said. 

Numbers are estimated by collecting 
a sample of insects on crops, using 
methods such as trapping, vacuuming, 
or dislodging them onto a sheet.  
Repeating this at various locations 
will give an indication of numbers 
throughout the crop.  Results are then 
compared over time.

In order to control insects, you need to 
be able to identify them, again requiring 
knowledge about insects.  

Mr Turner emphasised the need to also 
keep an eye out for anything unusual. 
“Should any exotic pest make it into 
Australia, discovering it early in our 

Integrated pest management (IPM) is 
the combined use of all methods of pest 
control including biological, cultural and 
chemical practices to control insect 
pests in agricultural production. For 
example, IPM might include the use 
of natural predators or parasites with 
changes in production practices to 
control pests, and the selective use of 
pesticides use as a backup.   

IPM has been around for many years 
and adopted to varying degrees within 
cropping industries. 

There are many recommended 
practices that growers can implement 
that fall under the banner of IPM. 
The Grape and Wine Research and 
Development Corporation (GWRDC) has 
recently developed resources for grape 
growers that can assist to implement a 
successful IPM program on farm.  

For example, to combat mealybug, a 
common pest of vines, the GWRDC 
recommends:  
■ Improving airflow in the vine canopy.
■ Minimising contact of grapes with the 

vine crown and cordon.  
■ Controlling ants around grapevines 

since ants sometimes protect 
mealybugs from predators in order 
to feed on the mealybugs’ honeydew 
secretions.

■ Planting other species between 
and under vine rows to encourage 
predators of the mealybug.  

■ Encouraging or introducing 
populations of predators including 
green and brown lacewings (Mallada 
signata and Micromus tasmaniae), 

vineyards and orchards gives us the 
best chance of eradicating it. 

If you find anything you don’t recognise, 
you should call the Exotic Plant Pest 
Hotline 1800 084 881 to speak to a 
state department expert,” he said. 

As the model below shows, 
implementing an effective IPM program 
involves careful management of 
the interactions between the crop, 
environment, primary and secondary 
pests, beneficials and the farmer 
themselves. Making best possible use 
of available resources, expertise and 
consultants is essential in getting the 
balance right and reaping the proven 
rewards that an effective IPM program 
can deliver. “IPM is included in many 
best management practice programs, 
such as myBMP for cotton producers. 
It’s a process that may need to be 
reviewed several times within a season. 
It needs to be constantly evaluated and 
refined to maximise the benefits,” Mr 
Turner said.

To assist with IPM on your property 
seek information on IPM and on 
insect interactions in your crop, 
such as the Vineyard Biodiversity 
and Insect Interactions booklet, 
published by GWRDC, which is 
available at http://www.viti.com.
au/pdf/Rmjr0811VineyardBiodiver 
sityandInsectInteractionsBookletFINAL.
pdf
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Plant Health Australia

Definitions
Cultural control is managing the 
crop environment to discourage pest 
establishment.

Biological control is where predatory 
or parasitic insects and mites known 
as ‘beneficials’ help to control 
chewing and sucking insects that 
affect the quality and productivity of 
crops by killing them or disrupting 
their breeding cycle.

Chemical control is used when 
biological and cultural control has 
not been enough to protect the 
productivity of the crop. Where 
chemical control is required, selective 
insecticides are chosen which target 
the pest, leaving the beneficial 
population unharmed.

Pest control - what is integrated pest 
management?
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Plant Health Australia (PHA) is pleased 
to welcome two new directors, Bruce 
Kefford and Liz Alexander, following 
Member endorsement at the 13th 
Plant Health Australia Annual General 
Meeting in Canberra on Wednesday 27 
November. 

PHA Members voted unanimously to 
accept the recommendations of the PHA 
Board Selection Committee to appoint 
the new directors and to reappoint 
current directors Julie Haslett and 
Darryl Ashton for new four-year terms. 

The new directors replace outgoing 
Board members Jan Davis and Roger 
Smith.

Dr Kefford has extensive experience 
at policy and operational levels in 
biosecurity and natural disaster 
preparedness, response and recovery. 

Until July this year he was in the role 
of Deputy Secretary with the Victorian 
Department of Environment and 
Primary Industries. He is passionate 
about the application of science, 
policy and regulation, in collaboration 
with industry, to improve industry 
sustainability and competitiveness. 

Ms Alexander specialises in finding 
collaborative and innovative solutions 
for regional challenges. She was 
a director of Cotton Australia and 
is currently the Chair of Theodore 
Irrigation Scheme Local Management 
Arrangements Interim Board, Chair 
of Rio Tinto Coal Australia Clermont 
Groundwater and Environmental 
Reference Group and sits on the Deputy 
Premier’s Central Queensland Regional 
Planning Committee.

New directors for Plant Health Australia 

Australian Water Resources Assessment 2012

Summary Report

National snapshot of Australia’s water resources
The Bureau of Meteorology released 
its latest Australian Water Resources 
Assessment in early October. The report 
provides a high-quality, nationally 
consistent picture of Australia’s water 
resources.

Parliamentary Secretary to the Minister 
for the Environment Simon Birmingham 
said the Australian Water Resources 
Assessment 2012 clearly identifies 
trends and variability in Australian 
water resources, providing an 
essential tool for better water resource 
management.

“This scientifically robust report is 
an important record of the extent 
and magnitude of Australia’s water 
resources. It is an essential resource 
for government policy-makers, and 
can also be used by the private sector 
in long-term planning,” Senator 
Birmingham said.

Among the highlights in the report: 
■ The Australian climate during 

2011/12 was characterised by a 
moderately strong La Nina event, 
and as a result total annual rainfall 
recorded was 33% above the long-
term 1911–2012 average.

■ Wet soil conditions continued 
throughout most of the country, 
except in the southwest of Western 
Australia, where soils were dry, and 
well below long-term soil moisture 
averages.

■ Major water storage volumes 
increased from 75 to 83% by June 
2012.

■ Water storage increases were 
particularly significant in the Murray-
Darling Basin, Tasmania and in 
storages supplying drinking water to 
Sydney.

■ Urban water use in 2011/12 has 
remained at a consistent level. Total 
urban water use of 1,530 gigalitres 
represented a rise of 1% from 1,513 
gigalitres in the year 2010/11.

The Australian Water Resources 
Assessment 2012 is the second report 
of this kind, following release of the 
first assessment in 2010. It is published 
by the Bureau of Meteorology under 
a statutory obligation in the Water Act 
2007.

To access the report: www.bom.gov.au/
water/awra/2012

PHA Chairman, Dr Tony Gregson, 
thanked retiring directors Ms Davis and 
Mr Smith, acknowledging the valuable 
contribution that both directors made 
during their tenure on the PHA Board. 
He wished them both all the best in 
their future endeavours.

At the first PHA Board meeting following 
the AGM, Dr Gregson was appointed 
as Chairman for the next two years. 
Mr Ashton was appointed as Deputy 
Chairman at the same meeting.



Cardross in 2009. Today there are 10 
acres (4 hectares) trellised and in full 
production for the 2014 harvest. 

He plans to develop a total of 14 acres 
to best assess the system and provide a 
relevant commercial size evaluation.

“The trellis system incorporates the 
best attributes of the Swingarm trellis 
and the Californian pergola in a high 
density planting,” Mr Long said.

“It has been designed to take the 
advantages of Swingarm trellis with 
replacement canes exposed to sunlight 
and a segregated fruiting zone. 

“The trellis heads meet together on 
alternate rows and are locked together 
to form a single pergola or fruiting zone. 

“Replacement canes are exposed to 
maximum sunlight to help fruitfulness 
and on the fruiting sides two adjacent 
rows becomes one fruiting zone for 
simple drying emulsion application and 
recovery and harvesting.” 

Mr Long said the new trellis system 
captured 100% of light which left the 
vineyard floor shaded. This has led 
to other benefits including: improved 
water use efficiency through reduced 
evaporation, restricted weed growth, 
and a cooling effect which reduced the 
impacts of extreme hot temperatures.

The trellis system has also proven 
simple to manage with the open canopy 
providing good spray penetration. The 
trellis is tipped only 45 degrees and is 
not stressful on canes; workload during 
pruning is also reduced.

Cardross dried fruit grower Allan 
Long is amongst the winners of the 
2013 Powercor/WIN Network Mildura 
Innovation Awards.

Conceived by the Mildura Development 
Corporation, the innovation awards 
celebrate the innovative processes, 
people and products in the region. 
Nine awards are presented, and an 
‘Innovator of the year’ selected from the 
nine finalists.

Mr Long won the Kolios Award which 
is presented to a small business for the 
development of an innovative process. 
The award is named after Nikolaos 
Kolios who introduced the ‘cold dip’ 
to Australia’s dried fruits industry in 
Mildura in the 1920s and transformed 
the industry.

Mr Long’s innovative process is a 
trellising and management system he 
developed for high density plantings of 
dried grapes.

“The Australian dried grape industry 
has been driven towards mechanisation 
in the past 20 years as a means of 
becoming more efficient and improving 
quality at a time when all input costs 
were increasing without the equivalent 
increase on returns,” Mr Long said. 

“The cost pressures remain and if 
the industry is to survive another 20 
years I believe we have to consider 
taking another major step forward in 
mechanisation and reduce costs further.

Mr Long has been working on the 
system for a number of years, planting 
the first vines on a rundown property in 

He said reducing the row width from 
a traditional 11 feet to 7 feet width 
presented some unique challenges but 
also the opportunity to take a fresh look 
at how processes are managed. 

At this row spacing, plant density is 
increased by 70% over traditional 
spacing.

Mr Long said he chose 7 foot row 
spacings as it enabled him to use 
existing tractors and spray equipment 
eliminating the need to invest in basic 
equipment.

Equipment has been modified or built to 
manage this new trellis design including 
an under-row harvester which carries 
its own bins and can be operated by a 
single person.

“Most activities on the vineyard are 
conducted on a twin row basis to 
improve efficiencies without the large 
cost of twin row equipment used for 
traditional wider row spacing,” he said. 

Designed to suit the property structure 
of the pumped districts in the Sunraysia 
area, Mr Long hopes that his trellis 
system will demonstrate that smaller 
scale properties can be profitable.

“This would benefit the industry by 
maintaining grower number in the 
pumped district where they have not 
been able to obtain economies of scale 
within their area,” he said. 

“That’s not to say that this type of 
system is limited to small scale farms. 
In fact, it will also be extremely effective 
if adopted by large scale operations.”
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New trellis system wins innovation 
awards

 Allan Long of Cardross has won an innovation award for developing a new trellis system for dried fruits.
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concern to the industry. “We knew the 
industry would be in real trouble if we 
did not arrest the decline and start to 
turn sales around,” he said. 

Horticulture Australia (HAL) Marketing 
Manager Luke Westley has been 
managing the promotional program 
on behalf of the industry. He outlined 
the finer details of the program to 
‘reconnect consumers with the fun of 
Aussie sultanas’ which can also be 
found in the cover story of the last 
edition of The Vine.

Mr King said the promotional program 
was just one of the strategies Dried 
Fruits Australia was pursuing to help 
strengthen the industry and ensure its 
survival into the future. Another is the 
need to increase production figures 
to 25,000 tonnes per year in order to 
secure and maintain markets.

“To do this we need to increase 
plantings and update our production 
techniques to ensure costs are 
contained,” he said. 

“Dried Fruits Australia has filmed a 
new promotional video to showcase 
best practice techniques that will be 
used to promote the industry and the 
high quality end product we are able to 
achieve.”

Another key consideration when 
upgrading or expanding the vineyard 
is the choice of variety. CSRIO plant 
breeder Peter Clingeleffer gave an 

About 85 growers attended the Dried 
Fruits Australia Annual Conference 
held at the Mildura Golf Club in 26 
September 2013. 

Dried Fruits Australia Chief Executive 
Officer Phil Chidgzey said numbers 
were low, but consistent with previous 
years.

“This year we invited Dr Craig Cormick 
from CSIRO to be our guest speaker 
and he did not disappoint,” Mr Chidgzey 
said. 

“His presentation on ‘What the general 
public really, really think about GM 
foods and fruits’ was interesting and 
sparked many a conversation during 
the breaks. The general public are 
becoming more acceptable where 
Genetically Modified (GM) foods are 
concerned, so long as the product is of 
high quality.” 

Growers wanting to know more should 
refer back to the October edition of The 
Vine where Dr Cormick wrote a feature 
article.

In his conference address Dried 
Fruits Australia Chairman Mark King 
highlighted the organisation’s major 
activities for the year. Among these was 
the substantial investment in a generic 
promotion campaign to boost domestic 
sales of sultanas.

Mr King said during the last decade 
sales of dried grapes had shown a 
marked decline which was of great 

update on his project to evaluate dried 
grape types for the Australian industry. 

Mr Clingeleffer said the new varieties 
had shown great potential. Sunglo has 
consistently shown great returns and 
had not been affected by the weather 
as other existing varieties had.

Mr King said that while it was important 
to adopt these new varieties and 
production techniques, growers would 
not do so unless the returns were there. 

“Fortunately both Sunbeam Foods 
and Australian Premium Dried Fruits 
reported a more optimistic outlook for 
dried grapes which should give growers 
confidence to invest in the industry.”

Henry Tankard
Nichols Point grower Henry Tankard was 
presented with clock that recognised 
his considerable contribution to the 
dried fruit industry. The award was 
presented at the Dried Fruits Australia 
Annual Conference.

In his tribute Peter Jones described Mr 
Tankard as a true industry icon. 

“The Tankard family farmed the same 
land for over 100 years, just four 
kilometres from Mildura. It was only 
natural that Henry was drawn into the 
industry, and he did so with enthusiasm 
and passion,” Mr Jones said. 

“Henry has been involved in industry 
affairs for over 50 years during which 
time he was an active member of 
CSIRO and agriculture department 
committees, hosted on-farm trials 
on his property and provided R&D 
oversight. He fought for the rights of 
growers and represented them at the 
Australian Dried Fruits Association 
(ADFA), Australian Dried Fruit Board and 
National Farmers’ Federation.

“Eager to offer help, Henry often 
had government department chiefs, 
politicians, overseas visitors and 
marketing agents drop in on his block 
to see the real story of fruit growing.

“On my travels as ADFA Chairman, 
whether it be Canberra, Sydney or 
overseas in the United Kingdom, 
Germany, Turkey or the United States, 
upon hearing I was from Mildura people 
would a always asked ‘How is Henry 
going’. Such was his reputation,” Mr 
Jones said.

As a man well into his 70s Mr Tankard 
has recently retired from the industry 

Dried fruit conference shows the way 
forward 

Dried Fruits Australia Chairman Mark King addresses growers at the Annual Growers’ Forum.



confirmed as $9.00 per tonne (plus 
GST) on all dried grape deliveries, up 
to a maximum of 100 tonnes.

■ Large producer (more than 300 
tonnes) membership fee be confirmed 
as $4.00 per tonne (plus GST) on all 
dried grape deliveries.

■ Processor/marketer membership fee 
be confirmed at $4.00/tonne (plus 
GST) on all dried grape deliveries.

Branch funds

The AGM resolved that the payment of 
funds to DFA branches continue to be 
suspended for 12 months although any 

and sold his block, but he will continue 
his large community work in Sunraysia.

Mr Jones thanked Mr Tankard on behalf 
of the dried fruit industry and wished 
him well for the future.

Annual General Meeting
The second component of the annual 
conference is the Dried Fruits Australia 
Annual General Meeting (AGM) where 
members dealt with a range of 
business items. A summary of financial 
statements, decisions on membership 
and levy fees, Board elections and other 
issues discussed at the AGM follows.

Board appointments – producer 
positions

The AGM endorsed the selection of 
Brian Boulton, Jenny Treeby, Ivan Shaw 
and Warren Lloyd for appointment as 
producer members of the Board of 
Dried Fruits Australia for a two-year 
term.

Finance

The AGM resolved to adopt the annual 
financial statements of Dried Fruits 
Australia Inc. for the 12 months period 
to 30 June 2013.

The appointment of Chan & Naylor 
Southern as the independent auditor for 
2013/14 was also confirmed.

2014 membership fees 

The AGM resolved the Dried Fruits 
Australia membership fees for 2013/14 
as follows:
■ Producer membership fee be 

branch requiring funds may submit a 
request for funding assistance to the 
Board.

2014 statutory research and 
marketing levies 

The AGM resolved that an unchanged 
research levy of $11.00 per tonne and 
an unchanged marketing levy of $7.00 
per tonne on all dried grape deliveries 
in 2014 be endorsed.

Chairman

At the November Board meeting, Mark 
King was re-appointed Chairman.
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Henry Tankard was presented with a clock in recognition of his work with the 
industry. Pictured from left: Ivan Shaw, Peter Jones, Mark King, Henry Tankard and 
Eddie Lloyd.

Black Gem, a real beauty
The new currant type, Black Gem, 
continues to impress both growers 
and processors with its prolific growth 
and great flavour. 

Bred by CSIRO specifically for the 
Sunraysia region, the new variety is 
resistant to both downy and powdery 
mildew, and requires no setting spray.

Industry Development Officer John 
Hawtin and CSIRO plant breeder Peter 
Clingeleffer have been pleasantly 
surprised by the vigour of the vines.

This season Black Gem will produce 
their first crops on hanging canes. 

Mr Hawtin said the potential crop 
looked to be massive, with vines 
covered in bunches.

Juice

A company that sterilises fruit 
juice by high pressure rather than 
pasteurisation, is looking to purchase 
fresh Black Gem fruit for juicing.

This option has been discussed with 
Sunbeam and they are happy for 
their suppliers to talk to the company 
and supply fruit if the proposal goes 
ahead.

To date calls from the representative 
have been spasmodic but come in 
intensive bursts.

Rogue vines 

All rogue vines in the Black Gem 
plantings were cut back and fresh 
planting material top worked in late 
August 2013.

Inspection of two of the properties on 
different occasions shows that the 
top working appears to have been 
successful. 

The grafter intends to re-visit each 
property to inspect the progress of 
vines and re-graft any misses.

Young Black Gem vines planted in 2011 
are loaded with their first commercial 
crop.

Strong growth from top-worked rogue 
vines in Black Gem patch. Vines were 
grafted on 13 August, photo taken 28 
October.



32

the family, and sharing these with her 
friends.”

The facebook page went live on 28 
October with some initial posts. This 
was strategically timed to coincide 
with the first fruit being picked in 
Queensland and was supported with 
media and advertising to push content 
out to targeted consumers.

A second burst of information would 
occur from mid January to mid February 
as grape volumes began to peak. 

Mr Sinclair said it would take time to 
build a facebook audience. 

“Through the first month we will use 
facebook advertising to build awareness 
of the page, informing consumers that 
Australian grapes from Queensland 
are now in season and providing some 
fun imagery for people to share,” Mr 
Sinclair said. 

“It is important that we have a balance 
of messages so consumers become 
engaged with our posts, like us and 
want to share.” 

On average content will be posted on 
facebook three times a week which 
provides an opportunity to communicate 
a variety of messages including regional 
availability and varieties. The content 
will fall under three main categories:
■ ‘Better as a bunch’ is a creative 

platform to raise awareness and 
create emotional engagement around 

Keen to change the direction of their 
promotional campaign, the Australian 
table grape industry will trial social 
media as a way to engage consumers.

This is not the first time the industry 
has used facebook. The ATGA 
established a facebook page more 
than 18 months ago, and last season 
there was a small campaign around the 
‘Share your Summer’ activity for the 
early season which whet the appetite of 
the Australian Table Grape Association 
(ATGA) Board.

Horticulture Australia (HAL) is 
working with a company called Ikon 
communications who are managing the 
campaign and are media specialists, 
particularly in digital and social. 

HAL Marketing Services Manager 
Duncan Sinclair said the Australian 
Grapes facebook page (www.facebook.
com/australiangrapes) used engaging 
and timely imagery and copy to drive 
awareness and loyalty for the Australian 
Grapes brand and products.

“The page has a fun, bubbly and 
relatable tone of voice,” he said. 

“It is personified in Kate, a young mum, 
married, and in her early 30’s with 
two children under 10. She knows 
the importance of a healthy meal for 
her family, but doesn’t get too caught 
up in all the health fads of today. She 
likes finding new recipes and tips for 

Table grape industry ‘likes’ facebook 
approach to promotion

table grapes. Quirky, participatory 
content will be used to engage 
consumers in our social community. 

■ ‘Usage’ refers to information-based 
content including: recipes; tips and 
tricks for using grapes; and summer 
occasions.

■ ‘Practical’ product messages such 
as Health benefits; Australian grown; 
seasonal launches and how to pick 
your grapes. 

Mr Sinclair said the program had got 
off to a good start with the first weekly 
report showing 3,611likes. By early 
December that figure had risen to over 
5,800.

One of the benefits of using a social 
media campaign is that the success of 
the campaign can be easily measured.

Mr Sinclair said there were three key 
criteria 

■ Reach: the number of unique people 
who see our content

■ Engagement: the number of people 
engaging with our content in some 
way: likes, comments, shares and 
clicks

■ Loyalty: the number of fans on our 
page

These would be monitored throughout 
the campaign with a full report handed 
to the ATGA at its conclusion.

How to create a facebook profile

How to create a Facebook profile 

Step one 
 
• Visit www.facebook.com 
• Enter your information to create a new 

Facebook account.  
• Use an email address that belongs to you, 

rather than a group of people.  
 

Step two 
 
• Once you’ve created your profile, you can like the Grapes 

Facebook page.  
• Make sure you are signed in as yourself and visit 

www.facebook.com/AustralianGrapes 
• On the page, click ‘like’ on the right hand side, under the cover 

image. 
• This will allow you to have Grapes posts in your newsfeed, as well 

as see Grapes advertising on your page. 
• You can visit the page at any time to see recent Grapes content.  
 

Step one

Visit www.facebook.com
■	Enter your information to create a 

new facebook account
■	Use an email address that belongs 

to you, rather than a group of 
people

Step two

Once you’ve created your profile, you 
can like the Grapes facebook page
■	Make sure you are signed in as 

yourself and visit www.facebook.
com/AustralianGrapes

■	On the page, click ‘like’ on the right 
hand side, under the cover image

■	This will allow you to have table 
grape posts in your newsfeed, as 
well as see grape advertising on 
your page

■	You can visit the page at any time to 
see recent table grape content. Australian Grapes facebook Page.
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Events diary
January
12 New Varieties Field Walk. Commencing 

at 10 am. Allan Long’s property, 
corner of Westcliffs Avenue and 
Ropers Road, Cardross.

February
5-7 Fruit Logistica, Berlin. Contact: 

Alexandra Walker Tel: (02) 8005 
3495, Email: alexandra@fruitnet.com 
Website: www.fruitlogistica.com

23-27 Gulfood, Dubai World Trade Centre, 
Dubai. Website www.gulfood.com

March 
7-9 Apple and Grape Harvest Festival, 

Stanthorpe, Queensland. Contact: 
info@appleandgrape.org

April 
8-11 FHA Singapore 2014, Singapore 

Expo, Singapore, Website: www.
foodnhotelasia.com/

May
14-15 Riverina Field Days, Griffith 

Showgrounds. Website: www.
riverinafielddays.com

23-24 Mildura Field Days, TAFE campus 
Benetook Avenue, Mildura. Contacts: 

Field Days Coordinator Dianne 
Johnstone: Mobile: 0487 021 122, Email: 
dianne@mildurafielddays.com.au

June 
24-26 PMA Fresh Connections, Viaduct 

Events Centre, Auckland, New Zealand. 
Tel: (03) 9320 8692, Email: info@
pmafreshconnections.com.au, Website: 
www.pmafreshconnections.com.au

July 
8-10 Ag-grow Field days, Emerald, 

Queensland. Website: www.
aggrow.com.au

August 
13-15 11th Australasian Plant Virology 

Workshop, Brisbane. Website: www.
appsnet.org/Interest_Groups/
Virology_workshop

17-22 International Horticulture Congress, 
Brisbane. Website: www.ihc2014.org

September 
2 AsiaFruit Congress, AsiaWorld-

Expo Center, Hong Kong. Website: 
www.asiafruitlogistica.com

3-5 Asia Fruit Logistica, AsiaWorld-
Expo Center, Hong Kong. Website: 
www.asiafruitlogistica.com

19-20 Riverland Field Days, Barmera, 
South Australia. Contact: Tim Grieger 
Tel: 0409 099 122, Website: www.
riverlandfielddays.com.au

October 
17-19  PMA Fresh Summit International 

Convention, Annaheim, California. 
Website: www.freshsummit.com

23-25 Australian National Field Days, 
Orange, NSW. Tel: (02) 6362 
1588, Email: info@anfd.com.
au  Website: www.anfd.com.au

November 
TBC International Conference of 

Seedless Dried Grape Producing 
Countries, Argentina 

TBC 7th International Table Grape 
Symposium, Mildura, Australia. Contact: 
David Oag, Department of Agriculture, 
Fisheries and Forestry, Tel: +61 7 4681 
6147 Email: david.oag@daff.qld.gov.au

TBC China World Fruit and Vegetable Trade Fair  

If you know of an event or industry 
meeting that you think should be included 
in the diary please forward the details to 
Paula Smith drpsmith@bigpond.com

“The symposium will provide an 
opportunity for industry to debrief, 
regroup and unite to meet future 
challenges and opportunities in the 
markets.”

The Scientific Programme Committee 
for this event is being co-ordinated 
by David Oag, Principal Horticulturist 
with the Queensland Department of 
Agriculture, Fisheries and Forestry. This 
committee is overseeing expressions 
of interest from quality presenters from 
around the world and domestically 
within Australia. 

Sessions are expected to cover a range 
of topics including: markets, economics 
and supply chains; sensory evaluation 
and consumer behaviour, breeding 
and genetics; rootstock and variety 
performance; plant protection, market 
access and biosecurity; table grape 
growing under plastic; robotics and 
mechanisation; challenges for table 
grape production in a low carbon future 
and postharvest technologies. 

In addition to the oral presentations, a 
poster session will be held on Thursday 
night (13/11/2013) and pre- and 
post-symposium tours are planned for 
the table grape industry in subtropical 

The long awaited 7th International Table 
Grape Symposium has new dates in 
2014.

The Australian Table Grape Association 
(ATGA) together with Department of 
Agriculture, Fisheries and Forestry in 
Queensland will hold the symposium 
in Mildura, Victoria at the Mildura Arts 
Centre 12-14 November, 2014.

ATGA Chief Executive Jeff Scott said 
postponing the symposium had been 
the right decision and the additional 
time allowing international delegates to 
plan their journey appeared to be well 
received. 

Planning is well underway now that 
the committee has secured a suitable 
venue. 

“The theme of spotlighting international 
research and development reflects the 
needs for the Australian table grape 
industry to not just maintain, but move 
forward with leading edge technology, 
varieties and market expectations,” Mr 
Scott said.

areas of Queensland, and the temperate 
industry around the Sunraysia district in 
Victoria and New South Wales.

“With ample time set aside for 
networking during the welcome 
function and breaks at the Arts Centre, 
a great conference dinner at the Mildura 
Grand Hotel and during the paddle boat 
cruise on the final evening, delegates 
are sure to enjoy our genuine Australian 
hospitality,” Mr Scott said. 

Registration for the symposium will be 
open on line in the new year, so please 
keep a close eye on the website www.
ITGS2014.com for further details. 

The relevant information about 
sponsorship and call for abstracts 
is currently being updated and will 
be released on the website www.
ITGS2014.com once finalised. 

In the meantime, all enquires about 
the symposium, including sponsorship 
opportunities can be directed towards 
Allison McTaggart, on +61 429 626 
400, or Email amct@ncable.com.au. 

All enquires about the scientific 
programme, abstracts and tours, can 
be directed towards Mr Oag Telephone 
+61 7 4681 6147, Email: D.Oag@daff.
qld.gov.au, Mobile +61 (0)427 427 517.

2014 date set for international 
symposium
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dried fruit David Swain; Rural Finance 
Agribusiness Relationship Manager 
Michael Pullen; and Dried Fruits 
Australia Chief Executive Phil Chidgzey. 

The tour began in Los Angeles, and 
travelled through Bakersfield to 
Fresno where several days were spent 
visiting the growing regions of Parlier 
and Selma before continuing north 
to Sacramento and the University of 
California’s Davis campus and finally 
onto San Francisco for the flight home.

Mr King said the tour included a range 
of visits and meetings with all aspects 
of the industry from raisin producers 
through to retail stores.

On-farm visits allowed the group to 
observe best practice production 
management and Dried On the Vine 
(DOV) mechanical harvesting being 
used to achieve high quality raisins. 
There was also the opportunity to 
discuss the techniques and where the 
growers thought their industry was 
heading.

A more comprehensive story on 
production of dried grapes in California 
will appear in the second part of this 
story to appear in the next edition of 
The Vine.

Mr King said the Californian growers 
were positive, as their 2012 crop gave 

“The Australian dried grape industry is 
at a crossroads,” Chairman Mark King 
said.

“Grower returns need to increase if the 
industry is to survive. There is a need 
to re-establish Australia as a reliable 
supplier of high quality fruit - which 
attracts premium prices - for the 
domestic and export markets.”

Mr King said that in order to achieve 
this outcome, growers needed to be 
aware of the latest research results 
and information on new technologies 
and practices which would help them 
to increase their productivity and 
profitability. 

“Dried Fruits Australia sees study tours 
which facilitate networking with the 
dried grape industries in other countries 
as an important part of a strategy to 
develop direct access to the latest 
market and technical information,” he 
said.

“Because of the similarities in 
production systems, the Californian 
raisin industry potentially offers the 
most relevant and useful information for 
Australian growers.”

Mr King was accompanied by four other 
growers - Allan Long, Tony Martin, 
Malcolm Bennett and Luke Lory - 
Sunbeam Foods Supply Manager for 

them the highest prices they have ever 
received.

A key objective of the tour was to 
establish new industry contacts and 
re-affirm others so as to improve 
the communication between the US 
and Australian industries and ensure 
growers in both countries are better 
informed. 

As a result the group met with the 
Californian Table Grape Commission, 
Raisin Administrative Committee/
Californian Raisin Marketing Board and 
Raisin Bargaining Association (RBA).

“We were well received by all 
organisations that we visited,” Mr Long 
said. “Conversations were open and 
there was willingness by all parties 
to share information and establish 
networks.

“Several people whom we visited are 
coming to Australia soon and we hope 
to demonstrate that same level of 
sincerity and hospitality as we show 
them our industry.”

Mr Bennett found the concept of the 
RBA fascinating. “Comprising about 
30% of the industry, this group of 
growers and packers determine the 
seasonal price of dried fruit back to its 
growers. This in turn sets the price for 
the industry,” he said. 

California dried grape study tour
Part 1. Creating a network to share knowledge

Dried Fruits Australia led a small group on a 7 day study tour of California, visiting vineyards, 

processors/ marketers and researchers. In this first instalment we look at the reasons for the 

tour and some of the outcomes.

Participants on this year’s study tour of California’s dried fruit industry.



“Sunglo was in fact bred by the 
USDA and was identified as a variety 
worth further evaluation by the 
CSIRO. It performed well in Australian 
conditions during the trial period and 
continues to do so now that it has been 
commercially released,” he said.

“In order to maintain profitability 
Australian growers need access to 
new varieties with higher yields and 
improved resistance to pests, disease or 
adverse weather.

“As such it is important that we 
review USDA raisin breeding programs 
and gain a better understanding of 
the potential for further imports into 
Australia,” he said.

Mr Martin went on to say that it was 
a real possibility that future viticulture 
research and development in vine and 
rootstock breeding in Australia would 

“One of the reasons the RBA works is 
that many of the packers in the US are 
still co-operatives. 

“At the time of our visit the price had 
yet to be determined as the size of the 
crop was still being assessed, although 
our observation and general opinion 
was that it would be a very large crop.”

The RBA has since announced a field 
price of US$1,650 per short ton which 
is equivalent to AUD$1998 per metric 
tonne (assuming an exchange rate of 
$0.91 to the US$1.00).

The group met with raisin processor/
marketers to observe best practice 
processing using the latest technologies 
to produce high quality end 
products. They discussed the raisin 
market outlook and gained a better 
understanding of consumer trends 
and retail marketing developments in 
California by visiting retail outlets.

Mr Martin said a major change for the 
US industry had been the introduction of 
varieties that are dried on the vine. The 
resulting fruit is a very different tasting 
product to that traditionally produced 
where fruit is picked and caramelised 
by drying on the ground.

“The processors have been smart 
enough to market the fruit as two 
distinctly different products which 
has helped to grow their markets,” Mr 
Martin said.

Scientific researchers at the US 
Department of Agriculture (USDA), 
Kearney Research Station and Fresno 
State University were the other key 
personnel visited during the tour.   

Mr Chidgzey said Dried Fruits Australia 
was taking a much more proactive 
role in vine breeding research since 
becoming the licensed commercialiser 
of two new varieties - Sunglo and Black 
Gem.

need to take a collaboratively-based 
approach.

“The USDA state-based agencies 
are still willing to spend money on 
research for dried grapes, with the 
table grape industry forging ahead with 
private money funding major product 
development,” Mr Martin said. 

“Both the Australian dried grape and 
table grape industries will need to use 
these opportunities for future products 
if we cannot continue our own breeding 
programs.”

In his capacity as a member of the Vine 
Improvement Committee Mr Pullen 
said the tour provided an opportunity 
to discuss the use of rootstock types 
and varieties currently being used by 
Californian farmers in the dried grape 
industry.

“It identified that older plantings are 
still own rooted types that generally 
produce smaller volumes, but that more 
advanced plantings do use rootstock to 
enhance production and guard against 
soil borne diseases,” he said.

“It galvanised my view that the use 
of appropriate rootstock to increase 
production and provide protection 
against a range of soil borne diseases 
is critical to our dried grape industry’s 
future.”

Mr Pullen said the range of new 
varieties currently being developed 
by the USDA clearly shows that from 
an industry perspective, Dried Fruits 
Australia must re-establish relations 
with Foundation Plant Services as this 
entity is the means by which varieties 
can be imported into Australia.

One of the revelations of the breeding 
program was the move towards self 
drying varieties.

The Californian industry advised that it 
intends to commercially release  one 
of these selections, Sunpreme. This 
self desiccating variety dries without 
cane cutting and has the potential to 
significantly lower costs of production.

The growers on the tour were intrigued 
by this new variety and will be keeping 
a close eye on its performance in the 
next couple of years.

Mr King said all participants gained a 
lot from the trip and he hoped that other 
growers who had not travelled overseas 
would be stimulated to go and see how 
other countries produce dried grapes, if 
given the opportunity.

In Part 2 of this story, we look at the 
similarities and differences between 
growing dried grapes in California and 
Australia and what lessons can be 
learned.
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Mark King inspects fruit that has been handpicked and left to dry on paper trays left on the ground.

Meeting with researchers such as Matthew 
Fidelibus from Kearney Research Station was 
an important objective of this year’s tour.
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positions in their companies, and 89% 
closely involved in their companies’ 
purchasing and decision-making 
processes. 

Exhibitor numbers were also up with 
372 companies, representing 37 nations, 
making the event more international than 
ever. 

Mr Scott said the increased number of 
exhibitors was indicative of the rising 
competition in the region.

Asia accounted for the largest 
percentage of exhibitors on a regional 
basis, with 13 different countries making 
up 35% of exhibitors. Europe upped its 
share of exhibitor numbers to 28% (from 
12 countries), and it was followed by 
Latin America with a 13% share (from six 
countries), Oceania with 9%, Africa (8%) 
and North America (7%).

Mr Scott said many of the exhibitors 
were targeting the China market, but 
China was also a large exporter of fresh 
produce and as such it was the largest 
single country in terms of exhibitor 
numbers, with 84 companies exhibiting.

Eager to learn more about the markets 
they supply a small group of 11 
members of the Australian table grape 
industry embarked on a study tour to 
China.

Australian Table Grape Association 
(ATGA) Chief Executive Jeff Scott led the 
tour which began at the region’s premier 
fruit and vegetable trade show, Asia 
Fruit Logistica. Held at the Asia World-
Expo Center in Hong Kong from 4-6 
September, 2013 Asia Fruit Logistica and 
the accompanying Asiafruit Congress 
offer a unique and highly valuable 
combination of business, networking and 
learning opportunities for visitors and 
delegates.

“The Australia Fresh stand is a great 
meeting place where we can connect 
with everyone and foster trade 
relationships with importers,” Mr Scott 
said. 

“This year we had quite a few growers 
on our stand which was fantastic. 
They gained a valuable insight into 
the international market, what our 
competitors are offering, and the quality 
parameters expected. But perhaps best 
of all is the opportunity to meet face-
to-face with importers and begin the 
process of building trust.” 

The exhibition attracted some 6,536 
buyers and trade visitors from 64 
nations, marking a 14% increase on the 
2012 edition and a record for the event. 

Visitor survey results underlined the 
high calibre of those visitors, with 76% 
of them holding leading management 

Australian growers value travel 
experience in China

Italy registered the most impressive 
growth, holding second place with some 
41 individual companies exhibiting while 
the United States had 26 exhibitors and 
Australia 22 exhibitors. 

Mr Scott said it was interesting to see 
the rise of Peru as a rapidly emerging 
Latin American export force. As a 
southern hemisphere producer Peru is 
direct competitor of Australia and they 
showed they are out to do business by 
stepping up their presence at the trade 
fair to 15 exhibitors, a growth of 37% 
from 2012, he said. 

Hassan Allami, first year Horticultural 
Apprentice employed by ATGA Board 
member Barry Pedersen, was impressed 
with the offerings on display at Asia 
Fruit Logistica. “We saw lots of stands 
from around the world showing fruits of 
different colour, shape and size. There 
were grape varieties I had never seen 
before as well as specialist fruits for 
specific markets,” he said.

“It was a great opportunity to see 
firsthand what is happening in our 
industry on the other side of the world. 
I would thoroughly recommend other 
growers go to international trade fairs 
and study tours if given the chance.”

The next edition of Asia Fruit Logistica 
will take place on 3-5 September 2014 
at AsiaWorld-Expo Center in Hong 
Kong, with Asiafruit Congress held on 
2 September. Mr Scott encouraged 
growers who anticipate exporting fruit 
in the future to attend the event as there 
was much to be gained.

Grapes are packed in tents erected in the field. There women sit on the ground to pack the fruit.

A packing shed at Urumqi.



ATGA board member Vince Dimasi said 
it was not the first time he had been to 
China; however travelling as an industry 
group was a good experience. “It 
provided an opportunity for networking, 
to meet buyers and exporters, and find 
out where the industry is heading in 
respect to Asia and their requirements.”

Mr Dimasi said Asia Fruit Logistica was 
educational and that he had learnt a 
lot. “Seeing a range of new varieties on 

Mainland China
Following Asia Fruit Logistica some of 
the growers flew to other destinations 
while the remainder travelled by train 
to Guangzhou in mainland China. There 
they visited Jiangnan Market and took 
some time to meet with importers.

Local hosts provided transportation and 
graciously facilitated many of the meals 
making participants feel very welcome. 

At Urumqi in the Xinjiang Province the 
group visited table grape properties and 
participated in a networking dinner with 
Xinjiang Province government officials.

Mr Allami said the way Chinese grew 
and harvested table grapes was unlike 
anything he had seen in Australia. 

“Everything is just different, not just the 
fruit and how they live,” he said. “In all 
the time looking at vineyards we only 
saw one type of tractor being used, and 
it was nothing like what we have here.

“It is down to minus 30°C in some 
places so the vines are planted to allow 
the trunk to be covered with soil in 
winter and protect it from the extreme 
cold and snow. They also have about 10 
vines each in each panel, which is a lot 
compared to Australia.” 

Mr Allami said it was interesting to see 
table grapes being packed in China. 
“Fruit was picked up on a motor bike 
with a trailer and brought to a shed to 
be packed. Field packing was also very 
different with fruit taken to a tent in the 
vineyard where staff sat on the ground to 
pack the fruit.

“I am very thankful to my employer for 
letting me go on the tour. It has been a 
great experience and I have learnt a lot.”

The final leg of the tour was in Shanghai 
where the group visited the Shanghai 
market and conducted discussions with 
importers. 

display and viewing the interest from 
buyers was particularly interesting,” he 
said.

NSW table grape grower Andrew Cottrell 
also gained a lot. “The main thing I took 
away from the experience is that there 
is a huge market for quality grapes,” he 
said. 

“If we can maintain our premium image 
in China demand is almost unlimited.”
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Fresh table grapes from the United States waiting to be sold at the Shanghai market.

Vines are grown laterally so that the trunk can be covered with soil in winter to protect the 
plant from extreme cold.
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Once Christmas and New Year 
celebrations are over, harvest is almost 
upon us, especially for those growers 
who have early maturing varieties.

If you need to use contractors for 
wetting and harvest, now is the time 
to contact them and make preliminary 
arrangements so that you are scheduled 
into a work program. It is important 
to maintain communication with your 
contractor as the crop matures so that 
he is aware of the changing situation on 
your property.

Meanwhile, other machinery should be 
serviced and prepared so it is ready for 
use, especially if untimely rain should 
occur.

Make timely decisions
A niche market with superior margins 
for dried grapes exists if Australian 
growers can consistently supply quality, 
light coloured fruit.

Determining factors that influence 
supply of such fruit has been identified 
as a key priority for the industry and will 
be investigated further in a Horticulture 
Australia (HAL) project.

As a precursor to the project a thorough 
literature search was conducted. 
This revealed a number of basic 
management steps that growers could 
implement to help improve the quality 
and colour of sultanas at harvest and 
after processing.

Literature suggests that sultanas have 
an optimum maturity for harvest. 

The Australian Dried Fruits Association’s 
Production Manual suggests that 
sultanas should be harvested when 
a minimum maturity of 20°Brix is 
reached, with 22°Brix optimal. Harvest 
at this point increases the chances 

of producing light coloured sultanas 
providing no rain occurs at the critical 
drying stage where fruit has 25% 
moisture or less.

To maximise the amount of fruit 
harvested in the optimal maturity 
window growers should monitor the 
maturity of grapes across their farm 
and summer prune/harvest those 
patches that mature first, working 
through to the last maturing patch.

Growers should also adopt a sense of 
urgency in the drying and harvesting 
practices to enhance their chances of 
getting the best results. There is an old 
adage of ‘make hay while the sun is 
shining’, likewise dried grape growers 
should also adopt this adage and ‘dry 
grapes while the sun is shining’, rain 
could be just around the corner.

Prepare for sunburn
The season so far has seen relatively 
mild temperatures recorded; however if 
past weather patterns are an indication, 
heat wave conditions will most likely 
occur sometime between now and 
harvest.

To minimise losses due to sunburn, 
some basic preventative steps can be 
adopted, such as 

■ Maintain soil moisture levels
■ Don’t cultivate soil and have a loose 

heat reflective vineyard floor
■ Maintain mulch on vineyard floor
■ Consider applying a kaolin-based 

‘sunscreen’

Reduce contamination risks 
now
It is not unreasonable that buyers of 
dried grapes expect the product to be 
free of contaminants, especially spiked 
weed seeds and stones.

Even though it is late in the season, 
there is still time to reduce the risks of 
contaminants getting into grapes before 
harvest.

Spiked weed seeds such as caltrop 
and gentle Annie can be removed from 
critical sites on properties such as 
drying greens, bin loading areas and 
dehydrating areas.

Gentle Annie growing under vines 
should be cut down to a height that is 
below the catcher plates of harvesters. 

If present in the mid-row space, care 
should be taken to avoid cut plants 
being thrown into the vines where 
spiked seeds can lodge in developing 
bunches of grapes. 

Growers should also look for possible 
points of entry for stones into dried fruit 
and make changes to the way buckets, 
machinery and bins are handled during 
harvest.

2014 harvest
Dried Fruits Australia wishes growers 
all the best for the forthcoming harvest, 
and hopes the rain stays away to enable 
good crops of high quality fruit to be 
produced.

Prepare early for harvest

Around the block

Gentle Annie seed in dried sultanas.

Sunburn damage to sultana crop.
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Trade directory

Contact Gary Thomas
Tel: (03) 5022 8499  Mob: 0418 997 730. PO Box 5051, Mildura Vic 3502 

Email: vamvvia@bigpond.com  Web: www.vamvvia.org.au
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Australia and New Zealand

talk to our media representatives

Let me! plan, produce and manage your advertising

 

For advertising in 

 

2 Lainie Court, Mildura 
Regional office:

2/1 Oxford Street, Oakleigh
Melbourne offfice:

Geoff Bell
0417 577953

geoff@multimediaenterprises.com.au

Hyde Media Pty Ltd

Max Hyde
Box 237,
Seymour, VIC, 3661

P: (03) 5792 1314
E: max@hydemedia.com.au
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If you would like to advertise 
your business in this 

space, please contact our 
Media Representatives. 

(See Below)



MURACA ENGINEERING

MATHEW MURACA
M: 0400 594 240 P: (03) 5026 4995 F: (03) 5026 4992

E: muracaengineering@hotmail.com  345 Happy Valley Road, Robinvale 3549
P.O. Box 615 Robinvale VIC 3549
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