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on show in Italy

BOX SIZE (mm) WEIGHT GRAPES (kg) UVASYS DIMENSION
(mm)

400 x 300 4.5 356 x 260

400 x 330 8 - 10 350 x 320

500 x 300 8 - 10 460 x 260

500 x 400 8 - 10 460 x 350

600 x 400 8 - 10 530 x 350
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Harvest action planning

DON’T LET 
ROT GET 
UNDER 

YOUR SKIN.

www.nufarm.com.au

Botrytis is costly and disappointing, so don’t allow it to damage the quality of 
your wine and table grapes. Protect your most valuable asset with Botector, the 
innovative new biological fungicide from Nufarm. With a unique mode of action, 
Botector can be effectively used throughout the growing season to protect your 

crop from infection. Importantly, there is no negative influence on ripening,  
no phytotoxic reaction, no withholding periods and no known resistance issues.  

Botector offers growers, including organic growers, the opportunity to  
safeguard their crop from botrytis with newfound confidence.  
Botector is approved for use by Australian Certified Organic.

Protect your grapes from botrytis with new Botector.
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The potential to maximise the returns 
from harvest depends heavily on the 
amount of preparation and planning 
done in the pre-harvest period. 

Having a comprehensive pre-harvest 
checklist allows for a well-planned 
harvest, informed decision-making 
at every stage, and the underlying 
preparedness and ability to change 
course if weather conditions or other 
factors intervene.

Regardless of any forecast rain, 
harvest should start at such a time as 
to maximise use of the hottest of the 
weather conditions. This will allow a 
rapid breakdown of the sprayed and 
summer-pruned fruit, optimising the 
chance of producing high quality and 
light-coloured fruit.

When making your decision to begin 
harvest, consideration needs to be given 
to:

¡¡ The maturity of fruit and whether it will 
ripen further

¡¡ Variations in maturity – all patches of 
all varieties should be carefully tested 
for the progress of maturity

¡¡ The likely amount of useful drying time 
left towards the end of the season

¡¡ An awareness of the usual seasonal 
conditions – this helps determine the 
start time of summer pruning for later 
maturing varieties.

However, success or failure in producing 
high quality dried grapes is often 
dependent on how the grower responds 
to weather conditions and other events 
that are outside their control and 
planning. There are a number of areas 
where pre-harvest planning can minimise 
the stress and uncertainty of decision-
making when conditions change.

Weather monitoring
As fruit is at the vulnerable stage 
of near ripeness, it is important to 
diligently monitor forecast weather 
conditions. 

Sophisticated weather modelling now 
allows a high degree of accuracy, 
even with medium-term (seven day) 
forecasts. For example, the extreme 
and damaging weather events of 2014 
were forecast for seven days before 
they occurred.

Best Practice 
Check seven-day forecasts daily. If 
a rain event with humid weather is 
forecast, assess the ripeness of your 
fruit and act on the most suitable of 
your action plans to manage your 
harvest.

Fruit maturity monitoring
The progress of the maturity of 
all varieties should be constantly 
monitored by patches as harvest 
approaches. 

If rainfall occurs, this awareness allows 
informed decision making about the 
best patch in which to commence 
any salvage summer pruning. It will 
also give the best indication of where 
to start in the ripest patch if normal 
circumstances prevail.

Best Practice 
Although the use of a refractometer and 
taking single berry samples gives an 
indication of maturity, a more detailed 
sampling method is recommended. 
This involves taking bunch samples 
throughout the patch and from various 
positions within the vine canopy. This 
sample should then be crushed, and 
the juice tested with the refractometer.

Planning the harvest
Under normal harvest conditions, 
the ideal date to commence drying 
the varieties (finish summer pruning) 
depends on a number of factors. These 
include:

¡¡ Maturity of the variety

¡¡ Climatic conditions when drying 
takes place

¡¡ Daytime temperatures

¡¡ Day length

¡¡ Night-time temperatures

¡¡ Humidity day and night

¡¡ Dews and reabsorption of moisture

¡¡ The weather conditions in which the 
fruit will be drying.

Best Practice 
It is suggested that the completion 
dates for the summer pruning of the 
various varieties should be:

¡¡ Carina: no later than end of 
February

¡¡ Sultana: no later than end of 
February – beginning of March

¡¡ Sunmuscat: no later than end of first 
week of March

¡¡ Sunglo: no later than end of first 
week of March

These dates are suggestions only, but 
under normal circumstances, they 
provide the optimal combination of 
maturity, temperature and day length 
to give the best chance of successfully 
getting the fruit sufficiently dried to 
harvest. 

All other factors listed above should 
be considered when calculating 
commencement dates each season.
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you get your Best Practice Guide 
out and have a read. You should be 
prepared, have machinery ready, 
organise labour, have a contingency 
plan ready for if it rains and don’t wait 
till the last minute to act, because it will 
be too late. 

So if your guide is lost or worn out, call 
into the DFA office and get another. 
Those that followed the guide last year 
were well prepared and had their crop 
off the vines before the rains arrived in 
April. 

DFA’s Annual Conference including the 
Growers’ Forum and AGM was held 
on 3 October.  Irymple grower Ashley 
Johnstone was elected to the DFA 
Board as a producer member. He is 
an innovative grower that has adopted  
new rain-tolerant, high bearing 
varieties. I look forward to working with 
him and the rest of the board.

In other news, I have been elected to 
the National Farmers’ Federation Board 
and am the first Director to be elected 
from a horticultural industry.

I am honoured to accept the role and 
see this as an opportunity to bring 
horticulture into the NFF fold. A Hort 
Council has been discussed for some 
time and I will work towards making 
sure this eventuates in the near future. 
With topics such as water, workplace 
relations, backpackers and bio-security 
affecting the way we farm, horticulture 
needs a strong voice in Canberra and 
I believe the NFF is the way to achieve 
that.

From the Board and staff of DFA we 
wish you a merry Christmas and a 
prosperous new year.

DFA Chairman’s report

Promising season ahead

Mark King 
Chairman
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What a great start to this season’s 
crop. Berry set looks good and the 
mild weather has meant that diseases 
have not been a big problem to date. 
Also helping to keep diseases at bay is 
Dried Fruits Australia’s text messaging 
service. When a weather event was 
forecast, texts were sent to members 
reminding them to make sure crops 
were protected with spray coverage.

In October, I was fortunate to be part 
of a small study tour travelling to 
California to see how the United States 
raisin industry operates. Harvesting 
was coming to an end at that time and 
growers reported that it was one of 
their lowest yields in many years. The 
total crop was about 30% down on last 
year. This was due to a light sultana 
bearing year and rain during harvest, 
which for California is a rare event. The 
rain bounces small particles of dirt onto 
the paper trays the grapes are drying 
on, and can become embedded in the 
drying raisins. The raisins then need to 
be washed and redried which is a high 
cost to the growers.

A more detailed article on the study 
tour can be found on page 34.

Back home, the final crop numbers are 
in for 2017. 

Hail and a low yielding sultana crop 
impacted the industry, with the final 
yield about 14,500 tonnes - a 30% drop 
on last year. 

Thankfully the 2018 crop looks good 
and I am hoping that we will be back up 
above 20,000 tonnes. 

As an industry we continue to work 
towards increasing the national tonnage 
to enable a sustainable future for us 
all. At present, Australia is unable to 
supply enough fruit to meet its current 
demands, so it is great to hear that 
there are some developers looking to 
plant up to 202 hectares (500 acres) 
next year and for a few years to come.

At the International Dried Grape 
Producing Conference in Monterey, 
California we heard that global supply 
was down by 13%. This drop was 
caused by a low US crop and other 
countries having the same issues with 
growers pulling vines in favour of other 
horticultural enterprises. This is one 
of the lowest production figures that I 
have seen.

To take advantage of the supply 
situation (and good prices) I suggest 
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Collaboration key to future growth
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I’d like to begin my first report by 
thanking outgoing Chairman Richard 
Lomman for all the outstanding work 
he has done over the last five years. 
He has set a direction for the industry, 
working towards growing both our 
domestic and exports markets. 

Further to this, at our recent board 
elections, John DeLuca (Victoria) 
and Darryl Trease (Western Australia) 
resigned from the ATGA Board. I’d 
like to thank them for all their work. I 
would also like to take this opportunity 
to welcome to the board Mark Leng 
as the Queensland representative, 
and Rocky Mammone as a Victorian 
representative. 

It is an exciting time for the industry 
and I believe in the next five years 
we’ll see further development with 
new plantings, a significant increase 
in our export tonnage, technological 
and production advances that will 
support us to maintain supply with 
the increased demand and I hope, a 
greater sharing of knowledge within the 
industry.  

The recent announcement of changes 
to the China protocol is a game 
changer that will enable access to 
new markets. We will be able to fly 
directly into China using eight different 
air carriers. Within seven days of 
harvesting our produce it will be in 
market. Exporters will have the ability 
to send a sample via air freight. This will 
create more opportunities and further 
ensure that fruit is leaving growers at 
optimum maturity. 

I’m keen to see growers come together 
as a collective and collaborate with 
Hort Innovation to seek and determine 
better outcomes for our industry. 
As the industry enters a new phase 
of growth there needs to be further 
work in consumer education, market 
development and access. 

Growers can help voice our industry 
concerns by becoming members of 
horticulture’s peak industry body, Hort 
Innovation. It doesn’t cost anything 
to join and registration can be done 
online in a simple process that only 
takes a few minutes. It’s a great way 
for us to work as a collective and 
support positive change. Just visit 
W: horticulture.com.au/membership-
application-form/ to become a member.

Product maturity continues to be 
of vital importance affecting market John Argiro 

Chairman

acceptance and future growth. We 
know when our product is ready, and 
when to harvest. If we get it right, 
markets will continue to grow. If we 
get maturity wrong, there is potential 
to damage our brand domestically and 
internationally and negatively impact 
market share and access. It’s a hard 
road back when something like this 
happens. 

The work over the last ten years 
on maturity testing standards in 
Queensland is a real success story 
and benefits the whole of our industry. 
To further compliment the work and 
expand its reach, there will be three 
trials taking place in both Mildura and 
Robinvale. I’m hopeful that within the 
next two years, we’ll have industry 
accepted standard maturity levels 
in place. This will make it easier 
for growers to have discussions 
with buyers both domestically and 
internationally. With standardised 
maturity testing procedures, we’ll all be 
working to the same song book with 
sweetness.

I’d encourage growers, especially those 
younger ones, or those that are new to 
the industry, to put up their hand and 
get involved in the industry. This can be 
as simple as participating in a survey, 
attending grower information sessions, 
or putting themselves forward to sit 
on their local table grape associations 
or industry committees like SIAP 
(Strategic Investment Advisory Panel). 

As an industry we need to be thinking 
about succession planning. Who will 
be leading our industry forward in ten 
years’ time? What sort of experience 
will they have had? How did we help 
grow their knowledge and experiences 
by what we are doing now? 

We have a wealth of expert knowledge 
within our industry. With greater 
consultation, we can tap into this and 
help drive our industry forward through 
a better understanding of markets. 
I have been a grower in the industry 
since the early 1980’s and over this 
time I have seen enormous change. I 
truly believe our table grapes are the 
best in the world. I want the industry 
to continue to be successful and grow, 
and I believe together we can achieve 
this.
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Cover story

Table grape innovation showcased at 8ITGS in 
Italy

The Australian delegation on tour during 8ITGS.

By Dr Pietro Scafidi

The global table grape community 
convened in Apulia, Italy for the 8th 
International Table Grape Symposium 
(8ITGS). Held in the first week of 
October, the symposium presented 
the latest results of research and 
experimentation in table grape 
production to a scientific and technical 
audience from around the world.

The organising committee took a 
holistic approach to the symposium, 
involving public research institutions 
(University of Palermo, Torino and 
Foggia) and Italian private consulting 
companies (Agriproject Group and 
Graper).

The result was an interesting program 
comprising 90 scientific/technical 
papers from 18 countries. The diverse 
subject material means that there 
was something for everyone. The 
main topics included: advanced 
growing techniques; genetic resources 
and variety novelties; biology and 
physiology of production; pest 
and diseases control; postharvest 
technologies; and economics and 
market.

Delegates were not confined to the 
lecture theatre, with technical tours 
showcasing the Italian industry. Tours 
were held in the two main production 
areas, Apulia where there is 25,000 
hectares of table grapes planted, and 
Sicily (18,000ha). Out in the field the 
visitors viewed new technologies for 
irrigation and nutrition management, 
Integrated Pest Management and 
decision support systems for disease 
control, novel plastic covers, alternative 
growing techniques (soilless), and 
postharvest and storage innovations.

International plantings

The audience was very interested in the 
presentations on the development of 
the table grape cultivation in countries 
like China and Peru.

Professor Yulin Fang from Northwest 
A&F University in the Shaanxi Province 
of China, reported table grape 
production in China had grown at a 
rapid, yet steady pace.

In the 20-year period from 1996 to 
2016, the grape cultivated area in 
China has increased five-fold and 
yields more than seven-fold. By 2016, 
the area under grape (table, dried 
and wine grape) cultivation reached 
847,000 hectares and production 
reached 13.7million tons. Most Chinese 

grapes are for the fresh market and in 
2016 700,000ha of table grapes were 
planted.

Professor Fang said the southern 
region of China, which previously was 
considered not suitable for growing 
grapes, had developed significantly 
within the last decade. Thanks to the 
development of new varieties and a new 
model of shelter cultivation, this grape 
growing area accounts for 36.6% of table 
grape production.

He said that the rapid development of the 
industry in terms of yield and scale were 
now complete and the industry was now 
moving forward with the second phase - 
quality and style.

Table grape cultivation has also grown 
a lot in Peru during the last 20 years. 
Dr Carlos Zamorano General Manager 
of the Peruvian Table Grape Producers 
Association said there were currently 
over 17,500ha of table grape distributed 
on the Peruvian coast. Production has 
expanded north from the traditional 
area of Ica, and further south, Arequipa 
(south of Lima). In the early production 
areas of La Libertad, Lambayeque and 
Piura grapes are harvested from early 
September through December. 

While Ica is the main producing region, 
there has been significant growth in Pica 
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Delegates were keen to get among the grapes during the technical tours.

in recent years.

Dr Zamorano said the United States 
and China were Peru’s main markets, 
and producer and exporter companies 
had invested heavily in new varieties 
(more than 50 varieties of table grape 
are grown in Peru now) to be more 
attractive on the markets.

He said the Peruvian table grape 
industry had increased its worldwide 
recognition, thanks to an impressive 
surface expansion, sustained growth 
in exports and the attraction of great 
investments with constant incorporation 
of new exporters.

New varieties and 
novelties

New varieties are always a big 
drawcard at the symposium and this 
year was no exception. Professor 
John Clark’s presentation “Table grape 
breeding at the University of Arkansas 
USA: progresses and challenges” was 
very interesting. The research centre 
has a long history of breeding dating 
back to 1964. Furthermore, the growing 
conditions in Arkansas are extreme. 
It rains every month with an annual 
rainfall of 1,100mm. Daily temperatures 
rise to more than 35°C during summer 
and down to -15°C in winter, with some 
risk of spring frosts.

These biotic and abiotic factors, as 
reported by Dr Clark, have provided 
varieties that are better adapted to 
winter hardiness and fruit cracking, with 
some degree of disease resistance, and 
new flavour profiles. 

Since 2002 the University of Arkansas 
has cooperated with Dr David Cain of 
International Fruit Genetics (IFG). This 
has resulted in innovative new releases 

by IFG, like the ‘Candy varieties’ 
(Cotton Candy®, Candy Hearts™, 
Candy Crunch™) and others with 
novel flavours and shapes (eg. Sweet 
Sapphire®, Funny Fingers®) which are 
very appreciated by consumers.

Across the globe, another private/
public collaboration was being shaped 
in Europe - the IMIDA-ITUM breeding 
program. 

Dr Manuel Tornel told conference 
delegations that after 20 years of 
research, the institute released its first 
new seedless varieties in 2013. Today 
the partner companies have 16 new 
varieties (8 white, 6 red, 2 black), plus 
a new powdery mildew-tolerant variety. 
All varieties are characterised by their 
crispy texture, and there is 600ha 
planted in Spain.

Plant protection

Another popular symposium topic was 
the innovation in plant protection.

The presentation of mating disruption 
techniques to successfully control moth 
and mealybug were appreciated by the 
audience.

Mating disruption is a method to 
control the insect population using 
female sex pheromones to attract 
males. Releasing high quantities of 
synthetic sex pheromone via special 
dispensers in the vineyard, interferes 
with the reproductive activity of the 
pest, by reducing or inhibiting the 
males’ capability to find females.

Dr Giacinto Germinara from the 
University of Foggia, spoke on the 
control of European grapevine moth 
(Lobesia Botrana), in Apulia by mating 
disruption technique comparing two 

different types of dispensers.

In this study both Rak 2 Max and 
Isonet L TT dispensers assured a 
prolonged control activity, and the good 
performances were sometimes better 
than insecticide application, even in 
an area with high pest pressure. Dr 
Germinara said the results encouraged 
a wider application of mating disruption 
for a safer and sustainable control of 
the European grapevine moth.

In a second presentation on mating 
disruption techniques Mr A Iodice 
achieved very good results controlling 
vine mealybug Planococcus ficus. 
Mating disruption significantly reduced 
the percentage of bunches infested 
compared to the untreated control, and 
compared to chemical control.

Mr Iodice said the use of a pheromone 
dispenser for mating disruption of 
vine mealybug would result in a 
considerable reduction of insecticide 
spray, with potential use in organic 
farms and in IPM strategies.

Horta srl, a spin-off company of the 
Università Cattolica del Sacro Cuore in 
Piacenza, and extension and advisory 
group Agriproject Group srl, presented 
their decision support systems (DSS) to 
help growers make choices in terms of 
cover sprays or irrigation.

The DSS comprises an integrated 
system for real-time monitoring of 
the vineyard components, and a 
web-based tool. It collects, organises 
and integrates static and dynamic 
information about the environment 
(field sensors and weather forecasts), 
the plant, pest and diseases pressure, 
and vineyard management activities. It 
then analyses the information by means 
of mathematical modelling and expert 
knowledge and provides supports/
alerts based on model output. The 
decision itself is the responsibility of 
the user as the DSS is not designed to 
replace the decision maker, rather as 
a tool to help him in making choices 
by providing important additional 
information.

This is just a snapshot of the 
information from 8ITGS. Further 
information can be obtained from the 
abstracts and presentations available 
on the 8ITGS website, W: 8itgs2017.it

Dr Pietro Scafidi is a senior agronomist 
with the Agriproject Group Australia 
Ltd. E: p.scafidi@gmail.com 
M: +61 487147137
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8ITGS technical tours

8ITGS technical tours - a grower’s perspective
This year a group of Sunraysia growers travelled to Palermo, Italy for the 8th International 
Table Grape Symposium (8ITGS). Amongst them was Irymple grower Tim Milner, a fourth 
generation table grape grower.

Q. Where did you go? 

A. I was part of a small Australian 
Table Grape Association led 

delegation to the 8th International Table 
Grape Symposium in Italy. It included 
growers from the Mildura and Robinvale 
areas, local agronomists and CSIRO 
staff. 

Italy is a country that is known for 
its culture, history and food. It’s only 
natural that their market is all about 
taste and heritage. I was keen to 
see how that translated into their 
table grape industry. They have great 
traditions and family businesses passed 
down through the generations; some of 
the farms are over 500 years old. 

Q. What did you learn?

A. We went on technical tours in 
the Apulia and Sicily regions. 

It was a great way to learn from the 
locals. Land is at a premium in Italy 
and they make the most of what they 
have got. We saw vineyards carved 
into rocky mountain sides: they literally 
make soil out of volcanic rocks with 
a unit that is best described as a 
combination rotary hoe and mulcher. 

Different covers are used to delay 
and advance the maturity of table 
grape crops, extending harvest to 
eight months of the year. They are 
also growing vines in pots inside 
greenhouses. 

The weather can be wild, and each year 
they plan, expecting to have hail. Their 
expertise and ability to produce custom 
netting for a canopy is unreal. 

We Australians found the climate, soil 
and markets quite challenging. I must 
admit I was surprised when I found out 
that they think Australia’s environment 
is the challenging one.

Q. What were the delegates from 
other countries interested in?

A. All delegates were interested 
in breeding a product that 

was disease resistant and had good 
colour. They were particularly looking 
for resistance to downy and powdery 
mildew and botrytis. As little as 10mm 
rainfall, in somewhere like Chile can 

create significant problems. I felt in 
that regard we’ve got a competitive 
advantage - we do an ok job of 
managing disease and colour.

Many delegates talked about the 
support from government and the 
scientific community. There are 
government-run breeding programs, 
and support for marketing. Universities 
and external organisations get involved 
in the industry and do scientific 
research works. We don’t have that 
scale of collaboration here in Australia 
which is why it is important to attend 
overseas conferences and find out 
what’s happening in the global market. 
What do we need to do to keep 
innovating and protecting our markets? 
What do we need to advocate for back 
home?

Q. What innovation did 
you see? 

A. All the cool room sheds had 
solar panels that were actually a 

part of the roof structure - they’ve really 
embraced solar. 

Inside glasshouses, two or three-year-
old vines were planted in soilless tubs 
and bags, only 15cm (6 inches) apart 
from each other, and double cropped. 
Vines are replaced as required, which is 
usually after three years. 

It’s amazing that they get about 10 
kilograms of fruit per vine, and it is 
good quality fruit. Furthermore, they 
can deliver to market any day or time 
of year.

Q. What are the ‘take aways’?

A. There are always learnings to 
bring home from such trips. 

One of them was a reassurance that 
we are on the right track with what 
we’re doing, though we need to look 
at succession of the workforce. There 
is a need for skill-based education for 
farming and on farm management. 

It was clear, that as an industry we have 
to adapt and evolve. You can’t stay 
stagnate or you’ll be left behind. Things 
need to change if we are to progress 
forward. 

Australia does have its challenges, but 
compared to other countries, I think 
we’re punching above our weight. 

Q. Would you recommend a trip 
like this to others?

A. Without a doubt that’s a yes. I 
encourage all growers to go to 

at least one symposium. It’s one week 
where you can get away from the block 
and see and learn from others. It’s not 
just the exposure to the industry in the 
host country, the international delegate 
list means you get a feel for how 
lots of other industries operate. And 
there’s ample opportunity to build new 
networks with the local growers that 
you’re travelling with. 

Q. What’s next? 

A. The next symposium will be in 
Chile in 2020. 

Hort Innovation project TG16001 
supported industry attendance at 8ITGS 
in Italy.

Vines grown in soil-less tubs and bags in glasshouses are double cropped.
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Revised China table grape protocol to yield 
dividends

News
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Australian table grape growers are 
looking forward to the coming export 
season following a win in the bid for 
a revised protocol for export of table 
grapes to China.

Australian Table Grape Association 
(ATGA) Chief Executive Jeff Scott 
commended the Department of 
Agriculture and Water Resources Plant 
Division for their dedication in working 
with all with all parties to achieve this 
outcome. 

“The main thrust of the changes was 
to update the table grape protocol and 
bring it in line with that for Australian 
nectarines,” he said. 

“The ATGA and the Plant Division have 
been working solidly over the last 12 
months to get these important revisions 
to the 2011 protocol in place. China has 
now agreed to all our requests bar one 
– irradiation, although that is something 
we will continue to work towards.” 

The agreed outcome of changes to 
the protocol for table grape exports to 
China is as follows:

¡¡ Acceptance of T108A fumigation. 
This means growers can fumigate 
with methyl bromide for 2 hours 
at 21°C followed by 4 days of 
cold treatment on-shore. Once 
completed, produce can be air 
freighted to China.

¡¡ In-transit cold treatment for Eastern 
Australia has gone from 2.1°C for 21 
days to 3°C for 18 days.

¡¡ Recognition of the Riverland Pest 
Free Area. This means those 
growers can now air-freight without 
the need for postharvest treatment.

¡¡ Recognition that Qfly only occurs 
in the eastern states and Medfly 
only in Western Australia. Western 
Australian exporters still need cold 
treatment of 2.1°C for 21 days.

¡¡ Maintained existing list of Pest and 
Disease of concern.

¡¡ Maintained current IPM and pest 
monitoring recording.

Mr Scott said the revised protocols 
had been signed, but there was still a 
process that needed to occur before 
they were ratified. Until that time 
growers must continue to operate 
under the existing protocol.

China is the largest export market for 
Australian table grapes. During the 
2016/2017 season 106,841 tonnes of 
Australian grapes worth an estimated 
$373 million were exported overseas, of 
which 40% went to China. 

Following the changes to the protocol, 
the ATGA predicts an increase of 
20,000t of table grapes will be exported 

to China in the next two to three years. 
Mr Scott estimates this to be worth 
an additional 100 million dollars to the 
industry.

“The revisions to postharvest 
fumigation are a game changer. It 
enables growers to airfreight fumigated 
table grapes directly to market after 
only 4 days of cold treatment and will 
open new marketing opportunities in 
in northern China, servicing what are 
known as second tier cities,” Mr Scott 
said.

“Also of note is the move to allow 18 
days cold storage at 3°C. Previously 
growers had to cold store for 21 days 
at 2.1°C.

“This change will facilitate greater 
flexibility in transportation of produce 
to market and help growers to meet 
customer demands in a timelier 
manner,” Mr Scott said.

Major changes to protocol 

¡¡ Acceptance of T108A fumigation: 
Methyl bromide fumigation for 2 
hours at 21°C followed by 4 days of 
on-shore cold treatment. 

¡¡ ITC for Qfly: 18 days cold storage 
at 3°C 

¡¡ Recognition of the Riverland as a 
Pest-Free Area

¡¡ Recognition that Qfly only occurs 
in Eastern Australia and Medfly in 
Western Australia
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Commentary

Parting words of advice

Diary 2018
FEBRUARY

6 InnoGrape Innovation in 
table grapes. Session Two 
- Soil & Berry Health and 
Management, Euston Club, 
NSW E: innogrape@gmail.com 
W: australiangrapes.com.au/
innogrape/

7 InnoGrape Innovation in table 
grapes. Session Two - Soil & 
Berry Health and Management, 
Agriculture Victoria (Cnr 11th 
and Koorlong Ave, Irymple). 
E: innogrape@gmail.com 
W: australiangrapes.com.au/
innogrape/

7-9 Fruit Logistica, Berlin exhibition 
grounds, Germany. 
W: fruitlogistica.de/en/

18-22 Gulfood 2018, Dubai World 
Trade Centre, Dubai, United 
Arab Emirates. W: gulfood.com/ 

MARCH 
6-9 FOODEX Japan, Makuhari 

Messe, Tokyo, Japan. 
W: jma.or.jp

APRIL
16-18 World Union of Wholesale 

Markets (WUWM) Conference, 
Mercabarna Wholesale Market, 
Barcelona, Spain. W: wuwm.org

17 InnoGrape Innovation in 
table grapes. Session Three 
- Vineyard and Canopy 
Management, Euston Club, 
NSW E: innogrape@gmail.com 
W: australiangrapes.com.au/
innogrape/

18 InnoGrape Innovation in 
table grapes. Session Three 
- Vineyard and Canopy 
Management, Agriculture 
Victoria (Cnr 11th and Koorlong 
Ave, Irymple).  

E: innogrape@gmail.com 
W: australiangrapes.com.au/
innogrape/

24-27 Food & Hotel Asia (FHA) 2018, 
Singapore Expo &Suntec, 
Singapore. 
W: foodnhotelasia.com

MAY 
10-12 Megatrans 2018, Melbourne 

Convention & Exhibition Centre, 
Victoria. W: megatrans2018.
com.au, contact Emelia Hinge: 
T: 61 3 9690 8766, E: emelia.
hinge@megatrans2018.com.au 

14-16 China Fruit Logistica, Shanghai 
Convention & Exhibition Center 
of International Sourcing, China. 
W: chinafruitlogistica.cn

16-18 SIAL China, Shanghai New 
International Expo Centre, 
Shanghai, China. 
W: sialchina.com

The time I have had as Chairman of the 
Australian Table Grape Association has 
been interesting, at times frustrating, 
and all the time rewarding. The support 
I have received from the board has 
been the most rewarding aspect, and 
though I only spoke to the majority at 
meetings, I felt the role I played was 
respected and appreciated. 

One thing I would like to say as retiring 
Chairman, is we, the ATGA, need 
to start and think about appointing 
skills-based Board Members. I firmly 
believe we are past the feuds between 
Mildura and Robinvale and the relevant 
members understand the big picture 
now - we are all beholden to the same 
markets, consumers and regulators. 

As we move into a new era with Hort 
Innovation and the way projects are 
developed, costed and contracted, it 
is important that the ATGA is on top of 
its game to prevent poorly contracted 
projects swallowing our hard-fought-for 
levies. 

I don’t have a specific suggestion, 
but for those board members who 
don’t have the desire, or time, to get 
further involved, put your hand up 
and offer your spot to someone who 

can bring some different skills to the 
table. As growers, we are jacks of all 
trades, some better than others, but 
we generally don’t have the specific 
skill sets required to drive our industry 
forward. I would like to see two or three 
non-grower board members in the 
coming years.

Queensland has started down this 
track. When I stepped aside to allow 
Mark Leng to come onto the ATGA 
Board, I did so expecting not to be 
involved at board level in 2018. Mark 
is the General Manager of Fruit Master 
Australia and has extensive marketing 
experience working for companies such 
as Freshmax, Carter and Spencer and 
Costa. He brings with him a new set of 
skills and professional leadership that 
will be of great advantage to the ATGA 
Board.

The Chair of the Northern Territory 
Table Grape Producers Association 
approached me on behalf of their 
group, with the request to be their 
nominee to fill the vacant Northern 
Territory seat on the ATGA Board. I 
agreed to do this for the following 
reasons.

NT wanted a voice on the board!

Plus, I am currently up to my eyeballs 
with all the goings on with Hort 
Innovation, and felt I could get more 
done with the assistance of Jeff and his 
knowledge of the system. 

I must say, I was a bit disappointed in 
the low number of table grape growers 
who joined the fight; we have a way to 
go to equal the passion and dedication 
of the avocado industry. They are a 
strong industry and their growers are 
making money. Our fight has only 
just begun, and we will push for more 
constitutional change next year. So, 
a request to all table grape growers, 
register with Hort Innovation, complete 
the levies paid declaration and give 
us a chance to help all levy paying 
industries get the most out of their levy.

Jeff and his team have done some 
great work again this year and I 
thank them for their dedication and 
commitment to the ATGA. We are 
fortunate to have someone of Jeff’s 
calibre in our corner.

Thanks again for your support and I 
look forward to working with incoming 
Chairman John Agiro, and the ATGA 
Board in 2018.

Richard Lommon reflects on his tenure as Chairman of the ATGA Board and offers some 
thoughts on the future challenges and opportunities for the industry.
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ACCC Online tool allows anonymity in reporting

The Australian Competition and 
Consumer Commission (ACCC) 
promotes competition and fair trade 
in markets to benefit consumers, 
businesses, and the community. A 
new development in this areas is the 
the launch of a new online tool for 
people in the agriculture sector to 
anonymously report concerns about 
competition or fair-trading issues. 
They are particularly targeting it at the 
horticulture and viticulture industries. 

The online tool compliments the 
recently amended Horticulture Code of 
Conduct which provides a framework 
for horticultural business transactions.

“Farmers in the horticulture and 
viticulture industries have expressed 
concerns about potential retribution 
from others in the supply chain if they 
contact the ACCC,” Commissioner 
Mick Keogh said.

“This easy-to-use, secure and 
anonymous channel allows farmers to 
report potential breaches of laws the 
ACCC enforces. This could include, 
for example, suspected breaches of 
the new Horticulture Code of Conduct.

“Farmers in the 
horticulture and 
viticulture industries 
have expressed 
concerns about 
potential retribution.” 

“People can now contact our 
agriculture team from any web-
enabled device such as a PC, smart 
phone, laptop or tablet. The tool 
encrypts the information and removes 
the person’s IP address so their 
identity is kept anonymous.

The ACCC won’t know who is 
contacting us,” Mr Keogh said. 

People can also obtain a password to 

log back into the online tool and have 
ongoing anonymous communication 
with the ACCC. The ACCC will use 
the information received as the basis 
of potential investigations. 

“I encourage anyone in the agriculture 
sector with concerns about negative 
consequences from contacting the 
ACCC to use this new tool,” Mr 
Keogh said. 

This online tool is only for anonymous 
reports of competition and fair 
trading issues in the agriculture 
sector.Otherwise the ACCC standard 
contact form remains the preferred 
way of receiving reports. 

This new online tool can be accessed 
through the following website 
address: W: app.whispli.com/
accc-report-an-agricultural-issue-
anonymously

The ACCC standard contact form can 
be accessed through the following 
website address:

W: accc.gov.au/contact-us/contact-
the-accc
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DFA Chief Executive’s report

Anne Mansell
DFA CEO

Market options

Over the last few months, I was 
fortunate to be part of two delegations 
from the Australian dried fruits 
industry gaining information on market 
opportunities for dried grapes.

In October 2017, a delegation 
comprising Dried Fruits Australia 
Board members Mark King, Stephen 
Bennett, Jenny Treeby, Grant Leyden 
and myself, set off for the annual dried 
grape producing countries conference in 
California.

The next month, after receiving grant 
funding assistance, and in the company 
of DFA Board Member Tony Martin, 
Sunbeam Foods Trade Manager 
Thomas Cheung, and Murray River 
Organics Sales Manager Catherine 
Yang, I attended the China Fruit and 
Vegetable Fair in Beijing.

Please read on to learn more about 
our experiences at these important 
events. A separate report about the US 
conference, which includes this year’s 
world grape production estimates, can 
also be found on page 31.

Pre-conference tour

When we arrived in California, the 
Australian delegation was taken on 
a pre-conference tour of processing 
and packaging facilities in northern 
California. The tour was facilitated by the 
Greater Sacramento Economic Council, 
and we were very appreciative of their 
support.

A highlight was meeting Jaswant 
Bains, who is the President and CEO 
of Sacramento Packaging, based in 
Yuba City. His family business continues 
to be the largest prune grower in the 
world, with 1,821 hectares (4,500 acres) 
of prunes. He also grows 607ha (1,500 
acres) of walnuts. It has two distinct 
manufacturing plants – one for prunes 
and one for walnuts – and commands 
significant market share, processing 
8–10,000 tonnes of prunes each year. 
Our group was grateful for the time 
Mr Bains spent with us, and enjoyed 
being shown around his processing and 
packing facilities.

We also met with Gus Mariani of 
Mariani Nuts to discuss options for 
snack packages of nuts and dried 
fruit products and how they impact 
processing lines. These included new 
items such as pouches that are made 
and filled simultaneously.

Another highlight was a tour of the 
Amcor plant in Yuba City. The plant 
works with the local horticultural base 
to design appropriate packaging for 
market opportunities. We learned 
that smaller sizes are becoming more 
popular in the market, particularly 
snacking options and trail mixes. They 
are also working on portion packs that 
don’t impact the environment but retain 
shelf life. Different packaging criteria 
for dried fruits and nuts, including 
sustainability, convenience, aesthetics 
and protection of the product, are being 
closely examined. Barrier protection 
is particularly important as it equates 
to shelf life. Incorporating this into 
attractive, resealable and flexible portion 
packs is a constant focus.

“DFA appreciates the 
support provided from 
Hort Innovation for our 
delegates to attend this 
important conference.” 
Through our discussions on these visits, 
and those with the Greater Sacramento 
Economic Council, we learned of the 
pressures on horticulture in northern 
California. With greater water reliability 
in the north, a shift away from southern 
California has seen a range of new 
almond and nut plantings that are 
putting pressure on other horticultural 
crops.

International conference

It was of great interest to hear from other 
global producers and guest speakers at 
the two-day International Seedless Dried 
Grape Producing Countries Conference. 
Exchanging information on global 
production, the challenges each country 
experiences and various production 
methodologies was of great benefit to all 
attendees.

Speakers included our own delegate 
Grant Leyden, David Ramming from the 
US Department of Agriculture, and Barry 
Kriebel of Sun Maid Growers. 

Mr Kriebel discussed the research 

available on the nutrition and health 
aspects of dried grapes. This will 
become a major focus for the global 
industry over the next 12 months and 
a feature of the conference next year. 
We all know the benefits of consuming 
dried grapes and it is important that 
consumers continue to be made aware 
of research that demonstrates these 
benefits. 

Dr Ramming’s presentation on the 
breeding of seedless raisin grapes 
discussed the objectives of early 
ripening, high yield that doesn’t 
compromise fruit quality, berry size, 
flavour, and suitability for mechanical 
harvesting. There is also a focus on 
disease resistance breeding, particularly 
in relation to Pierce’s disease.

DFA appreciates the support provided 
from Hort Innovation for our delegates to 
attend this important conference. 

We look forward to Australia hosting the 
conference in 2019.

China Fruit & Vegetable Fair

Dried Fruits Australia was very 
appreciative to receive funding through 
the Australian China Agricultural 
Cooperation Agreement to attend the 
China Fruit and Vegetable Fair (FVF). 

It was our first opportunity to be present 
at the annual event, which was held 
in Beijing from 3 to 5 November. Hort 
Innovation facilitated a pavilion under the 
Taste Australia banner, which included 
other major horticultural industries.

Attendance at the fair was an important 
step in developing further networks 
in China as it is a significant trade fair 
organised with assistance from the 
Chinese Government. 

Representatives had the honour of 
meeting with the China Entry-Exit 
Inspection and Quarantine Association 
Deputy Director, Xu Jialu, and the former 
Vice Minister of General Administration 
of Quality Supervision, Inspection and 
Quarantine of the People’s Republic of 
China, Ge Zhirong.

Supermarket tours also highlighted the 
growing interest in snack food products 
containing dried grapes, and the 
importance of presentation in attracting 
buyers.

Meetings held during the trade fair 
indicated strong interest in the Australian 
dried grape product.
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Dried grape news

Stuart Putland
DFA Consultant Field 
Officer

Reflecting on a year of education and growth

It’s been a big year for the Hort 
Innovation-funded dried grape 
extension project. As the program 
comes to a close and an application is 
assessed for a new three-year project, 
it’s a good time to look back at what 
we’ve done.

In 2017, we had 13 presentation 
sessions on a range of topics, with 
148 registered attendances across all 
events. Throw in a few property visits, 
Mildura Field Days, processor field 
days and Dried Fruits Australia branch 
meetings, the dried grape industry has 
demonstrated a clear desire to learn 
new things in 2017.

Most recently, we held a field day 
focusing on vineyard redevelopment at 
Ashley Johnstone’s property in Irymple. 
Ashley provided some insight into his 
experience with redevelopment and the 
expansion of his business over the past 
ten years.

Making the decision to change a 
vineyard was the first issue on the 
agenda. In Ashley’s case, the poor 
performance of sultana varieties over a 

period of about six years, with annual 
fluctuations in production, took a real 
toll on the profitability of the business. 
He also considered how big the 
enterprise would need to be to generate 
the income needed for a comfortable 
lifestyle. These issues led Ashley to 
include a few different activities in his 
redevelopment plan.

One option involved top working an 
existing planting to a new variety 
that would provide more consistent 
annual production. Changing over to 
Sunmuscat worked well where the 
vineyard layout was suitable for modern 
production systems and all existing 
infrastructure was in good order. It 
offered the quickest return to full 
production, and Ashley saw a positive 
cash flow after three years. Long-term 
improvements to the business income 
came from a marginal improvement in 
production per hectare. Some of the 
drawbacks in this process were the lack 
of flexibility with rootstock selection, 
potential grafting incompatibilities and 
virus infection.

Ashley also removed and replanted a 
section of an existing vineyard. This 
was obviously a more expensive option 
and it took longer to return to full 
production. However, as the existing 
vines were not performing well and the 
infrastructure and vineyard layout were 
less than adequate, it was the best 
option. 

After replacing his sultana vines with 

Sunmuscat, Ashley waited six years 
for a return to positive cash flow, 
but that included paying for labour 
in the vineyard during that time. In 
the long run, the benefits from this 
redevelopment were similar to those 
from top working – improved marginal 
production per hectare, plus the 
benefits of improving the infrastructure 
and vineyard layout.

Finally – the big one! Not just 
redevelopment, but growing the 
enterprise. You don’t have to be 
Sherlock Holmes to realise that paying 
for new land and water, buying and 
planting new vines and setting up 
the infrastructure is a big cost. This 
development returned a positive cash 
flow after 11 years, but it also included 
paying for vineyard labour. While the 
cost per hectare of this development 
option was obviously bigger, and the 
payback period was longer than the 
other redevelopment options discussed 
on the day, its long-term benefit was 
in the extra hectares of production it 
brought to the business.

Apart from sharing information about 
redevelopment and walking through the 
vineyard looking at examples of how it 
was done, the field day had one other 
message. If you want to know if you’ve 
made the right long-term decision for 
your business, you need to measure 
your performance and collect data 
consistently.

About 35 growers and industry staff attended the vineyard redevelopment field day.



ATGA Chief Executive’s report

Jeff Scott 
ATGA CEO

Maturity check - is your fruit really ready to sell?

I hope you all had a good Christmas 
and great new year. By the time 
you receive this magazine, northern 
Australian growers will have finished 
harvest and southern and Western 
Australia growers concluding their final 
preparation for the commencement of 
harvest. 

This is the time of the year we talk 
about maturity and quality levels for 
exports. Unfortunately, some growers 
have deaf ears when it comes to 
hearing this message, and those selfish 
growers who harvest and take short 
term  gains cause long term pain for the 
whole industry. 

Let’s go back to the start of the export 
season last year. All growers knew that 
the crop was slow to mature compared 
to previous years and was about four 
to six weeks behind. Yet frustrated 
growers were contacting the ATGA 
saying: “…I don’t understand why my 
neighbour is harvesting for export, 
yet I am still 3-4 weeks away from 
commencing harvest - they must know 
their fruit is immature.” 

The China market responded quickly to 
the immature fruit and crashed shortly 
after the first containers of Australian 
fruit arrived. Those growers who did the 
right thing were penalised by the selfish 
growers who did not send ripe, sweet 
fruit. 

Everyone wins if you all do the right 
thing and commence harvest when the 
fruit is at the correct maturity levels. 
Good fruit will always bring good 
prices.

China protocol

After a few years of negotiating with 
China, the protocol has finally been 
changed to allow for alternative 
postharvest treatments of Australian 
table grapes. The biggest change has 
been the acceptance of T018A Methyl 
Bromide fumigation. This is required 
to be completed at 32gms at 21°C for 
2 hours and followed with 4 hours of 
cold treatment. The exact details of 
how the fumigation and cold treatment 

will need to be undertaken is still being 
discussed for Department of Agriculture 
Water Resources (DAWR) at the time 
of writing, but hopefully common 
commercial sense will prevail that will 
allow air freight to China. 

Other changes to the protocol include 
revising in-transit cold treatment to 
18 days at 3°C, from 2.1°C for 21 
days; recognition of the Riverland as a 
Pest-Free Area (which means airfreight 
without any postharvest treatment); 
and recognition that Qfly is in the east 
of the country and Medfly in the west. 
As a result, any exports from the west 
are still required to complete in-transit 
treatment of 2.1°C for 21 days. 

Grower and pack house approvals 
will carry over to the new protocol. 
If any grower is looking to install or 
already have a fumigation chamber, 
they will need to contact DAWR to 
have that facility registered along with 
the cool room for on-shore treatment 
being audited prior to any treatment 
commencing. 

“Those growers who 
did the right thing were 
penalised by the selfish 
growers who did not 
send ripe, sweet fruit.”
It was also good news that there 
were no stricter requirements on pest 
monitoring and no reference to food 
safety or Maximum Residue Limits 
(MRLs). That was a distinct possibility, 
but fortunately there is no written 
comment in the revised protocol. 
This however doesn’t mean we take 
our eye off the ball and become 
complacent with pest monitoring and 
MRLs. They are both at the forefront 
of every protocol country, especially 
Japan. Breaches of MRLs will see the 
disruption of trade to that country. 

Promotions

The ATGA in conjunction with Hort 
Innovation is planning international 
promotions for the coming harvest. 
Activities up for discussion include: 
a program of seminar workshops 
with Japanese importers, distributors 
and retailers; and continuing support 
for ‘Tams Gold’, the rebranding of 
Australian Thompson Seedless in Korea 
launched last season. These activities 
will be supported by Austrade in each 

of those countries. Taste Australia will 
also coordinate the Now! In Season 
program in Thailand, Philippines 
Vietnam and Indonesia.

Planting stats

Some interesting statistics about the 
expansion of table grapes in Sunraysia 
have recently been received. In 2015 
there was 8,860 hectares (21,893 
acres) of table grapes planted. Since 
then, 210ha (518 acres) were removed; 
but this has been offset with a further 
1,260ha (3,113 acres) of new plantings. 
The net increase of 1,050ha (2,595 
acres) brings the total current plantings 
in that region to 9,910ha (24,488 acres).

ATGA Board

Finally, as you would have read in 
other articles in The Vine, the ATGA 
has a newly elected Chairman, John 
Argiro, and two new board members, 
Mark Leng representing Queensland 
and Rocky Mammone, who replaces 
Victorian member John Deluca. 
Western Australian representative Daryl 
Trease has resigned from the board and 
the West Australian table grape industry 
is yet to nominate a replacement. 

I would like to take this opportunity to 
sincerely thank Richard Lomman for his 
time as ATGA Chairman. Richard was 
excellent to work with and championed 
the search for the cause of low maturity 
levels; negotiating the findings with 
the major retail chains. I believe the 
industry has improved in this area, the 
supermarkets are now listening to the 
ATGA and in return, the prices received 
by growers have also increased. 
Richard will still be around, only this 
time as the Northern Territory board 
member and will continue working on 
the on-farm maturity project.

On location in Italy for 8ITGS.
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consumption, by launching new 
varieties of candy flavoured fruits and 
not just for children – sweet-toothed 
Brits are going wild for candy flavoured 
fruit. Asda is currently going through 
an innovative phase of fruit growing 
with growers able to naturally develop 
different varieties and bring something 
new and interesting for Asda customers 
to try. Alberto Goldbacher, Asda’s grape 
and stone fruit expert, commented: 
“This year we’ve worked even closer 
with fruit farmers across the world, in 
Spain, Brazil, Mexico and California, 
to source a bumper crop of these rare 
and delicious fruits over the summer. 
We know how much the Asda customer 
loves the candy flavours they pack in 
so we’re delighted we can offer more to 
enjoy.”

Holograms to educate 
travellers on biosecurity at 
Auckland Airport
Source: nzherald.co.nz 

Published: 6/9/2017

Auckland International Airport will be 
getting new holograms installed in 
the hope of using the novelty of the 
technology to educate travellers about 
biosecurity. A Ministry for Primary 
Industries (MPI) trial will give visitors 
arriving from overseas a 3D display of 
biosecurity risk items and explain why 
they’re not wanted in New Zealand.

“This is an experiment to test if 
new technology can be used as a 
communications tool to reach the 
public more effectively than our current 
static signage at the airport,” said 
Brett Hickman, manager of detection 
technology for MPI. The display will 
tell a virtual narrative, first focusing 
on fruit carried inside luggage, then 
displaying a hitchhiking fruit fly - and 
the damage it could do to an orchard 
and the fruit sector. “The concept here 
is to create an eye-catching display 
that really grabs the attention of arriving 
passengers,” Mr Hickman said.

Global grape goss

Below are some headlines from across the globe which recently caught our 
attention! We have provided the source of each article should you decide to locate 
the full story. Note: these are amended versions of the published article.

Global grape goss

Air freight service brings 
surge in AU exports to 
China
Source: australianaviation.com.au 
Published: 30/11/2017

A nonstop service between Adelaide 
and Guangzhou in December 2016, 
is said to have brought a surge in air 
exports between Southern Australia 
and China. Trade within this route has 
grown by 37% in the past 12 months, 
adding a value of $22 million annually.

The international service; “greatly 
improved South Australian exporters 
avenues to market, creating faster, 
cheaper and more regular services,” 
said Adelaide Airport Limited Chief 
Executive Mark Young.

The air export service has been 
dominated by perishable good, with ag 
products accounting for 82% of total 
export volumes in the past financial 
year. 

China Southern announced the 787-9 
will be a permanent feature on the 
route. This air-freight trend will likely 
increase, after Qatar announced that 
its Adelaide-Doha service will now be 
offered daily, as opposed to 5 days 
a week and Air New Zealand is also 
offering 25 tonnes of freight on each of 
its three services a week.

EU reaches decision on 
glyphosate renewal
Source: Fruitnet.com; Author: Fred Searle 
Published: 27/11/17

The European Union (EU) has voted 
to renew the licence for glyphosate, 
ending months of deadlock related to 
concerns over the chemical’s safety 
and environmental impact. Glyphosate, 
which is the active ingredient in 
Monsanto’s widely used Roundup 
weedkiller, has been reauthorised for 
five years after a proposal in the EU 
Commission’s Appeal Committee was 
passed by 18 votes to nine. The United 
Kingdom, Spain, the Netherlands and 
Poland were among the countries 
that voted in favour of the chemical’s 
reauthorisation, while Germany, France 
and Italy all voted against. Portugal was 
the only country to abstain.

Australia opens new centre 
for horticultural science to 
help improve human health

Source: uq.edu.au 
Published: 20/11/2017

A new Centre for Horticultural Science 
will be launched at The University of 
Queensland in 2018 to respond to 
the demand for plant-based foods - 
vegetables, fruit and nuts that improve 
human health. UQ Vice-Chancellor and 
President Professor Peter Høj said: 
“Vegetables, fruit and nuts are key to 
our nutritional and physical well-being 
and we know there is great potential 
for science to boost the yields and 
nutritional content of horticultural foods 
even further.

The new centre will be led by 
agricultural bio-technologist Professor 
Neena Mitter. Professor Mitter said 
there were many opportunities to 
grow horticulture through on-farm 
management systems and the high-tech 
approaches of big data, genomics and 
biotechnology.

Asda increases fruit sales 
with candy flavoured fruit

Source: Fruitnet.com; Author: Fred Searle 
Published: 12/9/17

United Kingdom supermarket, Asda, 
are on a mission to increase fruit 
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Push for volume through quality varieties

Australian Premium Dried Fruits

For all grower enquiries,  
please contact: 

Grower Liaison Officer,  

Larry Dichiera  

M: 0488 199 221  

E: larry@apdf.com.au

As we enter the harvest for 2018 
season, we wish everyone the best 
of luck for a successful and plentiful 
harvest.

The 2017 season was extremely 
challenging for the industry due to the 
November 2016 hail event and poor 
yield from sultanas reducing Australian 
Premium Dried Fruits volume by 21% 
from the previous year. 

Our consistent theme over the past few 
years has been for growers to look for 
the varieties that will deliver the best 
yields and therefore highest returns per 
acre, which has not changed. 

The new varieties of Carina currants, 
Sunmuscat and Sunglo are showing the 
most promising results at present with 
regards to consistent high yields. These 
varieties are consistently producing 
more than 8.6 tonnes per hectare 
(3.5t/acre) annually with some examples 
of more than 12.3t/ha (5t/acre), while 
sultana’s performance is well below this 
and much more inconsistent. The data 
clearly shows that sultanas continue to 
undermine the Australian industry when 
it comes to consistency of volumes. 
Sultanas represent 55% of the existing 
dried fruit varieties by area.

It is important for growers to keep 
looking for ways to better improve 
yields either by varietal choice or 
farming practices, as any increased 
production per acre will increase 
the profitability of their business 
significantly.

Chemical bans
On another note, the European Union 
recently discussed banning glyphosate 
on food crops. The ban was not 
enforced, and glyphosate use has been 
extended for 5 years until the topic is 
revisited. However, it does highlight an 
important trend and the need to plan for 
the future when some of the common 
farm chemicals may not be permitted 
for use. We have already seen evidence 
of this in the last 12 months with the 
banning of Captan in the EU. 

APDF Chief Executive Officer Mike 
Maynard and Operations Manager 
Adam Surgey attended a course in 
November to research the benefits of 

more sustainable farming practices. 
They found the course extremely 
interesting and insightful and feel 
there are possibly very real benefits 
for growers to explore some of these 
principles for the production of dried 
grapes. Improving the quality of 
both soil and plant to a more natural 
environment is also expected to have 
a major impact on higher yields and 
increased quality. Mike and Adam 
are planning to share some of these 
insights at our pre-harvest grower 
meeting.

Markets
The global market has seen some 
movement in the last quarter of 2017 
with the US raisins and Greek currant 
crops coming in lower than expected. 
Due to this, prices have climbed to 
higher levels than last year and are 
similar to the Australian pricing; but 
Turkish sultanas are still being traded at 
very low pricing and setting the market 
expectations for customers in Australia. 

Normally we see the Turkish sultanas 
price rise when it has the opportunity 
(as in 2015), but up until the time this 
article was written, Turkey had not lifted 
its price and is therefore keeping the 
expectations of buyers in Australia and 
export markets at low levels. It will be 

very interesting to see how this plays 
out in the coming months.

We have continued our push into Asia 
and are finding it slow and difficult to 
penetrate the market with the volumes 
we have targeted. There is much 
interest for our high-quality products in 
Asia, but the price versus the cheaper 
origins is making it difficult to build the 
volume business at the rate we were 
hoping for. 

We are continuing to market our 
‘Green Kangaroo’ retail packs in China 
with some success and are working 
with many other countries in Asia, 
which are in the process of trialling 
and introducing our products to their 
markets. We will continue to push for 
growth in the Asian markets, as we 
strongly feel that Asia will be a major 
part of our sales strategy for years to 
come.

Green Kangaroo retail packs promoted at the FHC exhibition in Shanghai in November.
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Sunbeam Foods/Angas Park

A new year, a new crop

Sunbeam/Angas Park 

Dried Fruit Contacts:

David Swain, Supply Manager Dried Fruit:  

M: 0407 834 044

Alan Lister, Field Officer:  

M: 0409 437 801 

Gary Simpson, Field Officer:  

M: 0429 960 234

Barry Bottams, Field Officer:  

M: 0439 214 477 

Steve Barty, Field Officer South Australia: 

M: 0417 838 908

Dried grape 
The marketing year has been a 
challenge due to the low volume of 
sultanas produced in 2017, but the 
2018 crop is coming around quickly 
which is important for continuity of 
supply to our customers. The vines that 
were damaged by hail in late 2017 have 
not fully recovered, but have recovered 
enough to show a reasonable crop this 
season. Bunch numbers on all varieties 
are good, so we will see a yield 
increase that will be readily taken up by 
the markets.

Sunmuscats have been moving well, 
currants have been taken up in the 
second half of the year and there have 
been some successful marketing 
initiatives to increase the volumes of 
raisins sold in the latter part of the year. 
Many of the glossy supermarket and 
food magazines are featuring Christmas 
baking with Sunbeam products, with  
several non-traditional baking lines. 

Our Grower Services team recently 
held two grower information sessions 
on irrigation and nutrition. Jeremy 
Giddings from DPI presented the latest 
irrigation information pertaining to vine 
water requirements pre- and post-
cutting. 

Dr Michael Treeby spoke of the 
significance of vine nutrition. His 
presentation included an inspection of 
some of the vines at TAFE College farm, 
which were in very good condition. 
Both presenters emphasised the 
importance of measuring the available 
inputs and reducing the stress on the 
plants to maximise yield, crop after 
crop.

In conjunction with TAFE we are 
conducting Chemical User Certificate 
refresher courses at out Koorlong Ave 
site in Irymple. If your certificate has, or 
is about to expire, please contact your 
Field Officer to arrange a suitable date 
to complete the course.

China FVF
Sunbeam’s International Trading 
Manager, Thomas Cheung attended 
the China Fruit and Vegetable Fair in 
Beijing in November with Dried Fruits 
Australia Chief Executive Officer Anne 
Mansell and DFA Board Member Tony 
Martin. This was a good opportunity 
to promote Australian fruit, gain new 
customers and strengthen relationships 
with existing ones. The sales of 
Australian fruit and vegetables is taking 
off in China due to the Free Trade 
Agreement. 

Mr Cheung said the event was very 
positive and had been beneficial 
in terms of improving consumer 
awareness of Australian dried fruits 
and increasing marketing exposure in 
China. 

Prunes
The prune crop has been dramatically 
reduced by the hot burst of weather 
during flowering which dropped 
flowers. The 2018 crop is estimated to 
be about 60% less than the previous 
crop. This is not what growers wanted, 
and it certainly wasn’t what Angas Park 
wanted either, as we were looking to 
capitalise on the excellent promotional 
activities that the Australian Prune 
Industry Association had conducted 
in 2017. Angas Park will continue to 
promote our Australian prune product 
lines through 2018, while sustaining 
the balance of our range in imported 
product.

Dried tree fruit
After the hail and wet weather that 
affected the 2016/17 crop this 
season got off to a far better start, 
although there were some early rain 
events. Overall there will be increased 
quantities of dried tree fruit available 
this season.

Carryover stocks of apricots from the 
previous season have been taken up 
and this has allowed Angas Park to 
keep our loyal customers in Australian 
product. The retail market is still very 
tight and a combination of Australian 
and South African product is being 
utilised to meet a price point that 
consumers will accept.

All the best for a smooth, trouble-free 
harvest season for all varieties.

Growers listening intently to Dr Michael Treeby (right) at the recent nutrition workshop.
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Grower profile

Lory family vineyards

The Lory family migrated to Australia 
more than 20 years ago looking for a 
fresh start in farming.

They settled in South Australia’s 
Riverland and began growing wine 
grapes at a time when the industry was 
booming. But when wine grape prices 
crashed, John and his wife Jennie 
decided to expand into dried fruit.

They planted their first patch of currants 
in 2005, and now have 40 hectares (100 
acres) of dried grapes. More than half 
of their planting is currants and the rest 
is Sunmuscat, Diamond Muscat and 
Sunglo.

Living outside Australia’s primary 
dried grape-growing region and being 
relatively new to the industry has its 
advantages, according to the Lorys.

“Because we came into it a lot later, 
we didn’t have any old plantings of 
sultanas and we could put in all the 
best-performing varieties,” John said.

“Another advantage of being here in 
South Australia with few other dried 
vine fruit growers is that we aren’t tied 
to traditional techniques.

“We go over the border to gather ideas 
and learn how to do them, and then 
we come back and try them. We like to 
experiment, so we try lots of different 
things.”

John and Jennie run the Loxton 
vineyard with their son Luke, while their 
youngest son Ryan lives and works in 
Adelaide.

Jennie said each person has their 
strengths and weaknesses, which 
creates a well-rounded team.

“It’s a really nice family environment 
between us and our other staff,” she 
said.

“I tend to gather the paper pile, but I 
also work outside as much as I can. 
John is the head and we usually follow 
his directions!

“Even though John’s the one who 
decides what’s going to happen, Luke 
also comes up with ideas and they 
bounce off each other. Being open to 
trying new things might be one of the 
advantages of being newcomers.”

John, who has a degree in agriculture, 
said his fascination with grapevines 
began at an early age.

“On a holiday to the seaside in England 
when I was about seven, we stayed 
with a great aunt, and she took us 
to see a friend of hers who had a 
grapevine growing in a greenhouse,” 
he said.

“I’d never seen a grapevine before, but 
I liked grapes. They gave me a rooted 
cutting a year later and I planted it in 

the greenhouse at home. That vine is 
still there.”

John said he decided to leave England 
soon after his 39th birthday.

“It was good farming with my father 
and brother, but we had too many 
bosses on the farm,” he said.

“While we never fell out, we could 
never form a united plan for what we 
wanted to do. I realised that if I didn’t 
do something soon, I was going to stay 
in England doing exactly what I was 
doing.

“Born from a bit of frustration, and a 
desire to live in a new world, we took 
a trip to New Zealand and Australia to 
see whether we’d want to live here and 
if there was a farming enterprise we 
could get into.”

Jennie said they were happy to be part 
of an industry where everyone was 
willing to share information and growers 
were renowned for their creativity and 
innovation.

“We’re always trying different things, 
and I love going around and seeing 
what’s working and what’s not working, 
and understanding whether it was our 
timing or what we’re using,” she said.

“It’s great when you change something 
and it actually reduces the number of 
hours you have to put in, reduces the 

Luke, Jennie and John Lory with key operator Gary March.
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cost or the amount of casual labour 
you need for a job, improves the 
yield, or allows you to eliminate a job 
altogether.”

Luke, 30, said they liked to experiment 
and make small tweaks on top of 
what they’d done around the farm the 
previous year.

“We’ve tried lots of things and different 
set ups, and Dad nearly always takes 
good notes on it afterwards,” he said.

“He’s got exercise books full of 
scrawlings. Having proper records 
of what we’ve tried helps us a lot, 
so we don’t end up chasing our tails 
reinventing the same thing every year.

“We’ve made lots of adjustments to the 
harvester, including simple things like 
adding sound deadening so you can 
hear people better.

“Also, a lot of people with Swingarm 
trellis seem to only pick with rods on 
one side. But we put some on the side 
the fruit doesn’t hang on, and changed 
the angle of them, so they pick the few 
bits of fruit that were being left on each 
post.

“There’s also a lot of dead canes 
that go through the harvester and 
cause blockages, so we spent a lot 
of time smoothing everything out and 
streamlining each channel.

“All the tiny little changes have 
probably doubled our original picking 
speed.”

Luke said they also made a lot of their 
own machinery, and were currently 
converting a harvester into a wetting 
machine.

“We planted all our sultana types in 
the last three years, and because 
currants dry naturally, we didn’t need 
a wetting machine until last year,” he 
said.

“You need something that’s shielded 
to collect all the overspray and 
recycle it, and the harvester already 
has fish plates to help catch it 
and the height is adjustable. We 
thought it would be easier to start 
with something that has half the 
equipment on it already – we just 
have to stick some big water tanks on 
it now.”

John and Jennie plan to step back 
eventually and have Luke run the 
farm, but they’ll stay living there and 

be on-hand to help out.

Luke, who was only seven years old 
when he moved to Australia, didn’t 
always see the family business in his 
future. He’s worked at the Loxton 
farm full time for eight years now, 
but it took him a while to realise he 
wanted to be part of it.

Thinking he wanted a career in science, 
Luke began studying biology and 
chemistry at university. However, he 
soon realised it wasn’t for him and 
decided to leave and go and work for 
his uncle in England. 

“I would spend six months at a time in 
each country and didn’t have a summer 
for about two years – I ended up very 
pale by the end of it,” Luke said.

“As good as it was going back, it 
cemented that Australia was home. 
Each time I was back in Australia I 
worked for Dad, and I realised that 
what I enjoyed most was the variety of 
work here, how it changes throughout 
the year, and being outside most of the 
time.”

Luke said it took a couple of years 
of working consistently on the block 
to fully understand how the drying 
process worked, but once he did, the 
work became more enjoyable.

“Probably one of the most satisfying 
things about farming is harvest when 
you get to see what you put the year’s 
work into,” he said.

“It’s rewarding to see the fruit going into 
the bins and leaving the property – and 
knowing that you can’t lose it.”The Lory family has 40 hectares of dried grapes at their Loxton vineyard.

Luke looks to his father John for advice in the vineyard.
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Victorian food and fibre exports hit record high

Hort exports

Victoria has set a new record with 
food and fibre exports reaching $12.8 
billion - the biggest total in the state’s 
history.

According to the 2016-17 Food and 
Fibre Export Performance Report 
released in October, Victoria accounts 
for 25% of Australia’s food and fibre 
exports, despite taking up just 3% of 
the country’s land mass.

A key strength of the Victorian food 
and fibre sector is its diversity and 
reputation for producing high quality, 
clean and healthy food for key export 
regions such as Asia.

In 2016-17, Victoria accounted for 
79% of Australia’s dairy exports, 55% 
of wool exports, 46% of horticultural 
exports and 38% of prepared food 
exports.

Horticulture
Reported by Jenny Treeby 

The 2016-17 season was 
characterised by relatively cold, wet 
weather early on resulting in delayed 
growth patterns and maturity across 
most horticulture commodities. 

Additionally, the north-west Victorian 
horticultural region was hit by a severe 
storm cell in early summer, with strong 
winds and heavy rainfall, and a band 
of hail cutting a swathe through a 
significant proportion of the region. 
The unfavourable weather conditions 
resulted in horticultural crops being 
harvested up to four weeks later than 
usual, more often than not with lower 
weights and yields. 

Horticultural export values overall were 
only minimally affected, mainly due to 
the continued good performances of 
citrus and table grapes.

Victoria produced 68% of Australia’s 
almonds (56,328 tonnes) and exported 
to 40 countries in 2016-17. Almonds 
increased their overall yield due 
to more plantings coming into full 
production, although average weight 
was down. The majority of almonds 
in shell (20,343 tonnes) was exported 
to India and the majority of shelled 
almonds (9,783 tonnes) was exported 
to Spain.

Table grapes had a late season but 
export of fruit to Asia continued to 
grow, despite missing some of the 
earlier and more lucrative markets 

and having to compete in a saturated 
market. Table grapes exports were 
valued at $349 million in 2016-17 
accounting for 32% of Victorian 
horticulture exports, of which 41% 
were exported to China.

Citrus export volumes increased 
moderately though there was a 
substantial increase in export values. 
This was due in part to a more 
favorable exchange rate, an excellent 
crop season and exporters focusing 
on high-value markets.

The summer fruit industry gained 
market access for nectarines to 
mainland China and successfully 
exported 2,144 tonnes of nectarines 
from Victoria. Hong Kong was the 
most valuable export market for 
stone fruit with exports totalling 3,314 
tonnes valued at $16 million.

Victorian vegetable exports grew by 
17% in 2016-17. The largest value 
market for fresh vegetable exports 
was Japan with 33% of total vegetable 
exports.

Horticulture exports from Victoria were 
valued at $1.1 billion in 2016–17, a 
decrease of $374 million (down 7%) 
from 2015–16. Victoria accounted 
for 46% of the value of Australia’s 
horticulture exports. 

Fruit (fresh or dried) was the highest 
value category, making up 50% of 
Victorian horticulture exports. Nuts 
(fresh or dried) were the second most 
valuable horticulture commodity, 
making up 31% of horticulture 
exports. 

China was the highest value export 
market for horticulture exports, valued 
at $203 million in 2016–17. Most 
exports (71%) were table grapes, 
which increased by $45 million from 
2015–16. India was the second largest 
horticulture export market for Victoria 
($130 million). The third most valuable 
market was Hong Kong ($86 million).

This article appeared in DEDJTR: 
Victorian Food and Fibre Export 
Performance Report 2016-17.
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Industry votes at Hort Innovation AGM

Hort InnovationHort Innovation

Contact Gary Thomas 
Tel: (03) 5022 8499   Mob: 0418 997 730 

PO Box 5051, Mildura Vic 3502
Email: vamvvia@bigpond.com

Please see website for more information  
& order forms 

www.vamvvia.org

“Suppliers of improved grapevine rootstock  
and scion wood to the grape industry”

The horticulture industry gathered 
in Melbourne on 24 November for 
the Annual General Meeting of the 
grower-owned, not-for-profit research 
and development corporation, Hort 
Innovation. 

Three resolutions were put forward 
to make changes to the constitution, 
attracting a combined 737 votes from 
members. Each resolution to change 
the constitution had to be passed by 
at least 75% of votes cast by voting 
members entitled to vote on the 
resolution. 

Resolution one was to change 
the composition of the Director 
Nomination Committee to add a levy 
payer. This was supported by the Hort 
Innovation Board, and more than 98% 
of votes saw the change pass. 

Resolution two was to adjust the 
composition of the board to five 
elected directors and four appointed 
directors. This was supported by 
the Hort Innovation Board, and more 
than 99% of the votes were in favour 
of the change, leading to it being 
implemented. 

The third resolution put forward 
was to change the voting rights of 
members to one member, one vote, 
rather than votes being calculated 
on the amount of levy paid. This 
resolution was not passed - 18.5% of 
voters voted in favour of the change, 
and 80.55% voted against it. 

Following a vacancy on the board, 
30 applications were received for the 
position, with each considered by 
the Director Nomination Committee. 
This was filled on a casual basis by 
Dr Mary Corbett in June. In line with 
constitutional procedure, following the 
AGM, the board met to determine a 
permanent appointment. 

Dr Corbett was appointed to the 
full-time director position and will 
serve a three-year term to 2020. Dr 
Corbett has more than 22 years’ 
experience as a director, spanning 
a diverse range of industries from 
cotton growing to public health, 
and has a strong focus on research 
and development and corporate 
governance. 

Selwyn Snell was returned as Chair 
and Mark Napper was returned as 
Deputy Chair.

Churchill 
Fellowship
Under a new partnership with Hort 
Innovation, three Churchill Fellowships, 
will be offered annually for the next 
four years (from 2017), specifically for 
international research on a topic related 
to horticulture. 

They will be awarded on the basis 
that the research undertaken will 
provide clear benefit to the Australian 
horticulture sector and, ultimately, to 
the wider community. The scholarships 
are available to anyone working in 
a registered levy-paying Australian 
horticulture business. 

If your business isn’t listed on the Hort 
Innovation website we still encourage 
you to apply for a general Churchill 
Fellowship. 

To find out more about the Hort 
Innovation Churchill Fellowships or the 
general Fellowship please visit Website: 
www.churchillfellowships.com.au   

Important dates: 

1 February 2018 - Applications open 

27 April 2018 - Applications close 

February 2019 - Fellowship travel 
commences
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Californian prune specialist’s
flying visit

On Sunday 12 November, Australian 
prune growers had an opportunity 
to meet one of California’s leading 
prune specialists. Franz Niederholzer, 
a researcher at the University of 
California, was in Australia as a 
guest speaker at the VII International 
Symposium on Almonds and Pistachios 
in Adelaide. At the invitation of the 
Australian Prune Industry Association, 
Mr Niederholzer travelled to Cobram 
and Griffith to visit and speak to our 
prune growers.

Mr Niederholzer inspected several 
Darlington Point orchards on Saturday 

where he was impressed with the 
quality. He commented on their 
uniformity and how large and healthy 
the trees looked. The following day he 
attended a meet and greet at Peter 
Raccanello’s variety trial site in Yenda 
before leaving for the United States.

Around 15 growers and several 
representatives from Yenda Producers 
Co-operative took advantage of 
the opportunity to tap into Mr 
Niederholzer’s wealth of experience 
and discussed nutrition, tree spacings, 
canopy management, pest and disease 
management, and varieties and 
rootstocks.  

One of the main areas of discussion 
was the effect of heat at bloom 
and strategies that growers could 
implement to mitigate the effects. 
Growers spoke of the unprecedented 
heat wave that hit the Australian prune 
growing region in late September and 
has caused significant crop losses.

Mr Niederholzer said Californian 
growers experienced similar crop 
losses due to heat at bloom and 
unfortunately there was not a lot 
growers could do to manage it. He said 
the use of oils and products such as 
Dormex which manipulate the flowering 
time may help, along with early 
irrigations, but these need to be done 
well in advance of the heat wave which 
makes it difficult.

It is important to thank Cobram 
prune grower Malcom Taylor and 
APIA Chairman Grant Delves for 
coordinating the visit. The Australian 
industry continues to benefit from the 
strengthening relationship with the 
Californian prune industry and the skills 
and experiences they share.

Local prune growers were keen to learn from the Californian specialist.

University of California prune specialist, 
Franz Niederholzer.
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Industry investment

Dried fruit import statistics
Import statistics (tonnes) for the 7-month period from 1 March, 2017 to 30 September, 2017

Total dried grapes: 13,644t which 
is an increase of 277t on the same 
period last year.

Sultana: 10,604t up from 9,940t 
for the same period last year. Main 
supplier is Turkey.

Currant: 772t up significantly from 

333t for the same period last year. 

Main supplier is Greece.

Other dried grapes (TSRs): 2,268t up 

from 1,321t for the same period last 

year. Main suppliers remain United 

States, Chile and Turkey.

Dried apricot: 2,471t up from 1,860t 
for the same period last year. 
Main supplier is Turkey.

Prune: 1,328t down from 1,811t for the 
same period last year. 
Main supplier is Chile.

Prune industry benefits from a funding boost
The Australian prune industry is 
set to benefit from the Australian 
Government’s $5 million Leadership in 
Agricultural Industries Fund.

The Australian Prune Industry 
Association (APIA)has been awarded 
$159,000 to invest in the development of 
its people and culture. 

Announcing the awards Assistant 
Minister for Agriculture and Water 
Resources, Anne Ruston said the 
Australian Government was helping 
drive industry growth by investing in the 
next generation of leaders. 

APIA Chairman and Hanwood prune 
grower Grant Delves, welcomed Minister 
Ruston’s announcement. “This will help 
APIA continue its work more efficiently 
on behalf of growers and stakeholders 
into the future,” he said.

“Industry leaders met recently with Hort 
Innovation to form a new strategic plan 
for the Australian prune industry. We 
identified three key areas that could help 
reinvigorate the industry. 

“With limited resources, APIA chose to 
focus on the first two areas - R&D and 
promotions. The new funding allows us 
to invest in the third outcome of building 
skills, capacity and knowledge.”

Mr Delves said horticulture industries 
did not always recognise the value of 
the people of the industry, yet they were 
a vital component working behind the 
scenes to drive the industry forward for 
the benefit of all its members.

“It is prudent that APIA invest time and 
resources into training programs for 
its executive members. By developing 
their leadership capability and capacity 
APIA executives will be more effective in 
their role, helping drive leadership and 
improve communication throughout the 
industry.”

The government is providing funding 
to send potential leaders on leadership 
courses run by the Australian Institute of 
Company Directors.

The program also aims to develop up 
and coming leaders for the industry and 
APIA has secured funding for a young 
grower or new participant in the industry 
to attend off-farm learning programs 
such as the Masterclass in Horticultural 
Business.

As one of the youngest growers in 
the industry in 2010, Ann Furner 
was given the opportunity to attend 
the International Prune Association 
Congress in South Africa and report 
her findings. The industry reaped the 
rewards with her thorough coverage of 
the congress. She was later appointed 
Industry Development Officer and 
continues to communicate the latest 
research findings from around the world. 

Ms Furner is a strong advocate for 
visiting prune farms around the world to 
learn new skills and better ways of doing 
things. “My husband, Anthony and I 
have 18 hectares of prunes and we are 
currently investing in new technology 
that I heard about while attending the 
2015 IPA Congress in Italy,” she said.

“I believe investing in young growers 
gives them the confidence to participate 
actively in their industry. 

“Introducing young growers to new 
ideas, people and different experiences 
helps to build networks that will help 
grow their businesses, and in the long-
term, the whole industry will benefit,” 
she said. 

Mr Delves said one of the great aspects 
of the funding was that there was 
something for everyone and it was not 
confined to a lucky few.

“The specialised training courses are 
an important part of upskilling our 
industry, but we have not forgotten 
everyday growers. We will arrange a 
series of world class guest speakers to 
address the whole industry at APIA’s 
annual conferences. We will focus on 
business improvements, leadership and 
mentoring and succession topics,” Mr 
Delves said.

Angas Park Fruit Co Dried Fruit Supply 
Manager David Swain said the funding 
would be of tremendous value to 
the industry. “Members will benefit 
enormously through aligned programs 
for developing growers’ skills and 
talents towards sustainably profitable 
businesses,” he said. 

Mr Delves said the industry was looking 
forward to implementing the approved 
programs and working closely with 
members to get the most out of the 
funds available.
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DFA annual conference

Key industry issues focus of 2017 forum

The annual Dried Fruits Australia forum 
tackled major issues affecting growers, 
including water allocation, climate 
influences and farm security.

About 60 dried grape producers and 
industry stakeholders attended the 
event, which was held on Tuesday 
3 October at the Quality Hotel Mildura 
Grand.

This year’s speakers included Darren 
Ray from the Bureau of Meteorology 
(BOM), Phil Grahame from Ruralco 
Water, and Acting Inspector Scott 
Anderson and Detective Senior 
Constable Matt Pascoe from Mildura 
Police.

DFA Chairman Mark King said it was 
great to see that attendance numbers 
were up from last year’s event.

“The forum brings industry people 
together to discuss issues critical to 
the future success of the sector, and 
allows growers to connect and share 
ideas,” Mr King said.

“This year we were fortunate to hear 
from a top line-up of guest speakers 
and industry experts who shared 
the latest information, research and 
innovations.”

Mr King said a highlight of the forum 
was the presentation from Mildura 
Police on how to prevent theft on the 
farm.

“Security is a growing issue for 
local farmers, particularly the theft 
of agricultural chemicals, tools and 

machinery, vehicles, firearms, and 
even irrigation water,” he said.

Mr King said local police had seen 
a reduction in thefts on horticultural 
properties since several people 
involved were convicted a couple of 
years ago. 

“There are also things growers can 
do protect their properties, such as 
installing security cameras, storing 
firearms in a secure place, securing 
machinery, and not leaving tools lying 
around for thieves to use to break into 
other areas,” he said.

The keynote speaker on the day was 
climatologist Darren Ray, who explored 

the major climate influences impacting 
the region and highlighted the latest 
tools, information and services for 
weather, water and climate.

Mr Ray told Mildura Weekly that the 
BOM’s capabilities were continually 
evolving in a climatically changing 
world.

“Typically, we are experiencing 
increasing temperatures and declining 
rainfall and variability of the climate 
in this region, which have been 
influenced by El Niño and La Niña,” he 
said.

“Advances in computing power, data 
analysis and observational systems 

Bureau of Meteorology Climatologist Darren Ray presenting the latest climate update.

Acting Inspector Scott Anderson from Mildura Police during question time.
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All at No Cost 

NEED FARM WORKERS FOR

MADEC HARVEST LABOUR SERVlCES WILL:  
• Source workers 
• Conduct crop specific safety inductions 
• Complete Immigration checks
• Issue photo ID cards

 

PRUNING, THINNING, PICKING OR PACKING?

Sunraysia
Kerry-Lyn Robertson 

0427 507 984

Riverland 
Kylie Demtchuk
0438 149 205

Riverina
Tony Bugge

0427 249 647

The conference commenced with the 
members-only Annual General Meeting. 

A range of business items were up for 
discussion, including the annual financial 
statements, board elections, and 
membership and levy fees.

Board appointments

Four producer members were elected at 
the AGM. Jenny Treeby, Brian Boulton 
and Warren Lloyd were re-appointed to 
the board, along with new director Ashley 
Johnstone.

Finance

The AGM resolved to adopt the annual 
financial statements of Dried Fruits 
Australia Inc. for the 12-month period of 
1 July 2016 to 30 June 2017.

The Shugg Group was also confirmed as 
the independent auditor for 2017/18.

2017 membership fees

A new tiered producer membership fee 
was endorsed for the 2017/18 season:

¡¡ All fruit up to or first 100 tonnes 
charged @ $9/t plus GST (minimum 
payment of $100 plus GST)

¡¡ All fruit then delivered from 101–250t 
charged @ $6/t plus GST

¡¡ All fruit then delivered from 251–500t 
charged @ $4/t plus GST

¡¡ All fruit then delivered from 501t 
charged @ $3/t plus GST (capped at 
$5,000 plus GST)

Processor/marketer membership fee: $4/t 
(plus GST) on all dried vine fruit deliveries.

Statutory research and marketing 
levies

An unchanged research levy of $11/t and 
an unchanged marketing levy of $7/t was 
endorsed for all dried grape deliveries in 
2018.

have led to major improvements in 
information to assist in managing 
these events.

“The BOM’s advanced technology 
is allowing the provision of more 
accurate, long and short-term weather 
forecasting data, and these tools are 
important to farmers.”

The BOM makes this information 
available on their website and mobile 
app. It has also introduced a new 
agricultural program that is focused on 
bringing relevant information together 
to assist growers in their decision 
making.

“For example, knowing accurately 
what the wind direction and speed will 
be for a specific area, or a particular 
day in this district, would assist a 
grower wishing to spray his crops,” Mr 
Ray said.

Forum attendees also heard from 
Ruralco General Manager Phil 
Grahame. Mr Grahame covered issues 
including water storage, allocations 
and pricing, other options to secure 
water, and future water requirements 
for permanent plantings and the 
environment.

“Water is a fundamental input to dried 
fruit businesses, so an understanding 
of the water markets helps growers 
make informed decisions,” he said.

Hort Innovation Marketing Manager 
Dianne Phan and representatives from 
dried fruit processors Sunbeam Foods 

and Australian Premium Dried Fruits 
presented on the market situation and 
outlook.

Ms Phan shared a strategy to increase 
demand for Australian dried grapes in 
high-value markets from 2018 to 2020.

She highlighted the importance of 
establishing an Australian dried grape 

brand, building a presence in Asian 
markets, collaborating with other 
horticulture industries, and sustaining 
relevance with consumers.

The forum closed with an update on 
the dried grape industry development 
project and a report on the industry 
study tour to California, US by 
Consultant Field Officer Stuart Putland.

2017 Annual General Meeting
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2017 Willingness to pay economic survey results
Implications for funding AWM programs in Australia

Adaptive AWM of Qfly using SIT

The ‘Adaptive Area wide management 
of Qfly using SIT’ project recently 
conducted an economic willing to pay 
(WTP) survey across south eastern 
Australian horticultural regions. The 
objective of these WTP surveys was to 
ascertain how growers and residents 
perceive the potential benefits of a well-
coordinated AWM program, with and 
without a sterile insect technique (SIT) 
component and implementation of SIT.

Economists Drs Sorada Tapsuwan and 
Tim Capon (CSIRO) applied the choice 
experiment (CE) method in the survey, 
where the 548 participants were asked 
to choose (nine times!) a ‘package’ 
of AWM components presented as 
choice cards. Components presented to 
growers (159 participants) in the choice 
cards included; fruit fly monitoring, 
male annihilation technique (MAT), an 
urban management option and SIT. 
Components presented to community 
(389 participants) included; netting, tree 
removal, organic or non-organic fruit fly 
traps, and SIT.

A ‘cost’, albeit an arbitrary cost, was 
included in the choice cards for the 
AWM program packages presented. 
These costs were estimates only, and 
used to distinguish the willingness 
to pay for each AWM component 
separately or as a package. These costs 
were not meant to represent any future 
program costs but will inform the types 
of programs that are most workable and 
acceptable. The results are presented as 
willingness to pay per hectare per year 
(for growers) or willingness to pay per 
household per year (for community).

The results provide great food 
for thought when thinking about 
implementing AWM, and support the 
notion that growers are concerned about 
the management of off-farm landscapes. 
Across the regions, growers indicated a 
large positive willingness to pay for Qfly 
management in towns and SIT, but also 
that they would prefer to do on-farm 
monitoring and MAT themselves, rather 
than having someone do these activities 
for them as part of an AWM program. 
Growers may perceive that their Qfly 
management is sufficient, and do not 
feel like paying someone else (or trust 
somebody else) to manage the risks for 
them.

Growers from the Murray-Goulburn 
Valley region indicated a willingness to 
pay, on average, $500/ha/year (minimum 
of $330/ha/year and maximum of $680/
ha/year) for an AWM program that 
features Qfly management in town and 
residential areas, and SIT (Figure 1). 

Growers in Sunraysia, where Qfly is a 
more recent problem showed some 
willingness to pay for monitoring and 
MAT. Sunraysia growers indicated a 
willingness to pay varying amounts, 
depending on what sort of features 
program contained, up to $700/ha/year 
for a complete program of MAT, Qfly 
management in town and residential 
areas, and SIT. 

When designing an AWM approach, 
the choice of strategies for urban 
areas depends on the acceptance of 
those strategies by the community. 
These results reveal how community 
members feel about different strategies, 
or components. Overall, community 
members were very positive about 
the options presented to them, and 
supported each of the components 
of an AWM program; support for SIT 
was strong among residents across all 
regions.

Residents in the Murray-Goulburn Valley 
and Sunraysia indicated a willingness 
to pay for various features of AWM. 
Residents were willing to pay most 
for SIT, up to an average of $122 per 
household per year in Sunraysia (Table 1). 

In both regions, residents appeared 
to favour organic traps over traps that 
contained insecticides. There was 
little difference between netting over 
tree removal, indicating that both are 
acceptable and substitutable.

The Willingness to Pay (WTP) estimates 
provided here are average figures - 
which means that some people were 
willing to pay more and some to pay 
less, and some not willing to pay at 
all. The percentage of growers that 
preferred not to contribute to an AWM 
program at all was still only about 20%. 

So, understanding that not everyone 
is going to be on board, Dr Tapsuwan 
and Dr Capon calculated the potential 
WTP for the grower-preferred program 
of urban treatments and SIT assuming 
a conservative contribution from 
only 25% of land under commercial 
production within a region. This resulted 
in a regional WTP of $1.0M, $1.1M 
and $0.9M per year, for growers in 
the Riverland*, Sunraysia and Murray-
Goulburn Valley, respectively, and at a 
less conservative 50% around $2m per 
year in each region.

Calculating potential regional WTP 
from the community survey, for three 
regions, lead to values of $1.3M, $1.7M 
and $1.8M in Riverland*, Sunraysia and 
Murray-Goulburn Valley, respectively, 
for a program that included fruit tree 
removal /netting program, organic traps, 
and SIT. Overall, the potential WTP 
values estimated for regions suggests 

Figure 1: Grower willingness to pay (average = coloured dot or triangle, with minimum 
and maximum) estimates ($/ha/year) for the preferred AWM program in Murray-Goulburn 
Valley (blue) and for the variety of preferred options in Sunraysia (yellow).
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Boardwalks

Railway Sleepers Canoe Launcher

1300 729 253 (option 3)

www.integratedrecycling.com.au

Outdoor Furniture

Vine cover collection
FREE MILDURA

Integrated Recycling will collect your grape vine covers to create the ‘Envire’ range of composite recycled plastic products that 

are made in our Mildura factory. Envire is a sustainable alternative to timber lasting up to 4 times as long.

Please call or email the office on the numbers below to arrange collection. Ask about using our vine cover roller to assist you.

Your vineyard Your local community

info@integratedrecycling.com.auor  0408 306 937

an urban/off-farm AWM program drawing 
on both grower and resident support and 
employing SIT is likely to be a feasible 
option.

So, there does seem to be a WTP 
for AWM and SIT, and our previous 
social survey indicated a high level 
of acceptance for AWM and SIT, and 
support for participating in AWM 
activities. The next step is working out 

a funding mechanism that works for 
everyone.

*Riverland is fruit fly free; for the purposes 
of this study Riverland growers and 
residents were asked to respond by 
imagining that Qfly was present.

For further information contact: Dr 
Sorada Tapsuwan, Senior research 
scientist, CSIRO Land & Water, E: 
Sorada.Tapsuwan@csiro.au or

Dr Penny Measham, Qfly AWM 
Coordinator, SITplus, Hort Innovation 
T: 0417 525 0904, 
E: penny.measham@horticulture.com.au

The ‘Adaptive Area wide management of 
Qfly using SIT’ project is being delivered 
by Hort Innovation – with support from 
the Australian Government Department of 
Agriculture and Water Resources as part 
of its Rural R&D for Profit program, and 
CSIRO.

AWM program features Murray-Goulburn Valley Sunraysia Riverland*

On-property tree netting service $60 $74 $57

On-property tree removal service $71 $77 $62

Distribution of non-organic traps to residents $53 $54 $59

Distribution of organic traps to residents $68 $73 $74

SIT $94 $72 $38

*Riverland is fruit fly free; for the purposes of this study Riverland growers and residents were asked to respond by imagining that Qfly was present.

Table 1. Resident average willingness to pay estimates ($/household/year) for features of an AWM program in the Murray-Goulburn 
Valley, Sunraysia and Riverland*.
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Launch of the Amended Horticulture Code of 
Conduct
Do you have a horticulture 
supply contract, and is it 
legal?

If you’re a table grape grower, it’s 
more than likely that the Horticulture 
Code of Conduct will apply to you 
and the people you trade with. If 
you don’t have a valid Horticulture 
Produce Agreement (HPA) in place 
with each business that buys or 
sells your produce, you need to 
enter one as soon as possible in 
order to comply with the law. The 
Australian Competition and Consumer 
Commissioner (ACCC) is responsible 
for enforcing the Horticulture Code of 
Conduct. 

The Horticulture Code of Conduct 
is a mandatory industry code 
covering the sale of unprocessed 
horticulture produce, such as fruit, 
vegetables, edible fungi and nuts. 
It aims to ensure transparency and 
clarity of trading arrangements in the 
horticulture industry, and provide a 
fair and equitable dispute resolution 
procedure.

It’s in your interests to have a valid 
HPA in place with each trader you 
deal with. By not having one, you 
have less control over important 
commercial issues such as payment 
times and rejection of your produce.

What needs to be in a 
Horticulture Produce 
Agreement (HPA)?

Your HPA establishes the conditions 
of your commercial arrangement with 
the trader and how you will be treated 
in the event of a dispute. A valid HPA 
establishes: 

1. Payment terms 

¡¡ How long a trader has to pay you

¡¡ What fees or commissions an 
agent will take from a sale

¡¡ How you and the merchant will 
decide on a price for your produce

2. Quality standards

¡¡ What the trader will use to 
determine whether your produce is 
of an acceptable standard

¡¡ This can either be an existing 
industry standard, or one that you 
and the trader agree on yourselves

3. Rejection rights

¡¡ Under what circumstances can the 
trader reject your produce

¡¡ How long they have to reject your 
produce (Termination and renewal)

¡¡ When you or the trader can 
terminate the agreement

¡¡ What rights you or the trader have 
to extend or renew the agreement.

What do I need to do?

The amount of time you have to enter 
into a valid HPA will depend on your 
current arrangements with the traders 
you supply. 

If you are currently trading under 
an agreement that was entered into 
before 15 December 2006 or you 
have an HPA that complies with the 
old code, you have until 1 April 2018 
to enter into a new HPA or amend 
your existing one so that it meets the 
requirements of the new Horticulture 
Code of Conduct. 

However, if you have a written 
agreement which was not valid under 
the old code, or no written agreement 
at all, you may be operating illegally 
and need to enter into an HPA with 
each trader immediately.

What happens if I don’t 
have a HPA?

You aren’t complying with the 

Horticulture Code of Conduct if you 
don’t have a HPA with each trader 
you deal with. 

If you don’t comply with the code, 
the ACCC may issue you with an 
infringement notice specifying 
that you pay a particular penalty 
amount (as an alternative to court 
proceedings). Or a court may order 
you to pay penalties. 

The ACCC can ask growers and 
traders to provide any documents you 
are required to make or keep under 
the Horticulture Code of Conduct. 
This allows the ACCC to check 
compliance with the code and take 
further action if you aren’t doing the 
right thing. 

To give an example, you can accept 
a horticulture produce agreement in 
writing, but it doesn’t require your 
signature. This means you can use 
text messages or emails to accept the 
agreement. However, remember you 
have to keep a record of the written 
acceptance, as well as details of the 
party you are dealing with – you need 
to keep this information for six years. 
So, if it was a text message, you need 
to keep a copy of the text message.

The next time you are in contact 
with your agent or merchant, ask 
whether they know of the changes 
to the law and if you are both trading 
legally. If they are unsure, the ACCC 
has published guidance materials 
online including example Horticulture 
Produce Agreements and Frequently 
Asked Questions. 
W: accc.gov.au/horticulturecode

The Code in a nutshell
You must have a written contract - Horticulture Produce Agreement (HPA). 
The HPA must have contain certain things

Traders must publish their terms of trade

Obliges both growers and traders to deal in good faith

Merchants must explain how price will be calculated

Growers and traders must keep certain records

Includes penalties for breaching certain sections of the Code

Provides a process for dispute resolution

The Code in a nutshell
You must have a written contract - Horticulture Produce Agreement (HPA). 
The HPA must have contain certain things

Traders must publish their terms of trade

Obliges both growers and traders to deal in good faith

Merchants must explain how price will be calculated

Growers and traders must keep certain records

Includes penalties for breaching certain sections of the Code

Provides a process for dispute resolution
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Adaptive AWM of Qfly using SIT

2017 social research results
Implications for engaging your community in AWM

By definition, area wide management 
(AWM) is a pest management 
approach that targets all pest habitats 
within a region, not just those where 
there may be economic damage. This 
is a sensible approach for mobile pests 
that can keep re-entering commercial 
properties. 

Queensland Fruit Fly (Qfly) is a good 
candidate for AWM; it is mobile, it can 
damage a number of different crops 
AND it can be a problem for backyard 
gardeners. So why not work together?

The ‘Adaptive Area wide management 
of Qfly using SIT’ social scientists 
Drs Aditi Mankad and Barton Loechel 
(CSIRO) have undertaken a significant 
research and found that there is high 
acceptance of AWM and interest in 
Sterile Insect Technique (SIT) amongst 
both commercial producers and 
community members. That’s great! But 
putting it into practice is not so easy. 

What does the research 
tell us about how to get 
the community on board 
and participating in AWM?
The good news is that the social 
research found strong community spirit 
in the regions they examined, with 
many people feeling it was important 
to help their fruit growing community. 
The research also showed that, in 
addition to this community spirit, 
people are more likely to participate 
if they feel confident in carrying out 
tasks required for AWM (what the 
researchers call self-efficacy). 

Commercial growers deal with pests all 
the time, and are adept at many pest 
management strategies, so it makes 
sense that community members may 
have lower ‘self-efficacy’, but, they 
are motivated to help. This means 
empowering your community by 
highlighting the positive impact they 
can make and providing education and 
support. 

The next step is knowing how to 
best connect with your community; 
the means of communication are 
important

The research highlighted that local 
government has an important role. 
Councils were found to be the 
preferred and trusted source of 
information for the general public 
in some regions, so involving local 
government in any AWM approach 
will help. Residents also indicated 
that the community often look to 
their local councils for leadership on 
issues of public significance, and are 
therefore likely to welcome council 
initiatives around Qfly management. 
Transparency in the governance of 
fruit fly efforts was also an important 
factor, and identifying key community 
leaders or ‘champions’ will reinforce 
messages.

What are the key 
messages? 
Messages around the benefits of 
AWM will underpin the willingness 
to participate, but only if messaging 
is simple, clear and consistent. This 
could involve highlighting direct and 
indirect benefits of Qfly management 
for the individual, as well as local 
growers and the region. Direct benefits 
could include reporting on fewer 
fruit fly breakouts in the summer, 
and indirect benefits could be a 
reduction in overall pesticide and more 
prosperous local industries. Clear 
messaging around specific tasks 
(such as hanging traps) is important, 
and more likely to be successful if the 
benefits are understood.

“The research showed 
that the likelihood of 
participation in AWM, 
for growers and other 
community members, 
was most impacted by 
the concept ‘fairness’. 
People were concerned 
about ‘free-riders’ and 
wanted to know that 
everyone was putting in 
effort towards AWM.”
And just as complexity in messaging is 
off-putting, so is complexity in activities. 
For successful adoption of AWM activities, 
those activities should ideally fit within any 
existing programs on the ground. 

The research showed that people are 
more receptive to simple instructions 
and more accepting of activities that 
are easy for them to carry out. But, 
keeping activities simple will require 
good coordination to ensure consistent 
efforts.

But, most of all, the research showed 
that the likelihood of participation in 
AWM, for growers and other community 
members, was most impacted by 
the concept ‘fairness’. People were 
concerned about ‘free-riders’ (those 
who benefit from AWM without any 
substantial input) and wanted to know 
that everyone was putting in effort 
towards AWM. 

The research showed growers felt it 
was important that participation be 
monitored to ensure compliance but, at 
the same time they indicated a punitive 
or enforceable approach may not be 
helpful. The key would be to take a 
positive approach to participation 
(supporting the points earlier about 
highlighting benefits and empowering 
communities). Fairness was also 
relevant for equal representation in fruit 
fly efforts (such as involving councils) 
and equitable access to information 
and communication (keeping everyone 
on the same page).

So, all in all, working together in a 
structure that promotes fairness, 
positivity and simplicity seems to sum 
it up nicely. Everyone can do something 
that helps produce delicious fruit free 
from Qfly damage - what can you do? 
Wherever you are – you can keep a 
good look out for this pesky pest and 
talk to your neighbours.

For further information contact: Dr Aditi 
Mankad, Senior research Scientist, 
CSIRO Land & Water, 
E: Aditi.Mankad@csiro.au or Dr Penny 
Measham, Qfly AWM Coordinator, 
SITplus, Hort Innovation 
T: 0417 525 0904, 
E: penny.measham@horticulture.com.au

The ‘Adaptive Area wide management of 
Qfly using SIT’ project is being delivered 
by Hort Innovation – with support from 
the Australian Government Department 
of Agriculture and Water Resources as 
part of its Rural R&D for Profit program, 
and CSIRO.
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Plant Health Australia

The fruit fly threat from the north:
How industry and government work together to protect Australia from exotic fruit flies

While many Australian producers are familiar with the challenges posed by Queensland fruit 
fly or Mediterranean fruit fly, there are other exotic fruit fly species that pose a similar threat 
to horticultural production, and they’re already on our doorstep.  

Darryl Barbour, Manager of the National Fruit Fly Council, who works at Plant Health 
Australia (PHA), explains the threat and how it is tackled in the Torres Strait by an 
arrangement agreed between governments and industry bodies.

The Australian mainland is separated 
from Papua New Guinea, and various 
exotic species of fruit flies, by only a 
150km stretch of ocean - the Torres 
Strait - which is dotted with over 200 
islands that provide stepping stones. 

Every year, strong seasonal winds 
bring exotic fruit flies from the north 
onto some of these islands. If left 
unmanaged, fruit flies could establish 
on one island before making their way 
progressively further south to eventually 
reach the Australian mainland. Here 
they would wreak havoc through 
Australian horticulture, posing a huge 
problem for producers.

The exotic fruit fly threats
Three species present in Papua New 
Guinea pose a particular risk: Melon fly 
(Zeugodacus cucurbitae), New Guinea 
fruit fly (Bactrocera trivialis), and the 
highly destructive Oriental fruit fly 
(Bactrocera dorsalis). 

Risk analysis of the Oriental fruit fly 
alone, is that it is likely to have a wider 
host and climatic range than our 
Queensland fruit fly. Should it establish 
in Australia, it would threaten over $4 
billion in horticultural production. 

Monitoring on Torres Strait 
islands
To monitor the presence of these 
flies in Torres Strait, the Australian 
Government funds an exotic fruit fly 
trapping program across many of the 
islands during the wet season. The 
detection of any of the target species 
triggers response activities, in a similar 
way to responses staged when fruit 
flies are detected in a pest free area.

Aided by wind, small numbers of 
exotic fruit flies arrive on two of the 
northernmost islands in Torres Strait, 

Boigu Island and Saibai Island. Located 
just 10 kilometres off the coast of 
Papua New Guinea, Australia has in 
place proactive control measures on 
these islands from November to May.

Islands towards the centre of Torres 
Strait, such as Badu Island, Moa 
Island and Yam Island see occasional 
detections. These islands are located 
some 50 kilometres from the Australian 
mainland and response activities are 
directed on an as needs basis.

It is very uncommon to detect exotic 
fruit flies on the islands closest to the 
Australian mainland, including Thursday 
Island and Horn Island. However, 
given the proximity to the mainland, 
the detection of even a single exotic 
fruit fly prompts response activities on 
all islands in the area and additional 
monitoring on the Australian mainland.

It makes sense to stop the flies while 
they’re only on the islands. Should 
exotic fruit flies make their way to 
the Australian mainland, their first 
port of call would likely be in Cape 
York Peninsula. Given how remote 
and inaccessible this area is, a large-
scale eradication response would be 
extremely difficult.  

Australia’s response
To protect against these exotic pest 
threats, an arrangement for an ongoing 
eradication response was set up in 
2015, funded by a national cost-sharing 
agreement between governments and 
industry.   

Since most of the islands in Torres 
Strait are Australian territories, 
eradication efforts in the Torres Strait 
are dealt with under the provisions of 
the Emergency Plant Pest Response 
Deed (EPPRD). A three-year rolling 
response plan under the EPPRD 
has been agreed between parties, 
including the Australian Government, 
the Queensland Government and 
horticultural industries.

When response activities are required, 
it is the Queensland Government 

that swings into action, coordinating 
additional traps, protein bait sprays, 
and male annihilation technique to 
eradicate any incursion. 

These activities are funded under the 
provisions of the ERPPD. There is a 
pre-approved budget of $400,000 per 
financial year, paid for by parties to 
the agreement. Horticultural industries 
contribute 20% of this response 
budget, the rest being cost-shared 
between governments.

A good investment
An Oriental fruit fly incursion has 
happened before, giving us an 
indication of the cost of an exotic 
fruit fly incursion. In 1995 the species 
was found in Cairns – at that time 
it was called Asian papaya fruit fly. 
The subsequent eradication program 
lasted five years and cost governments 
and industries $36 million. Affected 
industries also incurred losses of $100 
million in lost trade and additional 
quarantine treatments.  

A review by ABARES also 
demonstrated the overwhelming cost-
benefit of the ongoing eradication 
program.  In 2013 ABARES estimated 
that the investment delivered a benefit-
cost return between 169:1 and 1063:1, 
depending on the likelihood that 
eradication could be achieved. 

Producers can be assured that their 
contribution to the eradication effort is 
a worthwhile investment.

Plant Health Australia is the not-for-
profit coordinator of the government 
and industry partnership for biosecurity 
in Australia. More at  
W: planthealthaustralia.com.au

The National Fruit Fly Council brings 
together government, researcher 
funding groups and growers to develop 
a national approach to managing fruit 
flies in Australia. More at preventfruitfly.
com.au/national-coordination/national-
fruit-fly-council/



29The Vine  •  Jan - Mar 2018

Exotic pest threats

This series from Plant Health Australia features exotic pests that would survive, spread 
and establish in Australian stone fruit orchards should they get through border quarantine 
controls. Growers should be familiar with their appearance and symptoms so that they can 
distinguish them from the pests that they normally encounter. 

Report any unusual or suspect plant pest symptoms immediately via the Exotic Plant Pest 
Hotline on 1800 084 881, to give the best chance of eradicating any new pests.

High priority exotic pest threats of stone fruit
False codling moth (Cryptophlebia leucotreta)

False Codling moth (Cryptophlebia 
leucotreta) is an internal feeding 
moth that can be found throughout 
the year in warm climates and has 
been recorded as feeding on over 50 
different plant species including stone 
fruit. In sub-Saharan Africa, this moth 
causes economic losses in a range of 
crops with losses during infestations of 
between 20 and 30%.

What does it look like? 

Adult moths are 15-16mm (males) 
and 19-20mm (female) in length. 
Forewings have grey, brown, black and 
orange-brown markings. A triangular 
marking on the outer part of the wing 
with a crescent shape above it are the 
features that distinguish false codling 
moth from other species.

What can it be confused 
with?

It is similar in appearance to other 
moths, with the triangular marking 
near the edges of the wings being the 
distinguishing feature.  

What should I look for?

The young larvae mine fruit just 
beneath the surface, or bore into 
the skin casing premature ripening 
of the fruit. When fully grown, the 
larva descends to the ground on a 
silken thread and spins a tough silken 
cocoon, which can be seen in the soil 
or amongst debris.  

How does it spread?

Most commonly spread through the 
movement of fruit containing larvae.

Where is it now?

The moth is widespread in Kenya and 
present throughout Africa.

How can I protect my 
orchard from false codling 
moth?

Source plant material only from 
accredited suppliers, and preferably 
plants certified clean. 

Check your orchard frequently for the 
presence of new pests and unusual 
symptoms.  

Make sure you are familiar with 
common stone fruit insect pests so you 
can tell if you see something different. 

Report any unusual or suspect plant 
pest symptoms to the Exotic Plant Pest 
Hotline on 1800 084 881 

Biosecurity manuals for the summerfuit 
and viticulture industries give 
specific information on what to do 
in orchards and vineyards to boost 
on-farm biosecurity. These manuals 
are available for free from the Farm 
Biosecurity website 
W: farmbiosecurity.com.au along with a 
range of other resources.Adult moth. Courtesy of Pest and Diseases Image Library, Bugwood.org.

False codling moth pupa. Courtesy of J.H. 
Hofmeyr, Bugwood.org.

Fruit damage. Courtesy of J.H. Hofmeyr, 
Bugwood.org.



30 The Vine  •  Jan - Mar 2018

Dried apricot prices on the 
ascendancy
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By Julian Gale

Although Turkey had a massive crop, 
there are lots of supply issues arising, 
Rotterdam trader Catz International 
observed in its latest report on dried 
fruits and nuts. The company noted 
that the big crop of apricots consists 
mostly of smaller fruits, which is a 
natural phenomenon with most tree 
crops. In addition, adverse weather 
caused a lot of blemished and spotted 
fruits.

“Therefore, we see prices firming with 
premiums for bigger sizes and good 
qualities, which is partly offset by the 
weaker Turkish lira,” Catz added.

For the rest of the season the company 
envisages some triggers for a firmer 
market, one of which being that the 
expectation of a good crop made 

farmers sulphur product heavily in 
anticipation of lower prices. “In this 
way the shelf life of the apricot can be 
extended and farmers can ‘play’ with 
the quantities when to bring them on 
the market,” Catz remarked. As a result, 
for the European market it will definitely 
be a challenge finding suitable material 
(maximum 2,000 parts per million of 
sulphur dioxide/SO2). 

In addition, buying for Ramadan still 
has to take place and this will have an 
upward influence on pricing. Catz also 
pointed out that a smaller crop usually 
follows a big crop, but cautioned that 
there have also been exceptions to this 
rule.

This article appeared in Foodnews on 
20 November, 2017.

UK dried fruit industry confident for 
festive period By Andrew Ciclitira

It is now more than one 150 years since 
the British author, Charles Dickens 
wrote his now famous story The 
Christmas Carol. The central character, 
Scrooge, gave his poorly paid clerk a 
gift of a Christmas turkey and a ‘fine 
plum pudding’ and so the legend 
continues to this day.

Sales of all types of dried fruits still 
increase significantly in the run-up to 
Christmas. 

Prices of the principal ingredients, 
Turkish raisins and Turkish sultanas 
remain steady, helped by the continuing 
strong US dollar rate against the 
Turkish lira, which has helped to 
offset some of the increases in the 
raw material costs on the local Izmir 
Bourse. As an indication, specially 
cleaned No.9 sultanas are quoted 
between USD1,450-1,500 per tonne fob 
Izmir. This compares favourably with 
the Iranian or Chinese equivalent where 
prices are upwards of USD1,600/tonne 
fob for a similar product. It does seem 
likely that if demand for Turkish fruit 
starts to increase and the US dollar rate 
changes in the New Year, the cost of 
Turkish vine fruits may increase. Many 
large buyers however, will have locked 
in forward contracts until the New Year.

The price and shortage of raisins and 
currants has caught the industry by 

surprise. The hike in global raisin prices 
followed bad news in California and 
the setting of a high field price. This 
will have a negative impact on exports 
of US fruit and it seems unlikely that 
this situation will change next year as 
domestic demand and Far East markets 
will take up available stocks.

Greek currants are virtually unavailable 
with only the promise of further offers, 
and local farmers and packers waiting 
for further price increases before 
releasing their fruit onto the market. 
There appears to be little interest 
from producers in looking after loyal 
customers and markets and the only 
real hope is for added availability from 
other producers such as South Africa 
and the US. Prices are now in excess of 
EUR2,100 (USD2,488) per tonne fob for 
provincial Greek currants and could rise 
further in the short term.

Tree fruit prices do however, seem more 
stable with ample stocks of Turkish 
apricots available at very competitive 
prices. The US has reported a much 
improved dried prune crop this year 
and although offers of Chilean prunes 
are now scarce, these are still available.

This article appeared in Foodnews on 
30 November, 2017.
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Dried grape producing countries converge in US

Conference report

Australia joined other dried grape 
producing countries in Monterey, 
California in October to exchange 
information on world production and 
marketing.

Delegations from Argentina, South 
Africa, Turkey and the United States 
also attended the 2017 International 
Seedless Dried Grape Producing 
Countries Conference. It was the first 
visit to California since 2006.

The annual conference considered the 
world supply and demand position 
and noted that seedless dried grape 
production from sultana and natural 
seedless raisin varieties had lowered by 
7%, for a smaller crop in 2017.

Statistical analysis undertaken at the 
conference showed a lower crop due 
to unfavourable weather conditions 
throughout the countries. Carryover 
stocks will be limited, but it will be 
possible to supply normal market 
demands.

The supply situation for currants was 
also noted, and the recent trend of 
smaller Greek crops has not turned 
around. A crop of 20,000 tonnes is 
expected.

This year’s seedless grape production 
estimates can be seen in Table 1.

South Africa’s Dappie Smit was elected 
Chairman for the conference, while 
Monte Schutz and Debbie Powell of the 
US were elected as Deputy Chairman 

and Secretary, respectively.

The conference heard from each 
country represented, including a special 
presentation by Grant Leyden from 
Sunbeam Foods on Australia’s leading 
dried fruit processor and marketer.

David Ramming also presented on the 
breeding of seedless varieties, and 
Barry Kriebel from Sun-Maid Growers 
of California spoke about the health 
benefits of raisins.

Next year’s conference will be in 
London/United Kingdom on 26 October 
following the SIAL Food Fair in Paris, 

Country Estimated 
physical 

stock 
31/8/2017

Estimated 
production

Total 
estimated 
available 

product for 
marketing

Estimated 
physical 

stock 
31/8/2017

Estimated 
Production 
2017 crop

Total 
estimated 
available 

product for 
marketing

Estimated 
physical 

stock 
31/8/2017

Estimated 
production 
2017 crop

Total 
estimated 
available 

product for 
marketing

Greece 2,000 2,000 20,000

Iran 80,000 80,000 25,000

Turkey 20,000 310,000 330,000

USA 85,116 216,461 301,577 5,111 15,368 20,479 1,035 1,921 2,955

India 140,000 140,000

Uzbekistan 45,000 45,000

China* 190,000 190,000

Argentina 25,000 25,000 0 350 350 0 0

Australia 6,000 13,000 19,000 1,450 2,100 3,550

Chile 5,000 50,000 55,000 0 10,000 10,000 0 0 10,000

S. Africa 1,800 51,000 52,800 0 14,000 14,000 0 4,400 4,400

Total 117,916 1,122,461 1,240,377 5,111 64,718 44,829 2,485 28,421 20,905

2016 135,270 1,195,367 1,330,637

% Diff -13% -17% -7%

Table 1. Global production and sale of sultanas, Goldens and currants (All figures metric tonnes packed weight).

*China number updated per USDA FAS Gain Report (9/1/17)

Delegates at the 2017 International Seedless Dried Grape Producing Countries 
Conference in Monterey, California. Photo courtesy of Scott Campbell.

France (21–25 October). The theme of 
the meeting will be the health benefits 
of raisins. 

Mr Smit and Mark King will take the 
lead in organising the 2018 conference, 
with assistance from Peter Meadows 
of The Garden (RAC International 
Representative), who is headquartered 
in the United Kingdom.

The locations of the following three 
conferences were also announced. 
Australia will host in 2019, France in 
2020 and Turkey in 2021.

CurrantsSultanas Goldens



Professional development

InnoGrape - Innovation in table grape production

The Australian Table Grape Association 
is proud to support another year of 
Innovation in Table Grape Production 
through the InnoGrape extension 
program. 

In May 2017, the ATGA received 
funding for a third and final year of the 
InnoGrape program to be presented in 
the Sunraysia region during the 2017/18 
season. The program is funded through 
the Fast Track Ag – Innovation program, 
delivered through the Foundation 
for Rural & Regional Renewal, in 
partnership with The William Buckland 
Foundation. 

The ATGA and 
InnoGrape project 
team are excited 
to build upon the 
success of the 
program and have 
developed eight new 
training modules for 
2017/18. The program 
includes six regional 
workshops which 
have been scheduled 
in the table grape 
production areas of 
Euston and Irymple. 
The first two were 
held on the 29 and 30 
of November 2017 in 
Euston and Irymple. 
The next workshops 
are scheduled for 6 
and 7 February 2018 
and 17 and 18 April 
2018. 

The workshops 
feature up-to-date, regionally 
relevant technical information from 
a range of experts and hands-on 
demonstrations to put the concepts 
learned into practice. The program will 
also produce another six YouTube™ 
training videos based on the training 
content developed and six new one-
page summary factsheets to support 
the training videos. These enable 
participants to revisit the information 
and refresh their memory long after the 
program has finished.

The InnoGrape extension program 

and ATGA aim to fill the demand in the 
Victorian table grape industry for quality 
production and marketing information, 
especially as new and younger 
generations of table grape growers 
enter the family business. 

The program provides growers with an 
opportunity to undertake professional 
training in an interactive forum, where 
they can seek honest and impartial 
advice on various management 
techniques and concerns. The training 
modules are carefully selected, in 
consultation with industry. They are 

designed to address current issues 
that are important to the industry. The 
workshops aim to deliver information 
that will allow producers to better tailor 
their management practices to optimise 
vineyard productivity and the quality of 
their harvest.

The next InnoGrape session is 
scheduled for the 6 and 7 February in 
Euston and Irymple respectively. The 
sessions run between 5.00pm and 
8:30pm. A light dinner and drinks are 
provided for those participants who 
attend. The cost to attend each session 
is $20, payable on the evening in cash, 
and this provides the participant with 
a set of technical notes that can be 
added to previous InnoGrape modules, 
further building their InnoGrape 
resource folder. 

Three new training modules will be 
presented at these sessions, including 
Black spot management (Dr Bob 
Emmett), External berry browning in 
white table grapes (Jennifer Maguire) 
and Managing vines after a hail damage 
event (Dr Emmett and Dr Michael 
Treeby). 

For further formation please visit the 
ATGA website or to register for a 
workshop, please email Rowena Norris 
on the contact details below.

W: australiangrapes.com.au/innogrape/ 

E: innogrape@gmail.com

InnoGrape sessions are usually well attended with participants eager to learn more.
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Education

It all starts in school: 
Building community awareness about biosecurity and agriculture
What’s eating my food? How did that 
pest get here and where did it come 
from? Just some of the many questions 
raised, and answered, in a suite of high 
school curriculum materials published 
by the Primary Industries Education 
Foundation Australia. 

The materials, designed for students 
from years 7 to 9, present novel ways 
to engage communities in a better 
understanding of their environment 
and the biosecurity issues that threaten 
Australia’s agricultural industries.

In a joint collaboration between the 
Plant Biosecurity CRC, the NSW 
Department of Primary Industries 
and the South Australian Research 
and Development Institute, a suite of 
biosecurity teaching packages have 
been developed for secondary school 
students. The packages raise the profile 
of biosecurity within the scientific and 
agricultural sectors. 

“Communicating complex scientific 
information between industry and 

the local community can be quite 
challenging, creating awareness around 
biosecurity issues, even more so,” says 
co-developer Shannon Mulholland, 
NSW Department of Primary Industries. 

“Coming up with creative ways to help 
students and their teachers understand 
what biosecurity is, in the context of 
agriculture, what organisms pose a 
threat and what can be done to protect 
crops and manage the threats is really 
invaluable. 

“We developed four packages for 
Year 7 and Year 9 students, examining 
biosecurity issues for the grain and 
citrus industries specifically, however 
the packages can be readily adapted 
to suit any industry and are mapped to 
the outcomes of both the National and 
NSW curriculums.” 

The resources have been developed 
in consultation with the teaching 
community to ensure they provide the 
necessary information for both the 
teacher and the student. By providing 

a flexible range of resources teachers 
could opt to use individual components 
or the entire package and, if they 
desired, they could elicit the help of 
local technical professionals in the 
delivery of the insect identification 
component. 

“By starting biosecurity education early, 
a greater awareness of biosecurity 
matters within the broader community 
can be achieved, building on existing 
industry engagement,” says Dr Leigh 
Pilkington, Plant Biosecurity CRC 
Project Leader and Manager Plant 
Biosecurity Research NSW DPI. 

“Providing this education at a 
secondary school level may have the 
added benefit of highlighting career 
options in the sciences and agricultural 
sectors and further the continuum 
of biosecurity education. A greater 
understanding of biosecurity issues 
within the community may help in 
an emergency response as the core 
concept of biosecurity and risk is 
already understood by the community.”

New Directors and Chairman for PHA

Plant Health Australia (PHA), the 
not-for-profit coordinator of the plant 
biosecurity industry and government 
partnership in Australia, has three new 
non-executive Directors on its board, 
plus a new Chair and Deputy Chair.

The new PHA non-executive Directors 
appointed at the PHA Annual General 
Meeting in Canberra are Dr Prue 
McMichael, Kim Halbert and Doug 
Phillips.

At the PHA Board meeting on the 
following day, Steve McCutcheon was 
appointed as Chairman and Robert 
Prince as Deputy Chair.

Mr McCutcheon thanked the outgoing 
Directors, including Darral Ashton who 
stepped down from the board after 12 
years as a Director, including two years 
as Chairman.

“On behalf of PHA, I would like thank 
Julie Bird, Dr Bruce Kefford and my 
predecessor Darral Ashton, for their 
commitment to plant biosecurity 
during their time as Directors,” Mr 
McCutcheon said.

“I also welcome the new non-executive 
Directors who bring great skills to the 
board along with increased geographic 
diversity, which is important for our 
national organisation,” Mr McCutcheon 
added.

Executive Director and CEO of 
PHA, Greg Fraser, welcomed Mr 
McCutcheon to the Chairman’s role, 

and commended Mr Ashton for his 
decades of service to plant biosecurity.

The resolution accepting the three 
new Directors, and reappointing 
Liz Alexander for another four-year 
term, followed a selection process 
involving government and industry 
representatives.

The new PHA Board.
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Global grape market

Californian study tour produces new opportunities
Dried Fruits Australia’s study tour to the 
United States in September uncovered 
new ideas that could advance 
Australia’s dried grape industry. 

A group of 13 growers from Mildura 
and Swan Hill attended the seven-day 
Californian Raisin Industry Study Tour, 
which was funded by Hort Innovation.

Visits to leading research centres, 
processors and marketers, government 
agencies and other industry 
organisations yielded opportunities 
for collaborative research into vine 
physiology and the automation of 
vineyard operations.

The group also learned about new 
varieties that could be suitable for dried 
grape production in Australia. 

DFA Chairman Mark King said 
participants returned home with a 
greater understanding of Californian 
dried grape production systems.

“Sun Maid Growers took us on a tour 
of their facility and showed us what 
a large-scale Californian processing 
operation looks like,” Mr King said.

“They’re one of the biggest dried fruit 
processors and marketers in California, 
with about 750 supplier members 
producing dried fruit across about 
16,187 hectares (40,000 acres). That 
represents about a quarter of the 
Californian industry.

“Their grower relations manager 
also gave us an overview of industry 

production systems and we observed 
some key differences between the 
Californian and Australian industries.”

Disease research and 
control
The first stop on the tour was the 
Californian Department of Food and 
Agriculture (CDFA) in Sacramento. 
Participants met with the Pierce’s 
Disease Control Program team to 
discuss the impacts of the disease and 
how it’s being managed.

Caused by a strain of the bacterium 
Xylella fastidiosa, Pierce’s disease in 
grapevines was first noted in California 
near Anaheim around 1884. It kills 
grapevines by clogging their water-
conducting vessels (xylem). Several 
strains of the bacterium exist, attacking 
and causing damage to different host 
plants, including grapes.

Until the appearance of an active insect 
vector, known as a glassy winged sharp 
shooter, Pierce’s disease hadn’t caused 
much of a problem. However, between 
1994 and 2000, the disease reportedly 
destroyed over 404ha (1,000 acres) 
of grapevines in northern California, 
causing $30 million in damages.

“The clear take home messages were 
the devastating impacts Pierces’ 
disease could have on the Australian 
industry if ever combined with a vector 
like the glassy winged sharp shooter, as 
well as the scale of a biosecurity control 
program,” Mr King said.

“As there is currently no known cure for 
Pierce’s disease, the focus of the CDFA 
program has been to control the spread 
of the vector to restrict development of 
the disease, while research looks for a 
control mechanism.”

Mr King said the CDFA program had 
focused on:

¡¡ Containment of the vector by 
controlling movement of host plants;

¡¡ Statewide surveying to establish the 
extent of the vector and identify new 
infestations;

¡¡ Rapid response to eradicate new 
infestations in urban areas and roll 
out area-wide control programs in 
agricultural regions, including the 
release of natural parasites of the 
vector;

¡¡ Public education to help with 
rollout of control programs and the 
identification of new infestations;

¡¡ Research into disease control, 
including breeding resistant vine 
varieties.

“The results of their work have 
successfully restricted the movement 
of the glassy winged sharp shooter 
and significantly reduced the numbers 
appearing in the trapping grids in 
infection regions,” he said.

New grape varieties
A new grape variety that dries without 
any intervention at the end of the 
season was the focus of a visit to 

DFA study tour group visiting Sun Maid Growers.
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the University of California’s Kearney 
Research and Extension Center, just 
outside of Fresno.

Mr King said the new variety, called 
Sunpreme, was developed by the US 
Department of Agriculture.

“Matthew Fidelibus is running a trial on 
the self-drying variety and showed us 
some of the pros and cons,” he said.

“The vines in the research patch were 
only three years old, so there is still a bit 
to learn about this variety as it matures. 
Currently the vines yield about 6 to 9 
tonnes per hectare and the fruit begins 
drying at about 16 to 17° Brix.

“The drying process probably begins 
a bit early for us, but the potential 
for this variety to reduce the labour 
costs associated with cutting canes 
makes it worth investigating under 
Australian environmental conditions and 
production systems.”

Mr King said DFA would also follow up 
on grape varieties unearthed at Sun 
World.

“A visit to Sun World’s table grape 
breeding program in Bakersfield gave us 
an opportunity to understand the time 
and scale of operation required to breed 
new grape varieties commercially,” he 
said.

“Even though this was a table grape 
program, it was obvious from our 
discussion that there are a couple of 
new varieties that could be well suited 
for dried fruit production.”

Vineyard automation
Vision Robotics, which is based in San 
Diego, has developed an autonomous 
robotic pruner for single cordon, spur-

pruned wine grapes.

Mr King said the system wasn’t set up 
for pruning on Swingarm trellis, but the 
Vision Robotics team was confident that 
it could be done.

“This is an area that Dried Fruits 
Australia should consider actively 
investigating,” he said.

“It is progressing all the time and may, 
over time, offer the next big step in 
reducing costs associated with dried 
fruit production in Australia.”

Irrigation systems
A day spent with Fresno Irrigation 
offered the group insight into the 
irrigation issues faced by Californian 
growers. 

Mr King said irrigation in California was 
mostly pumped from ground water. 

“There are currently no restrictions, 
license arrangements or fees associated 
with groundwater pumping,” he said.

“The big demand on the groundwater 
system from a range of irrigation 
industries has led to a significant 
decline in these aquifers, forcing 
growers to bear the costs of sinking 
deeper wells and powering bigger 
pumps.”

Mr King said some areas of California, 
such as the Fresno irrigation district, 
also had access to surface water for 
part of the irrigation season. 

“This water is supplied at a cost of 
about US$15 per megalitre and is 
available on a roster type system,” he 
said.

“To help recharge the groundwater 
system, irrigators are encouraged 
to over irrigate their free draining 

sandy soils. The water authority also 
runs percolation ponds designed to 
leak surface water into the ground 
water aquifers. Both activities have 
contributed to slowing the rate of 
groundwater decline in the region.

“In regions without surface water 
systems, ground water decline has 
become a significant problem.”

The State of California recently 
legislated to form regional organisations 
that are responsible for achieving 
sustainable use of groundwater aquifers 
by 2040. 

“It was clear that there will be significant 
challenges, and likely changes, for 
the Californian groundwater irrigation 
industries over the next few years as a 
result of the legislative change and the 
demand on ground water supply,” Mr 
King said.

Retail marketing
The study tour group also investigated 
how dried fruit is marketed in US retail 
stores. 

Mr King said while the packaging 
was similar to Australia’s, its location 
revealed one big difference.

“We couldn’t find any dried fruit in the 
first supermarket we visited until we 
realised that it wasn’t in the baking 
section,” he said.

“It was located with the fresh fruit and 
vegetables alongside the packaged 
nuts, creating a completely different 
image for dried fruits. 

“Retail marketing of dried fruit appeared 
more closely aligned with healthy 
snacks than it is in Australia. This is 
something we would like to see more of 
in the domestic market.”

Mark King and Marcus Pye inspect continuous drying trays.

Californian productions 
systems
¡¡ 40% of growers hand harvest onto 

brown paper trays placed on the 
ground beside the vines to dry the 
fruit before it’s delivered to the 
processor.

¡¡ 30% of growers cut canes and 
mechanically harvest partially dried 
fruit onto continuous paper trays on 
the ground where it will dry before 
being delivered to the processor.

¡¡ 30% of growers dry their fruit on the 
vine without using drying oil before 
delivering it to the processor.
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A piece of history

Dried fruits as war-time food
In January 1942, an article was 
published in Australian Dried Fruits News 
about the importance of dried fruits 
during the war.

The front-page story highlights how 
dried fruit was in high demand at the 
time due to its nutritional and economic 
value. 

You can find more industry news, 
information and research in the Dried 
Fruits Australia Online Library. 

Knowledge accumulated over almost 
a century has been preserved in the 
library, which can be accessed through 
the member’s section of the DFA 
website: www.driedfruitsaustralia.org.au 

We also encourage you to browse 
through the hundreds of resources 
available – you never know what you 
might find to help increase productivity 
on the farm and profitability of your 
business.



37

Best practice in action

The Vine  •  Jan - Mar 2018

Harvest action planning

DON’T LET 
ROT GET 
UNDER 

YOUR SKIN.

www.nufarm.com.au

Botrytis is costly and disappointing, so don’t allow it to damage the quality of 
your wine and table grapes. Protect your most valuable asset with Botector, the 
innovative new biological fungicide from Nufarm. With a unique mode of action, 
Botector can be effectively used throughout the growing season to protect your 

crop from infection. Importantly, there is no negative influence on ripening,  
no phytotoxic reaction, no withholding periods and no known resistance issues.  

Botector offers growers, including organic growers, the opportunity to  
safeguard their crop from botrytis with newfound confidence.  
Botector is approved for use by Australian Certified Organic.

Protect your grapes from botrytis with new Botector.
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The potential to maximise the returns 
from harvest depends heavily on the 
amount of preparation and planning 
done in the pre-harvest period. 

Having a comprehensive pre-harvest 
checklist allows for a well-planned 
harvest, informed decision-making 
at every stage, and the underlying 
preparedness and ability to change 
course if weather conditions or other 
factors intervene.

Regardless of any forecast rain, 
harvest should start at such a time as 
to maximise use of the hottest of the 
weather conditions. This will allow a 
rapid breakdown of the sprayed and 
summer-pruned fruit, optimising the 
chance of producing high quality and 
light-coloured fruit.

When making your decision to begin 
harvest, consideration needs to be given 
to:

¡¡ The maturity of fruit and whether it will 
ripen further

¡¡ Variations in maturity – all patches of 
all varieties should be carefully tested 
for the progress of maturity

¡¡ The likely amount of useful drying time 
left towards the end of the season

¡¡ An awareness of the usual seasonal 
conditions – this helps determine the 
start time of summer pruning for later 
maturing varieties.

However, success or failure in producing 
high quality dried grapes is often 
dependent on how the grower responds 
to weather conditions and other events 
that are outside their control and 
planning. There are a number of areas 
where pre-harvest planning can minimise 
the stress and uncertainty of decision-
making when conditions change.

Weather monitoring
As fruit is at the vulnerable stage 
of near ripeness, it is important to 
diligently monitor forecast weather 
conditions. 

Sophisticated weather modelling now 
allows a high degree of accuracy, 
even with medium-term (seven day) 
forecasts. For example, the extreme 
and damaging weather events of 2014 
were forecast for seven days before 
they occurred.

Best Practice 
Check seven-day forecasts daily. If 
a rain event with humid weather is 
forecast, assess the ripeness of your 
fruit and act on the most suitable of 
your action plans to manage your 
harvest.

Fruit maturity monitoring
The progress of the maturity of 
all varieties should be constantly 
monitored by patches as harvest 
approaches. 

If rainfall occurs, this awareness allows 
informed decision making about the 
best patch in which to commence 
any salvage summer pruning. It will 
also give the best indication of where 
to start in the ripest patch if normal 
circumstances prevail.

Best Practice 
Although the use of a refractometer and 
taking single berry samples gives an 
indication of maturity, a more detailed 
sampling method is recommended. 
This involves taking bunch samples 
throughout the patch and from various 
positions within the vine canopy. This 
sample should then be crushed, and 
the juice tested with the refractometer.

Planning the harvest
Under normal harvest conditions, 
the ideal date to commence drying 
the varieties (finish summer pruning) 
depends on a number of factors. These 
include:

¡¡ Maturity of the variety

¡¡ Climatic conditions when drying 
takes place

¡¡ Daytime temperatures

¡¡ Day length

¡¡ Night-time temperatures

¡¡ Humidity day and night

¡¡ Dews and reabsorption of moisture

¡¡ The weather conditions in which the 
fruit will be drying.

Best Practice 
It is suggested that the completion 
dates for the summer pruning of the 
various varieties should be:

¡¡ Carina: no later than end of 
February

¡¡ Sultana: no later than end of 
February – beginning of March

¡¡ Sunmuscat: no later than end of first 
week of March

¡¡ Sunglo: no later than end of first 
week of March

These dates are suggestions only, but 
under normal circumstances, they 
provide the optimal combination of 
maturity, temperature and day length 
to give the best chance of successfully 
getting the fruit sufficiently dried to 
harvest. 

All other factors listed above should 
be considered when calculating 
commencement dates each season.



The quarterly journal for the Australian table grape and dried fruits industries
 Volume 14 • Issue 1 • January - March 2018

 ¡ US study tour yields new ideas

 ¡ Dried grape conference reports

 ¡ Revised China protocols for table grapes

 ¡ Horticultural Code of Conduct

Table grape R&D 
on show in Italy

BOX SIZE (mm) WEIGHT GRAPES (kg) UVASYS DIMENSION
(mm)

400 x 300 4.5 356 x 260

400 x 330 8 - 10 350 x 320

500 x 300 8 - 10 460 x 260

500 x 400 8 - 10 460 x 350

600 x 400 8 - 10 530 x 350
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